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EXPECTED TIMETABLE®

Kong Economic Times.

If there is any change in the following expected timetable of the Hong Kong Public Offering, we will issue an
announcement in Hong Kong to be published in English in South China Morning Post and in Chinese in Hong

Latest time to complete electronic applications under White Form elPO service
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Exchange at www.hkexnews.hk and our Company at www.forgame.com on
orbefore® ..
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All times and dates refer to Hong Kong local time and date, except as otherwise stated.

You will not be permitted to submit your application through the designated website at www.eipo.com.hk after 11:30 a.m. on the
last day for submitting applications. If you have already submitted your application and obtained an application reference number
from the designated website prior to 11:30 a.m., you will be permitted to continue the application process (by completing payment of
application monies) until 12:00 noon on the last day for submitting applications, when the application lists close.

If there is a tropical cyclone warning signal number 8 or above, or a “black” rainstorm warning at any time between 9:00 a.m. and
12:00 noon on Wednesday, September 25, 2013, the application lists will not open on that day. Please refer to the section headed
“How to Apply for Hong Kong Offer Shares — When and where can you apply — Effect of bad weather on the opening of the
application lists.”

Applicants who apply for Hong Kong Offer Shares by giving electronic application instructions to HKSCC should refer to the
section headed “How to Apply for Hong Kong Offer Shares — Effect of giving electronic application instructions to HKSCC via
CCASS.”

The Price Determination Date is expected to be on or around Thursday, September 26, 2013 (Hong Kong time) and, in any event,
not later than Friday, September 27, 2013 (Hong Kong time), or such other date as agreed between parties. If, for any reason, the
Offer Price is not agreed between the Joint Global Coordinators (for themselves and on behalf of the Underwriters) and our
Company (for ourselves and on behalf of the Selling Shareholders) by Friday, September 27, 2013, or such other date as agreed
between parties, the Global Offering will not proceed and will lapse.

Share certificates are expected to be issued on Wednesday, October 2, 2013 but will only become valid provided that the
Global Offering has become unconditional in all respects and neither of the Underwriting Agreements has been terminated
in accordance with its terms, which is scheduled to be at around 8:00 a.m. on Thursday, October 3, 2013. Investors who
trade Shares on the basis of publicly available allocation details before the receipt of share certificates and before they
become valid do so entirely of their own risk.

The announcement will be available for viewing on the “Main Board — Allotment of Results” page on the Hong Kong Stock
Exchange’s website www.hkexnews.hk and our Company’s website at www.forgame.com.

None of the website or any of the information contained on the website forms part of this prospectus.

e-Refund payment instructions/refund cheques will be issued in respect of wholly or partially unsuccessful applications and
in respect of wholly or partially successful applications if the Offer Price is less than the price per Offer Share payable on
application.

You should read carefully the sections headed “Underwriting,” “Structure of the Global Offering” and “How to
Apply for Hong Kong Offer Shares” for details relating to the structure of the Global Offering, procedures on the
applications for Hong Kong Offer Shares and the expected timetable, including conditions, effect of bad weather
and the dispatch of refund cheques and Share certificates.
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SUMMARY

This summary aims to give you an overview of the information contained in this prospectus. As this is a
summary, it does not contain all the information that may be important to you and is qualified in its entirety
by, and should be read in conjunction with, the full text of this prospectus. You should read the whole
document including the appendices hereto, which constitute an integral part of this prospectus, before you
decide to invest in our Offer Shares.

There are risks associated with any investment. Some of the particular risks in investing in our Offer Shares
are set out in the section headed “Risk Factors” in this prospectus. You should read that section carefully
before you decide to invest in our Offer Shares. Various expressions used in this section are defined in the
sections headed “Definitions” and “Glossary” in this prospectus.

OVERVIEW

We are a leading developer and publisher of webgames in China with a fast-growing mobile game business. We
were the No.l webgame developer in China, with a 24% market share of net revenue from webgame
development industry in 2012, according to iResearch, an independent research institution. We had successfully
developed and launched over 30 easy-to-access, highly engaging and popular games as of June 30, 2013. Our
publishing platform, 9/wan, published 79 self-developed and licensed webgames and had attracted over 179
million registered players as of June 30, 2013. This integrated business model creates synergies that improve our
overall performance. All games we develop or publish adopt an item-based revenue model, in which players have
free access to games and can purchase virtual items that improve their in-game experience. Please refer to the
sections headed “— Our Industry” and “Industry Overview — Webgame Value Chain Overview” for details on
webgame distribution and payment model.

Game Development

Our creative game development studios and proprietary game analytics engine are key to the success of our game
development business. We actively monitor the latest online trends relating to entertainment and popular culture
and develop webgames with popular themes that appeal to mainstream players. Our game analytics engine tracks,
analyzes and reports in-game behavior metrics, player activity data and player demographics to enable our game
development studios to develop high quality games that are fun and exciting to play. Some of our webgames are
among the most popular and successful games in China, representing five, five and four of the top 15 webgames
in terms of gross billings in 2011 and the first and second halves of 2012, respectively, more than any other game
developer in China. Our games can be played both on our own publishing platform, 9/wan, and through an
extensive network of more than 350 publishing partners, including popular websites operated by Tencent,
Qiho0360, YY and 4399.

Given the similarities between webgames and mobile games, we believe that we will be able to leverage our
proprietary game development capabilities to further expand into the mobile gaming market. We launched our
first mobile game, the strategy war game The Era of Storms, on Android and iOS platforms in the second quarter
of 2012, which generated monthly gross billings of over RMB14 million in August 2013. We are developing
mobile games that leverage elements of our successful webgames, as well as new genres of mobile games.

As of June 30, 2013, we expected to commence beta testing of at least five webgames and six mobile games by
the end of 2013 and at least 12 webgames and 12 mobile games in 2014, respectively.

Game Publishing

We operate our own publishing platform, 9/wan, an online webgame platform that uses broadband connections,
large server clusters, encryption and compression to stream game content to players’ devices. 9/wan has grown
rapidly since its establishment in 2007, attracting 7.5 million average MAUs for the six months ended June 30,
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2013, as compared to approximately 5.2 million, 3.6 million and 2.7 million average MAUs for 2012, 2011 and
2010, respectively. 9/wan was named one of the “Top 10 Game Operating Platforms” by Baidu Game Billboard
(71 B2 IR 2 4%) in both 2011 and 2012.

We published 20 self-developed and 59 licensed webgames on 9/wan as of June 30, 2013. We select third-party
developed games which complement our own portfolio as well as games which attract more players to our
platform. 9/wan also serves as a valuable platform on which we can beta test our self-developed games, enabling
us to optimize our games according to player data and feedback prior to launch and to more successfully promote
our games to our publishing partners.

We engage third-party payment channels for our game publishing business. Third-party payment channels charge
us handling fees at a certain percentage of the transaction amounts settled through their channels, which are
directly deducted from the transaction amounts. Settlements with payment channels occur on a real-time basis.
Please refer to the sections headed “Business — Our Businesses — Our Game Publishing Business — Payment
Channels” and “Business — Our Businesses — Procurement and Suppliers” for details of our cooperation with
payment channels.

Revenue Model

All of the games we develop or publish adopt an item-based revenue model, in which players have free access to
our games and can purchase virtual items that improve their in-game experience. We generate revenues when
players purchase virtual items.

For our games published by our publishing partners, our publishing partners are responsible for collecting
payments from players and sharing gross billings generated from these games with us. The gross billings
generated from our games published on 9/wan are shared between our game development business and game
publishing business, similar to the arrangement between 9/wan and third-party game developers. Please refer to
the sections headed “Business — Our Game Development Business — Revenue Model and Pricing” and
“Business — Our Game Publishing Business — Revenue Sharing” for details.

We have grown rapidly during the Track Record Period. Our revenue increased from RMB95.1 million in 2010
to RMB776.6 million in 2012, representing a CAGR of 185.8%, while our game development revenue increased
from RMB49.7 million in 2010 to RMB540.7 million in 2012, representing a CAGR of 229.8% and our game
publishing revenue increased from RMB45.4 million in 2010 to RMB235.9 million in 2012, representing a
CAGR of 128.0%. Our revenue increased 65.3% from RMB?347.1 million for the six months ended June 30, 2012
to RMB573.7 million for the six months ended June 30, 2013, while our game development revenue increased
63.9% from RMB231.6 million for the six months ended June 30, 2012 to RMB?379.5 million for the six months
ended June 30, 2013 and our game publishing revenue increased 68.1% from RMB115.6 million for the six
months ended June 30, 2012 to RMB194.3 million for the six months ended June 30, 2013. We have improved
our financial performance from an adjusted net loss of RMB40.4 million in 2010 to an adjusted net profit of
RMB153.6 million for the six months ended June 30, 2013. Please refer to the sections headed “Financial
Information — Summary Historical Financial Information — Selected Historical Consolidated Statement of
Comprehensive (Loss)/Income Data and Balance Sheet Data” and “Financial Information — Other Financial
Measures.”

Cooperation Agreements
Cooperation Agreements with Publishing Partners

For each game that is published on a publishing partner’s platform, we enter into a separate cooperation
agreement with that partner, granting it the right to publish, promote, distribute and service the game in specified
territories which is renewable upon mutual agreement.
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Our publishing partners are responsible for collecting payments from players and sharing gross billings generated
from our games with us. Our publishing partners are also responsible for the sales and marketing of our games as
well as certain aspects of player services that do not require in-game technical support.

Generally, we are responsible for providing our publishing partners with content updates and on-going technical
support for the operations of our games, as well as preventing, detecting and resolving in-game cheating and
hacking activities. As the game developer, we generally have broad termination rights, such as if a publishing
partner promotes our games under a different name or grant virtual items to players for testing purposes without our
prior authorization. Please refer to the section headed “Business — Our Businesses — Our Game Development
Business — Publishing Partners” for the key terms and provisions of cooperation agreements with publishing
partners.

Cooperation Agreements with Third-Party Game Developers

For each licensed game we publish on 9/wan, we enter into a cooperation agreement with the game developer.
The terms of these cooperation agreements are similar to the cooperation agreements we enter into with
publishing partners for our own games. Please refer to the section headed “Business — Our Businesses — Our
Game Publishing Business — Revenue Sharing” for the key terms and provisions of cooperation agreements
with third-party game developers.

OUR INDUSTRY

Online games are one of the most popular forms of digital entertainment in China. According to CNNIC, 345
million, or 58.5%, of Internet users in China had played online games as of June 30, 2013. The online gaming
industry in China has two major segments, namely, client-based games and webgames. There are significant
differences between client-based games and webgames and the two segments are treated as distinct markets.
While client-based games typically target hardcore players, webgames target the mass market. Client-based
games and webgames also differ in terms of technological requirements, game development and design, game
maintenance and service and player engagement.

Webgames emerged in 2007 and have become the second largest segment of online games, accounting for
approximately 13% of the total online gaming market in 2012, compared to client-based games with
approximately 83% of the total online gaming market, according to iResearch. The webgame segment has grown
at a CAGR of 85.2% from 2008 to 2012, and is expected to further grow at a CAGR of 21.8% from 2012 to 2016
according to iResearch.
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China’s webgame industry participants primarily consist of webgame developers and publishers. Webgame
developers are responsible for developing game content, ongoing calibration of the games and providing in-game
technical support. Developers own intellectual property rights to the games they develop and typically license
their games to publishers or publish their games on their own publishing platforms. Webgame publishers are
responsible for game advertising, player acquisition and technical support relating to publishing platforms. They
typically publish games licensed from third-party webgame developers or self-developed games. The following
chart illustrates the typical webgame distribution and payment model:

Webgame Distribution and Payment Model

(optional) ) )
Game Developers™ € e m e Outsourcing Parties®

Revenue sharing Game content & update

Game Publishers®

Game content & update

Payment (through
payment channels) Other player services
Players
Notes:
(1) Include (i) us in our capacity as a game developer and (ii) our game licensors.
2) Include (i) us in our capacity as a game publisher (9/wan) and (ii) our publishing partners.
3) Include our outsourcing partners who provide technical and/or graphic services.

Other participants include (i) players, some of whom purchase virtual items and generate revenue for the games;
(i) server hosting and bandwidth leasing companies, who provide server hosting and bandwidth leasing services
for both game developers and publishers; (iii) payment channels, who collect payments from players for game
publishers; and (iv) outsourcing parties, who provide technical and/or graphic services.

The webgame development market is relatively concentrated. According to iResearch, the top three game
developers in China accounted for 57.4% of the industry’s total net revenue received by game developers in
2012. The aggregate gross billings of the top 15 webgames represented more than 70% gross billings of the total
market in 2012.

Smartphones have become an increasingly popular means to access the Internet. According to iResearch, the
penetration rate of smartphones in China, defined as the number of smartphones in use as a percentage of all
mobile devices, was 32.6% as of December 31, 2012, and is expected to reach 46.2% by 2016, illustrating the
significant potential for continued growth in smartphone use. As smartphones allow players to have real-time
Internet access without a personal computer, mobile game developers can expand the accessibility of their games
and improve player engagement by capturing time spent away from personal computers. The mobile gaming
market generated an estimated revenue of RMBI1.9 billion in 2012 and is expected to further grow to
RMB17.8 billion in 2016, representing a CAGR of 75.5%.

According to iResearch, webgame developers with innovative R&D capabilities and experience, an established
player base, and data analytics are better positioned to succeed in the mobile gaming market. Given the
similarities between webgames and mobile games, webgame developers are able to leverage their R&D
knowledge in developing new games tailored for mobile devices, and convert existing webgames into mobile
games.
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Please refer to the section headed “Industry Overview” for a detailed discussion of our industry, the competitive
landscape and the source of related information.

OUR COMPETITIVE STRENGTHS

We believe that the following strengths are key to our continued success and represent significant competitive
barriers:

. A market leader in China’s webgame industry with a differentiated business model integrating
development and publishing;

J Strong in-house game development expertise with a track record of successful games and robust pipeline;
d Leading publishing platform;
. Large game portfolio and diversified publishing network; and

. Collaborative culture led by a stable management team.

Please refer to the section headed “Business — Our Strengths” for a detailed discussion of these strengths.

OUR STRATEGIES

We aim to execute the following strategies to further engage an increasing number of players in our games and
improve monetization of our games:

d Continue to broaden our game portfolio and drive monetization;

o Expand our leading publishing platform;

U Continue to enhance our technology and game analytics engine;
J Further expand into the mobile gaming market;

. Broaden reach into international markets; and

. Pursue strategic acquisitions and partnerships.

Please refer to the section headed “Business — Our Strategies” for a detailed discussion of these strategies.

CONTRACTUAL ARRANGEMENTS

According to applicable laws and regulations in the PRC, foreign investors are not allowed to hold more than
50% of the equity interests of a company providing value-added telecommunications services, including ICP
services. As such, in line with common practice in industries subject to foreign investment restrictions in the
PRC, Feidong, our wholly-owned subsidiary, has entered into a series of Contractual Arrangements with our
PRC Operational Entities and their respective shareholders for us to gain effective control over and receive the
economic benefits generated by the businesses currently operated by our PRC Operational Entities. The
Contractual Arrangements allow our PRC Operational Entities’ financial position and results of operations to be
consolidated into our financial position and results of operations under IFRS. We believe that the Contractual
Arrangements are narrowly tailored as they are used to enable the Group to conduct businesses in industries that
are subject to foreign investment restrictions.

Our PRC legal advisers, Jingtian & Gongcheng, have advised us that each of the Contractual Arrangements is
legal, valid and binding. However, there can be no assurance that the Contractual Arrangements will be
determined by the PRC government to be in compliance with applicable PRC laws, rules, regulations or policies
in the future. If the Contractual Arrangements are found to be in violation of any applicable PRC laws or
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regulations, the relevant regulatory authorities may impose various sanctions that could have a material adverse
impact on our business, prospect, financial condition and results of operations. Please refer to the section headed
“Risk Factors — Risks Relating to Our Contractual Arrangements” for details of risks relating to the Contractual
Arrangements.

The following diagram illustrates the flow of economic benefits from the PRC Operational Entities to our Group
stipulated under the Contractual Arrangements:
(1) Power of attorney to exercise all

shareholders” rights in PRC
Operational Entities (Note 1)

(2) Exclusive option to acquire all or
part of the equity interest in PRC
Operational Entities (Note 2)
(3) First priority security interest over
the entire equity interest in PRC
Feid - Operational Entities (Note 3) Original
eidlong ¥ ——— - — — — —
g Shareholders (Note 5)
T
Management and | | Management and
consultation | consultation fees 100%
service (Note 4) | (Note 4)
L |

PRC Operational Entities

Note:

1. Please refer to the section headed “Contractual Arrangements — Powers of Attorney” of this prospectus for
details.

2. Please refer to the section headed “Contractual Arrangements — Exclusive Option Agreements” of this prospectus
for details.

3. Please refer to the section headed “Contractual Arrangements — Share Pledge Agreements” of this prospectus for
details.

4. Please refer to the section headed “Contractual Arrangements — Exclusive Business Cooperation Agreements” of
this prospectus for details.

5. Original Shareholders are the Founders. Please refer to the section headed “Definitions” of this prospectus for
details of the Founders.

[ ” denotes direct legal and beneficial ownership in the equity interest and “---------- >" denotes
contractual relationship.

Please refer to the section headed “Contractual Arrangements” for details of the Contractual Arrangements.

SELLING SHAREHOLDERS

Pursuant to the International Underwriting Agreement, TA, Qiming and Ignition will sell 7,978,597, 2,298,311
and 702,592 Shares respectively (an aggregate of 10,979,500 Shares), representing approximately 6.36%, 1.83%
and 0.56% (an aggregate of 8.75%) of the total issued share capital of our Company immediately following
completion of the Global Offering (without taking into account any Shares to be issued upon the exercise of Pre-
IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme).

Please refer to the section headed “Appendix IV — Statutory and General Information — 10. Particulars of the
Selling Shareholders and the Over-allotment Option Grantors” for more details.

PRE-IPO INVESTMENTS

There have been two rounds of Pre-IPO Investments in the Company.

The first round of Pre-IPO Investments was undertaken by the Series A Investors and was completed on June 15,
2012. The Series A Investors made an aggregate investment of US$68,800,000 in the Company, of which
US$58,800,000 was used for the repurchase of Shares held by Foga Networks on behalf of Longling Capital Ltd.
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and Baolink Capital Ltd., the holding companies of the Pre-Series A Investors and US$10,000,000 was used as
the general working capital of our Company. Upon completion, the Series A Investors, namely TA, Qiming and
Ignition, held approximately 20.10%, 5.79% and 1.77% of the then-issued share capital of our Company,
respectively. We believe that Series A Investors’ investment in our Company demonstrates their confidence in
our Group’s operations and serves as an endorsement of our Company’s performance, strength and prospects.
TA, Qiming and Ignition will hold approximately 10.47%, 3.02% and 0.92% of the issued share capital of our
Company, respectively upon completion of the Global Offering (without taking into account any Shares to be
issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued
pursuant to the RSU Scheme).

The second round of Pre-IPO Investments was undertaken by the Second Round Pre-IPO Investors. The Second
Round Pre-IPO Investors paid a total consideration of US$24,000,000 to acquire approximately 6.3% of the then-
issued share capital of our Company from Foga Holdings, Foga Networks and Foga Development. Our Directors
believe that the Company can benefit from the commitment of the Second Round Pre-IPO Investors to the
Company and can leverage their local knowledge and network to enhance the strategic business model of the
Group. The Second Round Pre-IPO investors will hold approximately 5.28% of the issued share capital of our
Company upon completion of the Global Offering (without taking into account any Shares to be issued upon the
exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU
Scheme). Please refer to the section headed “Our History, Reorganization and Corporate Structure — Pre-IPO
Investments” for details.

RELATIONSHIP WITH OUR CONTROLLING SHAREHOLDERS

Our Founders are the ultimate owners of the Group and operate the business through the PRC Operational
Entities. They exercise common control over the Group and together are entitled to directly or indirectly exercise
or control the exercise of approximately 55.30% of the voting rights of our Company (upon completion of the
Global Offering and assuming the Over-allotment Option is not exercised and without taking into account any
Shares to be issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be
issued pursuant to the RSU Scheme) and, as such, will be our Controlling Shareholders immediately upon
Listing. None of our Controlling Shareholders were engaged or interested in any business which, directly or
indirectly, competes or may compete with our Group’s business. Our Directors do not expect any significant
transactions between our Group and our Controlling Shareholders. Our Directors believe that our Group is
capable of carrying on its business independently without unduly relying on them. Please refer to the section
headed “Relationship with Our Controlling Shareholders” for details.

SHARE OPTION SCHEMES

We have granted options under the Pre-IPO Share Option Scheme. Please refer to the section headed
“Appendix IV — Statutory and General Information — Pre-IPO Share Option Scheme” for details.

As of the Latest Practicable Date, options to subscribe for an aggregate of 6,303,497 Shares had been
conditionally granted by our Company to three Independent Non-executive Directors, two members of the senior
management and 360 other employees of our Group. The exercise price represents 100.00% discount to the
midpoint of the indicative Offer Price range of HK$43.50 and HK$55.00. Such options represent approximately
5.02% of the issued share capital of our Company upon completion of the Global Offering (without taking into
account any Shares to be issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme), or approximately 4.78% of the enlarged issued share capital of
our Company upon full exercise of all the outstanding options granted under the Pre-IPO Share Option Scheme
on completion of the Global Offering (without taking into account any Shares to be issued upon the exercise of
Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme).
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As such, assuming full exercise of the outstanding options granted under the Pre-IPO Share Option Scheme
(without taking into account any Shares to be issued upon the exercise of Post-IPO Share Options and any Shares
to be issued pursuant to the RSU Scheme), the shareholding of our Shareholders immediately following the
Listing will be diluted by approximately 4.78%. Assuming the completion of the Global Offering by October 3,
2013, the estimated share-based expenses to be recorded for the year ending December 31, 2013 for the Pre-IPO
Share Options granted on January 1, 2013 and July 1, 2013 are approximately RMB57.9 million.

We have conditionally adopted the Post-IPO Share Option Scheme. Please refer to the section headed
“Appendix IV — Statutory and General Information — Post-IPO Share Option Scheme” for details.

RESTRICTED SHARE UNIT SCHEME

We have conditionally approved and adopted the RSU Scheme on September 1, 2013. As of the Latest
Practicable Date, no RSU had been granted or agreed to be granted by our Company pursuant to the RSU
Scheme. The maximum number of Shares which may be granted under the RSU Scheme is 11,290,494. The
grant of 11,290,494 Shares will incur a dilution of approximately 8.3% of the shareholding of our Shareholders
immediately after the Listing (without taking into account any Shares to be issued upon the exercise of the Pre-
IPO Share Options and the Post-IPO Share Options). Please refer to the section headed “Appendix IV —
Statutory and General Information — RSU Scheme” for details.
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SUMMARY HISTORICAL FINANCIAL INFORMATION

The following tables set forth summary consolidated financial information of our Group. We have derived the
consolidated financial information for the years ended December 31, 2010, 2011 and 2012 and the six months
ended June 30, 2013 and as of December 31, 2010, 2011 and 2012 and June 30, 2013 from our audited
consolidated financial statements set forth in the Accountant’s Report in Appendix I to this prospectus. We have
derived the consolidated financial information for the six months ended June 30, 2012 from our reviewed
consolidated financial statements set forth in the Accountant’s Report in Appendix I to this prospectus. The
summary consolidated financial information should be read together with, and is qualified in its entirety by
reference to, the consolidated financial statements in this prospectus, including the related notes. Our
consolidated financial information was prepared in accordance with IFRS.

Selected Historical Consolidated Statement of Comprehensive (Loss)/Income Data and Balance Sheet Data

For the Year Ended For the Six Months
December 31, Ended June 30,
2010 2011 2012 2012 2013
(RMB’000)
(unaudited)

Revenue ....... ... . . . . . 95,078 384,009 776,649 347,122 573,748
Game development .. ............ ... .. .. ... .. 49,701 252,016 540,749 231,564 379,482
Game publishing . ........ ... ... .. . ... 45,377 131,993 235,900 115,558 194,266

Gross profit . .....ovun i 40,377 315,179 697,561 316,149 509,631

Operating (loss)/profit ............ .. ... ... .. .... (40,410) 40,513 283,591 151,672 163,602

(Loss)/profit for the year/period .................... (40,384) 17,849 217,617 122,236 (243,347)

Other Financial Measures

Adjusted net (loss)/profit™ (unaudited) .............. (40,384) 114,938 240,031 125,881 153,588

Note:

(1) We define adjusted net profit/(loss) as net income or loss excluding share-based compensation, fair value change of preferred shares

and finance costs relating to the issuance of preferred shares. Adjusted net profit/(loss) eliminates the effect of non-cash share-based
compensation and non-cash fair value change of preferred shares which have been and may continue to be significant recurring
factors in our business, as well as the expenses relating to the one-time issuance of preferred shares. The use of adjusted net profit/
(loss) has material limitations as an analytical tool, as adjusted net profit/(loss) does not include all items that impact our net loss or
profit for the year/period. Please refer to the section headed “Financial Information — Other Financial Measures.”

As we launched our first webgame in 2009, revenues from our game development business increased and our
game pipeline steadily grew during the Track Record Period. We had an operating loss in 2010 because we
incurred significant game development costs upfront without the corresponding revenues as we were still in the
early stage of our business. Please refer to the section headed “Financial Information — Results of Operations”
for details. Despite our operating profit for the six months ended June 30, 2013, we had a loss for the period as a
result of the fair value loss of convertible redeemable preferred shares of RMB369.4 million. Please refer to the
section headed “Financial Information — Shareholders’ Equity” and Note 30 to the Accountant’s Report in
Appendix I to this prospectus for details.

As of December 31, As of June 30,

2010 2011 2012 2013

(RMB’000)
CUITent @SSELS . . vt vttt ettt 74,026 192,606 417,165 535,072
Current liabilities . ... ... 122,089 149,985 199,402 191,692
Total assets .. ..ottt 108,120 254,817 522,029 667,997
Total liabilities . ... ... 127,652 159,347 658,692 1,010,086
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As of December 31, As of June 30,
2010 2011 2012 2013
(RMB’000)
Share capital . ........ .. ... . — 64 49 49
ReSeIVeS ..o e 25,888 125,930 (228,351) (190,430)
(Accumulated losses)/Retained earnings . .................. (45,420) (30,524) 91,639 (151,708)
Total (deficits)/equity . ............ ..., (19,532) 95,470 (136,663) (342,089)

As of December 31, 2012 and June 30, 2013, we had total deficits of RMB136.7 million and RMB342.1 million,
respectively. This was primarily due to (i) the negative reserve of RMB228.4 million and RMB190.4 million,
respectively, of which RMB371.9 million was other reserve resulting from the repurchase of ordinary shares in
connection with the Pre-IPO Investment by the Series A Investors in June 2012; and (ii) the accumulated fair
value loss of convertible redeemable preferred shares of RMB18.8 million and RMB388.2 million, respectively,
as of December 31, 2012 and June 30, 2013. Please refer to the section headed “Financial Information —
Shareholders’ Equity” and Notes 24 and 30 to the Accountant’s Report in Appendix I to this prospectus for

details.

Selected Consolidated Statements of Cash Flows

For the Year Ended December 31, For the Six Months Ended June 30,

2010 2011 2012 2012 2013
(RMB’000)
(unaudited)

Operating cash flows before changes in

working capital .................. (38,606) 144,290 298,722 156,840 203,545
Changes in working capital ........... 65,907  (19,379) 45423 52,820 (34,029)
Incometax paid .................... (510) (24,261) (44,516) (26,224) (38,617)
Net cash generated from operating

aCtVItIeS . .. oot 26,791 100,650 299,629 183,436 130,899
Net cash used in investing activities .... (16,908) (28,112) (51,972) (7,820) (154,362)
Net cash (used in)/generated from

financing activities . . .............. — —  (20,896) 351,008 (1,550)
Net increase/(decrease) in cash and cash

equivalents . ............ ... ...... 9,883 72,538 226,761 526,624 (25,013)
Cash and cash equivalents at beginning

of year/period . ................... 3,572 13,455 85,993 85,993 312,639
Exchange losses on cash and cash

equivalents . ............ ... ...... — — (115) — (211)
Cash and cash equivalents at end of year/

period ...... ... . i 13,455 85,993 312,639 612,617 287,415
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FINANCIAL RATIOS

The following table sets forth certain of our financial ratios as of the dates or for the periods indicated:

For the Year Ended December 31, For the Six Months Ended June 30,

2010 2011 2012 2012 2013

Revenue growth .................... — 303.9% 102.2% — 65.3%

Net profit growth ................... — 1442% 1,119.2% — N/AM

Gross margin® ..................... 42.5% 82.1% 89.8% 91.1% 88.8%

Operating margin® . ................. (42.5%) 10.6% 36.5% 43.7% 28.5%

EBITDA margin® .................. (40.6%) 12.2% 35.4% 44.0% (34.0%)

Adjusted EBITDA margin® ........... (40.6%) 37.5% 38.3% 45.0% 35.1%

Net margin© . ...................... (42.5%) 4.6% 28.0% 35.2% (42.4%)

Adjusted net margin® ............... (42.5%) 29.9% 30.9% 36.3% 26.8%

Notes:

(1) Net profit growth is not applicable as we had a net loss of RMB243.3 million for the six months ended June 30, 2013 as compared to
a net profit of RMB122.2 million for the six months ended June 30, 2012.

2) Gross margin is calculated by dividing gross profit by revenue.

3) Operating margin is calculated by dividing operating (loss)/profit by revenue.

“4) EBITDA margin is calculated by dividing EBITDA by revenue. EBITDA refers to earnings before interest income, finance income,
tax, depreciation and amortization. Please refer to the section headed “Financial Information — Other Financial Measures” for
details.

(5) Adjusted EBITDA margin is calculated by dividing adjusted EBITDA by revenue. Please refer to the section headed “Financial
Information — Other Financial Measures” for details.

(6) Net margin is calculated by dividing (loss)/profit by revenue.

(7) Adjusted net margin is calculated by dividing adjusted net (loss)/profit by revenue. Please refer to the section headed “Financial

Information — Other Financial Measures” for details.

Our revenue and net profit grew steadily during the Track Record Period. The growth of our game development
revenue has been driven by our continued launch of new successful games and our existing successful games
which have continued to attract more playing players, and the growth of our game publishing revenue was
primarily because we broadened our player base on 9/wan through targeted marketing and promotional
campaigns to attract more players, continued to provide high-quality player services to increase the number of
paying players and licensed more popular games from third-party developers which helped increase the size of
our player base through organic growth and increase the number of paying players. As a result of the foregoing,
our operating profit also significantly increased during the Track Record Period. Please refer to the section
headed “Financial Information — Results of Operations” for details.

11



SUMMARY

SELECTED OPERATING DATA

Our revenue is affected by two key metrics: (i) average monthly paying users, or average MPUs; and (ii) average
revenue per monthly paying user, or ARPPU. In our game development business, average MPUs refer to the
average of the aggregate number of paying players for the games we develop in each month during a given
period, while ARPPU is calculated as the game development revenue divided by the number of the average
MPUs for the games we develop in any given period. In our game publishing business, average MPUs refer to
the average of the aggregate number of paying players for the games published on 9/wan in each month during a
given period, while ARPPU is calculated as the game publishing revenue divided by the number of the average
MPUs for the games published on 9/wan in any given period. The following table sets forth the related operating
data for the periods indicated:

For the Year Ended December 31, For the Six Months Ended June 30,

2010 2011 2012 2012 2013
Game Development:
Average MPUs (in thousands)) .. ... .. 69 240 518 382 758
ARPPURMB) .................... 60 88 87 101 83
Game Publishing:
Registered players (in thousands) ...... 47,395 88,163 141,147 117,028 179,088
Average MPUs (in thousands)) .. ... .. 30 40 71 67 115
ARPPURMB) .................... 125 274 278 289 282
Note:
(D) The numbers do not eliminate the duplicated calculation of the paying players of our own games published on 9/wan.
RECENT DEVELOPMENT

Our Directors confirm that there has been no material adverse change in our financial or trading position,
indebtedness, mortgage, contingent liabilities, guarantees or prospects of our Group since June 30, 2013, the date
of the latest audited financial information of our Group. None of our game development revenue, game
publishing revenue, gross profit or gross profit margin has changed materially and adversely since June 30, 2013.
None of our average MPUs, ARPPU or number of registered players has changed materially and adversely since
June 30, 2013.

During the Track Record Period, we incurred listing expenses amounting to approximately RMB27.8 million in
connection with the Global Offering, out of which an amount of RMB6.6 million was recorded as incremental
costs directly attributable to the proposed issue of new Shares under the Global Offering. Such amount was
capitalized and included as deferred IPO costs in our consolidated balance sheet as of June 30, 2013 and will be
deducted from the Group’s share premium upon the completion of the Global Offering. We expect to further
incur additional listing expenses of RMB15.6 million (excluding the underwriting commission) until the
completion of the Global Offering, out of which approximately RMB11.8 million will be recognized in the
consolidated statements of comprehensive income for the year ending December 31, 2013 and approximately
RMB3.8 million will be deducted from the Group’s share premium. We do not expect these expenses to have a
material impact on our results of operations as reflected in our consolidated statement of comprehensive income
for the year ending December 31, 2013. As of the Latest Practicable Date, other than the remaining listing
expenses, our Group did not expect to incur other non-recurring expenses for the rest of 2013.

Assuming the completion of the Global Offering in the year ending December 31, 2013 with the indicative Offer
Price ranging from HK$43.50 to HK$55.00, the estimated total fair value loss to be recorded in relation to the
convertible redeemable Series A Preferred Shares for the year ending December 31, 2013 will be approximately
HK$708 million to HK$1,042 million. Prior to the Global Offering, the Series A Preferred Shares are not traded
in an active market and the fair value at respective reporting dates is determined using valuation techniques.
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Please refer to Note 30 to the Accountant’s Report in Appendix I to this prospectus for details of the key
assumptions of the valuations. Upon the completion of the Global Offering, the Series A Preferred Shares will be
automatically converted to Ordinary Shares of the Company on one-to-one basis. The total number of the
Series A Preferred Shares that will be converted to Ordinary Shares is 29,059,440. The fair value of each of
Series A Preferred Share will then be equivalent to the fair value of each of Ordinary Shares of the Company on
the conversion date, which is the Offer Price in the Global Offering.

USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of approximately HK$904.5 million
(equivalent to approximately RMB720.5 million), after deducting underwriting fees and commissions and
estimated total expenses paid and payable by us in connection thereto, assuming an Offer Price of HK$49.25 per
Share, being the midpoint of the proposed Offer Price range of HK$43.50 to HK$55.00 per Share. We intend to
use such net proceeds as follows:

. Approximately HK$180.9 million (equivalent to approximately RMB144.1 million, or approximately 20%
of our total estimated net proceeds) to further expand our webgame and mobile game businesses, including
but not limited to, building related network infrastructure, hiring more personnel and investment in
research and development of game analytics.

. Approximately HK$542.7 million (equivalent to approximately RMB432.3 million, or approximately 60%
of our total estimated net proceeds) to (i) acquire webgame and mobile game licenses and IP rights or other
related assets in the PRC or invest in or acquire PRC webgame and mobile game developers through our
overseas subsidiaries or Feidong, (ii) indirectly invest in or acquire PRC webgame and mobile game
publishers through contractual arrangements, or (iii) acquire equity interests or assets of overseas webgame
and mobile game companies through our overseas subsidiaries. As of the Latest Practicable Date, we had
no finalized or definitive understandings, commitments or agreements and have not been engaged in any
related negotiations. Please refer to the section headed “Future Plans and Use of Proceeds — Rationale for
Use of Proceeds for Future Acquisitions.”

. Approximately HK$90.4 million (equivalent to approximately RMB72.1 million, or approximately 10% of
our total estimated net proceeds) to fund the expansion of our international operations, including the
development of overseas subsidiaries and the establishment of overseas offices.

. The balance of the net proceeds, which is approximately HK$90.4 million (equivalent to approximately
RMB72.1 million, or approximately 10% of our total estimated net proceeds) will be used for working
capital and other general corporate purposes.

If the Offer Price is set at the highest or lowest point of the indicative Offer Price range, the net proceeds to be
received by us from the Global Offering will increase to approximately HK$1,016.4 million (equivalent to
approximately RMB809.7 million) or decrease to approximately HK$792.5 million (equivalent to approximately
RMB631.3 million), respectively. In such event, we will increase or decrease the intended use of the net proceeds
for the above purposes on a pro-rata basis.

As the Over-allotment Option is granted by the Over-allotment Option Grantors (and not us), the amount of the
net proceeds to be received by us from the Global Offering, and the allocation of the net proceeds set out above,
will not be affected by the exercise of the Over-allotment Option. We will not receive any of the proceeds from
the sale of Sale Shares by the Selling Shareholders in the Global Offering, nor from any exercise of the Over-
allotment Option by the Over-allotment Option Grantors.

To the extent that the net proceeds of the Global Offering are not immediately used for the above purposes and to
the extent permitted by the relevant laws and regulations, we intend to deposit such net proceeds into interest-
bearing bank accounts with licensed banks and/or financial institutions.
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We estimate that the Selling Shareholders will receive net proceeds of approximately HK$516.4 million
(equivalent to approximately RMB411.3 million) from the sale of the Sale Shares, based on the Offer Price of
HK$49.25 per Share, being the midpoint of the proposed Offer Price range, and after deducting the underwriting
fees and commissions payable by the Selling Shareholders. If the Over-allotment Option is exercised in full, we
estimate that the Over-allotment Option Grantors will receive net proceeds of approximately HK$221.3 million
(equivalent to approximately RMB176.3 million) from the exercise of the Over-allotment Option, assuming an
Offer Price of HK$49.25 per Share, being the midpoint of the proposed Offer Price range, and after deducting the
underwriting fees and commissions payable by the Over-allotment Option Grantors.

DIVIDEND POLICY

During the Track Record Period, Feiyin and Weidong declared and paid dividends of RMB90.5 million in 2012.
The Company has not paid or declared any dividend since its inception. As of the Latest Practicable Date, all
outstanding dividends payable had been fully settled. We funded the payment of the declared dividends with cash
at bank and on hand.

The declaration of dividends of the Company is subject to the discretion of our Board and the approval of our
Shareholders. Our Directors may recommend a payment of dividends in the future after taking into account our
operations and earnings, capital requirements and surplus, general financial condition, contractual restrictions,
capital expenditure and future development requirements, shareholders’ interests and other factors which they
may deem relevant at such time. Any declaration and payment as well as the amount of the dividends will be
subject to our constitutional documents and the Cayman Islands Company Law, including the approval of our
Shareholders. Any declarations of dividends for a given year may not necessarily reflect our intention for future
declarations of dividends, which will be at the absolute discretion of our Directors.

OFFER STATISTICS

All statistics in this table are based on the assumption that the Over-allotment Option is not exercised.

Based on Minimum Indicative Based on Maximum Indicative

Offer Price of HK$43.50 Offer Price of HK$55.00
Market capitalization of our Shares® .......... HK$5,457.1 million HK$6,899.7 million
Unaudited pro forma adjusted net tangible asset
per Ordinary Share® . .................... HK$10.90 HK$12.69
Notes:
(1) The calculation of market capitalization is based on 125,449,940 Shares expected to be in issue immediately upon completion of the
Global Offering.
2) The unaudited pro forma adjusted net tangible asset value per Ordinary Share has been arrived at after adjustments referred to in the

section headed “Appendix II — Unaudited Pro Forma Financial Information — Unaudited Pro Forma Statement of Adjusted Net
Tangible Assets” and on the basis of 125,449,940 Ordinary Shares in issue at the Offer Price immediately upon the completion of
the Global Offering.

RISK FACTORS

Our business is subject to a number of risks, including but not limited to risks relating to our business, risks
relating to our contractual arrangements, risks relating to our industry, and risks relating to conducting business
in the PRC. As different investors may have different interpretations and standards for determining the
materiality of a risk, you should read the entire section headed “Risk Factors” of this prospectus carefully before
you decide to invest in the Offer Shares. Some of the major risks we face include:

. Our short operating history makes it difficult to evaluate our prospects and future financial results. We
have experienced rapid revenue growth and we may not be able to successfully manage our current and
future growth or maintain or enhance our monetization abilities;
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J Our top games may not be able to maintain popularity and we may not be able to develop new popular
games or launch new games during a favorable market window;

. We may not be able to successfully operate our own publishing platform and we are also subject to certain
risks inherent to our publishing business;

. Our expansion into the mobile game market may not be successful;

i If the PRC government finds our Contractual Arrangements to be in violation of PRC laws, we could be
subject to severe penalties or be forced to relinquish our interests in our PRC Operational Entities; and

J Our Contractual Arrangements may not be as effective in providing operational control over our PRC
Operational Entities as direct ownership.

ELIGIBILITY OF LISTING

Given the profit attributable to our Shareholders for the years ended December 31, 2010 and 2011 in aggregate
was less than HK$30,000,000, we were not able to satisfy the profit test requirements in Rule 8.05 (1) of the
Listing Rules and therefore applied for the Listing pursuant to the market capitalization/revenue/cash flow test
under Rule 8.05 (2) of the Listing Rules.
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In this prospectus, unless the context otherwise requires, the following words and expressions shall have the

following meanings.

“Alpaca”

“Appionics”

“Application Form(s)”

“Articles of Association” or “Articles”

“associate(s)”
“Audit and Compliance Committee”

“Authority”

>

“Board” or “Board of Directors’

“Board Lot”

“Business Day”

“BVI”

“CAGR”

“Cayman Islands Company Law”

Alpaca Capital Limited, a company incorporated in the BVI on
April 1, 2008. It is wholly owned by Mr. Zhiming Zhu, an
Independent Third Party. It will directly hold approximately 0.88%
of the issued share capital of our Company immediately upon
completion of the Global Offering

Appionics Holdings Limited, an exempted company incorporated in
the Cayman Islands with limited liability on March 23, 2012, in
which the Group acquired a minority interest on April 18, 2013. The
remaining shareholding interests in Appionics are held by
Independent Third Parties

WHITE application form(s), YELLOW application form(s) and
GREEN application form(s) or where the context so requires, any
of them, that are used in connection with the Hong Kong Public
Offering

the articles of association of the Company that were conditionally
adopted on September 1, 2013, which will take effect upon the
listing of the Shares on the Hong Kong Stock Exchange, as amended
from time to time

has the meaning ascribed thereto under the Listing Rules
the audit and compliance committee of the Board

any governmental or regulatory commission, board, body, authority
or agency, or any stock exchange, self-regulatory organization or
other non-governmental regulatory authority, or any court, tribunal
or arbitrator, in each case whether national, central, federal,
provincial, state, regional, municipal, local, domestic or foreign

our board of Directors

means the board lot in which the Shares are traded on the Stock
Exchange from time to time

any day (other than a Saturday, Sunday or public holiday in Hong
Kong) on which banks in Hong Kong are open generally for normal
banking business to the public

the British Virgin Islands

represents the average year-over-year growth rate of a value over a
specified period of time, taking into account the effects of

compounding. CAGR = (Ending Period Value/Beginning Period
Value)(1/Number of Periods) __ |

the Companies Law (as amended) of the Cayman Islands
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“Cayman Islands”

“CCASS”

“CCASS Clearing Participant”

“CCASS Custodian Participant”

“CCASS Investor Participant”

“CCASS Participant”

“China” or “PRC”

“CNNIC”

“COde”

“Companies Ordinance”

» o« o« ”»

“Company,” “our Company,” “we,

“us” or “our”

“connected person(s)”
“connected transaction(s)”

“Contractual Arrangements”

“Controlling Shareholders”

the Cayman Islands, a British Overseas Territory

the Central Clearing and Settlement System established and
operated by HKSCC

a person admitted to participate in CCASS as a direct clearing
participant or a general clearing participant

a person admitted to participate in CCASS as a custodian participant

a person admitted to participate in CCASS as an investor participant
who may be an individual or joint individuals or a corporation

a CCASS Clearing Participant, a CCASS Custodian Participant or a
CCASS Investor Participant

the People’s Republic of China and, except where the context
otherwise requires and only for the purpose of this prospectus,
excluding Hong Kong, Macau and Taiwan

China Internet Network Information Center

the Corporate Governance Code and Corporate Governance Report
set out in Appendix 14 to the Listing Rules

the Companies Ordinance of Hong Kong (Chapter 32 of the Laws of
Hong Kong), as amended, supplemented or otherwise modified from
time to time

Forgame Holdings Limited (F&ZBARAF]) (formerly known as
Foga Holdings Limited), an exempted company incorporated in the
Cayman Islands on July 26, 2011 with limited liability and, except
where the context otherwise requires, all of its subsidiaries and PRC
Operational Entities or where the context refers to any time prior to
its incorporation, the business which its predecessors or the
predecessors of its present subsidiaries and PRC Operational
Entities was engaged in and which was subsequently assumed by it

has the meaning ascribed thereto in the Listing Rules
has the meaning ascribed thereto in the Listing Rules

a series of contractual arrangements entered into by Feidong, the
PRC Operational Entities and their respective shareholders, details
of which are described in the section headed “Contractual
Arrangements”

has the meaning ascribed thereto under the Listing Rules and unless
the context requires otherwise, collectively refers to the Holding
Companies, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang
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DEFINITIONS

“Cooperation Agreement”

“CSRC”

“Director(s)”

“EIT Law”

“Encumbrance”

”»

“Executive Director(s)

“Family Trusts”

“Feidong”

“Feiyin”

“Foga Development”

“Foga Group”

a cooperation agreement by and among the Founders and the
Pre-Series A Investors on September 30, 2009

China Securities Regulatory Commission (1" # 7 BB A B % B &),
a regulatory body responsible for the supervision and regulation of
the securities markets in the PRC

director(s) of our Company

the PRC Enterprise Income Tax Law passed by the National
People’s Congress of the PRC on March 16, 2007 and taking effect
on January 1, 2008, as amended, supplemented and otherwise
modified from time to time

any mortgage, charge, pledge, lien or other security interest or any
option, restriction, right of first refusal, right of pre-emption or other
third party claim, right, interest or preference or any other
encumbrance of any kind

executive director(s) of our Company

collectively, Wang Trust, Keith Huang Trust, Hao Dong Trust and
ZHUANGIJG Trust

Guangzhou Feidong Software Technology Co., Ltd. (also referred to
as Guangzhou Feidong Software Technology Company Limited),
(ENMFEB AR A BRA 7)), an indirect, wholly-owned subsidiary
of the Company, incorporated under the laws of the PRC on
June 13, 2012

Guangzhou Feiyin Information Technology Co., Ltd.* (also referred
to as Guangzhou Feiyin Information Technology Company
Limited®), (EMIEEEERHABRATR), a  limited company
established under the laws of the PRC on April 12, 2004, the
financial results of which have been consolidated and accounted for
as a subsidiary of our Company by virtue of the Contractual
Arrangements and one of the PRC Operational Entities. Mr. Wang,
Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang hold 23.75%,
41.10%, 24.70%, 0.95% and 9.50% equity interests in Feiyin,
respectively

Foga Development Co. Ltd., a company incorporated in the BVI on
July 25, 2011, which was established by Mr. Zhuang and is one of
the Holding Companies. The entire issued share capital is held by
Managecorp Limited acting as the trustee of the ZHUANGIJG Trust.
It will directly hold approximately 16.66% of the issued share
capital of our Company immediately upon completion of the Global
Offering (assuming the Over-allotment Option is not exercised and
without taking into account any Shares to be issued upon the
exercise of the Pre-IPO Share Options and the Post-IPO Share
Options and any Shares to be issued pursuant to the RSU Scheme)

Foga Group Ltd. (also referred to as Foga Group Limited), a
company incorporated in the BVI on July 25, 2011, which was
established by Mr. Wang and is one of the Holding Companies. The
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DEFINITIONS

“Foga Holdings”

“Foga Internet Development”

“Foga Networks”

“Foga Tech”

“Founders”

“GAPP”

“GDP”

“Global Offering”

entire issued share capital is held by Managecorp Limited acting as
the trustee of the Wang Trust. It will directly hold approximately
17.54% of the issued share capital of our Company immediately
upon completion of the Global Offering (assuming the Over-
allotment Option is not exercised and without taking into account
any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued
pursuant to the RSU Scheme)

Foga Holdings Ltd., a company incorporated in the BVI on July 25,
2011, which was established by Mr. Liao and is one of the Holding
Companies. The entire issued share capital is held by Managecorp
Limited acting as the trustee of the Hao Dong Trust. It will directly
hold approximately 11.71% of the issued share capital of our
Company immediately upon completion of the Global Offering
(assuming the Over-allotment Option is not exercised and without
taking into account any Shares to be issued upon the exercise of the
Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

Foga Internet Development Ltd., a company incorporated in the BVI
on July 25, 2011, which was established and wholly-owned by
Mr. Yang and is one of the Holding Companies. It will directly hold
approximately 0.80% of the issued share capital of our Company
immediately upon completion of the Global Offering (without
taking into account any Shares to be issued upon the exercise of the
Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

Foga Networks Development Ltd., a company incorporated in the
BVI on July 25, 2011, which was established by Mr. Huang and is
one of the Holding Companies. The entire issued share capital is held
by Managecorp Limited acting as the trustee of the Keith Huang
Trust. It will directly hold approximately 8.60% of the issued share
capital of our Company immediately upon completion of the Global
Offering (assuming the Over-allotment Option is not exercised and
without taking into account any Shares to be issued upon the exercise
of the Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

Foga Tech Limited, a limited company incorporated under the laws
of Hong Kong on August 9, 2011 and a wholly-owned subsidiary of
the Company

collectively, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang

General Administration of Press and Publication of the PRC

(N R IL AN B [ 4 A AR )
gross domestic product

the Hong Kong Public Offering and the International Placing
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DEFINITIONS

“Green application form(s)”

“Group” or “our Group”

“Hao Dong Trust”

“HKICPA”

“HKSCC”

“HKSCC Nominees”

“Holding Companies”

“Hong Kong” or “HK”

“Hong Kong dollars,” HK dollars” or
((HK$ 2

“Hongkong Ledong”

“Hong Kong Offer Shares”

“Hong Kong Public Offering”

“Hong Kong Securities and Futures
Ordinance” or “SFO”

the application form(s) to be completed by the White Form eIPO
Service Provider, Computershare Hong Kong Investor Services
Limited

our Company, its subsidiaries and the PRC Operational Entities (the
financial results of which have been consolidated and accounted for
as the subsidiaries of our Company by virtue of the Contractual
Arrangements), or where the context so requires, in respect of the
period before our Company became the holding company of the
present subsidiaries, the business operated by such subsidiaries and
the PRC Operational Entities

a discretionary trust set up by Mr. Liao of which Managecorp
Limited acts as the trustee and the discretionary beneficiary is
Mr. Liao

The Hong Kong Institute of Certified Public Accountants

Hong Kong Securities Clearing Company Limited, a wholly-owned
subsidiary of Hong Kong Exchanges and Clearing Limited

HKSCC Nominees Limited, a wholly-owned subsidiary of HKSCC

collectively Foga Group, Foga Networks, Foga Holdings, Foga
Internet Development and Foga Development, which are the
immediate holding companies established by Mr. Wang, Mr. Huang,
Mr. Liao, Mr. Yang and Mr. Zhuang, respectively

The Hong Kong Special Administrative Region of the PRC

Hong Kong dollars, the lawful currency of Hong Kong

Hongkong Ledong Tech Limited (F#4EHFHIA R H), a limited
company incorporated under the laws of Hong Kong on March 22,
2012 and an indirect wholly-owned subsidiary of the Company

3,137,000 new Shares initially being offered by our Company for
subscription pursuant to the Hong Kong Public Offering at the Offer
Price, subject to any adjustment or reallocation as described in the
section headed “Structure of the Global Offering”

the offer of Hong Kong Offer Shares for subscription by the public
in Hong Kong at the Offer Price (plus a brokerage fee of 1%, SFC
transaction levy of 0.003% and Stock Exchange trading fee of
0.005%) on the terms and subject to the conditions described in this
prospectus and the Application Forms relating thereto, as further
described in the section headed “Structure of the Global Offering —
The Hong Kong Public Offering”

Securities and Futures Ordinance (Chapter 571 of the Laws of Hong
Kong), as amended, supplemented or otherwise modified from time
to time
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DEFINITIONS

“Hong Kong Share Register”

“Hong Kong Share Registrar”

“Hong Kong Stock Exchange” or
“Stock Exchange”

“Hong Kong Takeovers Code” or
“Takeovers Code”

“Hong Kong Underwriters”

“Hong Kong Underwriting Agreement”

“ICP License”

“IFRS”

“Ignition”

“Independent Non-executive
Director(s)”

the register of members of our Shares maintained by the Hong Kong
Share Registrar in Hong Kong

Computershare Hong Kong Investor Services Limited

The Stock Exchange of Hong Kong Limited

The Codes on Takeovers and Mergers and Share Repurchases issued
by the SFC, as amended, supplemented or otherwise modified from
time to time

the underwriters for the Hong Kong Public Offering as listed in the
section headed “Underwriting — Hong Kong Underwriters”

the underwriting agreement dated September 18, 2013 relating to the
Hong Kong Public Offering entered into by, among other parties,
our Company, the Controlling Shareholders, the Joint Global
Coordinators and the Hong Kong Underwriters as further described
in the section headed “Underwriting — Hong Kong Public Offering
— Hong Kong Underwriting Agreement”

a value-added telecommunications business operation license issued
by the relevant PRC government authorities with a service scope of
information services

the International Financial Reporting Standards, amendments and
interpretations issued by the International Accounting Standards
Board

collectively, Ignition Growth Capital I, L.P. (formerly known as
Ignition Capital Partners I, L.P.), a limited partnership formed in the
State of Delaware, U.S. on September 12, 2007 and Ignition Growth
Capital Managing Directors Fund I, LLC (formerly known as
Ignition Capital Managing Directors Fund I, LLC), a limited
liability company incorporated in the State of Delaware, U.S. on
September 11, 2007, and which are Series A Investors. The
beneficial owners of Ignition Growth Capital I, L.P. include 43
limited partners, each of whom owns less than 10% of the
shareholding interests of Ignition Growth Capital I, L.P. and are all
Independent Third Parties. The beneficial owners of Ignition
Growth Capital Managing Directors Fund I, LLC include 18 limited
partners, each of whom owns less than 10% of the shareholding
interests of Ignition Growth Capital Managing Directors Fund I,
LLC and are all Independent Third Parties. Ignition will directly
hold approximately 0.92% of the issued share capital of our
Company immediately upon the completion of the Global Offering
(without taking into account any Shares to be issued upon the
exercise of the Pre-IPO Share Options and the Post-IPO Share
Options and any Shares to be issued pursuant to the RSU Scheme)

independent non-executive Director(s) of the Company
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DEFINITIONS

“Independent Third Party(ies)”

“International Placing”

“International Placing Shares”

“International Underwriters”

“International Underwriting

Agreement”

“iResearch”

”»

“Issuing Mandate

“Jieyou”

any entity or person who is not a connected person within the
meaning ascribed under the Listing Rules

the conditional placing of the International Placing Shares (a) in the
United States to qualified institutional buyers in reliance on Rule
144A under the U.S. Securities Act or another exemption from the
registration requirement under the U.S. Securities Act, and
(b) outside the United States in offshore transactions in reliance on
Regulation S under the U.S. Securities Act, including to professional
investors in Hong Kong, as further described in the section headed
“Structure of the Global Offering”

17,253,500 new Shares initially being offered by our Company for
subscription and 10,979,500 Sale Shares initially being offered for
sale by the Selling Shareholders, at the Offer Price under the
International Placing, subject to any adjustment or reallocation
together with, where relevant, any additional Shares which may be
offered by the Over-allotment Option Grantors pursuant to the Over-
allotment Option as further described in the section headed
“Underwriting — The International Placing”

the several underwriters for the International Placing who are
expected to enter into the International Underwriting Agreement to
underwrite the International Placing

the underwriting agreement expected to be entered into on or around
September 26, 2013 by, among other parties, our Company, the
Controlling Shareholders, the Selling Shareholders, the Over-
allotment Option Grantors, the Joint Global Coordinators and the
Joint Bookrunners (for themselves and on behalf of the International
Underwriters), as further described in the section headed
“Underwriting — The International Placing”

Shanghai iResearch Co., Ltd, an independent industry consultant
commissioned by the Group to prepare an independent research
report

the general unconditional mandate given to the Directors by the
Shareholders relating to the issue of Shares, further details of which
are set out in the section headed “Appendix IV — Statutory and
General Information”

Guangzhou Jieyou Software Co., Ltd.* (also referred to as
Guangzhou Jieyou Software Company Limited*)
(EMFEREIRAFAFRZAF]), a limited company established under the
laws of the PRC on June 7, 2012, the financial results of which have
been consolidated and accounted for as a subsidiary of our Company
by virtue of the Contractual Arrangements, and one of the PRC
Operational Entities. Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang
and Mr. Zhuang holds 20.94%, 12.37%, 17.13%, 0.95% and 48.61%
equity interests in Jieyou, respectively
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DEFINITIONS

“Joint Bookrunners”

“Joint Global Coordinators”

“Joint Lead Managers”

“Joint Sponsors”

“Keith Huang Trust”

“Latest Practicable Date”

“Listing”

“Listing Committee”

“Listing Date”

“Listing Rules”

“Main Board”

“Managecorp Limited”

“Maximum Offer Price”

“Memorandum”

in respect of the Hong Kong Public Offering, Morgan Stanley Asia
Limited, J.P. Morgan Securities (Asia Pacific) Limited, China
International Capital Corporation Hong Kong Securities Limited
and Macquarie Capital Securities Limited, and in respect of the
International Placing, Morgan Stanley & Co. International plc, J.P.
Morgan Securities plc, China International Capital Corporation
Hong Kong Securities Limited and Macquarie Capital Securities
Limited

Morgan Stanley Asia Limited and J.P. Morgan Securities (Asia
Pacific) Limited

in respect of the Hong Kong Public Offering, Morgan Stanley Asia
Limited, J.P. Morgan Securities (Asia Pacific) Limited, China
International Capital Corporation Hong Kong Securities Limited
and Macquarie Capital Securities Limited, and in respect of the
International Placing, Morgan Stanley & Co. International plc, J.P.
Morgan Securities plc, China International Capital Corporation
Hong Kong Securities Limited and Macquarie Capital Securities
Limited

Morgan Stanley Asia Limited and J.P. Morgan Securities (Far East)
Limited

a discretionary trust set up by Mr. Huang of which Managecorp
Limited acts as the trustee and the beneficiaries of which are
Mr. Huang and certain of his family members

September 12, 2013 being the latest practicable date for ascertaining
certain information in this prospectus before its publication

the listing of the Shares on the Main Board

the listing subcommittee of the board of directors of the Hong Kong
Stock Exchange

the date, expected to be on October 3, 2013, on which the Shares are
listed and from which dealings in the Shares are permitted to take
place on the Stock Exchange

The Rules Governing the Listing of Securities on The Stock
Exchange of Hong Kong Limited (as amended, supplemented or
otherwise modified from time to time)

the stock exchange (excluding the option market) operated by the
Stock Exchange which is independent from and operates in parallel
with the Growth Enterprise Market of the Stock Exchange

Managecorp Limited, the trustee of each of the Family Trusts

HK$55.00 (being the high end of the Offer Price range stated in this
prospectus)

a memorandum entered into by the Founders on January 5, 2013
pursuant to which they confirmed their previous oral agreement to
exercise common control over our Company, our subsidiaries and
our PRC Operational Entities and the conduct of business by such
entities
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DEFINITIONS

“Memorandum of Association”

“MIT”

“MocC”

“MOFCOM”

“Mr. Huang”

“Mr. Liao”

“Mr. Wang”

“Mr. Yang”

“Mr. Zhuang”

“NDRC”

“Nomination Committee”

“Offer Price”

“Offer Share(s)”

“Ordinary Share(s)”

“Over-allotment Option”

the memorandum of association of our Company, conditionally
adopted on September 1, 2013 and as amended from time to time

Ministry of Industry and Information Technology of the PRC
(PHE N RILAE T 3A15 2L ES) (formerly known as the Ministry of
Information Industry)

Ministry of Culture of the PRC (13 A B30 B 3L #E)

Ministry of Commerce of the PRC (F# ARILFIEFGH ) or its
competent local branches

Mr. Huang Weibing (# %) (alias: Huang Kai (#%l)), one of the
Founders and the settlor of the Keith Huang Trust

Mr. Liao Dong (), one of the Founders and the settlor of the Hao
Dong Trust

Mr. Wang Dongfeng (JE#JR), one of the Founders and the settlor of
the Wang Trust

Mr. Yang Tao (#5%%), one of the Founders

Mr. Zhuang Jieguang CGHEHEE), one of the Founders and the settlor of
the ZHUANGIJG Trust

National Development and Reform Commission of the PRC
(PEEANRILMBEE K REMAEZEE) or its competent local

branches
the nomination committee of the Board

the final Hong Kong dollar price per Offer Share (exclusive of
brokerage, SFC transaction levy and Stock Exchange trading fee) at
which the Offer Shares are to be subscribed pursuant to the Global
Offer, as further described in the section headed ‘“Structure of the
Global Offering — Pricing and Allocation”

the Hong Kong Offer Share(s) and the International Placing Share(s)

ordinary share(s) with nominal value of US$0.0001 each in the
share capital of the Company

the option expected to be granted by the Over-allotment Option
Grantors to the Joint Global Coordinators (on behalf of the
International Underwriters), exercisable by the Stabilizing Manager
pursuant to the International Underwriting Agreement from the
Listing Date to the 30" day after the last day for lodging
applications under the Hong Kong Public Offering, to require the
Over-allotment Option Grantors to sell up to 4,705,500 Shares
(representing in aggregate 15% of the initial Offer Shares) to,
among other things, cover over-allocations in the International
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DEFINITIONS

s

“Over-allotment Option Grantors’

“PBOC”

“PBOC Rate(s)”

“People’s Congress”

“Pineapple”

“Post-IPO Share Options”

“Post-IPO Share Option Scheme”

“PRC GAAP”

“PRC government” or “State”

“PRC Operational Entities”

“Preferred Holders Majority”

Placing, if any, details of which are described in the section headed
“Structure of the Global Offering — Over-allotment Option”

Foga Development, Foga Group, Foga Holdings and Foga Networks
as set out in the section headed “Appendix IV — Statutory and
General Information — 10. Particulars of the Selling Shareholders
and the Over-allotment Option Grantors”

The People’s Bank of China (B ARSAT), the central bank of
China

the exchange rate for foreign exchange transactions set daily by
PBOC based on the China interbank foreign exchange market rate of
the previous day and with reference to current exchange rates on the
world financial markets

the PRC’s legislative apparatus, including the National People’s
Congress of the PRC and all the local people’s congresses
(including provincial, municipal and other regional or local people’s
congresses) as the context may require, or any of them

Pineapple Grove Limited, a company incorporated in the BVI on
April 11, 1997. It is owned 50.10% by Mr. Tom Hwang and 49.90%
by Ms. Nancy Tsai, who are Independent Third Parties. It will
directly hold approximately 0.88% of the issued share capital of our
Company immediately upon completion of the Global Offering
(without taking into account any Shares to be issued upon the
exercise of the Pre-IPO Share Options and the Post-IPO Share
Options and any Shares to be issued pursuant to the RSU Scheme)

options to be granted under the Post-IPO Share Option Scheme

the post-IPO share option scheme conditionally adopted by our
Company on September 1, 2013, for the benefit of our Directors,
members of senior management, employees and other eligible
participants defined in the scheme; a summary of the principal terms
is set forth in the section headed “Appendix IV — Statutory and
General Information — Post-IPO Share Option Scheme”

generally accepted accounting principles in the PRC

the government of the PRC, including all governmental subdivisions
(including provincial, municipal and other regional or local
government entities) and instrumentalities thereof, or where the
context requires, any of them

collectively, Feiyin, Weidong and Jieyou, the financial results of
which have been consolidated and accounted for as a subsidiary of
our Company by virtue of the Contractual Arrangements

the holders of at least a majority of the voting power of the
outstanding Series A Preferred Shares (voting together as a class and
on an as converted basis)
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DEFINITIONS

“Pre-IPO Investments”

“Pre-IPO Share Options”

“Pre-IPO Share Option Scheme”

“Pre-Series A Investors”

“Price Determination Agreement”

“Price Determination Date”

“Prometheus”

“prospectus”

“Qiming"

collectively, the pre-IPO investments in the Company undertaken by
TA, Qiming and Ignition pursuant to the Series A Preferred Share
Purchase Agreement and the pre-IPO investments undertaken by
Pineapple, Soaring Harmony, Alpaca and Prometheus, details of
which are set out in the section headed “Our History,
Reorganization and Corporate Structure — Pre-IPO Investments”

options granted under the Pre-IPO Share Option Scheme

the pre-IPO share option scheme approved and adopted by our
Shareholders on October 31, 2012, which was amended and restated
on September 1, 2013, for the benefit of our Directors, members of
senior management, employees and other eligible participants
defined in the scheme; a summary of the principal terms is set forth
in the section headed “Appendix IV — Statutory and General
Information — Pre-IPO Share Option Scheme”

collectively, Mr. Wong Po Tsan and Ms. Wang Baoshan

the agreement to be entered into between our Company (for
ourselves and on behalf of the Selling Shareholders) and the Joint
Global Coordinators (for themselves and on behalf of the
Underwriters) on the Price Determination Date to record and fix the
Offer Price

the date, expected to be on or about September 26, 2013 on which
the Offer Price is fixed for the purposes of the Global Offering, and
in any event no later than September 27, 2013, or such other date as
agreed between parties

Prometheus Capital (International) Co, Ltd, a company incorporated
in the BVI on February 4, 2013. It is wholly owned by Mr. Wang
Sicong, an Independent Third Party. It will directly hold
approximately 0.88% of the issued share capital of our Company
immediately upon completion of the Global Offering (without
taking into account any Shares to be issued upon the exercise of the
Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

this prospectus being issued in connection with the Hong Kong
Public Offering

collectively, Qiming Venture Partners III, L.P., an exempted limited
partnership registered in the Cayman Islands on May 6, 2011, and
Qiming Managing Directors Fund III, L.P., an exempted limited
partnership registered in the Cayman Islands on May 6, 2011, and
which are Series A Investors. The beneficial owners of Qiming
Venture Partners III, L.P. include 56 limited partners, each of whom
owns less than 10% of the shareholding interests of Qiming Venture
Partners III, L.P. and are all Independent Third Parties. The
beneficial owners of Qiming Managing Directors Fund, III, L.P.
include 29 limited partners, each of whom owns less than 10% of
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DEFINITIONS

“Qualified Institutional Buyers” or
“QIBs”

“Regulation S”
“Remuneration Committee”
“Renminbi” or “RMB”

“Reorganization”

“Right of First Refusal and Co-Sale
Agreement”

“RSUs”

“RSU Scheme”

“Rule 144A”

“SAFE”

“SAIC”

“Sale Shares”

“SAT”

the shareholding interests of Qiming Managing Directors Fund III,
L.P. and are all Independent Third Parties. Qiming will directly hold
approximately 3.02% of the issued share capital of our Company
immediately upon the completion of the Global Offering (without
taking into account any Shares to be issued upon the exercise of the
Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

qualified institutional buyers as defined in Rule 144A

Regulation S under the U.S. Securities Act
the remuneration committee of the Board
Renminbi yuan, the lawful currency of the PRC

the reorganization arrangements undergone by our Group in
preparation for the Listing as described in the section headed “Our
History, Reorganization and Corporate Structure”

a right of first refusal agreement and co-sale agreement dated
June 15, 2012 entered into by and among the Company, the
Founders, the Holding Companies and the Series A Investors as
amended by an amendment agreement to the right of first refusal
and co-sale agreement dated March 8, 2013 entered into by and
among the parties thereto, details of which are set out in the section
headed “Our History, Reorganization and Corporate Structure —
Pre-IPO Investments”

restricted share units granted pursuant to the RSU Scheme

the scheme conditionally approved and adopted by our Company on
September 1, 2013 for the grant of RSUs to RSU participants
following the completion of the Global Offering, a summary of the
principal terms of which is set forth in the section headed
“Appendix IV — Statutory and General Information — RSU
Scheme”

Rule 144 A under the U.S. Securities Act

the State Administration of Foreign Exchange of the PRC
(P R 5 S 8

the State Administration of Industry and Commerce of the PRC
(3N R LA B B 8 TR A T BUE AR )

10,979,500 Shares to be offered for sale by the Selling Shareholders
in the International Placing

the State Administration of Taxation of the PRC (T#EAR
SRR B 2 48 Jer)
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DEFINITIONS

“Second Round Pre-IPO Investors”

“Securities and Futures Commission”

or “SFC”

“Selling Shareholders”

“Series A Investors”

“Series A Preferred Share Purchase

Agreement”

“Series A Preferred Shares”

“SFO”

“Share(s)”

“Shareholder(s)”

“Shareholders Agreement”

”»

“Share Restriction Agreement

“Soaring Harmony”

collectively Pineapple, Soaring Harmony, Alpaca and Prometheus

the Securities and Futures Commission of Hong Kong

the Series A Investors as set out in the section headed “Appendix IV —
Statutory and General Information — 10. Particulars of the Selling
Shareholders and the Over-allotment Option Grantors”

collectively, TA, Qiming and Ignition

the series A preferred share purchase agreement entered into by and
among the Company, the Series A Investors, the Founders, the
Holding Companies, Weidong, Feiyin and the Pre-Series A
Investors on April 29, 2012, as amended and restated on June 15,
2012, details of which are set out in the section headed “Our
History, Reorganization and Corporate Structure — Pre-IPO
Investments”

the series A preferred shares with nominal value of US$0.0001 each
issued by the Company to the Series A Investors pursuant to the
Series A Preferred Share Purchase Agreement

the Securities and Futures Ordinance of Hong Kong (Chapter 571 of
the Laws of Hong Kong), as amended, supplemented or otherwise
modified from time to time

Ordinary Share(s) and Series A Preferred Share(s), and, upon the
completion of the Global Offering, Ordinary Share(s)

holder(s) of our Shares

a shareholders agreement dated June 15, 2012 entered into by and
among the Company, Foga Tech, Weidong, Feiyin, the Founders,
the Holding Companies and the Series A Investors as amended by
an amendment agreement to the shareholders agreement dated
March 8, 2013 entered into by and among the parties thereto, details
of which are set out in the section headed “Our History,
Reorganization and Corporate Structure — Pre-IPO Investments”

a share restriction agreement dated June 15, 2012 entered into by
and among the Company, the Founders, the Holding Companies and
the Series A Investors as amended by an amendment agreement to
the share restriction agreement dated March 8, 2013 entered into by
and among the parties thereto, details of which are set out in the
section headed “Our History, Reorganization and Corporate
Structure — Pre-IPO Investments”

Soaring Harmony Limited G#MA R ), a company incorporated
in the BVI on January 14, 2013. It is owned by Mr. Bainan Shou, an
Independent Third Party. It will directly hold approximately 2.64%
of the issued share capital of our Company immediately upon
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DEFINITIONS

“Stabilizing Manager”

“State Council”

“Stock Borrower”

“Stock Borrowing Agreement”

“Stock Lenders”

“subsidiary” or “subsidiaries”

“substantial shareholder(s)”

“TA ”»

“Taxation” or “Taxes”

completion of the Global Offering (without taking into account any
Shares to be issued upon the exercise of the Pre-IPO Share Options
and the Post-IPO Share Options and any Shares to be issued
pursuant to the RSU Scheme)

Morgan Stanley Asia Limited
State Council of the PRC (3 A [ 70 5 [0 75 b))

Morgan Stanley & Co. International plc, who may borrow stocks
from the Over-allotment Option Grantors pursuant to the Stock
Borrowing Agreement

the stock borrowing agreement expected to be entered into between
the Over-allotment Option Grantors and the Stock Borrower,
pursuant to which the Stock Borrower may borrow up to an
aggregate of 4,705,500 Shares to, among other things, cover any
over-allocations in the International Placing

the Over-allotment Option Grantors, who may lend Shares to the
Stock Borrower pursuant to the Stock Borrowing Agreement

has the meaning ascribed thereto in section 2 of the Companies
Ordinance

has the meaning ascribed thereto in the Listing Rules

TA FG Acquisitions, an exempted company incorporated in the
Cayman Islands on April 26, 2012 with limited liability and one of
the Series A Investors. TA XI, L.P., an Independent Third Party,
holds 68.20% shareholding interests in TA. It will directly hold
approximately 10.47% of the issued share capital of our Company
immediately upon the completion of the Global Offering (without
taking into account any Shares to be issued upon the exercise of the
Pre-IPO Share Options and the Post-IPO Share Options and any
Shares to be issued pursuant to the RSU Scheme)

all forms of taxation whenever created, imposed or arising and
whether of Hong Kong, the PRC or of any other part of the world
and, without prejudice to the generality of the foregoing, includes all
forms of taxation on or relating to profits, salaries, interest and other
forms of income, taxation on capital gains, sales and value added
taxation, estate duty, death duty, capital duty, stamp duty, payroll
taxation, withholding taxation, rates and other taxes or charges
relating to property, customs and other import and excise duties, and
generally any taxation, duty, impost, levy, rate, charge or any
amount payable to taxing, revenue, customs or fiscal Authorities
whether of Hong Kong, the PRC or of any other part of the world,
whether by way of actual assessment, loss of allowance,
withholding, deduction or credit available for relief or otherwise,
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“Track Record Period”

“Underwriters”

“Underwriting Agreements”
“United States,” “USA” “U.S.” or
“ys”

“US dollar(s),” “US$” or “USD”

“U.S. Securities Act”

“VAT"

“Wang Trust”

“Weidong”

“White Form eIPO”

“White Form elPO Service Provider”

“WPIP”

“ZHUANGJG Trust”

“Olwan”

u% ”»

and including any penalties and/or interest arising in respect of any
taxation

the three years ended December 31, 2012 and the six months ended
June 30, 2013

the Hong Kong Underwriters and the International Underwriters

the Hong Kong Underwriting Agreement and the International
Underwriting Agreement

the United States of America, its territories, its possessions and all
areas subject to its jurisdiction

United States dollars, the lawful currency of the United States

United States Securities Act of 1933, as amended, supplemented or
otherwise modified from time to time

value-added tax; all amounts are exclusive of VAT in this
prospectus except indicated otherwise

a discretionary trust set up by Mr. Wang of which Managecorp
Limited acts as the trustee and the beneficiaries of which are
Mr. Wang and certain of his family members

Guangzhou Weidong Internet Technology Co., Ltd.* (also referred
to as Guangzhou Weidong Internet Technology Company Limited*)
(ENMAEBBHERATBA ), a limited company established under
the laws of the PRC on January 22, 2007, the financial results of
which have been consolidated and accounted for as a subsidiary of
our Company by virtue of the Contractual Arrangements, and one of
the PRC Operational Entities. Mr. Wang, Mr. Huang, Mr. Liao,
Mr. Yang and Mr. Zhuang holds 23.75%, 41.10%, 24.70%, 0.95%
and 9.50% equity interests in Weidong, respectively

the application for Hong Kong Offer Shares to be issued in the
applicant’s own name by submitting applications online through the
designated website of White Form eIPO at www.eipo.com.hk

Computershare Hong Kong Investor Services Limited

the web proof information pack of the Company posted on the Hong
Kong Stock Exchange’s website at www.hkexnews.hk

a discretionary trust set up by Mr. Zhuang of which Managecorp
Limited acts as the trustee and the beneficiaries of which are
Mr. Zhuang and certain of his family members

our self-publishing platforms, including 91wan.com, 2918.com,
9vs.com, 915.com and 336.com

per cent

30



DEFINITIONS

In this prospectus:

(a)

(b)
(c)

(d)

the English names or descriptions of PRC nationals, entities, government authorities, departments,
facilities, certificates, titles, laws and regulations, etc., are translations of their Chinese names. If there is
any inconsistency, the Chinese names shall prevail;

unless expressly stated or otherwise required by the context, all data are as of the Latest Practicable Date;

certain amounts and percentage figures included in this prospectus have been subject to rounding
adjustments. Accordingly, figures shown as totals in certain tables may not be an arithmetic aggregation
of the figures preceding them; and

English translations of company names and other terms from the Chinese language are marked with “*”
and are provided for identification purposes only.
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This glossary contains certain definitions and technical terms used in this prospectus in connection with our
Company and our business. As such, some terms and definitions may not correspond to standard industry

definitions or usage of such terms.

“ARPG”

“ARPPU”

i

“client-based games’

“console games”

“gross billings”

“item-based revenue model”

“MAUs”

“mobile games”

“MYPUs”

“paying players”

action role-playing games, also known as real-time combat role-
playing games, in which player characters’ actions in the games are
instantaneous as per the players’ input, either through a click of the
mouse or hitting certain keys on the keyboard

average revenue per monthly paying user, calculated by dividing
total revenue during a certain period by the number of paying
players during the same period

online games that require game software to be downloaded and
actively installed by players before they can log on and play the
games

video games that are played through a console as opposed to a
personal computer

monetary value of all virtual items sold during a certain period

under the item-based revenue model, players can play the basic
features of the games for free. Game developers and publishers
generate revenues when players purchase virtual items that enhance
their in-game experience

monthly active users, which is the number of players who logged
into a particular game in the relevant calendar month. Under this
metric, a player who logged into two different games in the same
month is counted as two MAUSs. Similarly, a player who plays the
same game on two different publishing platforms in a month would
be counted as two MAUSs. Average MAUs for a particular period is
the average of the MAUs in each month during that period

games that can be played on mobile devices. “Mobile games” in this
prospectus refer to games that can be played on smartphone and
tablet devices only and do not include feature phone games

monthly paying users, which is the number of paying players in the
relevant calendar month. Average MPUs for a particular period is
the average of the MPUs in each month during that period

players who purchase virtual items at least once during a certain
period. If a player made a payment in our games on two separate
publishing platforms or two different games published on our
publishing platform in a period, the player would be counted as two
unique payers for the game development business or the game
publishing business, as the case may be, in that period. In addition, a
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“retention ratio”

“RPGs”

“social games”

“turn-based RPGs”

“users”

“virtual items”

“webgames”

player who plays our games on 9/wan and purchases virtual items
will be counted as a paying player for both our game development
business and our game publishing business

percentage of players that continue to be active on a platform or in a
game, as the case may be, after having logged into a platform or a
game for the first time

role-playing games, which involve a large number of players who
interact with each other in an evolving fictional world. Each player
adopts the role of one or more “characters” who develop specific
skill sets (such as melee combat or casting magic spells) and control
the character’s actions. There are unlimited possible game scenarios
where the evolution of the game world is determined by the actions
of the players, and the storyline continuously evolves even while the
players are offline and away from the games

online games that can be played on social network platforms

turn-based role-playing games, where the flow of combat is split
into turns and each player is allowed a designated time period to
formulate his or her game actions. One round is considered to be
completed once every player has taken his or her turn, after which
the next round begins

with respect to games, users refer to players

in-game items that enhance players’ in-game experience, by, for
example, enhancing the powers, abilities, attractiveness and social
interaction of their characters, or enabling them to advance in the
game more quickly

online games that can be played within a web browser with flash
support and which do not require active installation of client
software. Webgames and mobile games, collectively, are also
known as ““cloud-based games”
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FORWARD-LOOKING STATEMENTS

FORWARD-LOOKING STATEMENTS CONTAINED IN THIS PROSPECTUS ARE SUBJECT TO
RISKS AND UNCERTAINTIES.

This prospectus contains forward-looking statements that are, by their nature, subject to significant risks and
uncertainties. The forward-looking statements are contained principally in the sections headed “Summary,” “Risk
Factors,” “Future Plans and Use of Proceeds,” “Industry Overview,” “Business” and “Financial Information.”
These statements relate to events that involve known and unknown risks, uncertainties and other factors,
including those listed under the section headed “Risk Factors,” which may cause our actual results, performance
or achievements to be materially different from performance or achievements expressed or implied by the
forward-looking statements. These forward-looking statements include, without limitation, statements relating to:

o our future business development, financial condition and results of operations;

J maintaining and strengthening our position as a leading webgame developer in China;

. our relationships with other online platforms and operators through which we distribute our webgames;

. our ability to develop and promote additional popular webgames;

. developing games compatible with new mobile devices and technologies and pursuing mobile initiatives
generally;

. market acceptance of our webgames;

. our ability to attract and retain players and paying players;

. competition from other webgame and mobile game operators;

. attracting and retaining qualified employees and key personnel,;

J the expected growth of any change in the webgame industry in China;

. PRC government policies relating to the Internet, Internet content providers, including webgame

developers and operators, Internet cafés, virtual currency and anti-fatigue measures, as well as anti-
monopoly rules;

J effectively protecting our intellectual property rights and not infringing on the intellectual property rights
of others; and

i general economic and business conditions in China and other countries or regions in which we operate.

ELINNT3 ELINNTS 99 <er

The words “anticipate,” “believe, expect,” “intend,” “may,” “plan,
“would” and the negative of these terms and other similar expressions, as they relate to us, are intended to
identify a number of these forward-looking statements. These forward-looking statements reflect our current
views with respect to future events and are not a guarantee of future performance. Actual results may differ
materially from information contained in the forward-looking statements as a result of a number of uncertainties
and factors, including but not limited to:

ELINNTS 9 <

could,” “estimate, seek,” “will,”

. any changes in the laws, rules and regulations of the central and local governments in the PRC and the
rules, regulations and policies of the relevant government authorities relating to all aspects of our business;

o general economic, market and business conditions in China;

o macroeconomic policies of the PRC government;

J changes or volatility in interest rates, foreign exchange rates, equity prices or other rates or prices;
. the competitive landscape in the webgame and mobile game industry;

. various business opportunities that we may pursue; and

. the risk factors discussed in this prospectus as well as other factors beyond our control.
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FORWARD-LOOKING STATEMENTS

Subject to the requirements of applicable laws, rules and regulations, we do not have any obligation to update or
otherwise revise the forward-looking statements in this prospectus, whether as a result of new information, future
events or otherwise. As a result of these and other risks, uncertainties and assumptions, the forward-looking
events and circumstances discussed in this prospectus might not occur in the way we expect, or at all.
Accordingly, you should not place undue reliance on any forward-looking information. All forward-looking
statements contained in this prospectus are qualified by reference to the cautionary statements set forth in this
section as well as the risks and uncertainties discussed in the section headed “Risk Factors.”
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RISK FACTORS

You should carefully consider all of the information in this prospectus, including the risks and uncertainties
described below, before making an investment in the Offer Shares. Our business, financial condition, results of
operations or prospects could be materially and adversely affected by any of these risks and uncertainties. The
market price of the Offer Shares could significantly decrease due to any of these risks and uncertainties, and
you may lose all or part of your investment.

We believe that there are certain risks involved in our operations, many of which are beyond our control. These
risks can be categorized into (i) risks relating to our business; (ii) risks relating to our Contractual Arrangements;
(iii) risks relating to our industry; (iv) risks relating to conducting business in the PRC; and (v) risks relating to
the Global Offering. Additional risks and uncertainties presently not known to us or not expressed or implied
below, or that we currently deem immaterial could also harm our business, financial condition and operating
results. You should consider our business and prospects in light of the challenges we face, including the ones
discussed in this section.

Risks Relating to Our Business

We have a short operating history in developing webgames and mobile games, which makes it difficult to
evaluate our prospects and future financial results.

We developed and launched our first webgame in 2009. Our short operating history makes it difficult to
effectively assess our future prospects. As part of our growth strategy, we intend to develop and offer new
webgames and mobile games to meet the evolving needs of our players. The new webgames and mobile games
we may offer in the future present further operating and marketing challenges. In addition, the markets for
webgames and mobile games are highly competitive. If we fail to successfully develop and launch new
webgames and mobile games in competitive markets, we may not be able to capture the growth opportunities
associated with these new webgames and mobile games or recover the costs associated with developing and
marketing such games, which may materially and adversely affect our future results of operations and growth
strategies.

Our business could suffer if we do not successfully manage our current and future growth or maintain or
enhance our monetization abilities, which involve optimizing our game portfolio, building our workforce and
balancing our growth.

We have experienced rapid revenue growth since the inception of our operations. We may not be able to maintain
our historical growth rates in the future. Revenue growth may slow down or even decline for a number of
reasons, including a failure to attract and retain players, a failure to continuously develop new popular games, a
failure to effectively market and promote our games to third-party platforms, a failure to publish popular
webgames on 9/wan, decreased player spending, increasing competition, slowdown in the overall growth of the
webgame and mobile game markets, the emergence of alternative business models, changes in regulatory
environment or general economic conditions.

To execute our growth strategies, we anticipate that we will need to manage and optimize our current webgame
and mobile game portfolio, as well as develop additional webgames and mobile games. We will also need to
continue to manage, train, expand and motivate our workforce and manage our relationships with our players,
publishing partners, third-party game licensors and other third-party service providers. We may not be able to
efficiently or effectively implement our growth strategies or manage our growth, and any failure to do so may
limit our future growth, hamper our business strategies and materially and adversely affect our financial
condition and results of operations.
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If our webgames do not maintain their popularity during their expected life cycle, or if we fail to develop and
publish new popular webgames, or if we fail to launch our new webgames during a favorable market window,
we will be unable to acquire and retain players and improve the monetization of our games, and our results of
operations could be adversely impacted.

For a webgame to remain popular and continue generating revenue, we must constantly enhance or upgrade it
with new features that players find attractive. Constant enhancement or upgrading requires the investment of
significant resources. In addition, we cannot assure you that the changes to or introduction of new game features
will be well received by our players, who may cease playing the existing webgame because of these changes.

According to iResearch, a webgame has an average life cycle of 12 to 24 months and its monetization ability will
peak after a certain period of time and gradually decline afterwards. Even if we successfully extend the life cycle
of some or even most of our webgames, we may not be able to maintain or increase the profitability of such
webgames. Therefore, in addition to maintaining the profitability of our existing webgames, we must also
develop new webgames that are attractive to a significant number of players, which we may not be able to do.

Furthermore, the launch timing of our new games has a significant impact on the performance and popularity of
these games. If we launch our new games at the same time as other popular games developed by third parties, the
competition may make it difficult to attract new players to those games and our publishing partners may commit
less resources promoting our games.

Any failure to develop new webgames, launch new webgames during a favorable market window, extend the life
cycle of our popular games, or any other problems in launching or operating our games may decrease the
popularity of our webgames and, may harm our business, financial condition and results of operations.

We may not be able to successfully operate our own publishing platform and we are also subject to certain
risks inherent to our publishing business.

We operate our own publishing platform, 9/wan, on which we publish a majority of our own webgames as well
as webgames developed by third parties. If we fail to identify popular and profitable webgames and license such
games from their developers on acceptable terms, the performance of 9/wan may be adversely affected. The
success of games we publish also depends on our ability to acquire and maintain traffic efficiently, promote such
games towards our players and provide quality player services. If we fail to do so, our business and results of
operations may also be adversely affected. In addition, our publishing business benefits our game development
business in various aspects, such as providing access to a large player database, a reliable platform on which we
beta test our games prior to launch and a reliable source of the latest market trends and player preferences. If the
success of 9/wan falls short of our expectations, our game development capabilities may in turn be adversely
affected.

We are also subject to certain risks inherent to our publishing business. As 9/wan continues to grow, competition
with our publishing partners may intensify, which may have a negative impact on our games published by our
publishing partners. Please refer to the section headed “— Risks Relating to Our Business — We rely on third-
party platforms to distribute a significant number of our webgames and our business and results of operations
may be materially and adversely affected if these third-party platforms fail to fulfill their obligations to us, we
fail to maintain relationships with a large number of platforms, or the platforms lose popularity among Internet
players.”

If we are unable to develop games compatible with new mobile devices and technologies, we may fail to
successfully capture and retain a significant portion of the growing number of players that access games
through mobile devices.

Capturing a greater share of the growing number of players that access the Internet through smartphones, tablets
and other mobile devices by developing new mobile games is one of our key business initiatives. We have
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established a mobile gaming division and launched our first mobile game in the second quarter of 2012. We also
recently invested in Appionics, the owner and operator of the Animoca studio, which is a developer and publisher
of cross-platform mobile apps for smartphones and tablets. The mobile games we develop may fail to prove
compelling to players, manufacturers or distributors of mobile devices. Manufacturers or distributors may
establish unique technical standards for their devices, and our mobile games may not work or be viewable on
these devices as a result. As new mobile devices and technologies are continually being released, it is difficult to
predict the problems we may encounter in developing mobile games or adapting our webgames to these devices
and technologies and we may need to devote significant resources to the creation, support and maintenance of
such mobile games. We may fail to capture and retain a significant portion of the growing number of players who
access games through mobile devices, and we may also lose our existing players, either of which may have a
material adverse effect on our business, financial condition and results of operations. In addition, if the costs
associated with developing our mobile game business exceed revenue generated therefrom, our overall
profitability will be negatively impacted.

Our data analytics capability may be harmed if we fail to properly collect, store or analyze player data.

Our game development and publishing businesses are data driven and we rely on our data analytics capability to
continue developing and publishing popular games, improve player experience and eventually enhance
monetization of our games. Our game development and publishing teams are required to collect and store all
player behavior data in accordance to certain protocols in a timely manner. However, if they fail to collect or
retain certain data, we may not have the data we need to conduct our data analytics. If there is a delay in
collecting player behavior data, the data may not be able to accurately or fairly reflect the latest player behavior
and will be meaningless or even misleading in our game development process. In addition, we cannot assure you
that our data will not be damaged or lost due to technical errors, security breaches or hacking. Furthermore, our
data analytics methodology may not be as effective as expected and fail to capture the latest market trends and
player preferences. If any of the above occurs, our business may be negatively affected.

A small number of webgames have generated a majority of our revenue, and we must continue to launch
webgames that attract and retain a significant number of players in order to grow our revenue and sustain our
competitive position.

Historically, a small number of webgames has contributed a majority of our revenue each year and we expect that
this revenue concentration will continue in the foreseeable future. Our top five webgames contributed 79%, 66%,
52% and 52% of our total revenue for 2010, 2011 and 2012 and the six months ended June 30, 2013,
respectively. Our growth depends largely on our ability to consistently launch new webgames that achieve
significant popularity. Each of our webgames requires significant time, engineering, marketing and other
resources to develop, launch and maintain, which we do through regular updates and expansions. Further, the
average time and costs associated with these efforts may increase. Our ability to successfully launch and publish
webgames and attract and retain players largely depends on our ability to:

. anticipate and effectively respond to changing interests and preferences of webgame players;
. develop, sustain and expand webgames that are attractive, interesting and engaging;

. effectively market new webgames and enhancements to our existing and potential players;

U minimize launch delays and cost overruns on new webgames and game expansions;

. attract, retain and motivate talented game designers, product managers and engineers;

o anticipate and respond to changes in the competitive landscape; and

. minimize downtime and other technical difficulties.
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It is difficult to consistently anticipate player demand on a large scale, particularly as we develop webgames in
new genres, platforms or markets. If we do not successfully launch webgames that attract and retain a significant
number of players and extend the life of our existing webgames, our business, financial condition and results of
operations may be adversely affected.

The webgame and mobile game industries are highly competitive. If we are unable to compete effectively, our
business, financial condition and results of operations will be materially and adversely affected.

The webgame industry is highly competitive and consists of a large number of webgame developers and
publishers. In recent years, numerous competitors have entered the webgame industry in China. We expect more
companies to enter the market and a wider range of webgames to be introduced to the webgame industry in
China. Competition from other webgame developers or publishers, based both in China as well as overseas, is
likely to increase in the future. Other China-based webgame developers or publishers, such as Tencent,
Gamegoo, 7Road, KingNet, XD Games, Gamewave and Ourpalm, client-based online game developers and
publishers, such as Giant, Kingsoft, Netease.com and NetDragon, as well as international game developers, such
as Activision Blizzard, Inc. and Electronic Arts Inc., are our current or potential competitors. As we expand into
the mobile gaming market, we will also compete with other mobile game developers such as Gamevil, Com2uS
and Glu Mobile. The webgame and mobile game industries in China are constantly evolving, and unforeseen
changes in these industries may prove to be more advantageous to certain competitors than they will be to us. In
particular, any of these competitors may offer products and services that provide significant improvements in
performance, price, creativity or other advantages over our products, which may weaken our competitive
position.

In addition, high-profile companies with significant online presences that have not yet developed webgames such
as Baidu.com, Sina.com, Qihoo.com and Taobao.com, may decide to invest in the webgame industry. Some of
our current and potential competitors have significant resources for developing or acquiring games. They may
also be able to leverage their own highly established brands, high organic user traffic and other assets in
developing their games, and have a more diversified set of revenue sources than we do. As a result, they may be
less severely affected by changes in consumer preferences, regulations or other developments that may impact
the webgame industry. If any of our current or future competitors are acquired by, receive investments from or
enter into other strategic or commercial relationships with larger, more established and better financed
companies, they may have access to significantly greater financial, marketing and game licensing and
development resources.

Increased competition in the webgame and mobile game industries in China may make it more difficult for us to
retain existing players and attract new players. Moreover, we may face competition from console games (that is,
video games that are played on a console as opposed to a personal computer) that have previously achieved
significant success in markets other than China but are yet to be permitted to sell in China due to regulatory and
other reasons. If these console games are permitted to sell in China, we may face additional competition. Further,
we also compete for players with various other offline games, such as arcade games and handheld games, as well
as various other forms of traditional or online entertainment. If we are unable to compete effectively, our
business, financial condition and results of operations may be materially and adversely affected.

We face uncertainties in the continued growth of the webgame and mobile game industries and the market
acceptance of our webgames and mobile games.

The growth of the webgame and mobile game industries as well as the market acceptance of our webgames and
mobile games are subject to a high degree of uncertainty. Our results of operations depend largely on factors
beyond our control, including:

. the level of penetration and growth rate in the number of users of personal computers, mobile devices, the
Internet and broadband in China;
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. whether the webgame and mobile game industries in China will continue to grow and the rate of such
growth;

. changes in consumer demographics, tastes or preferences;

. the popularity of new games and price of virtual items that we and our competitors launch and distribute;

. our ability to upgrade and improve our existing games in a timely manner to effectively extend their life

cycle and maintain or expand their market share in the industry;

. the availability and popularity of other forms of entertainment, particularly social games offered on social
network platforms and console games, which are already popular in many other countries and may gain
popularity in China; and

. general economic conditions and consumer sentiment that impact the level of discretionary consumer
spending.

Our ability to plan for product development and distribution and promotional activities will be significantly
affected by our ability to anticipate and adapt to rapid changes in consumer tastes and preferences. Webgames
and mobile games are becoming increasingly popular in China. However, there is no assurance that they will
continue to be popular in China or elsewhere. A decline in the popularity of webgames and mobile games would
adversely affect our business prospects and results of operations. We must be able to track and respond to these
changes in players’ preferences in a timely and effective manner.

We may not be able to adapt to the rapidly evolving webgame and mobile game industry in China, especially to
changes in technology. If we fail to anticipate or successfully implement new technologies, our games may
become obsolete or uncompetitive, and our business prospects and results of operations could be materially
and adversely affected.

China’s webgame and mobile game industries are evolving rapidly. We constantly need to adapt to new industry
trends, including changes in game player preferences, new revenue models, new game content distribution
models, new technologies and new governmental regulations. We evaluate these changes as they emerge and
strive to adapt our business and operations in order to maintain and strengthen our position in the industry, and
our failure to do so may materially and adversely affect our business, financial condition and results of
operations.

The webgame and mobile game industries are also subject to rapid changes in technology. We constantly need to
anticipate the emergence of new technologies and assess their market acceptance. In addition, government
authorities or industry organizations may adopt new standards that apply to game development. We also need to
invest significant financial resources in product development to keep up with the pace of technological advances.
However, game development is inherently uncertain, and our significant investment in technology may not
generate corresponding benefits. If we fall behind in adopting new technologies or standards, our existing games
may lose popularity, and our newly developed games may not be well received by our players. In addition, we
may incur significant cost overruns in game development, which would materially and adversely affect our
business prospects and results of operations.

Our new webgames may attract players away from our existing webgames, which may have a material adverse
effect on our business, financial condition and results of operations.

Our new webgames may attract players away from our existing webgames and shrink the player base of our
existing webgames, which could in turn make those existing webgames less attractive to other players, resulting
in decreased revenue from our existing webgames. Players of our existing webgames may also spend less money
purchasing virtual items in our new webgames than they would have spent if they had continued playing our
existing webgames. The occurrence of any of the above may have a material adverse effect on our business,
financial condition and results of operations.
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The item-based revenue models we adopt for our webgames and mobile games may not be optimal.

All of our webgames and mobile games adopt the item-based revenue model and we have generated, and expect
to continue to generate, all of our revenue through this revenue model.

We have adopted an item-based revenue model for all of our webgames and mobile games. However, it may not
be the optimal revenue model for our webgames and mobile games. The item-based revenue model requires us to
develop or license webgames and mobile games that encourage players to spend more time playing our games
and purchase virtual items. The sale and pricing of virtual items require us to closely track players’ tastes and
preferences, specifically in-game consumption patterns, and respond quickly to changes in player preferences
and consumer spending. If we fail to develop virtual items that are attractive to players or fail to price virtual
items effectively to maximize ARPPU, we may not be able to effectively increase the number of paying players
or maximize our revenue. In addition, the item-based revenue model may cause additional concerns with PRC
regulators, who have been implementing regulations designed to reduce the amount of time that Chinese youth
spend on playing online games and limit the amount of virtual currency issued by online game operators and
purchased by individual players. A revenue model that does not charge by play time may be viewed by the PRC
regulators as inconsistent with these goals. Please refer to the section headed “— Risks Relating to Our Industry
— Additional government regulations resulting from negative publicity in China regarding webgames or
otherwise may have a material adverse effect on our business, financial condition and results of operations.”

We may change the revenue model for some of our webgames if we determine that our existing revenue model is
not optimal. We cannot assure you that the revenue model that we have adopted for any of our webgames will
continue to be optimal, and that in the future we may need to switch our revenue model or introduce new revenue
models. We may have difficulties in effectively adjusting to a new revenue model because we have adopted an
item-based revenue model from inception and we do not have the experience of reassessing and revising our
revenue model. A change in revenue model could have adverse consequences, including disruption to our game
operations, criticism from players who have invested time and money in a webgame and may be adversely
affected by such a change, decrease in the number of our players or decrease in revenue we generate from our
webgames.

We rely on third-party platforms to distribute a significant number of our webgames, and our business and
results of operations may be materially and adversely affected if these third-party platforms breach their
obligations to us, or if we fail to maintain relationships with a sufficient number of platforms, or if the
platforms lose popularity among Internet users.

In addition to our own platform, 9/wan, we publish our webgames through over 350 platforms owned and
operated by third parties. We rely on these third parties to promote and publish our webgames on their platforms,
record purchases and collect payments from players, maintain the security of their platforms to prevent cheating
and other fraudulent activities, provide a certain portion of player services and make timely payments to us of our
share of the revenues generated from our webgames. For the years ended December 31, 2010, 2011 and 2012 and
the six months ended June 30, 2013, 46%, 61%, 66% and 62% of our total revenue was generated by games
distributed through third-party platforms, respectively. During the same period, we received 20%, 26%, 30% and
33% of our total revenue and 37%, 39%, 44% and 49% of our total game development revenue from our five
largest publishing partners, respectively. If these third-party platforms fail to effectively promote our webgames
on their platforms or otherwise fulfill their obligations to us, in particular, if we are unable to collect our share of
revenue from these third-party platforms in a timely manner, our business and results of operations will be
adversely affected. We may be negatively impacted if these third-party platforms do not obtain or maintain
relevant government licenses to publish our games. Please refer to the section headed ‘Regulations —
Regulations Relating to Value-Added Telecommunication Business — Regulation of Licenses” for details of
licensing requirements of publishing platforms. For example, in August 2012 Feiyin was fined RMB15,000 by
the administrative enforcement team of the Guangzhou Culture Bureau (EMTAL)R) in an administrative
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proceeding for licensing one of its games to a third-party platform that did not have a webgame publishing
license. This lapse occurred while we were in the process of improving our internal control as a private start-up
company and did not manage to review the qualifications of all our publishing partners and relied more on the
representations and warranties made by our publishing partners, including those relating to their publishing
licenses, in our cooperation agreements. Disputes with third-party platforms may also arise from time to time and
we cannot assure you that we will be able to resolve such disputes in a timely manner or at all, and these disputes
may further divert our management’s attention and adversely affect our ability to collect our share of revenues
generated from the webgames published on the relevant platforms. If our cooperation with a major third-party
platform terminates for any reason, we may not be able to find a replacement in a timely manner or at all and the
distribution of our webgames may be adversely affected. Any failure on our part to maintain good relationships
with a sufficient number of platforms for the distribution of our webgames could have a material adverse effect
on our business, financial condition and results of operations.

We plan to further expand 9/wan and publish more self-developed webgames on our own publishing platform,
which will intensify the competition with our publishing partners. In addition, certain of our publishing partners
have their own in-house game development capabilities and our other publishing partners may consider
establishing such capabilities in the future. We are therefore subject to direct competition and potential conflicts
of interest with our publishing partners, which may intensify in the future, and we cannot assure you that our
publishing partners will always maintain a cooperative relationship with us. If our publishing partners cease or
limit their committed resources to promote our games on their platforms or cease publishing our games at all, our
business and results of operations may be adversely affected.

A number of platforms where we publish certain of our webgames are social platforms such as Tencent’s
Q-Zone. These webgames have partially benefited from a strong brand recognition, a large player base and the
stickiness of the social networking websites that we use to publish these games. If any of these social websites
lose their market positions or otherwise fall out of favor from Internet players, we would need to identify
alternative channels for marketing, promoting and distributing our webgames, which would consume substantial
resources and may not be effective.

The successful operation of our business and implementation of our growth strategies, including our ability to
accommodate additional players in the future, depends upon the performance and reliability of the Internet
infrastructure and fixed line and wireless telecommunications networks in China.

All of our webgames can only be accessed through Internet connection to the websites of us or our distributors.
Although there are private sector Internet service providers in China, almost all access to the Internet is
maintained through state-owned telecommunications operators under the administrative control and regulatory
supervision of the MIIT. We rely on this infrastructure to provide data communications primarily through local
telecommunications lines and wireless telecommunication networks. In addition, the national networks in China
are connected to the Internet through international gateways controlled by the PRC government. These
international gateways are the only channels through which a domestic player can connect to the Internet. They
may not support the demand necessary for the continued growth in Internet usage. The PRC government has
plans to develop the national information infrastructure. However, we cannot assure you that this infrastructure
will be developed as planned or at all. In addition, in the event of any infrastructure disruption or failure we
would have no access to alternative networks and services on a timely basis, if at all, which could have a material
adverse effect on our business, financial condition and results of operations.

Errors or defects in our webgames and the proliferation of cheating programs could materially and adversely
affect our business prospects and results of operations.

Our webgames may contain errors or other minor defects. In addition, parties unrelated to us have developed, and
may continue to develop, Internet cheating programs that enable players to obtain unfair advantages over other
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players who do not use such programs. Furthermore, certain cheating programs could cause the loss of a
character’s superior features acquired by a player. The occurrence of errors or defects in our webgames or our
failure to discover and disable cheating programs affecting the fairness of our game environment could disrupt
our operations, damage our reputation and discourage our players from playing our games and purchasing virtual
items. For example, we have received complaints from players regarding certain technical problems they
encounter while playing our games, such as log-in and payment failures and connection interruptions. When our
player service staff members receive a complaint from a game player, they will note the details of the complaint
and look into the issue. If our player service staff members believe that there may exist an error or a defect in our
games, we will designate certain responsible department(s) and personnel to analyze the issue and provide
solutions. The solutions will be implemented and also reported back to the game player who made the complaint
to see if he or she has further complaints or follow-up questions. If we believe the issue is not specific to a few
players, we will also make in-game announcement of the issue and our solutions to keep all our players informed.
No such complaint has yet subjected us to any consumer disputes, regulatory proceedings or litigations, nor has it
materially and adversely affected our business and financial condition. However, we cannot assure you that we
will not receive any material complaint in the future which could materially and adversely affect our business,
financial condition and results of operations.

Any defects, disruptions or other problems affecting the functioning of our network infrastructure or
information technology systems could materially and adversely affect our business.

The satisfactory performance and stability of our network infrastructure and information technology systems are
critical to our user experience, which are in turn critical for attracting players. Any defects or problems with our
network infrastructure or information technology systems could significantly disrupt our business operations. We
may in the future experience website disruptions, outages and other performance problems due to a variety of
factors, including:

. our growing operation will put increasing pressure on our servers and network capacities as we launch
more games and increase the size of our player base;

. we may encounter problems when upgrading our systems or services, which could adversely affect the
performance of the software we use to provide our services;

. we may be subject to hacking or other attacks on our network infrastructure and information technology
systems;
. we rely on third-party service providers for certain key aspects of our network infrastructure and

information technology systems, including the storage and maintenance of our servers and collection of
online payments, and any disruptions or other problems with their services are out of our control and may
be difficult for us to remedy; and

o our network infrastructure could be damaged or interrupted as a result of earthquakes, floods, fires, extreme
temperatures, power loss, telecommunications failures, technical error, computer viruses and similar
events.

We expect to continue making significant investments in our technology infrastructure to maintain and improve
all aspects of player experience and game performance. To the extent that our disaster recovery systems are not
adequate, or we do not effectively address capacity constraints, upgrade our systems as needed and continually
develop our technology and network architecture to accommodate increasing traffic, our business, financial
condition and results of operations may suffer. We do not maintain insurance policies covering damages to our
network infrastructures or information technology systems.

We depend on our key personnel, and our business and growth prospects may be severely disrupted if we lose
their services or are unable to attract new key employees.

Our future success is heavily dependent upon the continued services of our key executive officers and other key
employees. In particular, we rely on the expertise, experience and leadership ability of Mr. Wang, our chairman
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and executive director and co-founder of our business, Mr. Liao, our executive director and co-founder of our
business, Mr. Huang, our executive director and co-founder of our business, Mr. Zhuang, our executive director
and co-founder of our business, Mr. Yang, our chief product officer and co-founder of our business, and
Mr. Ngan King Leung Gary, our Chief Financial Officer. We also rely on a number of key technology officers
and staff and our top performing game development studios for the development and operation of our webgames
and to maintain our competitiveness.

If one or more of our key personnel are unable or unwilling to continue in their present positions, we may not be
able to replace them easily or at all and may incur additional expenses to recruit and train new personnel and our
business may be severely disrupted, and our financial condition and results of operations could be materially and
adversely affected. In addition, if any of our executive officers or key employees joins a competitor or forms a
competing company, we may lose know-how, trade secrets, suppliers, players and key professionals and staff.
Furthermore, since the demand and competition for talent is intense in our industry, particularly for webgame
development personnel and related technical personnel, we may need to offer higher compensation and other
benefits in order to attract and retain key personnel in the future, which could increase our compensation
expenses. We cannot assure you that we will be able to attract or retain the key personnel necessary to implement
our strategies and achieve our business objectives.

Unauthorized use of our intellectual property, including domain names, by third parties, and the expenses
incurred in protecting our intellectual property rights, may adversely affect our business.

We rely on copyright, trademark, trade secret and other intellectual property law, as well as confidentiality and
license agreements with our employees, licensors, business partners and others to protect our copyrights,
trademarks, service marks, trade secrets and other intellectual property, all of which are critical to our success.
Our employees are generally required to sign agreements acknowledging that all inventions, trade secrets, works
of authorship, developments and other processes generated by them on our behalf are our property, and assigning
to us any ownership rights that they may claim in those works. Despite our precautions, third parties may obtain
and use intellectual property that we own or license without our consent. Unauthorized use of our intellectual
property by third parties, and the expenses incurred in protecting our intellectual property rights may materially
and adversely affect our business.

We have registered domain names for websites that we use in our business, such as forgame.com and
91wan.com. If we lose the ability to use the domain name of forgame.com or 91wan.com, we would be forced to
incur significant expenses to market our products under a new domain name, which could substantially harm our
business. In addition, our competitors could attempt to capitalize on our brand recognition by using domain
names similar to ours. We may be unable to prevent third parties from acquiring and using domain names that
infringe on, are similar to, or otherwise decrease the value of, our brand or our trademarks. Protecting and
enforcing our rights in our domain names and determining the rights of others may require litigation, which could
result in substantial costs and diversion of management attention.

While we intend to vigorously pursue our legal rights in PRC courts, the validity, enforceability and scope of
protection of intellectual property in Internet-related industries are uncertain and still evolving. In particular, the laws
and enforcement procedures in the PRC are uncertain and do not protect intellectual property rights in this area to the
same extent as do the laws and enforcement procedures in more developed countries. Policing unauthorized use of
intellectual properties is difficult and expensive. Any steps we have taken to prevent the misappropriation of our
intellectual properties may be inadequate. Moreover, litigation may be necessary in the future to enforce our
intellectual property rights. Future litigation could result in substantial costs and diversion of our resources, and could
disrupt our business, as well as have a material adverse effect on our financial condition and results of operations.
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We or our licensors may be subject to intellectual property infringement or misappropriation claims by third
parties, which if determined adversely against us or our licensors, may result in significant liabilities and costs
Jor us and have material adverse effects on our business.

We cannot be certain that in-house developed or co-developed, acquired or licensed webgames or other content
posted on our websites do not and will not infringe upon patents, copyrights, trademarks or other intellectual
property rights held by third parties. We published 20 self-developed and 59 licensed webgames on 9/wan as of
June 30, 2013. In August 2013, we received a notice of action from Beijing Shijingshan People’s Court in
relation to a lawsuit commenced by Beijing Wangyuan Shengtang Entertainment Limited against Weidong,
alleging that the text of a webpage banner used to promote one of the games published by 9/wan infringed the
plaintiff’s licensed trademark rights. We have subsequently received a court ruling, according to which the
plaintiff has withdrawn the lawsuit in order to collect additional evidence. However, we have not received any
notice of any other lawsuit commenced by the plaintiff against us as of the date of the prospectus. Please refer to
the section headed “Business — Legal Proceedings and Compliance” for details. Neither we nor our licensors
had encountered any other legal claims relating to patents, copyrights, trademarks or other intellectual property
rights held by third parties concerning our own games or licensed games during the Track Record Period and the
subsequent period up to the Latest Practicable Date. However, we cannot assure you that we or any of our
licensors will not be perceived or alleged to infringe upon patents, copyrights, trademarks or other intellectual
property rights held by third parties and become subject to legal proceedings and claims from time to time
relating to the intellectual property rights of others in the future.

If we or our licensors are found to have violated the intellectual property rights of others, we may be subject to
monetary damages and be enjoined from using such intellectual property, or we may incur new or additional
licensing costs if we wish to continue using the infringing content, be forced to develop or license alternatives or
be forced to stop operating one or more games, any of which may materially and adversely affect our business
and results of operations. In addition, we may incur substantial expenses and require significant attention of
management in defending ourselves against these third-party infringement claims, regardless of their merit.

In addition, we use open source softwares, including Centos, Nginx, MySQL and MongoDB, in our games and
may use open source softwares in the future. From time to time, we may face claims from companies that
incorporate open source software into their products, claiming ownership of, or demanding release of, the source
code, the open source softwares and/or derivative works that were developed using these softwares, or otherwise
seeking to enforce the terms of the applicable open source license. We have not faced any such claims during the
Track Record Period and we have complied with the license terms of these open source softwares and have not
sub-licensed any source code or binary package of the open source softwares to any other party. However, we
cannot assure you that such claims will not be brought against us. These claims could also result in litigation,
require us to purchase a costly license or require us to devote additional research and development resources to
change our games, any of which could have a negative effect on our business and results of operations.

Registration of three of our trademarks is pending.

As of the Latest Practicable Date, we had made three trademark applications in Hong Kong for three trademarks
as set out in the section headed “Statutory and General Information — Further Information about the Business of
Our Company — 2. Our material intellectual property rights — (a) Trademarks” in Appendix IV to this
prospectus, in respect to core services that we offer in the PRC (application numbers 302518164, 302518173 and
302518182). If no oppositions or extension requests are filed against us during the three-month publication
period since our applications in June 2013, the relevant registration certificates for the three trademarks are
expected to be issued in October 2013. However, the timing of such application largely depends on the progress
of the relevant government authority in Hong Kong, which is out of our control. Furthermore, we cannot assure
you that these pending applications for trademarks will eventually be granted or that they will be granted for a
specification of products or services that protects all of our normal business activities. Also, there is no assurance
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that our continuous use of these trademarks will not infringe intellectual property rights of any third parties.
Should we fail to secure the registration of any of these trademarks under application, or are held by any court or
tribunal to be infringing or have infringed any trademark or intellectual property rights of others, our business
operation and reputation may be adversely affected.

Confidentiality agreements with employees and others may not adequately prevent disclosure of trade secrets
and other proprietary information.

We principally rely on trade secrets to protect our technology and know-how. We have devoted substantial
resources to the development of our technology and know-how. In order to protect our technology and know-
how, we rely significantly on confidentiality provisions in relevant agreements with our employees, licensees,
independent contractors and other advisors. These agreements may not effectively prevent disclosure of
confidential information and may not provide an adequate remedy in the event of unauthorized disclosure of
confidential information. In addition, others may independently discover trade secrets and proprietary
information, limiting our ability to assert any trade secret rights against such parties. Costly and time-consuming
litigation could be necessary to enforce and determine the scope of our proprietary rights, and failure to obtain or
maintain trade secret protection could adversely affect our competitive position.

We face risks associated with the licensing of our games internationally, and if we are unable to effectively
manage these risks, our ability to expand our business internationally could be impaired.

As of June 30, 2013, we licensed 20 games to game publishers in a number of overseas countries or regions. We
plan to further license our existing and new games in more countries and regions.
Licensing our webgames in the international markets exposes us to a number of risks, including:

. identifying and maintaining good relations with game publishers who are knowledgeable of, and can
effectively distribute and publish our webgames in, international markets;

. negotiating licensing agreements with game publishers on terms that are commercially acceptable to us,
enforcing the provisions of those agreements and renewing those agreements upon expiration;

. developing and updating webgames catering to overseas markets, which involves challenges caused by
languages and cultural differences and local competition;

J maintaining the reputation of our Company and our webgames, given that our webgames are published by
game publishers in the international markets with different standards;

. protecting our intellectual property rights overseas and managing the related costs;
o dealing with credit risk and payment fraud, and auditing the royalties we are entitled to receive;
. complying with the different commercial and legal requirements of the international markets in which our

webgames are offered, such as game content and import regulatory procedures, taxes and other restrictions
and expenses; and

. managing our foreign currency risks.
In addition, our plan to continue to license our webgames in international markets may also be adversely affected
by public opinion or government policies in markets in which we license our games. If we are not able to license

our webgames internationally as planned, our business, financial condition and results of operations could be
materially and adversely affected.
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We process, store and use personal information and other data, which subjects us to governmental regulation
and other legal obligations related to privacy, and our actual or perceived failure to comply with such
obligations could harm our business.

We receive, store and process personal information and other player data. There are numerous laws around the
world regarding privacy and the storing, sharing, use, processing, disclosure and protection of personal
information and other player data on the Internet and mobile platforms, the scope of which is changing, subject to
differing interpretations, and may be inconsistent between countries or conflict with other rules. It is possible that
these obligations may be interpreted and applied in a manner that is inconsistent from one jurisdiction to another
and may conflict with other rules or our practices. Any failure or perceived failure by us to comply with our
privacy policies, our privacy-related obligations to players or other third parties, or our privacy-related legal
obligations, or any compromise of security that results in the unauthorized release or transfer of personally
identifiable information or other player data, may result in governmental enforcement actions, litigation or public
statements against us by consumer advocacy groups or others and could cause our players to lose trust in us,
which could have an adverse effect on our business. Additionally, if third parties we work with, such as players,
vendors or developers, violate applicable laws or our policies, such violations may also put our players’
information at risk and could in turn have an adverse effect on our business.

We are subject to payments-related risks, which could adversely affect our reputation and results of
operations.

We cooperate with various third-party online payment platforms such as Alipay, 99bill and Yeepay and major
pre-paid card service providers in China such as Shenzhoufu to enable players on 9/wan to make payments
through such payment platforms. If any of our major payment service providers were to become unable or
unwilling to settle the receivable in a timely manner or at all, our liquidity could be adversely affected and we
may have to write off receivables or increase provisions against bad debts, Also, if any of our major payment
service providers were to become unable or unwilling to provide payment processing services, including the
processing payments made with credit cards and debit cards, our business condition and results of operations
could be materially and adversely affected.

We are subject to risks relating to player account abuse, human error, fraud and other illegal activities in
connection with our player accounts. If our data security systems are breached or compromised, we may lose our
ability to direct credit and debit card payments from our players, and we may be subject to claims for damages
from our players and third parties, all of which could adversely and materially affect our reputation as well as our
results of operations.

Acquisitions, investments and strategic alliances could adversely affect our business and results of operations.

We established our game development and publishing businesses through the acquisition of Feiyin and Weidong
in 2009. We may in the future continue to evaluate and enter into discussions regarding a wide array of potential
merger or acquisition transactions. We recently invested in Appionics, the owner and operator of the Animoca
studio, which is a developer and publisher of cross-platform mobile apps for smartphones and tablets, and plan to
cooperate with Appionics to distribute our mobile games overseas. We cannot assure you that we will be able to
continue identifying suitable acquisition targets in the future. In addition, any transactions that we enter into
could be material to our financial condition and results of operations. The process of integrating an acquired
company, business, asset or technology may create unexpected operating difficulties and expenditures. The areas
where we face risks include:

J significant costs of identifying and consummating acquisitions;
. diversion of management time and focus from operating our business to acquisition integration challenges;
J difficulties in integrating the management, technologies and employees of the acquired businesses;
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J implementation or remediation of controls, procedures and policies at the acquired businesses;

. coordination of products and services, engineering and sales and marketing functions;

J retention of employees from the acquired businesses;

. liabilities for activities of the acquired businesses before the acquisition;

. potential significant impairment losses related to goodwill and other intangible assets acquired;

. litigation or other claims in connection with the acquired businesses;

. significant expenses in obtaining approvals for the transactions from shareholders and relevant government

authorities in China;

o in the case of foreign acquisitions, the need to integrate operations across different cultures and languages
and to address the particular economic, currency, political and regulatory risks associated with specific
countries; and

J failure to achieve the intended objectives, benefits or revenue-enhancing opportunities.

Our failure to address these risks or other problems encountered in connection with our future acquisitions and
investments could cause us to fail to realize the anticipated benefits of such acquisitions or investments, incur
unanticipated liabilities and harm our business generally. If we use our equity securities to pay for acquisitions,
we may dilute the value of our Shares. If we borrow funds to finance acquisitions, such debt instruments may
contain restrictive covenants that could, among other things, restrict us from distributing dividends. Such
acquisitions may also generate significant amortization expenses related to intangible assets.

We may in the future enter into strategic alliances with various third parties to further our business purposes from
time to time. Strategic alliances with third parties could subject us to a number of risks, including risks associated
with sharing proprietary information, non-performance by the counterparties, reputation risk and an increase in
expenses incurred in establishing new strategic alliances, any of which may materially and adversely affect our
business. To the extent the third parties suffer negative publicity or harm to their reputations from events relating
to their business, we may also suffer negative publicity or harm to our reputation by virtue of our association
with such third parties.

We principally rely on dividends and other distributions on equity paid by Feidong to fund any cash and
financing requirements we may have. Any limitation on Feidong’s ability to make payments to us, or the tax
implications of making payments to us, could have a material adverse effect on our ability to conduct our
business or financial condition.

We are a Cayman Islands holding company and conduct substantially all of our operations through the PRC
Operational Entities. We rely principally on dividends and other distributions on equity by Feidong, our wholly-
owned subsidiary, for our cash requirements, including the funds to pay dividends and to service any debt we
may incur or financing we may need for our operations. If Feidong incurs its own debt in the future, the
instruments governing the debt may restrict Feidong’s ability to pay dividends or make other distributions to us.
Furthermore, under PRC laws and regulations, Feidong is only permitted to pay dividends out of its retained
earnings, if any, determined in accordance with PRC accounting standards and regulations. Under PRC laws,
Feidong is also required to set aside at least 10% of its after-tax profit based on PRC accounting standards each
year to its general reserves until the cumulative amount of such reserves reaches 50% of its registered capital.
These reserves are not distributable as cash dividends, loans or advances. Feidong may also allocate a portion of
its after-tax profits based on PRC accounting standards, as determined by its board of directors, to its staff
welfare and bonus funds, which may not be distributed to us.

As a result of these and other restrictions under PRC laws and regulations, Feidong is restricted from transferring
a portion of its assets to us as dividends, loans or advances. We cannot assure you that Feidong will generate
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sufficient earnings and cash flows in the near future to pay dividends or otherwise distribute sufficient funds to
enable us to meet our obligations, pay interest and expenses or declare dividends. Any limitation on Feidong’s
ability to transfer funds to us as dividends, loans or advances could materially and adversely limit our ability to
grow, make investments or acquisitions that could benefit our businesses, repay debts, pay dividends, or
otherwise fund and conduct our business.

In addition, under the PRC Enterprise Income Tax Law and its implementation rules, dividends generated from
Feidong’s business in the PRC after January 1, 2008 and payable to Foga Tech, Feidong’s immediate holding
company incorporated in Hong Kong, generally will be subject to a withholding tax rate of 10%. If certain
conditions and requirements under the Arrangement between the Mainland China and the Hong Kong Special
Administrative Region for the Avoidance of Double Taxation and the Prevention of Fiscal Evasion with Respect
to Taxes on Income entered into between Hong Kong and the PRC are met, the withholding rate could be
reduced to 5%.

In October 2009, the SAT further issued the Circular on How to Interpret and Recognize the “Beneficial Owner”
in Tax Treaties (“Circular 601”) and certain other related rules. According to Circular 601, non-resident
enterprises or individuals that cannot provide valid supporting documents as “beneficial owners” may not enjoy
the benefits of the tax treaty. “Beneficial owners” refers to individuals, enterprises or other organizations that are
normally engaged in substantive operations. These rules also set forth certain adverse factors on the recognition
of a “beneficial owner,” expressly excluding “conduit companies,” or any company established for the purposes
of avoiding or reducing tax obligations or transferring or accumulating profits and not engaged in actual
operations such as manufacturing, sales or management, from being a “beneficial owner.” As a result, although
Feidong is currently wholly owned by Foga Tech, our Hong Kong subsidiary, Foga Tech may not qualify as a
beneficial owner of Feidong and we may not be able to enjoy the preferential withholding tax treatment under the
tax treaty with respect to dividends paid by Feidong to Foga Tech.

PRC regulations of loans to and direct investment in PRC entities by offshore holding companies may delay or
prevent us from transferring funds to Feidong.

We may transfer funds to Feidong or finance Feidong by means of shareholder loans or capital contributions,
including transferring the net proceeds of the Global Offering to Feidong upon completion of the Global
Offering. Any loans to Feidong, which is a foreign-invested enterprise, cannot exceed statutory limits based on
the difference between its registered capital and investment amount, and shall be registered with SAFE or its
local counterparts. Furthermore, any capital contributions we make to Feidong shall be approved by the
MOFCOM or its local counterparts. We may not be able to obtain these government registrations or approvals on
a timely basis, if at all. If we fail to receive such registrations or approvals, our ability to provide loans or capital
contributions to Feidong may be negatively affected, which could materially and adversely affect our liquidity
and our ability to fund and expand our business.

In addition, SAFE promulgated the Circular on the Relevant Operating Issues concerning Administration
Improvement of Payment and Settlement of Foreign Currency Capital of Foreign-invested Enterprises (“Circular
142”’) on August 29, 2008. Under Circular 142, registered capital of a foreign-invested company settled in RMB
converted from foreign currencies may only be used within the business scope approved by the applicable
governmental authority and may not be used for equity investments in the PRC. In addition, foreign-invested
companies may not change how they use such capital without SAFE approval, and may not use such capital to
repay RMB loans if the proceeds of such loans have not been utilized. Violations of Circular 142 may result in
severe penalties, including heavy fines as set forth in the section headed ‘“Regulations — Regulations Relating to
Foreign Currency Exchange.” As a result, Circular 142 may significantly limit our ability to transfer the net
proceeds from the Global Offering and subsequent financings to Feidong and eventually to our PRC Operational
Entities through Feidong, which may adversely affect the business expansion of our PRC Operational Entities,
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and we may not be able to convert the net proceeds from the Global Offering into RMB to invest in or acquire
any other PRC companies, or establish other PRC Operational Entities in the PRC.

Furthermore, SAFE promulgated the Circular on Issues concerning Strengthening the Administration of Foreign
Exchange Businesses (“Circular 59”) on November 9, 2010, which requires local SAFE branches and banks to
closely examine the authenticity of the settlement of net proceeds from offshore offerings and the net proceeds to
be settled in the manner described in the offering documents. Circular 142 and Circular 59 may significantly
limit our ability to transfer the net proceeds from the Global Offering to Feidong and convert the net proceeds
into RMB, which may materially and adversely affect our liquidity and our ability to fund and expand our
business in the PRC.

Our business is sensitive to general economic conditions. A severe or prolonged downturn in the global or
Chinese economy could materially and adversely affect our business and financial condition.

Economic conditions in China are sensitive to global economic conditions. Since we derive, and expect to
continue to derive, the significant portion of our revenue from China, our business and prospects may be affected
by economic conditions in China. We rely on the spending of our players for our revenue, which may in turn
depend on their level of disposable income, perceived future earnings and willingness to spend. Due to uncertain
global economic conditions, our players may reduce the amount they spend on our webgames. In addition,
renewed financial turmoil affecting the financial markets, banking systems or currency exchange rates may
significantly restrict our ability to obtain financing in the capital markets or from financial institutions on
commercially reasonable terms, or at all, which could also materially and adversely affect our business, results of
operations and prospects.

We have not purchased any insurance to cover our main assets, properties and business and our limited
insurance coverage could expose us to significant costs and business disruption.

We have not purchased any insurance to cover our main assets, properties and business. Further, we do not
maintain business interruption insurance or key-man life insurance. Any disruption in our network infrastructure
or business operations, litigation or natural disasters may result in our incurring substantial costs and the
diversion of our resources. Our insurance coverage may not be sufficient to prevent us from any loss and there is
no certainty that we will be able to successfully claim our losses under our current insurance policy on a timely
basis, or at all. If we incur any loss that is not covered by our insurance policies, or the compensated amount is
significantly less than our actual loss, our business, financial condition and results of operations could be
materially and adversely affected.

The interests of our Controlling Shareholders may not align with those of our other Shareholders.

Four of our Founders, namely Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang established the Family Trusts
and transferred by way of gift at no consideration all their respective shareholding interests in Foga Group, Foga
Networks, Foga Holdings and Foga Development, which in turn hold an aggregate of 71.39% of the then-issued
share capital of the Company, to Managecorp Limited, acting as trustee. The Family Trusts are discretionary
trusts, the beneficiaries of which include themselves and in some cases, their respective family members. The
Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust were duly set up on March 15, 2013.
Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are our Controlling Shareholders through exercising
common control over our Company, our subsidiaries and our PRC Operational Entities as confirmed by the
Memorandum. With the exception of Mr. Yang, they are also the ultimate beneficial owners of the shareholding
interests of Managecorp Limited held through the Family Trusts. Upon completion of the Global Offering,
Managecorp Limited will directly hold in trust an aggregate of 54.50% interest in our issued share capital
(assuming that the Over-allotment Option is not exercised and without taking into account any Shares to be
issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued
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pursuant to the RSU Scheme). Accordingly, it will be able to exert significant control and influence over our
business and on matters of significance to us and other Shareholders by voting at the general meetings of
Shareholders.

Notwithstanding that the Family Trusts are of discretionary nature and that Managecorp Limited as trustee is
entitled to make decisions regarding any matters relating to the trusts at its own discretion and based on its own
judgment, Managecorp Limited as trustee is bound by fiduciary duties of a trustee in making any decisions
regarding corporate actions to be taken by Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, and their interests
may not be aligned with those of the other Shareholders. There is no assurance that Mr. Wang, Mr. Huang,
Mr. Liao, Mr. Zhuang or Managecorp Limited will not prevent us from taking actions or exercising our rights
under agreements to which we are a party to. When conflicts of interest arise between our Controlling
Shareholders and other Shareholders, our Controlling Shareholders may prevent or delay us from entering into
transactions that might be desirable to other Shareholders, such as takeovers or changes in our control or
management, causing loss of opportunities on the part of other Shareholders.

We cannot assure you that our Controlling Shareholders and Managecorp Limited will act entirely in our interest
or that conflicts of interest will be resolved in our favor. The interests of our Controlling Shareholders may differ
from the interests of our other Shareholders and our Controlling Shareholders are free to vote according to their
interests.

We had total deficits and negative reserves during the Track Record Period.

As of December 31, 2012 and June 30, 2013, we had total deficits of RMB136.7 million and RMB342.1 million,
respectively. This was primarily due to (i) the negative reserve of RMB228.4 million and RMB190.4 million,
respectively, among which RMB371.9 million was other reserve resulting from the repurchase of ordinary shares
in connection with the Pre-IPO Investment by the Series A Investors in June 2012; and (ii) the accumulated fair
value loss of convertible redeemable preferred shares of RMB18.8 million and RMB388.2 million, respectively,
as of December 31, 2012 and June 30, 2013. Assuming the completion of the Global Offering in the year ending
December 31, 2013 with the indicative Offer Price ranging from HK$43.50 to HK$55.00, the estimated total fair
value loss to be recorded in relation to the convertible redeemable Series A Preferred Shares for the year ending
December 31, 2013 will be approximately HK$708 million to HK$1,042 million. Pursuant to the conversion
terms set forth in the memorandum of association and articles of association, all Series A Preferred Shares will
be automatically converted into Ordinary Shares upon the Global Offering. As a result, the liabilities for the
Series A Preferred Shares will be derecognized and accounted as an increase in share capital and capital reserve
and we will not have total deficits or negative reserves immediately upon the Global Offering. Please refer to the
section headed “Financial Information — Shareholders’ Equity” and Notes 24 and 30 to the Accountant’s Report
in Appendix I to this prospectus. However, we cannot assure you that we will not have total deficits and negative
reserves in the future resulting from similar transactions or otherwise, which will limit our ability to distribute
dividends under Cayman Islands Company Law.

Risks Relating to Our Contractual Arrangements

If the PRC government finds that the agreements that establish the structure for operating our China business
do not comply with PRC laws and regulations, or if these regulations or their interpretations change in the
Sfuture, we could be subject to severe penalties or be forced to relinquish our interests in those operations.

On December 11, 2001, the State Council promulgated Regulations for the Administration of Foreign-invested
Telecommunications Enterprises (/MHIEEHFEREEMME) (the “FITE Regulations”), which were
subsequently amended on September 10, 2008. Under the FITE Regulations, foreign ownership of companies
that provide value-added telecommunication services, which include the operation of webgames and mobile
games, is limited to 50%. In addition, a foreign investor who invests in a value-added telecommunications
business in the PRC must possess prior experience in operating value-added telecommunications businesses and
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a proven track record of business operations overseas (“Qualification Requirement”). Currently, none of the
applicable PRC laws, regulations or rules provides clear guidance or interpretation on the Qualification
Requirement. Despite the lack of clear guidance or interpretation on the Qualification Requirement, we have
been gradually building up our track record of overseas telecommunications business operations for the purposes
of being qualified to acquire the entire equity interests of the PRC Operational Entities when the PRC laws allow
foreign investors to invest in value-added telecommunications enterprises in China. Please refer to the section
headed “Contractual Arrangements — Background” for detailed measures we have taken and plan to take in
order to meet the Qualification Requirement. However, we cannot assure you that such measures are ultimately
sufficient to comply with the Qualification Requirement. In addition, each of the Contractual Arrangements
provides that Feidong and the PRC Operational Entities shall terminate the Contractual Arrangements once
Feidong is allowed to hold the PRC Operational Entities’ equity interests under the PRC laws and if Feidong or
its subsidiaries are able to conduct webgame and mobile game operations under the PRC laws. As a result, if the
restriction on foreign ownership in companies providing value-added communications services under the current
PRC laws is revoked, we may be required to unwind the Contractual Arrangements before we are in a position to
comply with the Qualification Requirement.

According to the Guidance Catalog of Industries for Foreign Investment (revised in 2011)
GhrEE S E B (20114F25]) ) (the “Catalog”), which was promulgated and is amended from time to
time jointly by MOFCOM, and the National Development and Reform Commission (the “NDRC”), the value-
added telecommunications services are considered “restricted” under Section V of the Catalog and the Internet
business is considered “prohibited” under Section X. In order to comply with the foreign ownership restrictions,
we operate our webgame and mobile game business in China through our PRC Operational Entities, which are
contractually controlled by Feidong. In addition, foreign and foreign-invested enterprises are not able to apply for
the licenses required to publish webgames in China. As a Cayman Islands company, we are a foreign enterprise
under PRC law, and neither we nor Feidong, our wholly-owned PRC subsidiary, are permitted to hold a license
to publish webgames in China. The PRC Operational Entities hold the licenses and approvals that are required to
operate our webgame and mobile game business. As a result of the Contractual Arrangements among Feidong,
the PRC Operational Entities and their shareholders, Feidong is considered the primary beneficiary of the PRC
Operational Entities and we consolidate the results of operations of the PRC Operational Entities in our financial
statements. If Feidong or any of the PRC Operational Entities fails to obtain or maintain all applicable permits
and approvals, our business and operations would be materially and adversely affected.

On July 13, 2006, the MIIT issued the Notice on Strengthening the Administration of Foreign Investment in
Operating Value-added Telecommunications Business €BilJA 58 5Mp £ & 588 B A5 255 BLAE M) (the “MIIT
Notice”), which provides that any domain name or trademark used by a value-added telecom carrier shall be
legally owned by such carrier or its shareholders. The MIIT Notice also provides that the operation site and
facilities of a value-added telecom carrier shall be used as prescribed by operating licenses obtained by the
carrier and correspond to the value-added telecom services that the carrier has been approved to provide. In
addition, value-added telecom carriers are required to ensure network security. Companies that have obtained the
operating licenses for value-added telecom services are required to perform a self-examination as to compliance
with these requirements and report the results to the provincial branches of the MIIT. Currently the PRC
Operational Entities or their shareholders own all the domain names and trademarks that we use in our
operations. However, if the PRC Operational Entities or their shareholders cease to own some of the domain
names and trademarks in the future, we may be in violation of the provisions of the MIIT Notice and as a result
may be subject to various penalties, including fines and the discontinuation of or restrictions on our operations.

On September 28, 2009, the GAPP, together with the National Copyright Administration (BIZMif#)5) and the
National Office of Combating Pornography and Illegal Publications (2B “f#4TIE” TAEHFAZ), jointly issued
the Notice Regarding the Consistent Implementation of the “Regulation on Three Provisions” of the State
Council and the Relevant Interpretations of the State Commission Office for Public Sector Reform and the
Further Strengthening of the Administration of Pre-examination and Approval of Online Games and the
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Examination and Approval of Imported Online Games (CBRERUEERBBE  “ =& #E)
IV A P R AR 5 2 ) o AR ISR T LR 1 AR R R A L A3 ), or the GAPP  Notice.
Article 4 of the GAPP Notice provides that foreign investors are not permitted to invest or engage in online game
operations in China through wholly-owned subsidiaries, equity joint ventures or cooperative joint ventures, and
expressly prohibits foreign investors from gaining control over or participating in domestic online game
operations indirectly by establishing other joint venture companies, establishing contractual arrangements or
providing technical support. In the event that we, Feidong or our PRC Operational Entities are found to be in
violation of the GAPP Notice, the competent government authorities would have the power to investigate and
penalize such violations, including in the most serious cases suspending or revoking the relevant licenses or
registrations. Please refer to the section headed “Contractual Arrangements — Legality of the Contractual
Arrangements” for detailed discussion of the GAPP Notice.

In the opinion of our PRC legal advisers, Jingtian & Gongcheng, (i) the ownership structures of our Company,
our PRC subsidiary and the PRC Operational Entities are in compliance with existing PRC laws and regulations,
(ii) the Contractual Arrangements between our PRC subsidiary, on the one hand, and the PRC Operational
Entities, and/or its shareholders, on the other hand, are valid, binding and enforceable, and will not result in any
violation of PRC laws or regulations currently in effect and (iii) the business operations of our Company, our
PRC subsidiary, and the PRC Operational Entities, as described in this prospectus, are in compliance with
existing PRC laws and regulations in all material aspects. However, there are substantial uncertainties regarding
the interpretation and application of PRC laws and regulations, including the MITT Circular, the FITE
Regulations and the relevant regulatory measures concerning the webgame industry. In addition, recent press
articles have reported that certain PRC court rulings and arbitral decisions invalidated certain contractual
agreements which were considered to be entered into with the intention of circumventing foreign investment
restrictions in the PRC in contravention of the PRC Contract Law and the General Principles of the PRC Civil
Law. Please refer to the section headed “Contractual Arrangements — Legality of the Contractual
Arrangements” for detailed discussion. Accordingly, there can be no assurance that the PRC regulatory
authorities that regulate the webgame industry, in particular, the MITT, the PRC courts or arbitration panels will
ultimately take a view that is consistent with the opinion of our PRC legal advisers.

The relevant PRC regulatory authorities have broad discretion in determining whether a particular contractual
structure violates PRC laws and regulations. If our corporate and contractual structures were deemed by the MIIT
or other competent authorities to be illegal, either in whole or in part, we may have to modify such structures to
comply with regulatory requirements. However, we cannot assure you that we can achieve this without material
disruption to our business. Further, if our corporate and contractual structure were found to be in violation of any
existing or future PRC laws or regulations, the relevant regulatory authorities would have broad discretion in
dealing with such violations, including:

i revoking the agreements constituting the Contractual Arrangements;

J revoking the PRC Operational Entities’ business and operating licenses;

. levying fines on us;

. confiscating any of our income that they deem to have been obtained through illegal operations;

. shutting down all or a portion of our networks and servers;

. discontinuing or restricting our operations in China;

. imposing conditions or requirements with which we may not be able to comply;

. requiring us to modify our corporate and contractual structure;

. restricting or prohibiting our use of the proceeds from the Global Offering to finance our PRC Operational

Entities’ business and operations; and

J taking other regulatory or enforcement actions that could be harmful to our business.
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Furthermore, any of the assets under the name of any record holder of equity interest in our PRC Operational
Entities, including such equity interest, may be put under court custody in connection with litigation, arbitration
or other judicial or dispute resolution proceedings against that record holder. We cannot be certain that the equity
interest will be disposed of in accordance with the Contractual Arrangements. In addition, new PRC laws, rules
and regulations may be introduced to impose additional requirements that may impose additional challenges to
our corporate structure and Contractual Arrangements. Because our PRC Operational Entities contributed
substantially all of our total net revenues for the years ended December 31, 2010, 2011 and 2012 and the six
months ended June 30, 2013, the occurrence of any of these events could materially and adversely affect our
business, financial condition and results of operations. In addition, if the imposition of any of these penalties or
requirement to restructure our corporate structure causes us to lose the rights to direct the activities of our PRC
Operational Entities or our right to receive their economic benefits, we would no longer be able to consolidate
the financial results of the PRC Operational Entities in our financial statements.

Our Contractual Arrangements may not be as effective in providing operational control as direct ownership
and the PRC Operational Entities or their shareholders may fail to perform their obligations under our
Contractual Arrangements.

Since PRC laws limit foreign equity ownership in Internet and other related businesses in China, we operate our
webgame developments and distributions through the PRC Operational Entities. We have no equity ownership
interests in the PRC Operational Entities and rely on the Contractual Arrangements with the PRC Operational
Entities and their shareholders to control and operate these businesses. Substantially all of our revenue and cash
flow are attributed to our PRC Operational Entities. The Contractual Arrangements may not be as effective as
direct ownership in providing us with control over the PRC Operational Entities. Direct ownership would allow
us, for example, to directly or indirectly exercise our rights as a shareholder to effect changes in the boards of
directors of the PRC Operational Entities, which, in turn, could effect changes, subject to any applicable
fiduciary obligations, at the management level. However, under the Contractual Arrangements, as a legal matter,
if a PRC Operational Entity or its shareholders fails to perform its, his or her respective obligations under the
Contractual Arrangements, we may have to incur substantial costs and expend significant resources to enforce
those arrangements and resort to litigation or arbitration and rely on legal remedies under PRC laws. These
remedies may include seeking specific performance or injunctive relief and claiming damages, any of which may
not be effective. For example, if the shareholders of the PRC Operational Entity were to refuse to transfer their
equity interest in the PRC Operational Entity to us or our designee when we exercise the call option pursuant to
the Contractual Arrangements, or if they were otherwise to act in bad faith toward us, we might have to take legal
action to compel them to perform their respective contractual obligations. Furthermore, uncertainties presented
by the PRC legal system could impede our ability to exercise the option to acquire ownership and subject us to
substantial costs.

We may lose the ability to use and enjoy assets held by our PRC Operational Entities that are important to the
operation of our business if our PRC Operational Entities declare bankruptcy or become subject to a
dissolution or liquidation proceeding.

Our PRC Operational Entities hold certain assets that are important to our business operations. The Contractual
Arrangements with our PRC Operational Entities contain terms that specifically obligate the shareholders of the
PRC Operational Entities to ensure the valid existence of the PRC Operational Entities and that the PRC
Operational Entities may not be voluntarily liquidated. However, should the shareholders breach this obligation
and voluntarily liquidate the PRC Operational Entities, or should the PRC Operational Entities declare
bankruptcy, all or part of their assets may become subject to liens or rights of third-party creditors and we may be
unable to continue some or all of our business operations, which could materially and adversely affect our
business, financial condition and results of operations.
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Our Contractual Arrangements may be subject to scrutiny by the PRC tax authorities and additional taxes
may be imposed. A finding that we owe additional taxes could substantially reduce our consolidated net
income and the value of your investment.

According to applicable PRC laws and regulations, arrangements and transactions among related parties may be
subject to challenge by the PRC tax authorities, additional taxes and interest may be imposed. We would be
subject to adverse tax consequences if the PRC tax authorities were to determine that transactions under the
Contractual Arrangements between Feidong and the PRC Operational Entities were not conducted on an arm’s-
length basis as the PRC tax authorities have the authority to make special tax adjustments on the PRC
Operational Entities’ tax position. Moreover, in accordance with the Implementation Measures of Special Tax
Adjustments (Trial Version) Guoshuifa [2009] No. 2, additional corporate income tax payable under a special tax
adjustment made by the PRC tax authorities on or after January 1, 2008 shall be subject to an interest levy
calculated on a daily basis.

We will be subject to higher income tax rates and incur additional taxes as a result of the Contractual
Arrangements, which may increase our tax expenses and decrease our net profit margin.

For the years ended December 31, 2010, 2011 and 2012 and the six months ended June 30, 2013, our PRC
Operational Entities retained all net profits generated by them. However, under the Contractual Arrangements,
which we entered into in June and July 2012 and amended and restated on September 12, 2013, all of the net
income of the PRC Operational Entities shall be paid to Feidong in the form of service fees, subject to
adjustments made by Feidong at its sole discretion, which are subject to a sales tax in the PRC, currently at the
tax rate of 3% for value-added tax, which may change in the future.

In addition, Feidong was accredited as a “software enterprise” in June 2013 under the relevant PRC laws,
regulations and rules. Under the relevant PRC tax regulations, Feidong is exempted from PRC enterprise income
tax in 2013 and will enjoy a reduced income tax rate of 12.5% from 2014 to 2016. Feiyin and Weidong, our two
PRC Operational Entities, were qualified as “High and New Technology Enterprises” under the EIT Law in 2010
and as a result entitled to a preferential income tax rate of 15% on their profits for the years ended December 31,
2010, 2011 and 2012. As of June 30, 2013, both Feiyin and Weidong were in the process of renewing such
entitlements. We cannot assure you that Feidong’s income tax rate will always be lower than that of our PRC
Operational Entities. If Feidong fails to maintain its “software enterprise” qualification or renew its qualification
when the relevant term expires, its income tax rate would increase to 25% and may be higher than the income tax
rate of our PRC Operational Entities at that time. The Group’s effective income tax rate may increase as our PRC
Operational Entities’ preferential income tax rate does not benefit us if they transfer all their net income to
Feidong under the Contractual Arrangements, which will in turn decrease our net profit margin.

Shareholders of our PRC Operational Entities may potentially have a conflict of interest with us, and they
may breach their contracts with us or cause such contracts to be amended in a manner contrary to our
interests.

We conduct substantially all of our operations, and generate substantially all of our revenue, through the PRC
Operational Entities. Our control over these entities is based upon the Contractual Arrangements with the PRC
Operational Entities and their shareholders that allow us to control the PRC Operational Entities. These
shareholders may potentially have a conflict of interest with us, and they may breach their contracts with us, if
they believe it would further their own interest or if they otherwise act in bad faith. We cannot assure you that
when conflicts of interest arise between us and the PRC Operational Entities, the shareholders will act
completely in our interests or that the conflicts of interest will be resolved in our favor.

In addition, these shareholders may breach or cause our PRC Operational Entities to breach the Contractual
Arrangements. If the PRC Operational Entities or their shareholders breach their contracts with us or otherwise
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have disputes with us, we may have to initiate legal proceedings, which involve significant uncertainty. Such
disputes and proceedings may significantly disrupt our business operations, adversely affect our ability to control
the PRC Operational Entities and otherwise result in negative publicity. We cannot assure you that the outcome
of any such dispute or proceeding will be in our favor.

We depend on our PRC Operational Entities to provide certain services that are critical to our business. The
breach or termination of any of these service agreements or any failure of or significant quality deterioration
in these services could have a material adverse effect on our business, financial condition and results of
operations.

We have engaged our PRC Operational Entities to provide certain services that are critical to our business, such
as the operation of 9/wan by Weidong. Since we do not directly control the PRC Operational Entities, and
because we depend on the PRC Operational Entities to provide services that are critical to our business, we face
certain risks with respect to our arrangements with these entities. If one of the PRC Operational Entities were to
breach its obligations under any of the Contractual Arrangements, we may not be able to find a suitable
alternative service provider or be able to establish our own webgame platform or distribution network in a legal
or timely manner. Further, if Feidong commits gross negligence or a fraudulent act, the PRC Operational Entities
may unilaterally terminate the Exclusive Business Cooperation Agreements prior to their expiration date and halt
services that are critical to our business operations. The breach or termination of any of the Contractual
Arrangements could have a material adverse effect on our business, financial condition and results of operations.
Please refer to the section headed “Contractual Arrangements — Contractual Arrangements — Termination” for
circumstances and conditions under which the Contractual Arrangements may be terminated by the parties
thereto.

We conduct our business operation in the PRC through the PRC Operational Entities by way of the
Contractual Arrangements, but certain of the terms of the Contractual Arrangements may not be enforceable
under PRC laws.

All the agreements which constitute the Contractual Arrangements are governed by PRC laws and provide for the
resolution of disputes through arbitration in the PRC. Accordingly, these agreements would be interpreted in
accordance with PRC laws and disputes would be resolved in accordance with PRC legal procedures. The legal
environment in the PRC is not as developed as in other jurisdictions and uncertainties in the PRC legal system
could limit our ability to enforce the Contractual Arrangements. In the event that we are unable to enforce the
Contractual Arrangements, or if we suffer significant time delays or other obstacles in the process of enforcing
them, it would be very difficult to exert effective control over the PRC Operational Entities, and our ability to
conduct our business and our financial condition and results of operations may be materially and adversely
affected.

The Contractual Arrangements contain provisions to the effect that the arbitral body may award remedies over
the shares and/or assets of the PRC Operational Entities, injunctive relief and/or winding up of the PRC
Operational Entities. These agreements also contain provisions to the effect that courts of competent jurisdictions
are empowered to grant interim remedies in support of the arbitration pending the formation of an arbitral
tribunal. However, under PRC laws, these terms may not be enforceable. Under PRC laws, an arbitral body does
not have the power to grant injunctive relief or to issue a provisional or final liquidation order for the purpose of
protecting assets of or equity interests in the PRC Operational Entities in case of disputes. In addition, interim
remedies or enforcement order granted by overseas courts such as Hong Kong and the Cayman Islands may not
be recognizable or enforceable in China. PRC laws do allow the arbitral body to grant an award of transfer of
assets of or equity interests in the PRC Operational Entities in favor of an aggrieved party. Please refer to the
section headed “Contractual Arrangements — Legality of the Contractual Arrangements” for details of the
enforceability of the Contractual Arrangements. Therefore, in the event of breach of any agreements constituting
the Contractual Arrangements by the PRC Operational Entities and/or their respective shareholders, and if we are
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unable to enforce the Contractual Arrangements, we may not be able to exert effective control over the PRC
Operational Entities, which could negatively affect our ability to conduct our business.

If we exercise the option to acquire equity ownership of the PRC Operational Entities, the ownership transfer
may subject us to substantial costs.

Pursuant to the Contractual Arrangements, Feidong (or its designee within our Group) has the exclusive right to
purchase all or any part of the equity interests in the PRC Operational Entities from the respective shareholders
for a nominal price, unless the relevant government authorities request that another amount be used as the
purchase price and in which case the purchase price shall be such amount. Where the purchase price is required
by the relevant government authorities to be an amount other than a nominal amount, the respective shareholders
shall return the amount of purchase price they have received to Feidong. If such a transfer takes place, the
competent tax authority may require Feidong to pay enterprise income tax for ownership transfer income with
reference to the market value, in which case the amount of tax could be substantial.

Risks Relating to Our Industry

The laws and regulations governing the webgame industry and related businesses in China are developing and
subject to future changes. If we or any of the PRC Operational Entities fail to obtain or maintain all
applicable permits and approvals, our business and operations would be materially and adversely affected.

The Internet industry, including the operation of webgames, in China is highly regulated by the PRC government.
Various regulatory authorities of the central PRC government, such as the State Council, the MIIT, the SAIC, the
MOC, the GAPP, the State Administration of Radio, Film and Television, and the Ministry of Public Security,
are empowered to promulgate and implement regulations governing various aspects of the Internet and the
webgame industry.

The PRC Operational Entities are required to obtain applicable permits or approvals from different regulatory
authorities in order to provide their services. For example, an Internet content provider, or ICP, must obtain a
value-added telecommunications business operation license, or ICP License, from the MIIT or its local offices in
order to engage in any commercial ICP operations within China. A webgame operator must also obtain an
Internet culture operation license from the MOC, an Internet publishing license from the GAPP in order to
distribute games through the Internet and approval from the MIIT to provide online bulletin board services. In
addition, we are providing mobile applications to mobile device players free of charge and therefore we do not
think we need to obtain a separate operating license in addition to the ICP License, which we have already
obtained. We believe this is in line with the current market practice. However, there can be no assurance that the
competent authorities in the PRC share the same view as us or that we will not be required to apply for an
operating license for our mobile applications in future. If any of the PRC Operational Entities fails to obtain or
maintain any of the required permits or approvals or if our practice is later challenged by government authorities,
they may also be subject to various penalties, including fines and the discontinuation of or restriction on our
operations. Any such disruption in business operations would materially and adversely affect our financial
condition and results of operations.

Furthermore, our PRC Operational Entities are subject to certain PRC regulations on webgame administration,
which regulate, among others, game development, publishing and issuance and trading of virtual currency. In
January 2011, Weidong was fined RMB20,000 by the administrative enforcement team of the Guangzhou
Culture Bureau (B T3{L/5) in an administrative proceeding because one of the webgames it licensed and
published solicited players to pay for the chance to win virtual items based on random selection through a lucky
draw, wager or lottery and therefore violated The Interim Measures for the Administration of Online Games
(M5 BUE AT H#%)). We were in the process of improving our internal control as a private start-up
company and did not manage to fully comply with the then newly-issued regulation. As of the date of the
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prospectus, we have not been penalized by any administrative authorities for similar incidents. While we have
taken measures to prevent similar incidents from occurring in the future, it may be difficult for us to monitor the
activities in all webgames we are publishing. If we fail to do so, we may be subject to penalties imposed by the
PRC authorities. We may also be subject to negative publicity resulting from such incidents and our reputation
may be harmed.

As the webgame industry is at an early stage of development in China, new laws and regulations may be adopted
in the future to address new issues that arise from time to time. If our operations do not comply with these new
laws and regulations at the time they become effective, or if we fail to obtain any licenses required under these
new laws and regulations, we could be subject to penalties. Also, different regulatory authorities may have
different views regarding the licensing requirements for the operation of webgames and related businesses. As a
result, substantial uncertainties exist regarding the interpretation and implementation of current and any future
PRC laws and regulations applicable to the webgame industry and related businesses. While we believe that we
comply in all material respects with all applicable PRC laws and regulations currently in effect, we cannot assure
you that we will not be found in violation of any current or future PRC laws and regulations.

Compliance with the laws or regulations governing virtual currency may result in us having to obtain
additional approvals or licenses or change our current business model.

We issue game credits to players for them to exchange for virtual items to be used in our games. The issuance
and use of “virtual currency” is regulated in the PRC. In January 2007, the Ministry of Public Security, the MOC,
the MIIT and the GAPP jointly issued a circular regarding online gambling having implications for the use of
virtual currency. To curtail webgames that involve online gambling, as well as address concerns that virtual
currency could be used for money laundering or illicit trade, the circular (i) prohibits webgame operators from
charging commissions in the form of virtual currency in relation to winning or losing of games; (ii) requires
webgame operators to impose limits on the use of virtual currency in guessing and betting games; (iii) bans the
conversion of virtual currency into real currency or property; and (iv) prohibits services that enable players to
transfer virtual currency to other players. In February 2007, 14 PRC regulatory authorities jointly promulgated a
circular to further strengthen the oversight of Internet cafés and webgames. Under the circular, the PBOC has
authority to regulate virtual currency, including: (i) setting limits on the aggregate amount of virtual currency that
can be issued by webgame operators and the amount of virtual currency that can be purchased by an individual;
(i1) stipulating that virtual currency issued by webgame operators can only be used for purchasing virtual
products and services within the webgames and not for purchasing tangible or physical products; (iii) requiring
that the price for redemption of virtual currency shall not exceed the respective original purchase price; and
(iv) banning the trading of virtual currency.

On June 4, 2009, the MOC and the MOFCOM jointly issued a notice regarding strengthening the administration
of webgame virtual currency (the “Virtual Currency Notice”). The notice requires businesses that (i) issue
webgame virtual currency (in the form of prepaid cards or prepayment or prepaid card points) or (ii) offer
webgame virtual currency transaction services to apply for approval from the MOC within three months
following the date of the notice. The notice also prohibits businesses that issue webgame virtual currency from
providing services that would enable the trading of such virtual currency. The business scope in our Network
Cultural Business Permit includes the issuance of virtual currency.

We believe we do not issue in-game virtual currency or offer in-game virtual currency trading services. However,
we cannot assure you that the PRC regulatory authorities will not take a view contrary to ours. In that event, we
may be required to cease either our game credit issuance activities or such deemed “trading service” activities
and may be subject to certain penalties, including but not limited to mandatory corrective measures and fines.
The occurrence of any of the foregoing could have a material adverse effect on our business and results of
operations.
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In addition, the Virtual Currency Notice also prohibits webgame operators from setting game features that
involve the direct payment of cash or virtual currency by players for the chance to win virtual items or virtual
currency based on random selection through a lucky draw, wager or lottery. The notice also prohibits game
operators from issuing currency to players through means other than purchases with legal currency. It is unclear
whether these restrictions would apply to certain aspects of our webgames. We cannot assure you that the PRC
regulatory authorities will not take a view unfavorable to us and deem certain of our game features as prohibited
by the Virtual Currency Notice, thereby subjecting us to penalties, including mandatory corrective measures and
fines. The occurrence of any of the foregoing could materially and adversely affect our business and results of
operations.

Additional government regulations resulting from negative publicity in China regarding webgames or
otherwise may have a material adverse effect on our business, financial condition and results of operations.

The media in China has reported incidents of violent crimes or out-of-game illegal conducts by players allegedly
provoked by, or committed in connection with, online games, including webgames. In addition, there have been
widespread negative media reports that focus on how online games are addictive, how excessive game playing
could distract students and interfere with their education and how the content of webgames could be obscene,
superstitious or socially unstabilizing. Certain non-governmental organizations may also organize protests or
publicity campaigns against online game companies in order to protect youth from the risk of becoming addicted
to certain webgames. The PRC government may decide to adopt more stringent policies to monitor the online
gaming industry as a result of adverse public reaction to perceived addiction to such games, particularly by
minors. In 2007, eight PRC government authorities, including the GAPP, the Ministry of Education and the
MIIT, jointly issued a notice requiring all Chinese online game operators to adopt an “anti-fatigue compliance
system” in an effort to curb addiction to online games by minors. Under the anti-fatigue compliance system,
three hours or less of continuous play is defined to be “healthy,” three to five hours is defined to be “fatiguing.”
and five hours or more is defined to be “unhealthy.” Game operators, including us, are required to reduce the
value of game benefits for minor players by half when those players reach the “fatigue” level, and to zero when
they reach the “unhealthy” level. We have received orders from competent authorities to improve our “anti-
fatigue compliance system” due to historic non-compliance. We cannot assure that any measures taken by us to
prevent similar incidents from occurring in the future will be absolutely effective. In addition, webgame players
in China are now required to register their identity card numbers before they can play a webgame. This system
allows game operators to identify which players are minors. It is unclear whether these restrictions would be
expanded to apply to adult players in the future. More stringent government regulations, including stricter anti-
fatigue rules, could discourage players from playing our games, which could have a material adverse effect on
our business, financial condition and results of operations.

In addition, the State Administration of Taxation announced that it may tax players on the income derived from
the trading of virtual currencies at the rate of 20%. However, it is currently unclear how the tax will be collected
or if there will be any effect on our players or our business.

Furthermore, similar adverse public reactions may arise and similar government policies may be adopted in other
jurisdictions where we license out our webgames, which could materially and adversely affect our overseas
licensing revenues.

The PRC government has tightened its regulation of Internet cafés, which are currently one of the venues for
players to play online games in China. Intensified government regulation of Internet cafés could restrict our
ability to maintain or increase our revenue and expand our player base.

Internet cafés are one of the places for players to play online games in China. In March 2001, the PRC
government began tightening its regulation and supervision of Internet cafés. In particular, a large number of
unlicensed Internet cafés have been closed. The PRC government has also imposed higher capital and facility
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requirements for the establishment of Internet cafés. Furthermore, the PRC government’s policy, which
encourages the development of a limited number of national and regional Internet café chains and discourages
the establishment of independent Internet cafés, has slowed down the growth of Internet cafés. In February 2004,
the government agencies in charge of Internet café licensing jointly issued a notice suspending the issuance of
new Internet café licenses for a period of six months. In February 2007, 14 PRC government departments jointly
issued a circular to strengthen the regulation of Internet cafés and webgames. According to the circular, local
authorities were banned from issuing new Internet café licenses for the remainder of 2007. Governmental
authorities may from time to time impose stricter requirements, such as the customers’ age limit and hours of
operation, among others, as a result of the occurrence and perception of, and the media attention on, gang fights,
arson and other incidents in or related to Internet cafés.

Since some of our players play our games in Internet cafés, any reduction in the number, or slowdown in the
growth, of Internet cafés in China, or any new regulatory restrictions on their operations, could limit our ability
to maintain or increase our revenues and expand our player base, thereby adversely affecting our business and
results of operations, as well as growth prospects.

The PRC government may prevent us from distributing, and we may be subject to liability for, content deemed
to be inappropriate.

China has enacted laws and regulations governing Internet access and the distribution of news, information or
other content, as well as products and services, through the Internet. In the past, the PRC government has stopped
the distribution of information through the Internet that it believes violates PRC laws. The MIIT, the GAPP and
the MOC have promulgated regulations that prohibit games from being distributed through the Internet if the
games contain content that is found to, among other things, propagate obscenity, gambling or violence, instigate
crimes, undermine public morality or the cultural traditions of China, or compromise state security or secrets.

If any games we offer were deemed to violate any such content restrictions, we would not be able to obtain the
necessary governmental approval and may not be able to continue offering the game, and we further could be
subject to penalties, including confiscation of income, fines, suspension of business and revocation of our license
for operating webgames, any of which could materially and adversely affect our business, financial condition and
results of operations.

We may also be subject to potential liability for the unlawful actions of our players or for content we distribute
on the Internet or use for the promotion of our games that is deemed inappropriate. Furthermore, we may be
required to delete content that violates PRC laws and report content that we suspect may violate PRC laws. For
example, in November 2011, Weidong was publicly criticized by the MOC for promoting one of the webgames it
published using advertising materials that included content which was found to propagate obscenity and thus
prohibited by Article 9 of The Interim Measures for the Administration of Online Games
(CRE#EE I BRE AT HHA)). This lapse occurred while we were in the process of improving our internal control as
a private startup company and did not manage to review the contents of all licensed games and relied more on the
representations and warranties made by our game licensors on the legality of their games in our cooperation
agreements. As a matter of enforcement, the MOC asked its local counterparties to investigate the publicly
criticized companies and, if the local culture bureaus believe the non-compliance exists, they may impose
administrative fines of RMB10,000 to RMB30,000 and/or corrective measures. As of the date of the prospectus,
we have not received any notice of any investigation or administrative measures from any local culture bureau in
this regard. While we have taken measures to prevent similar incidents from occurring in the future, it may be
difficult for us to determine the type of content that may result in liability for us, and if we are wrong, we may be
subject to penalties imposed by the PRC authorities and be prevented from operating our games or offering other
services in China. We may also be subject to negative publicity resulting from such incidents and our reputation
may be harmed.
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The PRC government controls virtually all Internet access in China, and in general requires computers sold in
China to be installed with government-designated software to censor websites deemed inappropriate by the
government, which may potentially discourage or restrict the use of the Internet or our webgames by players.
The regulation and censorship of information disseminated over the Internet in China may adversely affect
our business and subject us to liability for information displayed on or linked to our website.

The PRC government controls virtually all Internet access in China and may occasionally block Internet access
throughout the country or in certain regions due to political concerns, in particular in response to, or out of
concerns for, special incidents or significant events, thereby preventing people in China, including our players,
from accessing the Internet and playing our webgames.

On May 19, 2009, the MIIT issued a circular regarding the Pre-installment of Green Dam Web Filter Software on
Computers. According to this circular, commencing on July 1, 2009, all computers sold in China are required to
be installed with a government-designated software, called Green Dam — Youth Escort, to block “unhealthy
words or pictures.” However, according to media reports, such software may compromise the security of
personal information. Given the controversy generated by this circular, the MIIT announced on June 30, 2009
that it would extend the deadline for the implementation of the circular. According to further media reports, the
minister of the MIIT stated on August 13, 2009 that the PRC government will not require all computers sold in
China to be installed with the filter software but that computers used in schools, Internet cafés and other public
places will be required to be installed with the filter software in order to prevent young people from being
harmed by unhealthy online content. It is currently unclear to what extent this circular would be implemented. If
any content of our webgames is found by the filter software to contain “unhealthy words or pictures,” our
webgames may be blocked by the software, and as a result players will not be able to access our webgames,
which would have an adverse effect on our business, financial condition and results of operations.

Currently there is no law or regulation specifically governing virtual asset property rights and therefore, it is
unclear what liabilities, if any, webgame operators may have for virtual assets.

During the course of playing webgames, some virtual assets, such as special equipment, player experience grades
and other features of our players’ game characters, are acquired and accumulated. Such virtual assets can be
important to webgame players and have monetary value and in some cases are sold among players for actual
money. In practice, virtual assets can be lost for various reasons, often through unauthorized use of the game
account of one player by other players and occasionally through data loss caused by a delay of network service, a
network crash or hacking activities. Currently, there is no PRC law or regulation specifically governing virtual
asset property rights. As a result, there is uncertainty as to who is the legal owner of virtual assets, whether and
how the ownership of virtual assets is protected by law, and whether an operator of webgames such as us would
have any liability to players or other interested parties (whether in contract, tort or otherwise) for the loss of
virtual assets. In case of a loss of virtual assets, we may be sued by our players and held liable for damages,
which may negatively affect our reputation and business, financial condition and results of operations. We have
not been involved in any virtual assets related law suits. However, we cannot assure you that such law suits will
not be brought against us in the future.

Based on several judgments by PRC courts regarding the liabilities of webgame operators for loss of virtual

assets by players, the courts have generally required the webgame operators to return the virtual items or be
liable for the loss and damage incurred therefrom.
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Risks Relating to the People’s Republic of China

Adpverse changes in economic and political policies of the PRC government could have a material adverse
effect on overall economic growth in China, which could materially and adversely affect our business.

Substantially all of our operations are conducted in China and substantially all of our revenue are sourced from
China. Accordingly, our results of operations, financial condition and prospects are influenced by economic,
political and legal developments in China. Economic reforms begun in the late 1970s have resulted in significant
economic growth. However, any economic reform policies or measures in China may from time to time be
modified or revised. China’s economy differs from the economies of most developed countries in many respects,
including with respect to the amount of government involvement, level of development, growth rate, control of
foreign exchange and allocation of resources. While the PRC economy has experienced significant growth in the
past 20 years, growth has been uneven across different regions and among various economic sectors.

The PRC government exercises significant control over China’s economic growth through strategically allocating
resources, controlling the payment of foreign currency-denominated obligations, setting monetary policy and
providing preferential treatment to particular industries or companies. Since late 2003, the PRC government has
implemented a number of measures, such as increasing the People’s Bank of China’s statutory deposit reserve
ratio and imposing commercial bank lending guidelines, which have had the effect of slowing the growth of
credit availability. In 2008 and 2009, however, in response to the global financial crisis, the PRC government has
loosened such requirements. In response to the global financial crisis and economic downturn, the PRC
government adopted various measures aimed at expanding credit and stimulating economic growth, such as
decreasing the PBOC statutory deposit reserve ratio and lowering benchmark interest rates. For example, the
PBOC decreased the statutory reserve ratio three times consecutively in December 2011, February 2012 and May
2012, respectively. It also decreased the benchmark interest rates by 25 basis points in June 2012. In particular,
the PBOC decided to cut financial institutions RMB benchmark deposit and lending interest rates since July 6,
2012. The one-year benchmark deposit rate was cut by 0.25 percentage points, and year benchmark lending
interest rate was cut by 0.31 percentage points.

The Chinese economy has grown significantly in the past decade. However, that growth may not continue and
any slow down may have a negative effect on our business. The overall Chinese economy affects our
profitability, since expenditures for games may decrease in a slowing economy. Any adverse changes in
economic conditions in China, in the policies of the PRC government or in the laws and regulations in China,
could have a material adverse effect on the overall economic growth of China and investment in the game
industry. Such developments could adversely affect our businesses, lead to reduction in demand for our services
and adversely affect our competitive position.

The PRC legal system embodies uncertainties which could limit the legal protections available to us.

The PRC legal system is a civil law system based on written statutes. Unlike common law systems, it is a system
in which decided legal cases have little precedential value. In 1979, the PRC government began to promulgate a
comprehensive system of laws and regulations governing general economic and business matters. The overall
effect of legislation since 1979 has been a significant enhancement of the protections afforded to various forms
of foreign-invested enterprises in China. Feidong is a wholly foreign-owned enterprise, or WFOE, which is an
enterprise incorporated in China and wholly owned by foreign investors. It is subject to laws and regulations
applicable to foreign investment in China in general and laws and regulations applicable to WFOE:s in particular.
However, these laws, regulations and legal requirements are constantly changing and their interpretation and
enforcement involve uncertainties. These uncertainties could limit the legal protections available to us. In
addition, we cannot predict the effect of future developments in the PRC legal system, particularly with regard to
the Internet, including the promulgation of new laws, changes to existing laws or the interpretation or
enforcement thereof, or the preemption of local regulations by national laws. Furthermore, any litigation in China
may be protracted and result in substantial costs and diversion of resources and management attention.
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We may be required to obtain prior approval from the CSRC for the listing and trading of our Shares on the
Hong Kong Stock Exchange.

On August 8, 2006, six PRC regulatory authorities, including the MOFCOM, the State Assets Supervision and
Administration Commission, the State Administration for Taxation, the SAIC, the CSRC, and the SAFE, jointly
issued the Regulations on Mergers and Acquisitions of Domestic Enterprises by Foreign Investors (the “New
M&A Rules”), which became effective on September 8, 2006. This regulation, among other things, purports to
require that an offshore special purpose vehicle formed for purposes of overseas listing of equity interests in PRC
companies and controlled directly or indirectly by PRC companies or individuals obtain the approval of the
CSRC prior to the listing and trading of such special purpose vehicle’s securities on an overseas stock exchange.
On September 21, 2006, the CSRC published procedures regarding the approval of overseas listings by special
purpose vehicles. Approval from the CSRC may take several months. The application of this regulation remains
unclear.

Our PRC legal advisers, Jingtian & Gongcheng, are of the opinion that prior CSRC approval for this offering is
not required because (i) Feidong was incorporated by a foreign-owned enterprise, and there was no acquisition of
the equity or assets of a “PRC domestic company” as such term is defined under the New M&A Rules and
(ii) there is no provision in the New M&A Rules that clearly classifies the Contractual Arrangements as a type of
transaction falling under the New M&A Rules. As a result, we did not seek prior CSRC approval for this
offering. However, we cannot assure you that the relevant PRC government authorities, including the CSRC, will
reach the same conclusion as our PRC legal advisers. If the CSRC or other relevant PRC government authorities
subsequently determine that prior CSRC approval is required, we may face regulatory actions or other sanctions
from the CSRC or other PRC regulatory authorities. These regulatory authorities may impose fines and penalties
on our operations in the PRC, limit our operating privileges in the PRC, delay or restrict the repatriation of the
proceeds from this offering into the PRC or take other actions that could have a material adverse effect on our
business, as well as the trading price of our Shares. The CSRC or other PRC regulatory authorities may also take
actions requiring us, or making it advisable for us, to halt this offering before settlement and delivery of the
Shares offered by this prospectus. Consequently, if you engage in market trading or other activities in
anticipation of and prior to settlement and delivery, you do so at the risk that settlement and delivery may not
occur.

We may be classified as a “PRC resident enterprise” for PRC enterprise income tax purposes, which could
result in our global income being subject to 25% PRC enterprise income tax.

The EIT Law provides that an enterprise established outside China whose “de facto management body” is located
in China is considered a “PRC resident enterprise” and will generally be subject to the uniform 25% enterprise
income tax rate, or EIT rate, on its global income. Under the implementation rules of the EIT Law, “de facto
management body” is defined as the organization body that effectively exercises management and control over
such aspects as the business operations, personnel, accounting and properties of the enterprise.

On April 22, 2009, the SAT released the Notice Regarding the Determination of Chinese-Controlled Offshore
Incorporated Enterprises as PRC Tax Resident Enterprises on the Basis of De Facto Management Bodies
(“Circular 827) that sets out the standards and procedures for determining whether the “de facto management
body” of an enterprise registered outside of the PRC and controlled by PRC enterprises or PRC enterprise groups
is located within the PRC. Under Circular 82, a foreign enterprise controlled by a PRC enterprise or PRC
enterprise group is considered a PRC resident enterprise if all of the following apply: (i) the senior management
and core management departments in charge of daily operations are located mainly within the PRC; (ii) financial
and human resources decisions are subject to determination or approval by persons or bodies in the PRC;
(iii) major assets, accounting books, company seals and minutes and files of board and shareholders’ meetings
are located or kept within the PRC; and (iv) at least half of the enterprise’s directors with voting rights or senior
management reside within the PRC. Although Circular 82 explicitly provides that the above standards apply to
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enterprises which are registered outside the PRC and controlled by PRC enterprises or PRC enterprise groups,
Circular 82 may reflect SAT’s criteria for determining the tax residence of foreign enterprises in general. If we
were treated as a PRC resident enterprise, the 25% PRC income tax on our global taxable income could
materially and adversely affect our ability to satisfy any cash requirements we may have.

The heightened scrutiny over acquisition transactions by the PRC tax authorities may have a negative impact
on our business operations, our acquisition or restructuring strategy or the value of your investment in us.

Pursuant to the Notice on Strengthening Administration of Enterprise Income Tax for Share Transfers by Non-
PRC Resident Enterprises (“SAT Circular 6987) issued by the SAT in December 2009 with retroactive effect
from January 1, 2008, where a non-resident enterprise transfers the equity interests of a PRC resident enterprise
indirectly by disposition of the equity interests of an overseas non-public holding company, or an Indirect
Transfer, and such overseas holding company is located in a tax jurisdiction that (i) has an effective tax rate of
less than 12.5% or (ii) does not impose income tax on foreign income of its residents, the non-resident enterprise,
being the transferor, must report to the competent tax authority of the PRC resident enterprise this Indirect
Transfer. Using a “substance over form™ principle, the PRC tax authority may disregard the existence of the
overseas holding company if it lacks a reasonable commercial purpose and was established for the purpose of
reducing, avoiding or deferring PRC tax. As a result, gains derived from such Indirect Transfer may be subject to
PRC withholding tax at a rate of up to 10%. SAT Circular 698 also provides that, where a non-PRC resident
enterprise transfers its equity interests in a PRC resident enterprise to its related parties at a price lower than the
fair market value, the relevant tax authority has the power to make a reasonable adjustment to the taxable income
of the transaction.

On March 28, 2011, the SAT released the SAT Public Notice (2011) No. 24 (“SAT Public Notice 24”), to clarify
several issues related to Circular 698. SAT Public Notice 24 became effective on April 1, 2011. According to
SAT Public Notice 24, the term “effective tax” refers to the effective tax on the gain derived from disposition of
the equity interests of an overseas holding company; and the term “does not impose income tax” refers to the
cases where the gain derived from disposition of the equity interests of an overseas holding company is not
subject to income tax in the jurisdiction where the overseas holding company is a resident.

There is uncertainty as to the application of SAT Circular 698. For example, while the term “Indirect Transfer” is
not clearly defined, it is understood that the relevant PRC tax authorities have jurisdiction regarding requests for
information over a wide range of foreign entities having no direct contact with China. Moreover, the relevant
authority has not yet promulgated any formal provisions or made any formal declaration as to the process and
format for reporting an Indirect Transfer to the competent tax authority of the relevant PRC resident enterprise.
In addition, there are not any formal declarations with regard to how to determine whether a foreign investor has
adopted an abusive arrangement in order to reduce, avoid or defer PRC tax. SAT Circular 698 may be
determined by the tax authorities to be applicable to previous investments by non-resident investors in our
Company, if any of such transactions were determined by the tax authorities to lack reasonable commercial
purpose. As a result, we and our existing non-resident investors may become at risk of being taxed under SAT
Circular 698 and may be required to expend valuable resources to comply with SAT Circular 698 or to establish
that we should not be taxed under SAT Circular 698, which may have a material adverse effect on our financial
condition and results of operations or such non-resident investors’ investments in us. We have conducted and
may conduct acquisitions involving changes in corporate structures, and historically our shares were transferred
by certain then shareholders to our current shareholders. We cannot assure you that the PRC tax authorities will
not, at their discretion, adjust any capital gains and impose tax return filing obligations on us or require us to
provide assistance for the investigation of PRC tax authorities with respect thereto. Any PRC tax imposed on a
transfer of our Shares or any adjustment of such gains would cause us to incur additional costs and may have a
negative impact on the value of your investment in us.
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Discontinuation of any of the preferential tax treatments or imposition of any additional taxes could adversely
affect our financial condition and results of operations.

China passed the EIT Law and its implementation rules, both of which became effective on January 1, 2008,
which provided the statutory rate of the enterprise income tax of 25%. Feidong, our wholly-owned PRC
subsidiary, was accredited as a “software enterprise” in June 2013 under the relevant PRC laws, regulations and
rules. Under the relevant PRC tax regulations, Feidong is exempted from PRC enterprise income tax in 2013 and
will enjoy a reduced income tax rate of 12.5% from 2014 to 2016. The qualification as a “software enterprise” is
subject to annual evaluation by the relevant authorities in China. If Feidong fails to maintain its “software
enterprise” qualification or renew its qualification when the relevant term expires, its applicable corporate
income tax rate would increase to 25%, which could have a material adverse effect on our financial condition and
results of operations. We cannot assure you that we will be able to maintain our current effective tax rate in the
future.

You may be subject to PRC income tax on dividends from us or on any gain realized on the transfer of our
Shares.

Under the EIT Law and its implementation rules, subject to any applicable tax treaty or similar arrangement
between the PRC and your jurisdiction of residence that provides for a different income tax arrangement, PRC
withholding tax at the rate of 10% is normally applicable to dividends from PRC sources payable to investors
that are non-PRC resident enterprises, which do not have an establishment or place of business in the PRC, or
which have such establishment or place of business if the relevant income is not effectively connected with the
establishment or place of business. Any gain realized on the transfer of shares by such investors is subject to 10%
PRC income tax if such gain is regarded as income derived from sources within the PRC unless a treaty or
similar arrangement otherwise provides. Under the PRC Individual Income Tax Law and its implementation
rules, dividends from sources within the PRC paid to foreign individual investors who are not PRC residents are
generally subject to a PRC withholding tax at a rate of 20% and gains from PRC sources realized by such
investors on the transfer of shares are generally subject to 20% PRC income tax, in each case, subject to any
reduction or exemption set forth in applicable tax treaties and PRC laws.

Although substantially all of our business operations are in China, it is unclear whether dividends we pay with
respect to our Shares, or the gain realized from the transfer of our Shares, would be treated as income derived
from sources within the PRC and as a result be subject to PRC income tax if we are considered a PRC resident
enterprise. If PRC income tax is imposed on gains realized through the transfer of our Shares or on dividends
paid to our non-resident investors, the value of your investment in our Shares may be materially and adversely
affected. Furthermore, our Shareholders whose jurisdictions of residence have tax treaties or arrangements with
China may not qualify for benefits under such tax treaties or arrangements.

The PRC government’s pilot plan to replace the business tax with a VAT may subject us to pay more taxes,
which could have a material adverse effect on our financial condition and results of operations.

Pursuant to the PRC Provisional Regulations on Business Tax, taxpayers providing taxable services falling under
the category of service industry in China are required to pay a business tax at a normal tax rate of 5% of their
revenues. In November 2011, the Ministry of Finance and the State Administration of Taxation promulgated the
Pilot Plan for Imposition of Value-Added Tax to Replace Business Tax. Pursuant to this plan and relevant
notices, from January 1, 2012, a VAT was imposed to replace the business tax in the transport and shipping
industry and some of the modern service industries in certain pilot regions, including Shanghai. Under the pilot
plan, a VAT rate of 6% applies to some modern service industries. In September 2012, the Guangdong Municipal
Office of SAT issued a notice stating that Guangdong would implement the pilot plan of replacing business tax
with VAT in November 2012. Our PRC Operational Entities are located in Guangdong, and we have not received
notice to replace business tax with VAT from the local SAT bureau as of the date of this prospectus. However, if
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this plan is extended to apply to our businesses in the future, we may be subject to a VAT rate which is higher
than the business tax rate that currently applies to us, which could harm our financial condition and results of
operations.

Regulations relating to offshore investment activities by PRC residents may subject us to fines or sanctions
imposed by the PRC government, including restrictions on our PRC subsidiary’s abilities to pay dividends or
make distributions to us and our ability to increase our investment in our PRC subsidiary.

In October 2005, the SAFE promulgated the Circular on Relevant Issues Concerning Foreign Exchange Control
on Domestic Residents’ Corporate Financing and Roundtrip Investment Through Offshore Special Purpose
Vehicles (“Circular 75), which states that if PRC residents use assets or equity interests in their PRC entities as
capital contributions to establish offshore companies or inject assets or equity interests of their PRC entities into
offshore companies to raise capital overseas, they must register with local SAFE branches with respect to their
overseas investments in offshore companies. They must also file amendments to their registrations if their
offshore companies experience material events involving capital variation, such as changes in share capital, share
transfers, mergers and acquisitions, spin-off transactions, long-term equity or debt investments or uses of assets
in China to guarantee offshore obligations. Under this regulation, their failure to comply with the registration
procedures set forth in such regulation may result in fines or sanctions imposed by the PRC government,
including restrictions being imposed on the foreign exchange activities of the relevant PRC entity, including the
payment of dividends and other distributions to its offshore parent, as well as restrictions on the capital inflow
from the offshore entity to the PRC entity.

We are committed to complying with and to ensuring that our shareholders who are subject to the regulations
will comply with the relevant rules. However, we cannot assure you that all of our shareholders who are PRC
residents will comply with our request to make or obtain any applicable registrations or comply with other
requirements required by Circular 75 or other related rules. Any future failure by any of our shareholders who is
a PRC resident, or controlled by a PRC resident, to comply with relevant requirements under this regulation
could subject us to fines or sanctions imposed by the PRC government, including restrictions on our PRC
subsidiary’s abilities to pay dividends or make distributions to us and our ability to increase our investment in our
PRC subsidiary.

Fluctuations in exchange rates could result in foreign currency exchange losses.

The value of the Renminbi against the Hong Kong dollar and the U.S. dollar and other currencies fluctuates, is
subject to changes resulting from the PRC government’s policies and depends to a large extent on domestic and
international economic and political developments as well as supply and demand in the local market. From 1994
to July 2005, the official exchange rate for the conversion of Renminbi to the U.S. dollar was generally stable. In
July 2005, the PRC government changed its decade-old policy of pegging the value of the Renminbi to the U.S.
dollar and the Renminbi appreciated more than 20% against the U.S. dollar over the following three years. From
July 2008 to June 2010, the Renminbi traded within a narrow range against the U.S. dollar. Since June 2010, the
Renminbi has appreciated against the U.S. dollar, from approximately RMB6.83 per U.S. dollar to RMB6.1202
per U.S. dollar as of the Latest Practicable Date. It is difficult to predict how Renminbi exchange rates may
change going forward. With an increased floating range of the Renminbi’s value against foreign currencies, the
Renminbi may further appreciate or depreciate significantly in value against the Hong Kong dollar and the U.S.
dollar or other foreign currencies in the long-term, depending on the fluctuation of the basket of currencies
against which it is currently valued, or it may be permitted to enter into a full float, which may also result in a
significant appreciation or depreciation of the Renminbi against the U.S. dollar or other foreign currencies.

Certain of our assets are denominated in foreign currencies such as the U.S. dollar. In addition, the proceeds from
the Global Offering will be received in Hong Kong dollars. As a result, any appreciation of the Renminbi against
the U.S. dollar, the Hong Kong dollar or any other foreign currencies may result in the decrease in the value of
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our foreign currency-denominated assets and our proceeds from the Global Offering. Conversely, any
depreciation of the Renminbi may adversely affect the value of, and any dividends payable on, our Shares in
foreign currency. For the year ended December 31, 2012 and the six months ended June 30, 2013, our currency
exchange loss was approximately RMBO0.5 million and RMBO0.6 million, respectively. Currently, we do not
proactively manage our exchange rate risk through settlements of foreign exchange, currency derivatives and
other measures. In addition, there are limited instruments available for us to reduce our foreign currency risk
exposure at reasonable costs. We cannot assure you that we will be able to reduce our foreign currency risk
exposure relating to our foreign currency-dominated assets. Furthermore, we are also currently required to obtain
the SAFE’s approval before converting significant sums of foreign currencies into Renminbi. All of these factors
could materially and adversely affect our business, financial condition, results of operations and prospects, and
could reduce the value of, and dividends payable on, our Shares in foreign currency terms.

We face risks related to natural disasters, health epidemics and other outbreaks of contagious diseases.

Our business could be adversely affected by natural disasters or outbreaks of epidemics. On May 12, 2008, China
experienced an earthquake with a reported magnitude of 8.0 on the Richter scale in Sichuan Province, resulting in
the death of tens of thousands of people. There have been recent outbreaks of avian flu in certain countries,
including China. An outbreak of similar contagious diseases in the human population could result in a widespread
health crisis that could adversely affect the economies and financial markets of many countries, particularly in
Asia.

These natural disasters, outbreaks of contagious diseases, and other adverse public health developments in China
or any other market in which we do business could severely disrupt our business operations by damaging our
network infrastructure or information technology system or impacting the productivity of our workforce, which
may adversely affect our financial condition and results of operations. We have not adopted any written
contingency plans to combat any future natural disasters or outbreaks of avian flu, HIN1 flu, SARS or any other
epidemic.

Risks Relating to the Global Offering

There has been no prior public market for our Shares and the liquidity and market price of our Shares may be
volatile.

Prior to the completion of the Global Offering, there has been no public market for our Shares. The Offer Price is
the result of negotiations between us (for ourselves and on behalf of the Selling Shareholders) and the Joint
Global Coordinators (for themselves and on behalf of the Underwriters), which may not be indicative of the price
at which our Shares will be traded following completion of the Global Offering. In addition, there can be no
guarantee that an active trading market for our Shares will develop; or, if it does develop, that it will be sustained
following completion of the Global Offering; or that the market price of our Shares will not decline below the
Offer Price.

The trading price of our Shares may be volatile, which could result in substantial losses to you.

The trading price of our Shares may be volatile and could fluctuate widely in response to factors beyond our
control, including general market conditions of the securities markets in Hong Kong, China, the United States
and elsewhere in the world. In particular, the performance and fluctuation of the market prices of other
companies with business operations located mainly in China that have listed their securities in Hong Kong may
affect the volatility in the price of and trading volumes for our Shares. Recently, a number of PRC-based
companies have listed their securities, or are in the process of preparing for listing their securities, in Hong Kong.
Some of these companies have experienced significant volatility, including significant price declines after their
initial public offerings. The trading performances of the securities of these companies at the time of or after their
offerings may affect the overall investor sentiment towards PRC-based companies listed in Hong Kong and
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consequently may impact the trading performance of our Shares. These broad market and industry factors may
significantly affect the market price and volatility of our Shares, regardless of our actual operating performance.

In addition to market and industry factors, the price and trading volume for our Shares may be highly volatile for
specific business reasons. In particular, factors such as variations in our revenue, earnings and cash flow could
cause the market price of our Shares to change substantially. Any of these factors may result in large and sudden
changes in the volume and trading price of our Shares.

You will incur immediate and substantial dilution and may experience further dilution in the future.

As the Offer Price of our Shares is higher than the net tangible book value per Share of our Shares immediately
prior to the Global Offering, purchasers of our Shares in the Global Offering will experience an immediate
dilution.

We have granted Pre-IPO Share Options pursuant to the Pre-IPO Share Option Scheme and intend to grant Post-
IPO Share Options pursuant to the Post-IPO Share Option Scheme and the RSUs pursuant to the RSU Scheme,
which will entitle participants in these share incentive schemes to receive Shares under certain circumstances.
Please refer to the sections headed “Appendix IV — Statutory and General Information — Pre-IPO Share Option
Scheme,” “Appendix IV — Statutory and General Information — Post-IPO Share Option Scheme” and
“Appendix IV — Statutory and General Information — RSU Scheme” for more details. Exercise of options and
vesting of the RSUs may result in an increase in our issued share capital, which in turn may result in a dilution of
our shareholders’ shareholding interest in our Company and a reduction in earnings per Share.

The sale or availability for sale of substantial amounts of our Shares, especially by our Directors, executive
officers and current shareholders, could adversely affect the market price of our Shares.

Future sales of a substantial number of our Shares by our existing shareholders, or the possibility of such sales,
could negatively impact the market price of our Shares in Hong Kong and our ability to raise equity capital in the
future at a time and price that we deem appropriate.

The Shares held by our Controlling Shareholders, the Selling Shareholders and the Second Round Pre-IPO
Investors are subject to certain lock-up periods beginning on the date on which trading in our Shares commences
on the Hong Kong Stock Exchange. While we currently are not aware of any intention of our Controlling
Shareholders, and the Selling Shareholders and the Second Round Pre-IPO Investors to dispose of significant
amounts of their Shares after the completion of the lock-up periods, we cannot assure you that they will not
dispose of any Shares they may own now or in the future.

Our Controlling Shareholders may exert substantial influence over us and may not act in the best interests of
our independent Shareholders.

Immediately upon completion of the Global Offering (assuming the Over-allotment Option is not exercised and
without taking into account any Shares to be issued upon the exercise of Pre-IPO Share Options and Post-IPO
Share Options and any Shares to be issued pursuant to the RSU Scheme), our Controlling Shareholders will own
approximately 55.30% of our issued Shares. Our Controlling Shareholders will be in a position to exert
significant influence over the affairs of our Company and will be able to influence the outcome of any
shareholders’ ordinary resolutions, irrespective of how other shareholders vote. The interests of our Controlling
Shareholders may not necessarily be aligned with the interests of our Shareholders as a whole, and this
concentration of ownership may also have the effect of delaying, deferring or preventing a change in control of
our Company.
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You may experience difficulties in enforcing your Shareholder rights because we are incorporated in the
Cayman Islands; Cayman Islands law is different from the law of Hong Kong and other jurisdictions and may
not provide the same protections to minority shareholders.

We are an exempted company incorporated in the Cayman Islands with limited liability, and the law of the
Cayman Islands differs in some respects from that of Hong Kong or other jurisdictions where investors may be
located.

Our corporate affairs are governed by our memorandum and articles of association, the Cayman Islands
Company Law and the common law of the Cayman Islands. The rights of shareholders to take legal action
against us and our Directors, actions by minority shareholders and the fiduciary responsibilities of our Directors
to us under Cayman Islands law are to a large extent governed by the common law of the Cayman Islands. The
common law of the Cayman Islands is derived in part from comparatively limited judicial precedent in the
Cayman Islands as well as from English common law, which has persuasive but not binding authority on a court
in the Cayman Islands. The rights of our Shareholders and the fiduciary responsibilities of our Directors under
Cayman Islands law may not be as clearly established as they would be under statutes or judicial precedents in
Hong Kong, the United States or other jurisdictions where investors may be located. In particular, the Cayman
Islands has a less developed body of securities law.

As a result, our Shareholders may have more difficulty in protecting their interests in the face of actions taken by
our management, Directors or major Shareholders than they would as shareholders of a Hong Kong company, a
United States company or companies incorporated in other jurisdictions. For example, the Cayman Islands does
not have a statutory equivalent of section 168A of the Hong Kong Companies Ordinance, which provides a
remedy for shareholders who have been unfairly prejudiced by the conduct of the company’s affairs.

There can be no assurance of the accuracy or completeness of certain facts, forecasts and other statistics
obtained from various government publications, market data providers and other independent third-party
sources, including the industry expert report, contained in this prospectus.

Certain facts, forecasts and other statistics relating to China and other countries and regions and the webgame
and mobile game market in China contained in this prospectus have been derived from various government
publications, market data providers and other independent third-party sources, including iResearch, an
independent industry expert, and generally are believed to be reliable. However, we cannot guarantee the
accuracy and completeness of such information. These facts, forecasts and other statistics have not been
independently verified by us, the Selling Shareholders, the Joint Global Coordinators, the Joint Bookrunners, the
Joint Sponsors, the Joint Lead Managers, their respective directors and advisers or any other parties involved in
the Global Offering and none of them make any representation as to the accuracy or completeness of such
information. Furthermore, such facts, forecasts and other statistics may not be prepared on a comparable basis or
may not be consistent with other information compiled within or outside China. For these reasons, you should not
place undue reliance on such information as a basis for making your investment in our Shares.

You should read the entire prospectus carefully and should not rely on any information contained in press
articles or other media regarding us and the Global Offering.

We strongly caution you not to rely on any information contained in press articles or other media regarding us
and the Global Offering. Prior to the publication of this prospectus, there has been press and media coverage
regarding us and the Global Offering. Such press and media coverage may include references to certain
information that does not appear in this prospectus, including certain operating and financial information and
projections, valuations and other information. We have not authorized the disclosure of any such information in
the press or media and do not accept any responsibility for any such press or media coverage or the accuracy or
completeness of any such information or publication. We make no representation as to the appropriateness,
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accuracy, completeness or reliability of any such information or publication. To the extent that any such
information is inconsistent or conflicts with the information contained in this prospectus, we disclaim
responsibility for it and you should not rely on such information.
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DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full responsibility, includes
particulars given in compliance with the Companies Ordinance, the Securities and Futures (Stock Market
Listing) Rules and the Listing Rules for the purpose of giving information to the public with regard to the Group.
Our Directors, having made all reasonable enquiries, confirm that, to the best of their knowledge and belief, the
information contained in this prospectus is accurate and complete in all material respects and not misleading or
deceptive, and there are no other matters the omission of which would make any statement herein or this
prospectus misleading.

UNDERWRITING AND INFORMATION ON THE GLOBAL OFFERING

This prospectus is published solely in connection with the Hong Kong Public Offering, which forms part of the
Global Offering. The Global Offering comprises the Hong Kong Public Offering of initially 3,137,000 Offer
Shares and the International Placing of initially 28,233,000 Offer Shares (subject to, in each case, reallocation on
the basis referred to under the section headed “Structure of the Global Offering”).

The listing of our Shares on the Hong Kong Stock Exchange (the “Stock Exchange”) is sponsored by the Joint
Sponsors and the Global Offering is managed by the Joint Global Coordinators. The Hong Kong Public Offering
is fully underwritten by the Hong Kong Underwriters pursuant to the Hong Kong Underwriting Agreement. The
International Underwriting Agreement relating to the International Placing is expected to be entered into on or
about the Price Determination Date, subject to determination of the pricing of the Offer Shares. Further
information regarding the Underwriters and the Underwriting Arrangements are set out in the section headed
“Underwriting.”

The Hong Kong Offer Shares are offered solely on the basis of the information contained and representations
made in this prospectus and the Application Forms and on the terms and subject to the conditions set out herein
and therein. No person is authorized to give any information in connection with the Global Offering or to make
any representation not contained in this prospectus and the relevant Application Forms, and any information or
representation not contained herein and therein must not be relied upon as having been authorized by our
Company, the Selling Shareholders, the Joint Global Coordinators, the Joint Bookrunners, the Joint Sponsors, the
Joint Lead Managers, the Underwriters, any of their respective directors, agents, employees or advisers or any
other party involved in the Global Offering.

Neither the delivery of this prospectus nor any subscription or acquisition made under it shall, under any
circumstances, constitute a representation that there has been no change or development reasonably likely to
involve a change in our affairs since the date of this prospectus or imply that the information contained in this
prospectus is correct as of any date subsequent to the date of this prospectus.

Further information regarding the structure of the Global Offering, including its conditions, are set out in the
section headed “Structure of the Global Offering,” and the procedures for applying for our Offer Shares are set
out in the section headed “How to Apply for the Hong Kong Offer Shares” of this prospectus and in the relevant
Application Forms.

DETERMINATION OF THE OFFER PRICE

The Offer Shares are being offered at the Offer Price which will be determined by the Joint Global Coordinators
(for themselves and on behalf of the Underwriters) and us (for ourselves and on behalf of the Selling
Shareholders) on or around Thursday, September 26, 2013, and in any event no later than Friday, September 27,
2013, or such other date as agreed between parties.

If the Joint Global Coordinators (for themselves and on behalf of the Underwriters) and us (for ourselves and on
behalf of the Selling Shareholders) are unable to reach an agreement on the Offer Price on or before Friday,
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September 27, 2013, or such later date or time as may be agreed between the Joint Global Coordinators (for
themselves and on behalf of the Underwriters) and us (for ourselves and on behalf of the Selling Shareholders),
the Global Offering will not become unconditional and will lapse.

RESTRICTIONS ON OFFER AND SALE OF THE OFFER SHARES

Each person acquiring the Hong Kong Offer Shares under the Hong Kong Public Offering will be required to, or
be deemed by his acquisition of the Shares to, confirm that he is aware of the restrictions on offers and sales of
the Shares described in this prospectus and the relevant Application Forms.

No action has been taken to permit a public offering of the Offer Shares or the distribution of this prospectus in
any jurisdiction other than Hong Kong. Accordingly, without limitation to the following, this prospectus may not
be used for the purpose of, and does not constitute, an offer or invitation in any jurisdiction or in any
circumstances in which such an offer or invitation is not authorized or to any person to whom it is unlawful to
make such an offer or invitation. The distribution of this prospectus and the offering and sales of the Offer Shares
in other jurisdictions are subject to restrictions and may not be made except as permitted under the applicable
securities laws of such jurisdictions pursuant to registration with or authorization by the relevant securities
regulatory authorities or an exemption therefrom. In particular, the Hong Kong Offer Shares have not been
publicly offered or sold, directly or indirectly, in the PRC or the United States.

APPLICATION FOR LISTING ON THE STOCK EXCHANGE

We have applied to the Listing Committee of the Stock Exchange for the granting of the listing of, and
permission to deal in, the Offer Shares to be issued by us pursuant to the Global Offering, the Shares to be issued
upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and the Shares to be issued
pursuant to the RSU Scheme.

Dealings in the Shares on the Stock Exchange are expected to commence on Thursday, October 3, 2013. Save as
disclosed in this prospectus, no part of our Shares or capital is listed or dealt in on any other stock exchange and
no such listing or permission to list is being or proposed to be sought on the Stock Exchange or any other stock
exchange as of the date of this prospectus. All the Offer Shares will be registered on the Hong Kong Share
Registrar of our Company in order to enable them to be traded on the Stock Exchange.

Under section 44B(1) of the Companies Ordinance, any allotment made in respect of any application will be
invalid if the listing of, and permission to deal in, our Shares on the Stock Exchange is refused before the
expiration of three weeks from the date of the closing of the application lists, or such longer period (not
exceeding six weeks) as may, within the said three weeks, be notified to our Company by or on behalf of the
Stock Exchange.

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their professional advisers as to the
taxation implications of subscribing for, purchasing, holding or disposal of, and/or dealing in the Offer Shares or
exercising rights attached to them. None of us, the Selling Shareholders, the Joint Sponsors, the Joint Global
Coordinators, the Joint Bookrunners, the Joint Lead Managers, the Underwriters, any of their respective
directors, officers, employees, agents or representatives or any other person or party involved in the Global
Offering accepts responsibility for any tax effects on, or liabilities of, any person resulting from the subscription,
purchasing, holding, disposition of, or dealing in, the Offer Shares or exercising any rights attached to them.

OVER-ALLOTMENT AND STABILIZATION

Details of the arrangements relating to the Over-allotment Option and stabilization are set out under the section
headed “Underwriting” in this prospectus.
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HONG KONG REGISTER OF MEMBERS AND HONG KONG STAMP DUTY

Our Company’s principal register of members will be maintained by its principal share registrar, Royal Bank of
Canada Trust Company (Cayman) Limited, in the Cayman Islands. All of the Offer Shares issued pursuant to the
Global Offering will be registered on the Company’s Hong Kong Share Register to be maintained in Hong Kong
by its Hong Kong Share Registrar, Computershare Hong Kong Investor Services Limited at Shops 1712-1716,
17th Floor, Hopewell Centre, 183 Queen’s Road East, Wanchai, Hong Kong. Dealings in the Shares registered in
our Company’s Hong Kong Share Register will be subject to Hong Kong stamp duty.

Unless determined otherwise by our Company, dividends payable in Hong Kong dollars in respect of Shares will
be paid to the shareholders listed on the Hong Kong share register of our Company, by ordinary post, at the
shareholders’ risk, to the registered address of each shareholder.

SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

Subject to the granting of the listing of, and permission to deal in, the Shares on the Stock Exchange and
compliance with the stock admission requirements of HKSCC, the Shares will be accepted as eligible securities
by HKSCC for deposit, clearance and settlement in CCASS with effect from the date of commencement of
dealings in the Shares on the Stock Exchange or on any other date as determined by HKSCC. Settlement of
transactions between participants of the Stock Exchange is required to take place in CCASS on the second
Business Day after any trading day. All activities under CCASS are subject to the General Rules of CCASS and
CCASS Operational Procedures in effect from time to time. All necessary arrangements have been made
enabling the Shares to be admitted into CCASS.

Investors should seek the advice of their stockbrokers or other professional advisers for details of the settlement
arrangements as such arrangements may affect their rights and interests.

PROCEDURES FOR APPLICATION FOR HONG KONG OFFER SHARES

The procedures for applying for Hong Kong Offer Shares are set out in the section headed “How to Apply for
Hong Kong Offer Shares” in this prospectus and on the Application Forms.

STRUCTURE OF THE GLOBAL OFFERING

Details of the structure of the Global Offering, including its conditions, are set out in the section headed
“Structure of the Global Offering.”

EXCHANGE RATE CONVERSION

Solely for your convenience, this prospectus contains translations among certain amounts denominated in
Renminbi, Hong Kong dollars and U.S. dollars. No representation is made that the amounts denominated in one
currency could actually be converted into the amounts denominated in another currency at the rates indicated or
at all. Unless indicated otherwise, (i) the translations between Renminbi and HK dollars were made at the rate of
RMBO0.7966 to HK$1.00, being the PBOC rate prevailing on June 28, 2013 and (ii) the translations between U.S.
dollars and Hong Kong dollars were made at the rate of HK$7.7560 to US$1.00, being the noon buying rate as
set forth in the H.10 statistical release of the Federal Reserve Board on June 28, 2013. Any discrepancies in any
table between totals and sums of amounts listed therein are due to rounding.

LANGUAGE

If there is any inconsistency between this prospectus and the Chinese translation of this prospectus, this
prospectus shall prevail. However, the English names of the PRC nationals, entities, departments, facilities,
certificates, titles, laws, regulations and the like are translations of their Chinese names and are included for
identification purposes only. If there is any inconsistency, the Chinese name prevails.
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ROUNDING

Certain amounts and percentage figures included in this prospectus have been subject to rounding adjustments, or
have been rounded to one or two decimal places. Any discrepancies in any table, chart or elsewhere between
totals and sums of amounts listed therein are due to rounding.
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In preparation for the Global Offering, our Company has sought the following waivers from strict compliance
with the relevant provisions of the Listing Rules:

MANAGEMENT PRESENCE IN HONG KONG

Pursuant to Rule 8.12 of the Listing Rules, we must have sufficient management presence in Hong Kong and,
under normal circumstances, at least two of our Executive Directors must be ordinarily resident in Hong Kong.
Our business operations are managed and conducted mainly outside of Hong Kong, and substantially all of the
Directors ordinarily reside in the PRC and the Directors who joined recently may not be familiar with the
operations of our Group. We acknowledge that personnel should be ordinarily resident in Hong Kong to act as
available contact persons to the Hong Kong Stock Exchange and to handle all ongoing compliance matters
relating to the Listing Rules subsequent to our Listing. However, we consider that it would be practically difficult
and commercially unreasonable for our Company to arrange two Executive Directors to be ordinarily resident in
Hong Kong, either by means of relocation of our existing Executive Directors or appointment of additional
Executive Directors, as each of the Directors serves a vital role in our Group’s operations and it is crucial for a
majority to remain in close proximity to the Group’s central management team located in the PRC. Furthermore,
as the management and operation of our Group under the supervision of our Directors during the Track Record
Period has proven to be effective, to arrange two Executive Directors to be ordinarily resident in Hong Kong
would not only increase the administrative expenses of our Group, but would also reduce the effectiveness and
responsiveness of the decision making process of our Board. We do not have and do not contemplate in the
foreseeable future that we will have sufficient management presence in Hong Kong for the purpose of satisfying
the requirement under Rule 8.12 of the Listing Rules.

Accordingly, we have applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock Exchange has
granted, a waiver from strict compliance with the requirements under Rule 8.12 of the Listing Rules, subject to
us putting in place the following measures in order to ensure that regular communication is maintained between
the Hong Kong Stock Exchange and us:

(a) Authorized Representatives

Our Company appointed Mr. Wang Dongfeng and Ms. Yung Mei Yee of KCS Hong Kong Limited as
authorized representatives on February 4, 2013 for the purpose of Rule 3.05 of the Listing Rules.
Ms. Yung is ordinarily resident in Hong Kong. The authorized representatives will serve as our
Company’s principal channel of communication with the Hong Kong Stock Exchange. They can be
readily contactable by phone, facsimile and e-mail to promptly handle enquiries from the Hong Kong
Stock Exchange, and will also be available to meet with the Hong Kong Stock Exchange to discuss any
matters within a reasonable time frame.

As and when the Hong Kong Stock Exchange wishes to contact our Directors on any matters, each of the
authorized representatives will have means to contact all of our Directors promptly at all times. Our
Company will implement such measures that (a) each Director must provide his or her mobile phone
number, office phone number, facsimile number and e-mail address to the authorized representative; and
(b) in the event that a Director expects to travel or otherwise be out of office, he or she will provide his or
her contact details to the authorized representatives.

(b) Directors

To facilitate communication with the Hong Kong Stock Exchange, we provided the Hong Kong Stock
Exchange with the mobile phone number, office phone number, email address and fax number of each
Executive Director, Non-executive Director and Independent Non-executive Director. Furthermore, each
Director who is not ordinarily resident in Hong Kong possesses valid travel documents to visit Hong
Kong and can meet with the Hong Kong Stock Exchange within a reasonable period.
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(c) Compliance Adviser

Our Company will appoint a compliance adviser pursuant to Rule 3A.19 of the Listing Rules, who will
act as the Company’s additional channel of communication with the Hong Kong Stock Exchange. The
compliance adviser will have access at all times to the authorized representatives, our Directors and
senior management of our Company and will be able to provide prompt responses to any queries or
requests from the Stock Exchange in respect of our Company.

WAIVER IN RELATION TO JOINT COMPANY SECRETARIES

Pursuant to Rule 3.28 of the Listing Rules, a new applicant for primary listing on the Hong Kong Stock
Exchange must have a company secretary who is an individual and who, by virtue of his academic or
professional qualifications or relevant experience (as set out in Note 2 to Rule 3.28 of the Listing Rules), is, in
the opinion of the Hong Kong Stock Exchange, capable of discharging the functions of company secretary.

The Hong Kong Stock Exchange considers the following academic or professional qualifications to be
acceptable:

(a) a member of The Hong Kong Institute of Chartered Secretaries;

(b) a solicitor or barrister (as defined in the Legal Practitioners Ordinance (Chapter 159 of the Laws of Hong
Kong)); and

(©) a certified public accountant (as defined in the Professional Accountants Ordinance (Chapter 50 of the
Laws of Hong Kong)).

In assessing “relevant experience,” the Hong Kong Stock Exchange will consider the individual’s:
(a) length of employment with the issuer and other issuers and the roles he played;

(b) familiarity with the Listing Rules and other relevant law and regulations including the SFO, Companies
Ordinance, and the Takeovers Code;

(c) relevant training taken and/or to be taken in addition to the minimum requirement under Rule 3.29 of the
Listing Rules; and

(d) professional qualifications in other jurisdictions.

Under Rule 8.17 of the Listing Rules, an issuer must appoint a company secretary who satisfies Rule 3.28 of the
Listing Rules.

We have appointed Mr. Ngan King Leung Gary and Ms. Yung Mei Yee as joint company secretaries on
February 4, 2013 to jointly discharge the duties and responsibilities as company secretary of our Company with
reference to their past experience, qualifications and working experience. Mr. Ngan is currently a member of the
senior management of the Company and has been the chief financial officer responsible for the accounting and
financial matters of the Company since May 1, 2012. Mr. Ngan has 6 years of finance experience and is familiar
with the internal operations and management of the Group. While Mr. Ngan does not possess the qualifications
set out in Rule 3.28 of the Listing Rules, we believe it is in the best interests of the Company to appoint him as
one of the joint company secretaries in light of his past finance and management experience within our Group
and his thorough understanding of the internal administration and business operations of our Group.

We have appointed Ms. Yung as one of the joint company secretaries of the Company to assist Mr. Ngan in
discharging the duties of a company secretary of the Company. Ms. Yung is qualified to act as the company
secretary of our Company as required under Rule 3.28 of the Listing Rules. Ms. Yung has over 20 years of
experience in the company secretarial field. She has extensive knowledge and experience in dealing with
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corporate governance, regulatory and compliance affairs of companies listed on the Stock Exchange. She is a
fellow member of the Hong Kong Institute of Chartered Secretaries and the Institute of Chartered Secretaries and
Administrators in the United Kingdom. She holds a Bachelor of Laws degree awarded by the University of
London, obtained a Bachelor of Arts degree in Accountancy from City Polytechnic of Hong Kong and completed
a Master of Arts in Language and Law in City University of Hong Kong. Please refer to the section headed
“Directors and Senior Management” for further information regarding the joint company secretaries.

As Mr. Ngan does not possess the formal qualifications required of a company secretary under Rule 3.28 of the
Listing Rules, we have applied to the Hong Kong Stock Exchange for and the Hong Kong Stock Exchange has
granted a waiver from strict compliance with the requirements under Rules 3.28 and 8.17 such that Mr. Ngan
may be appointed as a joint company secretary.

The initial term of appointment of Mr. Ngan and Ms. Yung as our joint company secretaries are three years. The
waiver was granted for a period of three years during which period Ms. Yung, as a joint company secretary, will
work closely with, and provide guidance and assistance (where necessary) to, Mr. Ngan in the discharge of his
duties as a joint company secretary and in gaining the relevant experience as required under Rules 3.28 and 8.17
of the Listing Rules. This wavier will be revoked immediately when Ms. Yung, during the three-year period,
ceases to provide assistance to Mr. Ngan.

At the end of the three-year period, we will liaise with the Hong Kong Stock Exchange to enable it to assess
whether Mr. Ngan, having benefited from the guidance and assistance of Ms. Yung for the preceding three years,
has acquired the relevant experience and skills necessary to carry out the duties as company secretary (within the
meaning of Rules 3.28 and 8.17 of the Listing Rules) so that a further waiver is not required.

WAIVER AND EXEMPTION IN RELATION TO PRE-IPO SHARE OPTION SCHEME

Under Rule 17.02(1)(b) of the Listing Rules, paragraph 27 of Appendix 1A and paragraph 10 of Part I of the
Third Schedule to the Companies Ordinance, this prospectus is required to include, among other things, details of
the number, description and amount of any of our Shares which any person has, or is entitled to be given, an
option to subscribe for, together with certain particulars of each option, namely the period during which it is
exercisable, the price to be paid for Shares subscribed for under it, the consideration (if any) given or to be given
for it or for the right to it and the names and addresses of the persons to whom it was given, full details of all
outstanding options and their potential dilution effect on the shareholdings upon the Listing as well as the impact
on the earnings per share arising from the exercise of such outstanding options. We have granted options to 365
persons (the “Grantees” and each a “Grantee”) to subscribe for 6,303,497 Shares on the terms set out in the
section headed “Appendix IV — Statutory and General Information — Pre-IPO Share Option Scheme” including
three Grantees who are Independent Non-executive Directors, two Grantees who are members of the senior
management of our Company and the remaining Grantees are other employees of the Group (“Other Grantees”).
Save as disclosed, no options were granted to any connected persons other than the three Independent Non-
executive Directors. Save as disclosed in the section headed “Appendix IV — Statutory and General Information
— Pre-IPO Share Option Scheme,” no Grantees under the Pre-IPO Share Option Scheme is a Director or senior
management or connected person of our Group under the Pre-IPO Share Option Scheme.

We have applied for (i) a waiver from strict compliance with the requirements under Rule 17.02(1)(b) and
paragraph 27 of Appendix 1A to the Listing Rules and (ii) an exemption from strict compliance with paragraph
10(d) of Part I of the Third Schedule to the Companies Ordinance in connection with the disclosure of certain
details relating to the option to subscribe for the Shares in the Company and certain Grantees under the Pre-IPO
Share Option Scheme on the ground that it will be unduly burdensome to disclose full details of all the Pre-IPO
Share Options in the prospectus. In light of the requirements under the relevant regulations indicated above, we
have made the following submission to the Stock Exchange and the Securities and Futures Commission:

1. The Pre-IPO Share Options were granted to a total of three Independent Non-executive Directors, two
members of the senior management and 360 Other Grantees. Our Directors consider that it would be
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WAIVERS FROM STRICT COMPLIANCE WITH THE LISTING RULES AND
EXEMPTIONS FROM COMPLIANCE WITH THE COMPANIES ORDINANCE

unduly burdensome to disclose full details of all the Pre-IPO Share Options granted by our Company in
the prospectus, which would involve over 30 pages of content to be inserted into the prospectus,
significantly increasing the cost and timing for information compilation, prospectus preparation and
printing.

Key information of the Pre-IPO Share Options granted to Directors, members of the senior management,
connected persons and Other Grantees under the Pre-IPO Option Scheme have already been disclosed in
the section headed “Appendix IV — Pre-IPO Share Option Scheme,” which is sufficient to provide
potential investors with information to make an informed assessment of the potential dilution effect and
impact on earnings per share of the options granted under the Pre-IPO Share Option Scheme in their
investment decision making process.

The lack of full compliance of the disclosure requirements set out above will not prevent potential
investors from making an informed assessment of the activities, assets and liabilities, financial position,
management and prospects of our Group and will not prejudice the interest of the investing public.

The Stock Exchange has granted the waiver to us subject to the conditions that:

(a)

(b)

()

(d)

(e)

€3]
(@

the grant of a certificate of exemption from strict compliance with the relevant Companies Ordinance
requirements by the SFC;

on an individual basis, full details of all the Pre-IPO Share Options granted by our Company to the
Directors, senior management, connected persons of our Group or any Other Grantee(s) who have the
right to subscribe for more than 1 million Shares under the Pre-IPO Share Options, including all the
particulars required under Rule 17.02(1)(b) of the Listing Rules, paragraph 27 of Appendix 1A to the
Listing Rules and paragraph 10 of Part I of the Third Schedule to the Companies Ordinance, be disclosed
in this prospectus;

in respect of the options granted by our Company to the Grantees other than those referred to in sub-
paragraph (b) above, the following details be fully disclosed in this prospectus:

(1) the aggregate number of Grantees;

(2) the number of Shares subject to such options;

(3) the consideration paid for the grant of such options;
(4) the exercise period of the options; and

(5) the exercise price for the options;

the dilution effect and impact on earnings per Share upon full exercise of the Pre-IPO Share Options be
disclosed in this prospectus;

the aggregate number of Shares subject to outstanding Pre-IPO Share Options granted by the Company
under the Pre-IPO Share Option Scheme and the percentage of our Company’s issued share capital of
which such number represents be disclosed in this prospectus;

a summary of the Pre-IPO Share Option Scheme be disclosed in this prospectus; and

the list of all the Grantees (including the persons referred to in paragraph (c) above), containing all details
as required under Rule 17.02(1)(b), paragraph 27 of Appendix 1A to the Listing Rules and paragraph 10
of Part I of the Third Schedule to the Companies Ordinance be made available for public inspection in
accordance with the section headed “Documents Delivered to the Registrar of Companies and Available
for Inspection” in Appendix V in this prospectus.
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The SFC has issued a certificate of exemption under section 342A of the Companies Ordinance exempting our
Company from strict compliance with paragraph 10(d) of Part I of the Third Schedule to the Companies
Ordinance subject to the conditions that:

(a) on an individual basis, full details of all the Pre-IPO Share Options to each of the Directors, senior
management, connected persons of our Group or other Grantee(s) who have the right to subscribe for
more than 1 million Shares under the Pre-IPO Share Options are disclosed in this prospectus, such details
to include all the particulars required under paragraph 10 of Part I of the Third Schedule to the Companies
Ordinance;

(b) in respect of the options granted by our Company under the Pre-IPO Share Option Scheme to the
employees other than those referred to in sub-paragraph (a) above, the following details are disclosed in
this prospectus:

(1) the aggregate number of Grantees;

(2) the number of Shares subject to such options;

(3) the consideration paid for the grant of such options;
(4) the exercise period of the options; and

(5) the exercise price for the options;

(©) a list of all the Grantees (including the persons referred to in sub-paragraph (b) above) who have been
granted options to subscribe for Shares under the Pre-IPO Share Option Scheme, containing all the details
as required under paragraph 10 of Part I of the Third Schedule to the Companies Ordinance be made
available for public inspection in accordance with “Documents Delivered to the Registrar of Companies
and Available for Inspection — Documents available for inspection” in Appendix V to this prospectus;
and

(d) the particulars of the exemption will be disclosed in this prospectus.

Further details of the Pre-IPO Share Option Scheme are set out in “Appendix IV — Statutory and General
Information — Pre-IPO Share Option Scheme” in this prospectus.

WAIVER IN RESPECT OF NON-EXEMPT CONTINUING CONNECTED TRANSACTIONS

We have entered into certain transactions which would constitute continuing connected transactions of the
Company under Chapter 14A of the Listing Rules following the completion of the Global Offering. We have
applied to the Hong Kong Stock Exchange for, and the Hong Kong Stock Exchange has granted, waivers in
respect of certain non-exempt continuing connected transactions. Details of such non-exempt continuing
connected transactions and the waiver are set out in the section headed “Connected Transactions.”
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INDUSTRY OVERVIEW

Certain information and statistics set out in this section and elsewhere in this prospectus have been derived
from various government publications, market data providers and other independent third-party sources. In
addition, this section contains information extracted from a commissioned report prepared by iResearch as
supplemented by an addendum, or the iResearch Report, for the purposes of this prospectus. Except for the
iResearch Report, neither our Group, its connected persons, the Selling Shareholders, the Joint Global
Coordinators, the Joint Sponsors, the Joint Bookrunners, the Joint Lead Managers, the Underwriters, nor any
other party involved in the Global Offering has commissioned any such third-party sources. We believe that
the sources of the information in this “Industry Overview” section are appropriate sources for such
information, and we have taken reasonable care in extracting and reproducing such information. We have no
reason to believe that such information is false or misleading or that any fact has been omitted that would
render such information false or misleading. We also believe there is no adverse change in the market
information since the date of the iResearch Report which may qualify, contradict or have an impact on the
information in this section. However, the information has not been independently verified by us, the Selling
Shareholders, the Joint Global Coordinators, the Joint Bookrunners, the Joint Sponsors, the Joint Lead
Managers, any of the Underwriters or any other party involved in the Global Offering. The information and
statistics may not be consistent with other information and statistics compiled within or outside China. For a
discussion of risks relating to our industry, please refer to the section headed “Risk Factors — Risks Relating
to Our Industry.”

Source of Information

We have extracted and derived certain information and statistics on China’s Internet, webgame and mobile game
industry from various governmental or other publicly available sources including data from China Internet
Network Information Center, or CNNIC. Historical data and market estimates provided by the above-mentioned
source are independent from our view.

In addition, in connection with the Global Offering, we have commissioned iResearch, an international market
intelligence provider and an Independent Third Party, to conduct an analysis of the webgame and mobile game
market and industry in China. The industry report dated April 15, 2013 prepared by iResearch was based on their
specific knowledge of the PRC webgame and mobile game industry. We have paid a fee of RMB230,000 to
iResearch in connection with its preparation of the industry report for this prospectus. Our payment of such fee is
not contingent upon the results of its analysis.

CNNIC

CNNIC is a research institution operated by the PRC government. Since 1997, CNNIC has published 32
Statistical Reports on Internet Development in China. The main research methods include: (i) Internet-user
survey via a Computer-Assisted Telephone Interviewing (CATI) system; (ii) enterprise survey via telephone
calls, which employs stratified random sampling, using economic census data as the basis to determine sample
quantity per province and conducting random sampling based on corporate yellow page data; (iii) online survey
among active Internet users via the CNNIC website and certain largest websites in China.

iResearch Report

iResearch’s independent research was undertaken through both primary and secondary research conducted in
China. The primary research involved in-depth interviews with industry experts, enterprises and channels. The
secondary research utilized Internet-based methods for Internet research and involved comprehensive in-house
research of public information for industry research, including government data and information, relevant
economic data, industry data, company annual reports, quarterly reports, publications by industry experts and
data from iResearch’s own research database. iResearch integrates analyses from iAdTracker, an Internet
advertising observation system, and iUserTracker, an Internet-user online behavior research system.
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iResearch’s projection on the market size of online games takes into consideration various factors including
(1) historical data of market size, (ii) the public filings of major online game developers and publishers, as well as
those companies’ projections of their own prospective results of operations during iResearch’s interviews with
them; (iii) industry experts’ projections; and (iv) iResearch’s estimation of industry developments. iResearch’s
projection on the player base size is based on certain assumptions, including (i) the expected growth rate of
China’s economy and GDP, (ii) the level of Internet infrastructure improvement and Internet speed improvement,
and takes into account other factors including historical data of player base size. The reliability of the iResearch
Report may be affected by the accuracy of the foregoing assumptions and factors.

China Internet Market Overview

China has the world’s largest Internet user base. According to the Statistical Report on Internet Development in
China published by CNNIC in July 2013, China’s Internet population has experienced rapid growth and the
number of Internet users increased from 137 million as of December 31, 2006 to 591 million as of June 30, 2013,
representing a CAGR of 25.2%, while the Internet population in the United States was 247 million as of
December 31, 2012, according to iResearch.

Internet penetration in China remains significantly lower than that in developed markets, and China’s Internet
user base is expected to continue growing for the foreseeable future. According to CNNIC, China’s Internet
penetration rate has grown from 10.5% as of December 31, 2006 to 44.1% as of June 30, 2013, while the
penetration rate in the United States was 78.7% as of December 31, 2012, according to iResearch.

The Internet has gradually become one of the primary channels for distributing digital entertainment in China.
Consumers are able to access audio and video content online, either by downloading content from online stores,
such as Apple’s iTunes, or by streaming it directly from media sites, such as Youku and Tudou, which have
become increasingly popular with improvements in Internet infrastructure, rather than purchasing physical DVDs
for movies or CDs. Online game is following the same trend as distribution shifts from the offline sales of
software on CDs to the online downloading of client-based games and, more recently, webgames, which can be
played in a browser without downloading any client software.

China Online Gaming Market Overview

Online game is one of the most popular forms of Internet digital entertainment in China. According to CNNIC,
345 million, or 58.5% of, Internet users in China played online games as of June 30, 2013. The online game user
base was larger than that of microblogging (also known as weibo) and social networking sites, which amounted
to 331 million and 288 million respectively, according to CNNIC.

China’s online gaming market generated revenues of RMB58.3 billion in 2012, which is expected to grow to
RMB105.0 billion in 2016, according to iResearch, representing a CAGR of 15.8%.
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The online gaming industry in China has two major segments, namely, client-based games and webgames. In
2012, the two segments collectively accounted for approximately 96% of the total online games market share,
according to iResearch. The following table illustrates the size and growth of the client-based games and
webgames segments in China from 2007 to 2012:

Online Gaming Industry Revenue by Segment (RMB billions)

For the Year Ended December 31,
2007 2008 2009 2010 2011 2012

Total online gaming market ........... ... .. ... ... ... ...... 126 21.0 282 365 47.6 583
Growth . ... o 66.4% 34.0% 29.5% 30.4% 22.5%

Webgames ....... ... ... 0.1 0.7 1.8 34 53 76
Growth . ... 364.3% 169.2% 96.8% 53.7% 44.4%

Client-based games . .. .......otuiinin i 125 203 262 324 41.0 485
Growth . ... .. 62.2% 29.0% 23.9% 26.3% 18.5%

Source: iResearch Report

Client-based games, which were introduced in China in 2000, currently represent the largest segment of online
games, accounting for approximately 83% of total revenue generated by online games in 2012. Client-based
games require that the specific game software be actively installed on the computers on which the game is
played. According to iResearch, the client software typically ranges in size from two to four gigabytes, requiring
approximately two to six hours of downloading time for an Internet user in China. The client-based game
segment has been maturing, and is expected to grow at a CAGR of 13.4% from 2012 to 2016, which is lower
than the industry average growth rate of 15.8% over the same period.

Webgames initially emerged in 2007 and have become the second largest segment of online games, accounting
for approximately 13% of total online games market share in 2012. Webgames can be played directly from
Internet browsers without actively installing client software. As a result, webgames offer players faster and more
convenient access to game experiences compared to client-based games. The webgame segment has grown at a
CAGR of 85.2% from 2008 to 2012, and is expected to further grow at a CAGR of 21.8% from 2012 to 2016.

There are two revenue models to monetize online games in China. Initially, the prevailing revenue model
adopted for online games in China was time-based, where players were charged subscription fees based on the
duration of their game-playing sessions. In 2005, an item-based business model was introduced, under which
online games are free-to-play, and revenues are generated from sales of virtual items, further enhancing the in-
game experience of players. Today, the item-based revenue model is the dominant revenue model in the online
gaming industry, accounting for the majority of the total market, according to iResearch.

Webgame Characteristics

According to iResearch, the popularity and rapid growth of webgames in China largely result from the
characteristics detailed below.

First and foremost, webgames target the mass market, while client-based games typically target hardcore players.
Client-based games aim to provide outstanding sound and visual effects as well as more complex game play and
plots. Webgames, on the other hand, adopt an “easy to play” philosophy, offering less complex graphic and
sound effects as well as game mechanics, which are more easily engaging to mass market players. This
positioning of webgames leads to several potential benefits for players, including the following:

. Client-based games usually require computer hardware with more advanced configurations in order to
function properly, in addition to the need to actively install client software that is usually a multi-gigabyte
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download. Webgames only require an Internet connection and a web browser with flash support, regardless
of where the player’s physical location is. As a result, webgames have a lower entry barrier for new players
as they can be played anywhere, and are better received by players who are less tech savvy and/or where
computer configurations are less advanced.

Client-based games usually require a significant time commitment from their players in order for the players to
better enjoy the complex game play and plots. In contrast, webgames are easy to play and offer more flexibility
to players. Webgame players generally have more control over the duration of their game sessions without
compromising their game experience, which increases the appeal of webgames to a broader player base.

Secondly, webgames have significantly shorter and more flexible development cycles than client-based games.
According to iResearch, because of the superior sound and visual impact as well as complex game play and plots,
it typically takes two to three years to develop a client-based game from inception to commercialization, while
the development of a typical webgame only takes six to 12 months. After commercialization, a webgame is
continuously optimized and augmented with new content through frequent updates that are automatically loaded
each time a player logs in. On the other hand, client-based games are updated less frequently, and require players
to download and install separate expansion software package before they play the updated games. The short and
flexible development cycle of webgames has multiple merits for game developers, such as:

Webgames are generally more appealing to players by incorporating the latest trends and themes into game
development;

Webgames can be modified and improved more easily after being launched and adapted to player
preferences. For example, if an error is identified after a game is launched, webgame developers can
quickly fix the error before player experience is significantly impacted, while client-based games may not
be able to achieve the same in a short timeframe and without much effort and cost; and

Webgames typically have lower upfront development costs due to a shorter development cycle and the less
complex nature of the games.
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According to iResearch, the major differences between webgames and client-based games are summarized in the

following table:

Summary of Characteristics of Different Segments within the Online Gaming Industry

Webgames

Client-based games

Player reach and Hardware

Low — only requires
access to flash-supported
Internet browser

Does not require active
installment of client
software

Anywhere with personal
computers connected to the
Internet

Easy-to-play

Relatively shorter game
play session

High — superior graphic
and sound quality of games
demand for higher
hardware configuration

Requires active installment
of client software

Accessed mostly at home
and/or Internet café

Players need to spend time
learning the game play and
plots given complexity

Longer consecutive game
playing sessions to enhance
experience

experience requirement
Engagement
Time commitment
Product Development cycle

Update frequency

Upfront development
cost

Typically six to 12 months
Continuous

Quick to react to the latest
player preferences
Minimal impact to player
experience when updating

game content

Low

Typically two to three years
Less frequent

Requires players to
download and install
separate expansion
software package

High

Source: iResearch Report

Webgame Value Chain Overview

China’s webgame industry participants primarily consist of webgame developers and publishers.

. Webgame developers are responsible for developing game contents and ongoing calibration of the games
and providing player services relating to in-game technical support. Developers own the intellectual
property rights to the games they develop and typically license their games to publishers.

. Webgame publishers are responsible for advertising, player acquisition and player services, and technical
support relating to publishing platforms. They publish the games developed by webgame developers.
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Webgame developers and publishers generally adopt a revenue-sharing model, in which webgame publishers
collect revenues from players and share those revenues with webgame developers. The following chart illustrates
the typical webgame distribution and payment model:

Webgame Distribution and Payment Model

(optional) ) )
Game Developers R it Outsourcing Parties

Revenue sharing Game content & update

Game Publishers

Payment (through Game content & update

payment channels) Other player services

Game Players

Most revenue sharing schemes between webgame developers and publishers in China currently allocate
approximately 30% of total gross billings to developers and the remaining 70% to publishers, while in the US the
split is usually 70% to developers and 30% to publishers. According to iResearch, as China’s webgame industry
develops, quality webgame developers are expected to gradually gain more bargaining power over publishers and
the proportion of total gross billings allocated to developers is expected to increase. For example, in China,
certain publishers have recently sought to secure quality content through exclusive licensing arrangements with
developers or pay a premium for the premiere launch of a webgame.

Access to Game Data

While webgame developers and publishers share the player activity data, each of them has exclusive access to
certain game data. Webgame developers who host games on their own servers have exclusive real-time access to
proprietary in-game behavior data, such as at which stage players purchase virtual items, which virtual items are
the most popular, and at which stage of a particular in-game task leads to most attention. Developers are able to
better understand players’ in-game experience through the analysis of such datapoints, and can update and design
new content for the existing games as well as develop new games accordingly. Webgame publishers, on the other
hand, have exclusive access to player-acquisition-related data, such as player demographics, source of traffic and
advertising efficiency. Such data enable webgame publishers to conduct more customized marketing activities to
drive better monetization, and more effectively optimize their player acquisition strategies. Depending on the
arrangements, the player data collected by publishers may be shared with developers, to help further optimize
game content and extend game life cycle.

Competitive Landscape

The webgame development market is relatively concentrated. According to iResearch, the top three game
developers in China accounted for 57.4% of the industry’s total net revenue received by game developers after
revenue sharing with game publishers in 2012. The aggregate gross billings of the top 15 webgames represented
more than 70% gross billings of the total market in 2012.
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The following chart illustrates the market share of webgame developers in terms of net revenue in China in 2012:
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The webgame development business is highly competitive due to relatively low upfront development cost and a
short game development cycle. However, as players start to demand higher quality webgames with better content
and graphics, some smaller game developers will be squeezed out of the market.

Webgame development business also faces challenges as it grows. Given the relatively low R&D requirements in
game development, successful webgames are frequently replicated by other game developers once launched. In
addition, given the “easy-to-play” approach in game design, webgames typically have a relatively short game life
cycle, ranging from 12 to 24 months, although the life cycle can be significantly longer for highly popular games.
It presents greater challenges to game developers, requiring them to frequently optimize games to keep players
engaged and to adopt reasonable monetization strategies to enhance player loyalty.

According to iResearch, the top-ranked webgame publisher, Tencent, accounted for 28.3% of the industry’s total
net revenue received by game publishers after revenue sharing with game developers in 2012 while no other
publishers accounted for more than 15%. The top five publishers — Tencent, 4399, 360 Game, 37wan, and
Gamewave — together accounted for 70.7% of the industry’s total net revenue in 2012.

China Mobile Game Market Overview

Users in China are increasingly using multiple devices to access the Internet. In particular, mobile devices have
become an increasingly popular means to access the Internet.

The user base of smartphone mobile devices remains relatively small as compared to user base of personal
computers and feature phones. However, devices such as iOS and Android-based handsets and tablets have
similar functionalities to personal computers, and the user base for these devices is expected to grow rapidly.
According to iResearch, the penetration rate of smartphones in China, defined as the number of smartphones in
use as a percentage of all mobile devices, was 32.6% as of December 31, 2012. According to iResearch, the
penetration rate of smartphones in China is expected to reach 46.2% by 2016, illustrating the significant potential
for continued growth in smartphone use.

According to iResearch, the proliferation of smartphones will further drive the growth in the mobile Internet
market, which presents a significant opportunity for online gaming industry participants to further extend their
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content reach beyond personal computers. As smartphones allow players to have real-time Internet access,
mobile game developers can expand the accessibility of their games and improve player engagement by
capturing time spent away from personal computers. The mobile gaming market generated an estimated revenue
of RMB1.9 billion in 2012 and is expected to further grow to RMB17.8 billion in 2016, representing a CAGR of
75.5%. According to iResearch, the mobile game market has become the fastest growing market segment within
the online gaming industry in the PRC from 2009 to 2012. The PRC mobile game market players mainly
consisted of mobile game start-ups, as existing client-based game and webgame companies were taking
initiatives to enter into this market.

Mobile Game Industry Revenue (RMB billions)

For the Year Ended December 31,
2009 2010 2011 2012

Mobile game revenue (RMB billions) ........... ... ... ... L. 0.1 0.3 0.8 1.9
Growth . ..o 163.6% 179.3% 132.1%

Source: iResearch

Given the different hardware specifications of a smartphone device compared to those of a personal computer,
such as smaller screen size, limited data storage, and a limited battery lifespan, games developed for mobile
devices need to adopt an “easy to play” philosophy similar to that of webgames in order to best cater to these
differences. According to iResearch, there are significant commonalities shared between mobile games and
webgames:

J Mobile games and webgames adopt simple game mechanics and can be easily accessed through “click-to-
play.” Such features appeal to a broader player base, especially to first-time and less sophisticated players,
and can better capture fragmented game playing sessions.

. Similar to webgames, mobile games have relatively short development cycles, in light of the “easy to play”
philosophy. Game content is subsequently finessed through frequent updates to cater to player feedback
and preferences.

. Android-based mobile games and webgames operate under similar publishing models, where mobile game
developers generally license their games to a number of publishing platforms on a non-exclusive basis
under revenue sharing arrangements.

Mobile game companies have adopted a revenue-sharing business model between game developers and
publishing platforms that is similar to webgame companies. There are two primary smartphone operating system
platforms: Apple’s iOS, and Google’s Android. Currently, the revenue sharing ratio on the iOS platform between
AppStore and mobile game developers is approximately 30% and 70%, while on the Android platform it is
approximately 50% and 50%, according to iResearch. The source of revenue for mobile games primarily consists
of sales of in-game virtual items, as well as sales of applications and in-game advertisements.

Key players of mobile game industry include game developers and game publishers, according to iResearch.
Mobile game developers consist of (i) mobile game start-ups, such as Rovio Entertainment, Supercell and Hoolai
Games; (ii) traditional mobile game developers with long-term experience in feature phone game development,
such as Gamevil, Gameloft and Gungho; and (iii) client-based game developers and webgame developers who
have entered into mobile game development market, such as Forgame and XD games. Mobile game publishers
license mobile games from game developers and publish them on their mobile platforms. As of December 31,
2012, there were more than 30 mobile game publishers in China, including 91Assistance, 360 Mobile Assistant,
UCWeb, DeNA, Ourpalm, Tencent, Punchbox and Rekoo.
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According to iResearch, webgame developers with innovative R&D capabilities and experience, an established
player base, and data analytics are better positioned to succeed in the mobile gaming market. Given the various
similarities between webgames and mobile games, webgame developers are able to leverage their R&D
knowledge in developing new games tailored for mobile devices, and convert existing webgames into mobile
games. This allows game developers to capture larger mindshare and enhance player engagement, where existing
players can play the same games not only on their personal computers but also on their mobile devices.

Mobile games are not expected to cannibalize webgames in the short run, as webgames and mobile games
currently offer distinct user experience, according to iResearch. In general, mobile games are currently more
targeted to players with less time commitment, and significantly simpler than webgames due to the restriction to
hardware configuration, including screen size, battery life and computing power, as well as the speed of mobile
internet. However, in the future, mobile games and webgames tend to converge given that the mobile device
technology continues to evolve and attractive features of webgames are increasingly being transferred from PC
platforms to mobile platforms.
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Our business includes developing and publishing webgames and mobile games. Our business is subject to
extensive supervision and regulation by the PRC authorities. This section sets out a summary of the main laws,
regulations and policies that govern our business operations.

Regulations Relating to Value-Added Telecommunication Business
Restrictions on Foreign Investment

The Telecommunications Regulations of the PRC ((h#ENRILABEEFWBG])) (the “Telecommunications
Regulations”) implemented on September 25, 2000 provide a regulatory framework for telecommunications
services providers in China. The Telecommunications Regulations require telecommunications services
providers to obtain an operating license prior to the commencement of their operations. The Telecommunications
Regulations categorize telecommunications services into basic telecommunications services and value-added
telecommunications services. According to the Catalog of Telecommunications Business attached to the
Telecommunications Regulations as amended in 2003, information services provided via fixed network, mobile
network and Internet fall within the category of value-added telecommunications services.

Foreign direct investment in telecommunications companies in China is governed by the Regulations for the
Administration of  Foreign-Invested Telecommunications Enterprises (revised in 2008)
(I EEFEREEIBE (20085-7]) )), which was promulgated by the State Council on December 11,
2001 and amended on September 10, 2008. The regulations require foreign-invested value-added
telecommunications enterprises in China to be established as Sino-foreign equity joint ventures, which the
foreign investors may acquire up to 50% of the equity interests of such enterprise. In addition, the foreign
investor who invests in a value-added telecommunications business in China must demonstrate a good track
record and experience in operating a value-added telecommunications business. Moreover, foreign investors that
meet these requirements must obtain approvals from the MIIT and MOFCOM, or their authorized local
counterparts, which retain considerable discretion in granting approvals, for its commencement of value-added
telecommunication business in China.

In July 2006, the MIIT publicly released the Notice on Strengthening the Administration of Foreign Investment in
Operating  Value-added —Telecommunications Business ({15 S0 ZE BB A 58 A0 s £ & A8 1 (8 B A5 205
HERYEND), (the “MIIT Notice”), pursuant to which, if any foreign investor intends to invest in
telecommunications business in China, a foreign-invested telecommunications enterprise must be established and
such enterprise must apply for the relevant telecommunications business operation licenses. Furthermore, under
the MIIT Notice, domestic telecommunications enterprises may not rent, transfer or sell a telecommunications
business operation license to foreign investors in any form, nor may they provide any resources, premises,
facilities and other assistance in any form to foreign investors for their illegal operation of any
telecommunications business in China. In addition, under the MIIT Notice, the Internet domain names and
trademarks used by a foreign-invested value-added telecommunication service operator shall be legally owned by
that operator (or its shareholders).

On September 25, 2000, the State Council promulgated the Administrative Measures on Internet Information
Services (CELEGRA(E BB BEHL)) (the “Internet Measures™). According to the Internet Measures, it classified
internet information services into commercial Internet information services and non-commercial Internet
information services, and the commercial operators of Internet information services in China must obtain a value-
added telecommunications license, (the “ICP License”), from the relevant government authorities. The MIIT also
promulgated the [Internet  Electronic  Bulletin ~ Service  Administrative  Measures in 2000
BT T IRP5 & FEHLE D) (the “BBS Measures”). The BBS Measures require Internet content providers to
obtain specific approvals before they provide BBS services, which include electronic bulletin boards, electronic
forums, message boards and chat rooms.
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Investment activities in the PRC by foreign investors are mainly governed by the Guidance Catalog of Industries
for Foreign Investment (revised in 2011) HMEECEREFESEEH B Q0114FE7T) ) (the “Catalog”), which was
promulgated and is amended from time to time jointly by MOFCOM and the NDRC. The Catalog divides
industries into four categories in terms of foreign investment, which are “encouraged,” “restricted,” “prohibited”
and all industries not listed under one of these categories are deemed to be “permitted.” According to the
Catalog, the webgame business that the Company currently operates falls under value-added telecommunications
services and Internet cultural businesses, which are under “restricted” and “prohibited” categories, respectively.

Regulation of Licenses
Online game operators are required to hold a variety of permits and licenses, which, among others, include:

. ICP License ({3 ANRIABIEEEEHEHLAEF 7)), Under current PRC laws and regulations,
including the Telecommunications Regulations and the Internet Measures, a commercial operator of
Internet content provision services must obtain a value-added telecommunications business operating
license for Internet content provision from the appropriate telecommunications authorities in order to carry
on any commercial Internet content provision operations in China. All online game publishing platforms in
the PRC are required to obtain such licenses.

. Network Cultural Business Permit ((#4%3C{L#88 37 17 )). With respect to the online gaming industry
in China, since online games fall within the definition of “Internet culture products” under the Provisional
Regulations for the Administration of Online Culture (IR SALEBIEATHIE)) (the “Online Culture
Regulations™), which were issued by the MOC and took effect on April 1, 2011 and replaced the
Provisional Regulations for the Administration of Online Culture which had been in effect since 2003, a
commercial operator of online games must, in addition to the ICP License, obtain an Internet culture
operation license from the appropriate culture administrative authorities for its operation of online games.
All online game publishing platforms in the PRC are required to obtain such licenses.

. Internet Publication License (CELE#HiREF7#)). GAPP and the MIIT jointly impose a license
requirement for any company that intends to engage in Internet publication. Internet publication is defined
as any act by an Internet content provider to select, edit and process content or programs and to make such
content or programs publicly available on the Internet. According to The Tentative Measures for Internet
Publication Administration (CHYGHE HMUE I THIE)) (the “Internet Publication Measures™), which were
jointly promulgated by the GAPP and the MIIT and took effect in 2002 and other relevant regulations,
provision of online games is deemed to be an Internet publication activity. Therefore, an Internet content
provider, such as an online game developer, needs to obtain an Internet publication license in order to
engage in Internet publication.

Regulations Relating to Online Games and Cultural Products
Operating Permits for Online Games

The Online Culture Regulations which were issued by the MOC and took effect on April 1, 2011 and replaced
the Provisional Regulations for the Administration of Online Culture which had been in effect since 2003, apply
to entities engaging in activities related to “online cultural products,” which include cultural products that are
produced specifically for Internet use, such as online music and entertainment, online games, online plays, online
performances, online works of art and web animation, and other online cultural products that through technical
means, produce or reproduce music, entertainment, games, plays and other art works for Internet dissemination.
Under the Online Culture Regulations, commercial entities are required to apply to the relevant local branch of
the MOC for an Online Culture Operating Permit if they engage in the production, duplication, importation,
release or broadcasting of online cultural products; the dissemination of online cultural products on the Internet
or the transmission of such products via Internet or mobile phone networks to player terminals, such as
computers, phones, television sets and gaming consoles, or Internet surfing service sites such as Internet cafés; or
the holding of exhibition or contests related to online cultural products.
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The Interim Measures for the Administration of Online Games ((HA&EECE A7) (the “Online Game
Measures”), issued by the MOC and which took effect on August 1, 2010, regulate a broad range of activities
related to the online games business, including the development and production of online games, the operation of
online games, the issuance of virtual currencies used for online games, and virtual currency trading services. The
Online Game Measures provide that any entity that is engaged in online game operations must obtain an Online
Culture Operating Permit, and require the content of an imported online game to be examined and approved by the
MOC prior to the launch of the game and the content of a domestic online game must be filed within 30 days of its
launch with the MOC. The Online Game Measures also request online game operators to protect the interests of
online players and specify certain terms that must be included in the service agreements between online game
operators and the players of their online games. The Notice of the Ministry of Culture on the Implementation of the
Interim Measures for the Administration of Online Games (CCALTBEAREEEM (R4 HSUE P 1T 0%
f%8%1)) issued by the MOC and which took effect in August 2010 specify entities regulated by the Online Game
Measures and procedures related to the MOC’s review of the content of online games, and emphasizes the
protection of minors playing online games and requests online game operators to promote real-name registration by
their players.

The Rules for the Administration of Electronic Publications ({F& T HMUYHIRUE BHIED) (the “Electronic
Publication Rules”), promulgated in February 2008 by the GAPP, regulate the production, publication and
importation of electronic publications in the PRC and outline a licensing system for business operations
involving electronic publication.

The Internet Publication Measures impose a license requirement for any company that intends to engage in
Internet publication, which is defined as any act by an Internet content provider to select, edit and process content
or programs and to make such content or programs publicly available on the Internet. As the provision of web-
based games is deemed to be an Internet publication activity, a web-based game operator must obtain an Internet
Publication License and a publication number for each of its web-based games in operation in order to make
those games directly and publicly available in the PRC.

The Notice on Interpretation of the State Commission Office for Public Sector Reform on Several Provisions
relating to Animation, Online Game and Comprehensive Law Enforcement in Culture Market in the ‘Three
Provisions’ jointly promulgated by the MOC, the State Administration of Radio Film and Television, or the SARFT,
and the GAPP  (CBARENEE Crhoefmis sofL e  EEAR ~ Bl s =& #le) THHEE - #
e 2 JEICR SCAL T 35 55 5 B B B0 G SCRO I RE ) 938 A1)), which was issued by the State Commission Office for
Public Sector Reform (a division of the State Council) which became effective on September 7, 2009, provides that
the GAPP will have responsibility for the examination and approval of online games to be uploaded on the Internet
and that, after such upload, online games will be administered by the MOC.

The Notice Regarding the Consistent Implementation of the “Regulation on Three Provisions” of the State
Council and the Relevant Interpretations of the State Commission Office for Public Sector Reform and the
Further Strengthening of the Administration of Pre-examination and Approval of Online Games and the
Examination —and  Approval —of Imported Online Games — (CBREREEEREBB < “=E" BE)
R SR B TR PR - e — A i A R T R A 1 AR A R R LA LAY, (the  “GAPP  Notice”),
promulgated by the GAPP, together with the National Copyright Administration and the National Office of
Combating Pornography and Illegal Publications, on September 28, 2009, provides, among other things, that
foreign investors are not permitted to invest or engage in online game operations in China through wholly-owned
subsidiaries, equity joint ventures or cooperative joint ventures, and expressly prohibits foreign investors from
gaining control over or participating in domestic online game operations indirectly by establishing other joint
venture companies, establishing contractual arrangements or providing technical support. Serious violation of the
GAPP Notice will result in suspension or revocation of relevant licenses and registrations.
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Examination of Online Game Content

The Notice Regarding Improving and Strengthening the Administration of Online Game Content ((3ALEREA
7 ESCHEE R A B 2 15 P 2 A B AR %8 0)) (the “Online Game Content Notice”), issued by the MOC in
November 2009, requests online game operators to improve and adapt their game models by (i) mitigating the
predominance of the “upgrade by monster fighting” model, (ii) limiting the use of the “player killing” model
(where one player’s character attempts to kill another player’s character), (iii) limiting in-game marriages among
players, and (iv) improving their compliance with legal requirements for the registration of minors and game
time limits.

The Notice Regarding the Strengthening of Online Game Content Censorship (3CAUHBER AN A8 % i 15
N A A TAEREAND), issued by the MOC in 2004, mandates the establishment of a committee under the MOC
to screen the content of imported online games and requires that the content of all imported online games be
approved by the MOC. The Notice Regarding Purifying Online Games (B AL 48 2 15 TAE RO HN)), further
promulgated by the MOC, the MIIT and other governmental authorities in June 2005, emphasize the prevention
of online game products and relevant operations which contain illegal content such as obscenity, gambling,
superstition, illegal transactions and information that threatens state security.

Virtual Currency and Virtual Items

The Notice on the Reinforcement of the Administration of Internet Cafés and Online Games ((BAREE—2ET
SR A I B A 0 J A B TAERZ8 0 ) (the “Internet Cafés Notice™) jointly issued by the MOC, the PBOC and
other governmental authorities in February 2007 with the goal of strengthening the administration of virtual
currency in online games and to avoid any adverse impact on the PRC economy and financial system, places
strict limits on the total amount of virtual currency issued by online game operators and the amount purchased by
individual players and requires a clear division between virtual transactions and real transactions carried out by
way of electronic commerce. The Internet Cafés Notice further provides that virtual currency should only be used
to purchase virtual items and prohibits any resale of virtual currency.

The Notice on Strengthening the Administration of Online Game Virtual Currency (the “Virtual Currency
Notice™) (KB i 48 B% e 1504 158 & 45 B TAR 80 )) jointly issued by the MOC and the MOFCOM in June
2009, defines the meaning of the term “virtual currency” and places a set of restrictions on the trading and
issuance of virtual currency. The Virtual Currency Notice also states that online game operators are not allowed
to give out virtual items or virtual currency through lottery-base activities, such as lucky draws, betting or
random computer sampling, in exchange for players’ cash or virtual money. The Filing Guidelines on Online
Game Virtual Currency Issuing Enterprise and Online Game Virtual Currency Trading Enterprise
( “REpR SR BE AT ET - CRBRBEBUE BB W e S 2T IR ) issued by the MOC in July 2009,
defines the meanings of “online game virtual currency issuing enterprise” and “online game virtual currency
trading enterprise” and stipulates that a single company may not be engaged in being an “issuing enterprise” and
a “trading enterprise” at the same time.

Regulations Relating to Intellectual Property
Patent Law

According to the Patent Law of the PRC (Revised in 2008) ((FHENRILFBHERE (20084E1E) )), the State
Intellectual Property Office is responsible for administering patents in the PRC. The patent administration
departments of provincial, autonomous region or municipal governments are responsible for administering
patents within their respective jurisdictions. The Chinese patent system adopts a “first come, first file” principle,
which means, where more than one person files a patent application for the same invention, a patent will be
granted to the person who files the application first. To be patentable, invention or utility models must meet three
criteria: novelty, inventiveness and practicability. A patent is valid for twenty years in the case of an invention
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and ten years in the case of utility models and designs. A third-party player must obtain consent or a proper
license from the patent owner to use the patent. Otherwise, the use constitutes an infringement of the patent
rights.

Trademark Law

Trademarks are protected by the Trademark Law of the PRC (Revised in 2001) ((H#ENRILFBEBEIEE (20014
fEIE) )) which was adopted in 1982 and subsequently amended in 1993 and 2001 respectively as well as the
Implementation Regulation of the PRC Trademark Law adopted by the State Council in 2002. The Trademark
Office under the SAIC handles trademark registrations and grants a term of ten years to registered trademarks
which may be renewed for a consecutive ten-year period upon request by the trademark owner. A trademark
registrant may license its registered trademark to another party by entering into a trademark license contract.
Trademark license agreements must be filed with the Trademark Office for record. As with trademarks, the PRC
Trademark Law has adopted a “first come, first file” principle with respect to trademark registration. Where a
trademark for which a registration application has been made is identical or similar to another trademark which
has already been registered or been subject to a preliminary examination and approval for use on the same kind
of or similar commodities or services, the application for registration of such trademark may be rejected. Any
person applying for the registration of a trademark may not prejudice the existing right first obtained by others,
nor may any person register in advance a trademark that has already been used by another party and has already
gained a “sufficient degree of reputation” through such party’s use.

Copyright Law

The Copyright Law of the PRC (Revised in 2010) ({3 NRILFIE ZEHEE (20105-187]) )) (the “Copyright
Law”) provides that Chinese citizens, legal persons, or other organizations shall, whether published or not, enjoy
copyright in their works, which include, among others, works of literature, art, natural science, social science,
engineering technology and computer software. The copyright owner enjoys various kinds of rights, including
right of publication, right of authorship and right of reproduction.

The Computer Software Copyright Registration Measures ((GHAMEIFZEIEREETIINE)) (the “Software
Copyright Measures”) regulate registrations of software copyright, exclusive licensing contracts for software
copyright and transfer contracts. The National Copyright Administration of China shall be the competent
authority for the nationwide administration of software copyright registration and the Copyright Protection
Center of China (the “CPCC”), is designated as the software registration authority. The CPCC shall grant
registration certificates to the Computer Software Copyright applicants which conform to the provisions of both
the Software Copyright Measures and the Computer Software Protection Regulations ((FHEMEAFRFEGAH)).

Provisions of the Supreme People’s Court on Certain Issues Related to the Application of Law in the Trial of
Civil Cases Involving Disputes over Infringement of the Right of Dissemination through Information Networks
(SR N R e B A 25 PR (5 S A A A PR HE R A A SR8 A4 T BRI E D)) provide that web players or
web service providers who create works, performances or audio-video products, for which others have the right
of dissemination through information networks or are available on any information network without
authorization shall be deemed to have infringed upon the right of dissemination through information networks.

Domain Names

The MIT promulgated its Administrative  Measures on  China Internet Domain  Name
(B B A4 BEAE))  (the “Domain Name Measures™) in 2004. According to the Domain Name
Measures, the MIIT is in charge of the administration of PRC Internet domain names. The domain name services
follow a “first come, first file” principle. Applicants for registration of domain names shall provide their true,
accurate and complete information of such domain names to and enter into registration agreements with domain
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name registration service institutions. The applicants will become the holder of such domain names upon the
completion of the registration procedure.

Software Products

The Measures Concerning Software Products Administration (CHUFEGEEHHE)) issued by the MIIT (the
“Software Measures”) which became effective in April 2009 and replaced measures which had been in effect
since 2000, permit software developers and producers to sell or license their software products independently or
through agents, and software products developed in the PRC can be registered with the local provincial
government authorities in charge of the software industry and filed with the MIIT. Upon registration, the
software products are granted registration certificates which are valid for five years and may be renewed upon
expiration. Under policies promulgated by the State Council, software products developed in the PRC which
satisfy the requirements of the Software Measures and have been registered and filed in accordance with the
Software Measures may enjoy certain types of preferential treatment. State Council policies provide that the
MIIT and other relevant departments may supervise and inspect the development, production, sale, import and
export of software products in the PRC.

Regulations Relating to Wholly Foreign-Owned Enterprises

Under the Wholly Foreign-Owned Enterprise Law of the PRC (("hHEARILFIE SN E 1 2E15)) promulgated and
which took effect on October 31, 2000 and the Detailed Implementing Rules for the Wholly Foreign-Owned
Enterprise Law of the People’s Republic China ({3 A RILHAE SN E 3L F A H])) promulgated and which
took effect on April 12, 2001, an application for establishing a wholly foreign-owned enterprise (“WFOE”), shall
be subject to examination and approval by the Ministry of Foreign Trade and Economic Cooperation of the PRC
(“MOFTEC”) before the approval certificate is issued. Within 90 days of the date of receipt of an application, the
examination and approval authority shall decide whether or not to grant the approval. After application for the
establishment of a WFOE is approved by the Examination and Approval Authority, the foreign investors shall,
within 30 days of the date of receipt of the approval certificate, submit registration to and collect the business
license from the administrative authority for industry and commerce.

Regulation Relating to Foreign Currency Exchange
Foreign Currency Exchange Control

Under the PRC Foreign Currency Administration Rules ((H3ENRILABISNER BLAE1)) promulgated in 1996
and revised in 1997 and further amended in 2008 and various regulations issued by the SAFE and other relevant
PRC government authorities, Renminbi is convertible into other currencies for the purpose of current account
items, such as trade related receipts and payments, payment of interest and dividends. The conversion of
Renminbi into other currencies and remittance of the converted foreign currency outside the PRC for the purpose
of capital account items, such as direct equity investments, loans and repatriation of investment, requires the
prior approval from the SAFE or its local office. Payments for transactions that take place within the PRC must
be made in Renminbi. Unless otherwise approved, PRC companies may repatriate foreign currency payments
received from abroad or retain the same abroad. Foreign-invested enterprises may retain foreign exchange in
accounts with designated foreign exchange banks under the current account items subject to a cap set by the
SAFE or its local office. Foreign exchange proceeds under the current accounts may be either retained or sold to
a financial institution engaging in settlement and sale of foreign exchange pursuant to relevant rules and
regulations of the State. For foreign exchange proceeds under the capital accounts, approval from the SAFE is
required for its retention or sale to a financial institution engaging in settlement and sale of foreign exchange,
except where such approval is not required under the relevant rules and regulations of the State.
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Offshore Investment by PRC Residents

Under the Circular of the State Administration of Foreign Exchange on Issues Concerning the Regulation of Foreign
Exchange in Equity Finance and Return Investments by Domestic Residents through Offshore Special Purpose
Vehicles ({BIZHNHERE HR BIA 55 N Ja BB 8 15 A MR IR B 24 W)l & BOR PR 4% A1 ME S S B R RS A1) issued
by the SAFE and effective in 2005, prior registration with the local SAFE branch is required for PRC residents to
establish or to control an offshore special purpose vehicle (“SPV”) which is defined as offshore enterprises directly
established or indirectly controlled by PRC residents for offshore equity financing driven purposes with the enterprise
assets or interests they hold in China. An amendment to registration or subsequent filing with the local SAFE branch
by such PRC resident is also required for the injection of equity interests or assets of an onshore enterprise into the
SPV or the offshore equity financing of the SPV, or any other material change involving a change in the capital of the
offshore company. Since May 2007, the SAFE has issued guidance to its local branches from time to time with respect
to the procedures for SAFE registration under Circular 75. Such guidance included the Notice of SAFE on Further
Improving and Adjusting the Foreign Exchange Administration Policies on Direct Investments
(I R A1 W 5 3 TR A 1 — 25 SO R R 8 B B G A R BOR 3 1)), or Circular 59, which was effective
commencing December 17, 2012.

Under the relevant rules, failure to comply with the registration procedures set forth in Circular 75 may result in
restrictions being imposed on the foreign exchange activities of the relevant onshore company, including the
payment of dividends and other distributions to its offshore parent or affiliate, and may also subject relevant PRC
residents to penalties under PRC foreign exchange administration regulations. PRC residents who control the
Company from time to time are required to register with the SAFE in connection with their investments in the
Company.

Regulation on Taxation
Enterprise Income Tax

On March 16, 2007, the National People’s Congress promulgated The Law of the PRC on Enterprise Income Tax
(P N R 26T 13 885)) and on December 6, 2007, the State Council enacted The Regulations for the
Implementation of the Law on Enterprise Income Tax ((H3E N RILRIE A 2E BT 1B EE BUERB1)) (collectively, the
“EIT Law”). The EIT Law came into effect on January 1, 2008. According to the EIT Law, taxpayers consist of
resident enterprises and non-resident enterprises. Resident enterprises are defined as enterprises that are
established in China in accordance with PRC laws, or that are established in accordance with the laws of foreign
countries but whose actual or de facto control is administered from within the PRC. Non-resident enterprises are
defined as enterprises that are set up in accordance with the laws of foreign countries and whose actual
administration is conducted outside the PRC, but have established institutions or premises in the PRC, or have no
such established institutions or premises but have income generated from inside the PRC. Under the EIT Law
and relevant implementing regulations, a uniform corporate income tax rate of 25% is applicable. However, if
non-resident enterprises have not formed permanent establishments or premises in the PRC, or if they have
formed permanent establishment institutions or premises in the PRC but there is no actual relationship between
the relevant income derived in the PRC and the established institutions or premises set up by them, enterprise
income tax is set at the rate of 10% for their income sourced from inside the PRC.

The EIT Law provides that certain high and new technology enterprises are entitled to a reduced enterprise
income tax rate of 15%. According to the Administrative Measures for the Determination of High and New Tech
Enterprises (No. 172 [2008] of the Ministry of Science and Technology) (#3658 2 & ML (BIRHE K
[2008] 172%%) ), a high and new tech enterprise may apply for the tax benefits under the EIT Law, the RIEITL,
the Law of the People’s Republic of China on the Administration of Tax Collection and the Detailed Rules on the
Implementation of the Law of the People’s Republic of China on the Administration of Tax Collection. Once an
enterprise obtains the high and new tech enterprise qualification, it may apply for the tax reduction or exemption
to the competent tax authorities.
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The Circular on Taxation Policies for Further Encouraging the Development of the Software and Integrated
Circuit Industries (No.27 [2012] of the Ministry of Finance and the State Administration of Taxation)
(KR — 2 S Bl 1 7 20 R ol o e e S R SR BT A B IR A ) (BB [2012]275%)) which was
promulgated by the Ministry of Finance and the State Administration of Taxation and became effective on
January 1, 2011, provides that newly established integrated circuit design enterprises and eligible software
enterprises, upon certification, shall be exempt from the enterprise income tax for the first two years of the
preferential period, and shall be levied thereon at half of the statutory rate of 25% for the next three years until
the expiration of the preferential period. The preferential period starts from the first profitable year before
December 31, 2017.

Value-added Tax and Business Tax

The Provisional Regulations of the PRC on Value-added Tax ((P¥ENRILFIBIEERLTHL)) were
promulgated by the State Council on December 13, 1993 and came into effect on January 1, 1994 which were
subsequently amended on November 10, 2008 and came into effect on January 1, 2009. The Detailed Rules for
the Implementation of the Provisional Regulations of the PRC on Value-added Tax (Revised in 2011)
(e N LRI (R AT R BI B A ) (20114R485T) )) were promulgated by the Ministry of Finance and
State Administration of Taxation on December 15, 2008 which were subsequently amended and came into effect
on November 1, 2011 (collectively, the “VAT Law”). According to the VAT Law, all enterprises and individuals
engaged in the sale of goods, the provision of processing, repair and replacement services, and the importation of
goods within the territory of the PRC must pay value-added tax. For general VAT taxpayers selling or importing
goods other than those specifically listed in the VAT Law, the value-added tax rate is 17%.

Pursuant to The Provisional Regulations of the PRC on Business Tax ((THHEANRILFIE & B 170 61)), which
became effective on January 1, 1994 and were subsequently amended on November 10, 2008 and became
effective on January 1, 2009, and its implementation rules, all institutions and individuals providing taxable
services, transferring intangible assets or selling real estate within the PRC must pay business tax. The scope of
services which constitute taxable services and the rates of business tax are prescribed in the List of Items and
Rates of Business Tax (& B8 H Bi#K) attached to the regulation.

On January 1, 2012, the Chinese State Council officially launched a pilot VAT reform program (the “Pilot
Program”), applicable to businesses in selected industries. Businesses in the Pilot Program would pay VAT
instead of business tax. The Pilot Program initially applied only to transportation industry and “modern service
industries” (the “Pilot Industries”) in Shanghai. The research and development and technical services,
information technology services included in the Pilot Industries are subject to the VAT tax rate of 6%.
Subsequently, the Pilot Program has been expanded to eight additional regions, including, among others, Beijing
and Guangdong province, and nationwide to the designated pilot industry.

Regulations on Employment and Social Security
Employment Laws

The Labor Contract Law of the PRC ((thiEANRILFE LS E5F%)) (“Labor Contract Law”), which was
implemented on January 1, 2008 and amended on December 28, 2012, is primarily aimed at regulating employee/
employer rights and obligations, including matters with respect to the establishment, performance and
termination of labor contracts. Pursuant to the Labor Contract Law, labor contracts shall be concluded in writing
if labor relationships are to be or have been established between enterprises or institutions and the laborers.
Enterprises and institutions are forbidden to force laborers to work beyond the time limit and employers shall pay
laborers for overtime work in accordance with national regulations. In addition, labor wages shall not be lower
than local standards on minimum wages and shall be paid to laborers timely. In addition, according to the Labor
Contract Law, (i) employers must pay laborers double income in circumstances where within one year an
employer fails to enter into an employment contract that is more than a month but less than a year from the date
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of employment. Where such period exceeds one year, the parties are deemed to have entered into a labor contract
with an “unfixed term”; (ii) employees who fulfill certain criteria, including having worked for the same
employer for ten years or more, may demand that the employer execute a labor contract with them with an
unfixed term; (iii) employees must adhere to regulations in the labor contracts concerning commercial
confidentiality and non-competition; (iv) an upper limit not exceeding the cost of training supplied to the
employee has been set as the amount of compensation an employer may seek for an employee’s breach of the
provisions concerning term of services in the labor contract; (v) employees may terminate their employment
contracts with their employers if their employers fail to make social insurance contributions in accordance with
the law; (vi) employers who demand money or property from employees as guarantee or otherwise may be
subject to a fine of RMB2,000 per employee as maximum penalty; and (vii) employers who intentionally deprive
employees of any part of their salary must, in addition to their full salary, pay such employees compensation
ranging from 50% to 100% of the amount of salary so deprived if they fail to pay the salary deprived within a
certain period by the labor administration authorities.

According to the Labor Law of the PRC ({th#E N RILFEH 55875 )) promulgated on July 5, 1994 and effective on
January 1, 1995, enterprises and institutions shall establish and improve their system of workplace safety and
sanitation, strictly abide by state rules and standards on workplace safety, educate laborers in labor safety and
sanitation in the PRC. Labor safety and sanitation facilities shall comply with state-fixed standards. Enterprises
and institutions shall provide laborers with a safe workplace and sanitation conditions which are in compliance
with state stipulations and the relevant articles of labor protection.

Social Insurance and Housing Funds

As required under The Regulation of Insurance for Labor Injury (( LR B 61)) implemented on January 1, 2004,
The Provisional Measures for Maternity Insurance of Employees of Corporations ({34 IRERRATHHED)
implemented on January 1, 1995, The Decisions on the Establishment of a Unified Program for Old-Aged Pension
Insurance of the State Council (CBUH5BE R 57 58— ) A 2E0 T2 MRl BER P E D) issued on July 16, 1997,
The Decisions on the Establishment of the Medical Insurance Program for Urban Workers of the State Council
(5 e B i 2 S S LI, T A B R BRI EE Y B 5E ) promulgated on December 14, 1998, The Unemployment
Insurance Measures ((ZEMRBRED])) promulgated on January 22, 1999 and The Social Insurance Law of the PRC
(R EE N IR AL & R FRi%)) implemented on July 1, 2011, enterprises are obliged to provide their employees in
the PRC with welfare schemes covering pension insurance, unemployment insurance, maternity insurance, labor
injury insurance and medical insurance.

In accordance with The Regulations on the Management of Housing Funds ((fE55 AR 2RG1)) which was
promulgated by the State in 1999 and amended in 2002, enterprises must register at the competent managing
centre for housing funds and upon the examination by such managing centre of housing funds, complete
procedures for opening an account at the relevant bank for the deposit of employees’ housing funds. Enterprises
are also required to pay and deposit housing funds in full and on time.
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OUR HISTORY

Our Group’s history can be traced back to 2009 when our five Founders, Mr. Wang, Mr. Huang, Mr. Liao,
Mr. Yang and Mr. Zhuang, who are also currently our Executive Directors or senior management, acquired
Feiyin and Weidong with their cash savings.

To cope with our rapid business expansion and meet market demands, in 2012, our Founders used their cash
savings to establish Jieyou in the PRC to further develop our game development business. Currently, Feiyin and
Jieyou primarily focus on game development, with Feiyin on ARPGs and Jieyou on turn-based RPGs, while
Weidong primarily focuses on game publishing with a nationwide network which hosts multiple webgame
players playing online games simultaneously.

Since December 2009, we have successfully developed and launched multiple award-winning webgames. We
have also built and now operate a nationwide game publishing platform, 9/wan, which hosts players in playing
webgames developed by us and other webgame developers.

OUR BUSINESS MILESTONES

The following table summarizes various key milestones in the development of our business:

Year Milestone

September 2009 . Our Founders acquired 100% equity interests in Feiyin and Weidong to
conduct game development and game platform operation

December 2009 . Ming Dynasty was awarded “The Best Webgame of 2009 in the 7th China
International Cyberculture Exposition. It was launched in August 2009 and
is the first game we officially launched

December 2010 . 91wan was awarded “China’s Top 10 Best Webgame Publishing Platform”
by Internet Society of China (FEIHEMHHE) and China Investment
GilEiEsa<y)

April 2011 . Feiyin was awarded “The Best Webgame Developing Company in 2010”

in the 4th China Webgame Summit
July 2011 . We were incorporated in the Cayman Islands

. 91wan was awarded “The Top 10 Game Operating Platforms” by Baidu
Game Billboard (A 7 BkJR )

August 2011 . Foga Tech was incorporated in Hong Kong as a holding company of our
subsidiaries and PRC Operational Entities

November 2011 . 91wan was awarded “The Top 10 Popular Webgames among Webgame
Players” and “The Webgame Developers’ Most Favored Network™ at the
2nd China Original Webgame Summit Meeting

January 2012 . Feiyin was named by Forbes China as one of the “2012 Forbes China
Private Companies with the Highest Potential”

March 2012 . Hongkong Ledong, a wholly-owned subsidiary of Foga Tech, was
incorporated in Hong Kong as a holding company to manage our overseas
business

. Registered players of 9/wan reached 100 million

April 2012 . OLMEATD (translated as “Soul Guardian II”) was awarded “The Most
Innovative Webgame in 20117 at the 5th China Webgame and Mobile
Game Summit
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Year Milestone

May 2012 . Our first mobile game <JAZEX T OL) (translated as “The Era of Storms™)
was launched

June 2012 . The Series A Investors invested in us

July 2012 . (HEZXE) (translated as “True King”) was awarded “2012 Most Innovative

Game” by Tencent QQ

. 91wan was awarded “The Top 10 Game Operating Platforms™ by Baidu
Game Billboard (71 % 5k RZE 1Y)

September 2012 . Feiyin was selected as one of China’s Cultural Export Focus Enterprises in
the year 2011-2012, which was awarded by various PRC government
authorities, including MOFCOM and the Ministry of Finance of the PRC

December 2012 . One of our game developing studios was awarded the “Webgame
Developing Team Award” by China Quality Developer Review Committee
of China Game Developer Association

. (EEVE7E) (translated as “Charmed Westward Journey”) was awarded
“China’s Most Valued Webgame in 2012” at the 3rd China Original
Webgame Summit Meeting

January 2013 . UMNEHID (translated as “Soul Guardian IT’) was awarded “2012 Top
10 Popular Webgames” at the China Game Industry Annual Conference

March 2013 . (V5% ) (translated as “Charmed Westward Journey”) was awarded “2012
Quality Webgame (Golden Finger Prize)” at the China Game Industry
Annual Conference

March/April 2013 . Second Round Pre-IPO Investors invested in us

April 2013 . We acquired a minority interest in Appionics, the owner and operator of
the Animoca studio, to expand into the mobile and overseas market

We had successfully developed over 30 easy-to-access, highly engaging and popular games as of June 30, 2013.
Our own publishing platform, 9/wan, published 79 self-developed and licensed games and had attracted over 179
million registered players as of June 30, 2013.

OUR GROUP’S ESTABLISHMENT
Acquisition of Feiyin

Feiyin primarily engages in the development of games with a forte in ARPG genre with realistic graphics style. It
was incorporated in the PRC on April 12, 2004 by its founders, Mr. Hu Xian Hua and Mr. Liu Yong Xin, who
are Independent Third Parties. Since its incorporation, a number of equity transfers took place among certain
PRC individuals.

On September 21, 2009, with a view of venturing into the business of game development and game platform
operation, Mr. Huang and Mr. Lin Shaomeng (an Independent Third Party and trustee on behalf of Mr. Wang,
Mr. Liao, Mr. Yang and Mr. Zhuang) each acquired 50% equity interest in Feiyin from the then shareholders,
who are Independent Third Parties, at a total consideration of RMB10,000,000. The consideration was
determined based on the then registered capital of Feiyin of RMB10,000,000 and contributed by our Founders
using their cash savings. On March 2, 2010, Mr. Wang, Mr. Liao, Mr. Yang and Mr. Zhuang on the other hand
and Mr. Huang and Mr. Lin Shaomeng on the other hand entered into a supplemental agreement to the trust
arrangement pursuant to which Mr. Lin Shaomeng transferred legal ownership of 1% of the equity interests in
Feiyin to Mr. Huang. Following this transfer, Feiyin was held in trust, on behalf of the Founders, 51% and 49%

106



OUR HISTORY, REORGANIZATION AND CORPORATE STRUCTURE

by Mr. Huang and Mr. Lin Shaomeng, respectively, and the beneficial interests of Feiyin remained unchanged.
On December 24, 2010, Mr. Lin Shaomeng transferred his legal ownership of 49% equity interests in Feiyin to
Mr. Luo Haitao (an Independent Third Party). On the same day, the trust arrangement with Mr. Huang and
Mr. Lin Shaomeng as trustees was terminated and a trust arrangement was set up with Mr. Huang and Mr. Luo
Haitao holding 58.9% equity interests in trust on behalf of Mr. Wang, Mr. Liao, Mr. Yang and Mr. Zhuang.
According to our PRC legal advisers, Jingtian & Gongcheng, no regulatory approval for the acquisition and the
trust arrangements was required. At the time the acquisition of Feiyin was completed, Feiyin had a net asset
value of RMB12,723,000. In addition, Feiyin had hired approximately 30 game development personnel and had
developed two webgames, namely WI#ARF{ (translated as “Ming Dynasty”) and HHEM (translated as “The
Legend of the Condors™), which were launched in August 2009 and December 2009, respectively. As a result,
Feiyin was beneficially owned by Mr. Wang as to 23.75%, Mr. Huang as to 41.10%, Mr. Liao as to 24.70%,
Mr. Yang as to 0.95% and Mr. Zhuang as to 9.50%, respectively.

On May 12, 2011, the trust arrangement with Mr. Huang and Mr. Luo Haitao was terminated and Mr. Wang,
Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang became the legal registered shareholders of Feiyin, holding
23.75%, 41.10%, 24.70%, 0.95% and 9.50% equity interests, respectively.

Acquisition of Weidong

Weidong primarily focuses on operating game platform to host multiple webgame players playing online games
simultaneously. It was incorporated in the PRC on January 22, 2007 by its founders, Ms. Wu Weiwei and
Mr. Yang Yunfei. Mr. Yang Yunfei is an Independent Third Party. Ms. Wu Weiwei is the wife of Mr. Liao. At
the time of its incorporation, Ms. Wu Weiwei and Mr. Yang Yunfei held 90% and 10% equity interests,
respectively, in Weidong. Since its incorporation, a number of equity transfers took place among certain PRC
individuals.

As of September 1, 2009, Ms. Wu Weiwei and Ms. Liao Xiqin held 90% and 10% equity interests in Weidong,
respectively. Ms. Liao Xiqin is the sister of Mr. Liao. On September 1, 2009, Ms. Wu and Ms. Liao entered into
an agreement to transfer 100% equity interests in Weidong to our Founders for a total cash consideration of
RMB10,000,000. The consideration was determined based on the registered capital of Weidong and paid by our
Founders using their respective cash savings. According to our PRC legal advisers, Jingtian & Gongcheng, no
regulatory approval for the acquisition was required. At the time the acquisition of Weidong was completed,
Weidong had a net asset value of RMB7,831,000. In addition, Weidong had hired approximately 20 game
development personnel and had published two webgames, namely #I#IFt (translated as “Ming Dynasty”) and
#Uf = (translated as “The Tale of Three Kingdoms™). Upon completion of the transfer, Mr. Wang, Mr. Huang,
Mr. Liao, Mr. Yang and Mr. Zhuang acquired 23.75%, 41.10%, 24.70%, 0.95% and 9.50% equity interests,
respectively, in Weidong. At the same time, for administrative convenience, the Founders entered into a trust
arrangement with Ms. Wu and Ms. Liao whereby Ms. Wu and Ms. Liao agreed to hold on trust, collectively
100% equity interests in Weidong on behalf of the Founders.

On May 12, 2011, the trust arrangement was terminated and Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang became the legal registered shareholders of Weidong, holding 23.75%, 41.10%, 24.70%, 0.95% and
9.50% equity interests, respectively.

The reasons that the Founders entered into trust arrangements with the then existing shareholders of Feiyin and
Weidong were based on commercial considerations. Given that the principal operations of Feiyin and Weidong
were in Guangzhou but the Founders (except for Mr. Huang) were unable to manage the business of Feiyin and
Weidong in Guangzhou on a daily basis, in order for Feiyin and Weidong to operate efficiently and conduct day-
to-day administrative matters in a timely manner, the Founders decided to hold the equity interests in Feiyin and
Weidong by way of trust arrangements. Further, in order to prevent other competitors in the market from
targeting Feiyin and Weidong as a potential major threat because they were under common control of the
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Founders, the Founders decided to hold their equity interests in Feiyin and Weidong through different trustees to
make it less easy for the competitors to identify the beneficial owners of Feiyin and Weidong. The Founders
terminated the trust arrangements in Feiyin and Weidong subsequently as the business operations of Feiyin and
Weidong gradually became more established and the Founders intended to streamline the corporate structure of
Feiyin and Weidong to increase administrative efficiency and to prepare for the Listing. Our PRC legal advisers,
Jingtian & Gongcheng, have confirmed that the trust arrangements and their subsequent termination were in
compliance with the laws and regulations of the PRC and the reasons for entering into such trust arrangements do
not violate any applicable PRC laws.

Establishment of Jieyou

Jieyou primarily engages in the development of games with a focus on the turn-based genres with cartoon style
graphics. It was incorporated in the PRC on June 7, 2012 for the purpose of developing software products and, in
particular, webgames. At the time of its incorporation, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang held 23.75%, 41.10%, 24.70%, 0.95% and 9.50% equity interests in Jieyou, respectively.

On July 5, 2012, transfers of equity interests in Jieyou took place among the Founders:
. Mr. Huang transferred 28.73% equity interests to Mr. Zhuang for a cash consideration of RMB2,873,000;
J Mr. Liao transferred 7.57% equity interests to Mr. Zhuang for a cash consideration of RMB757,000; and

J Mr. Wang transferred 2.81% equity interests to Mr. Zhuang for a cash consideration of RMB281,000.

The above transfers were conducted in order to increase the equity interests of Mr. Zhuang in Jieyou upon his
appointment as the chief executive officer of Jieyou. The cash consideration paid for each transfer was
determined based on the then-registered capital of Jieyou and funded by Mr. Zhuang using his cash savings.
Upon the completion of the equity transfers, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang held
20.94%, 12.37%, 17.13%, 0.95% and 48.61% equity interests in Jieyou, respectively.

OUR GROUP’S REORGANIZATION

In order to comply with the relevant PRC laws and regulations while availing ourselves of international capital
markets and maintaining effective control over all our operations in the PRC, our Group commenced a series of
offshore and onshore reorganization activities from July 2011 onwards.

1. Incorporation of the Holding Companies and Establishment of the Company

On July 26, 2011, our Company was incorporated in the Cayman Islands as an exempted company with
limited liability. Immediately after our incorporation, we issued 2,373, 4,110, 2,470, 95 and 950 ordinary
shares to each of our Founders through their respective 100% owned offshore entities, namely Foga
Group, Foga Networks, Foga Holdings, Foga Internet Development and Foga Development, representing
23.75%, 41.10%, 24.70%, 0.95% and 9.50% shareholding interests in the Company, respectively.

2. Establishment of Our Hong Kong Subsidiaries

Foga Tech is our wholly-owned subsidiary incorporated in Hong Kong on August 9, 2011. It was
established as a holding company of our subsidiaries and the PRC Operational Entities. Since the date of
incorporation and up to the Latest Practicable Date, we held 100% shareholding interests in Foga Tech.

Hongkong Ledong is a wholly-owned subsidiary of Foga Tech and was incorporated in Hong Kong on
March 22, 2012. It was established as a holding company to manage our overseas business. Since the date
of incorporation and up to the Latest Practicable Date, Foga Tech held 100% shareholding interests in
Hongkong Ledong.
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Establishment of Feidong

Feidong is the direct wholly-owned subsidiary of Foga Tech and was incorporated as a wholly-foreign
owned enterprise in the PRC on June 13, 2012. It was established to carry out the business of computer
software and hardware development and to provide related technical information services.

Contractual Arrangements

In order to comply with relevant PRC laws and regulations and maintain effective control over all of our
operations, in June and July 2012, Feidong entered into a series of Contractual Arrangements with the
PRC Operational Entities and their respective shareholders, who are also our Founders. Through these
Contractual Arrangements, the Group is able to gain effective control over, and receive all the economic
benefits generated by these PRC Operational Entities. Please refer to the section headed “Contractual
Arrangements” for details of the Contractual Arrangements. Since the date of incorporation and up to the
Latest Practicable Date, Foga Tech held 100% equity interests in Feidong.

Transfer of Shares from Foga Networks to Longling Capital Ltd. and Baolink Capital Ltd.

Our Founders entered into the Cooperation Agreement with the Pre-Series A Investors who are
Independent Third Parties, at the time when the Founders acquired Feiyin and Weidong in September
2009. Ms. Wang Baoshan, one of the Pre-Series A Investors, is an individual who engages in investments
in Internet-related businesses. During her search for investment targets in 2009, she was introduced to the
Founders and their webgame business in Feiyin and Weidong, and decided to offer assistance to the
Founders in the business expansion of Feiyin and Weidong in exchange for investment return. The other
Pre-Series A Investor, Mr. Wang Po Tsan, the brother of Ms. Wang Baoshan, jointly invested in us by
entering into the Cooperation Agreement with us in 2009. Pursuant to the Cooperation Agreement, the
Pre-Series A Investors agreed to assist in the business expansion of Feiyin and Weidong by introducing
and liaising with potential business partners, game developers and marketing agencies for our Founders
during the year of 2009. In return, the Founders promised to grant 24% of the equity interests in a future
offshore entity to them when such entity is set up. They made use of their market knowledge and business
network to introduce various publishing platforms, webgame development and publishing personnel to
us. Their assistance was particularly important to us at that time as our business was still in the early stage
of development. With their assistance, our business was able to transit smoothly from a start-up stage to a
relatively more advanced stage.

Pursuant to the Cooperation Agreement, on September 15, 2011, Foga Networks transferred 1,600 and
800 Ordinary Shares representing 16% and 8% (24% in aggregate) shareholding interests in us to
Longling Capital Ltd., and Baolink Capital Ltd., the two 100% owned offshore entities set up by the Pre-
Series A Investors, respectively, for a nominal cash consideration of US$1.00 each.

On May 15, 2012, for administrative convenience, Longling Capital Ltd. and Baolink Capital Ltd.
transferred the 1,600 and 800 Ordinary Shares back to Foga Networks for a nominal cash consideration of
US$1.00 each, for Foga Networks to hold such interests on trust and on behalf of Longling Capital Ltd.
and Baolink Capital Ltd..

Issue of Series A Preferred Shares and the First Share Split

On April 29, 2012, we entered into the Series A Preferred Share Purchase Agreement with, among others,
the Series A Investors, whereby the Series A Investors made an aggregate investment of US$68,800,000
in the Company. Please refer to the section below headed — “Pre-IPO Investments” for details.

On June 15, 2012, the Series A Preferred Share Purchase Agreement was amended and restated, and we
underwent a share split whereby one Ordinary Share of par value of US$1.00 was split into 1,000
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Ordinary Shares of par value of US$0.001 each and one Series A Preferred Share of par value of US$1.00
was split into 1,000 Series A Preferred Shares of par value of US$0.001 each. Upon the completion of the
share split, our authorized share capital was US$50,000 divided into 47,094,056 Ordinary Shares of par
value of US$0.001 each and 2,905,944 Series A Preferred Shares of par value of US$0.001 each. Our
issued share capital was US$7,600 divided into 7,600,000 Ordinary Shares of US$0.001 each.

Immediately subsequent to the share split, we issued and allotted a total of 2,905,944 Series A Preferred
Shares to the Series A Investors for a total cash consideration of US$68,800,000. The consideration was
determined based on arm’s length negotiation. Upon our listing on the Main Board of the Hong Kong
Stock Exchange, the Series A Preferred Shares will be automatically converted into Ordinary Shares of
the Company on a one-to-one basis without the payment of any additional consideration.

Repurchase of Shares from Foga Networks on behalf of Longling Capital Ltd. and Baolink Capital
Ltd.

Given the desire of the Pre-Series A Investors to exit the Company, pursuant to the Series A Preferred
Share Purchase Agreement, on June 15, 2012, we applied US$58,800,000 out of the consideration
received from the Series A Investors and repurchased the 2,400 Ordinary Shares (or 2,400,000 Ordinary
Shares after the share split) representing 24% shareholding interests in us held by Foga Networks on
behalf of Longling Capital Ltd. and Baolink Capital Ltd.. The repurchase price was determined based on
arm’s length negotiation with the Pre-Series A Investors. The repurchased Shares were cancelled
immediately. According to the Company’s Cayman Islands legal advisers, Walkers, the Cayman aspects
of such repurchase was carried out in full compliance with Cayman Islands Company Law, the Articles of
Association and other applicable rules and regulations, in each case, as such laws were in effect at the
relevant time.

The difference between the repurchase price and the par value of the relevant share capital was
recognized as a reduction of reserve which resulted in negative amount in the other reserve account in our
financial statements for the year ended December 31, 2012. Please refer to the section headed “Financial
Information — Shareholders’ Equity” for details.

Gift of Shareholding Interests in the Company to Mr. Zhuang and Mr. Yang from the Other Founders

Pursuant to an agreement of gift of equity interests entered into among the Founders on December 31,
2011, as a reward to Mr. Zhuang and Mr. Yang for their service and contribution to the business of the
Group, the other three Founders transferred 1,250 Ordinary Shares and 5 Ordinary Shares at zero
consideration to Mr. Zhuang and Mr. Yang, respectively, through their respective offshore entities. These
transfers took place immediately subsequent to the allotment of Series A Preferred Shares on June 15,
2012 and the first share split. Upon completion of such transfers, the shareholding interests of Foga
Development and Foga Internet Development in the Company increased from 950,000 Ordinary Shares to
2,200,000 Ordinary Shares and 95,000 Ordinary Shares to 100,000 Ordinary Shares, respectively.
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The table below illustrates the changes in shareholdings resulting from the first share split, allotment of Series A
Preferred Shares and share transfers that took place on June 15, 2012:

Foga Group

Foga Networks . . .

Foga Holdings . ..

Foga Development

Foga Internet
Development . ...

Qiming Venture
Partners III,

Qiming Managing
Directors Fund
ONLLP..........

Ignition Growth
Capital L, L.P. ...

Ignition Growth
Capital Managing
Directors Fund I,
LLC

Upon First
Prior to the Share
First Share Split Split on
on June 15,  June 15, Allotment of Series A
2012 2012 Preferred Shares Share Transfers on June 15, 2012
Shareholding
Change in Resulting from Change in  Shareholding Resulting from
Shareholdings  the Allotment Shareholdings the Share Transfers
2,375 31.25% 2,375,000 — 2,375,000 - 170,000 2,200,000  Approximately
Ordinary Ordinary Ordinary Ordinary  Ordinary 20.94%
Shares Shares Shares Shares Shares
- 5,000
Ordinary
Shares
1,710 22.50% 1,710,000 — 1,710,000 -410,000 1,300,000  Approximately
Ordinary Ordinary Ordinary Ordinary  Ordinary 12.37%
Shares™® Shares Shares Shares Shares
2,470  32.50% 2,470,000 — 2,470,000 - 670,000 1,800,000  Approximately
Ordinary Ordinary Ordinary Ordinary ~ Ordinary 17.13%
Shares Shares Shares Shares Shares
950 12.50% 950,000 — 950,000 + 170,000 2,200,000  Approximately
Ordinary Ordinary Ordinary Ordinary  Ordinary 20.94%
Shares Shares Shares Shares Shares
+ 670,000
Ordinary
Shares
+410,000
Ordinary
Shares
95 1.25% 95,000 — 95,000 + 5,000 100,000  Approximately
Ordinary Ordinary Ordinary Ordinary ~ Ordinary 0.95%
Shares Shares Shares Shares Shares
— — —  +2,111,695 2,111,695 — 2,111,695  Approximately
Series A Series A Series A 20.10%
Preferred Preferred Preferred
Shares Shares Shares
— — — + 589,707 589,707 — 589,707  Approximately
Series A Series A Series A 5.61%
Preferred Preferred Preferred
Shares Shares Shares
— — — + 18,587 18,587 — 18,587  Approximately
Series A Series A Series A 0.18%
Preferred Preferred Preferred
Shares Shares Shares
— — — + 184,025 184,025 — 184,025  Approximately
Series A Series A Series A 1.75%
Preferred Preferred Preferred
Shares Shares Shares
— — — + 1,930 1,930 — 1,930 Approximately
Series A Series A Series A 0.02%
Preferred Preferred Preferred
Shares Shares Shares
7,600 100% 7,600,000  +2,905,944 7,600,000 — 7,600,000 Approximately
Ordinary Ordinary  Series A Ordinary Ordinary 100%
Shares Shares Preferred Shares Shares
Shares 2,905,944 2,905,944
Series A Series A
Preferred Preferred
Shares Shares
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Note:

(1) The 1,710 Ordinary Shares owned by Foga Networks prior to the share split does not include the 1,600 and 800 Ordinary Shares that
were transferred from Longling Capital Ltd. and Baolink Capital Ltd. to Foga Networks, respectively, on May 15, 2012 and
subsequently repurchased by the Company on June 15, 2012.

9. Second Share Split

On August 21, 2012, we underwent another share split whereby one Ordinary Share of par value of
US$0.001 was split into ten Ordinary Shares of par value of US$0.0001 each, and one Series A Preferred
Share of par value of US$0.001 was split into ten Series A Preferred Shares of par value of US$0.0001
each. Upon the completion of the share split, our authorized share capital was US$50,000 divided into
470,940,560 Ordinary Shares of par value of US$0.0001 each and 29,059,440 Series A Preferred Shares
of par value of US$0.0001 each. Upon the completion of the share split, our shareholding structure was:

Number of Shares Shareholding Interest

FogaGroup ............................. ... 22,000,000 Ordinary Shares Approximately
20.94%
FogaNetworks .......... ... ... ... ... ... ... 13,000,000 Ordinary Shares Approximately
12.37%
FogaHoldings .............................. 18,000,000 Ordinary Shares Approximately
17.13%
Foga Development .......................... 22,000,000 Ordinary Shares Approximately
20.94%
Foga Internet Development .. ................. 1,000,000 Ordinary Shares Approximately
0.95%
TA 21,116,950 Series A Preferred Shares Approximately
20.10%
Qiming Venture Partners IILL.P. ............. 5,897,070 Series A Preferred Shares Approximately
5.61%
Qiming Managing Directors Fund IIL, L.P. ... . .. 185,870 Series A Preferred Shares Approximately
0.18%
Ignition Growth Capital LL.P. ............... 1,840,250 Series A Preferred Shares Approximately
1.75%

Ignition Growth Capital Managing Directors
Fund LLLC ........ ... ... .. .. ... ... ... 19,300 Series A Preferred Shares Approximately
0.02%
76,000,000 Ordinary Shares Approximately
29,059,440 Series A Preferred Shares 100 %

10. Pre-IPO Share Option Scheme

The Pre-IPO Share Option Scheme was adopted on October 31, 2012, and was amended and restated on
September 1, 2013. Pursuant to the Pre-IPO Share Option Scheme, as of the Latest Practicable Date,
6,303,497 options were granted to certain directors, senior management and Other Grantees. Such options
represent approximately 5.02% of the issued share capital of our Company upon completion of the Global
Offering (without taking into account any Shares to be issued upon the exercise of Pre-IPO Share Options
and Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme), or approximately
4.78% of the enlarged issued share capital of our Company upon full exercise of all the outstanding
options granted under the Pre-IPO Share Option Scheme on completion of the Global Offering (without
taking into account any Shares to be issued upon the exercise of Post-IPO Share Options and any Shares
to be issued pursuant to the RSU Scheme). A summary of the principal terms of the Pre-IPO Share Option
Scheme is set forth in the section headed “Appendix IV — Statutory and General Information — Pre-IPO
Share Option Scheme.”
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11. Establishment of Family Trusts

On March 15, 2013, each of Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, as the settlor and
protector, established Family Trusts with Managecorp Limited acting as the trustee. On the same day,
Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang transferred 100% shareholding interests in their
respective Holding Companies, by way of gift at zero consideration to Managecorp Limited. Pursuant to
the Family Trusts, Managecorp Limited holds the shares on trust for the benefit of Mr. Wang, Mr. Huang,
Mr. Liao and Mr. Zhuang and in some cases certain of their respective family members.

12. Pre-IPO Investments by Second Round Pre-IPO Investors

Pineapple, Soaring Harmony, Alpaca and Prometheus acquired approximately 1.05%, 3.15%, 1.05% and
1.05% shareholding interests in the Company for a consideration of US$4,000,000, US$12,000,000,
US$4,000,000 and US$4,000,000, respectively, from Foga Holdings, Foga Networks and Foga
Development. The share transfers to Pineapple, Soaring Harmony, Alpaca and Prometheus were
completed on March 27, 2013, March 28, 2013, March 28, 2013 and April 2, 2013 respectively. Please
refer to the section headed “Pre-IPO Investments” for details.

Our PRC legal advisers, Jingtian & Gongcheng, have advised us that the onshore reorganization has obtained all
relevant approvals from the relevant authorities in the PRC and that the onshore reorganization complies with the
relevant laws and regulations in the PRC. Our Founders completed the necessary No.75 Notice registration
regarding offshore investment by PRC residents on July 17, 2012.

HISTORICAL COMMON CONTROL OF OUR COMPANY AND OUR PRC OPERATIONAL
ENTITIES

Historically, our Founders were the ultimate owners of the Group and operated the game business through the
PRC Operational Entities. On January 5, 2013, they executed a Memorandum confirming their previous oral
agreement to exercise common control over our Company, our subsidiaries and our PRC Operational Entities and
the conduct of business by such entities. Please refer to the section headed “Relationships with Our Controlling
Shareholders” for details.

PRE-IPO INVESTMENTS

There have been two rounds of Pre-IPO Investments in the Company. The first round of Pre-IPO Investments
was undertaken by the Series A Investors and was completed on June 15, 2012. The second round of Pre-IPO
Investments was undertaken by the Second Round Pre-IPO Investors and with their respective investment
completed on March 27, 2013, March 28, 2013, March 28, 2013 and April 2, 2013.

Pre-IPO Investment by the Series A Investors
Overview of the Pre-IPO Investment by the Series A Investors

We entered into the Series A Preferred Share Purchase Agreement on April 29, 2012, which was then amended
and restated on June 15, 2012, with, among others, the Series A Investors. Pursuant to the Series A Preferred
Share Purchase Agreement, the Series A Investors, subject to certain conditions, agreed to subscribe for a total
number of 2,905,944 Series A Preferred Shares for an aggregate consideration of US$68,800,000. As a closing
condition to the Series A Preferred Share Purchase Agreement, we, our Founders and the Series A Investors,
among others, entered into the Shareholders Agreement, the Right of First Refusal and Co-Sale Agreement and
the Share Restriction Agreement on June 15, 2012, each of which was subsequently amended on March 8, 2013.

Upon completion of the Series A Preferred Share Purchase Agreement on June 15, 2012, TA, Qiming and
Ignition held 20.10%, 5.79% and 1.77%, in Series A Preferred Shares in us, respectively.
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The fair value change associated with the issuance of Series A Preferred Shares was recognized as fair value loss
of convertible redeemable preferred shares in our Consolidated Statement of Comprehensive (Loss)/Income.
Please refer to the section headed “Financial Information — Shareholders’ Equity” for details.

Principal Terms of the Pre-IPO Investment by the Series A Investors

The below table summarizes the principal terms of the Pre-IPO Investment by the Series A Investors:

Name of Series A Investors

Date of Investment
Amount of Consideration Paid
Payment Date of Consideration

Cost per Series A Preferred Share
Paid by Each Series A Investor

Basis of Determination of the
Consideration

Discount to the Offer Price®

Use of Proceeds

TA FG Acquisitions

Qiming Venture Partners III, L.P.

Qiming Managing Directors Fund III, L.P.

Ignition Growth Capital I, L.P.

Ignition Growth Capital Managing Directors Fund I, LLC
June 15, 2012

US$68,800,000

June 15, 2012

US$23.676

based on arm’s length negotiations between the Series A Investors,
the Company and our Founders after taking into consideration the
timing of the subscription and the illiquidity of our Shares as a
private company when the Series A Preferred Share Purchase
Agreement was entered into.

a discount of approximately 62.7% to the midpoint of the indicative
Offer Price range of HK$43.50 to HK$55.00, on the basis of our
enlarged share capital immediately upon completion of the Global
Offering (without taking into account any Shares to be issued upon
the exercise of Pre-IPO Share Options and Post-IPO Share Options
and any Shares to be issued pursuant to the RSU Scheme).

US$58,800,000 was used for the repurchase of the Ordinary Shares
then beneficially owned by the Pre-Series A Investors and
US$10,000,000 was used for general working capital purposes and
other purposes mutually agreed by us and the Series A Investors. As
of June 30, 2013, the net proceeds from the Pre-IPO Investment by
the Series A Investors had not been fully utilized.

(1) For illustration purposes only. Assuming the midpoint of the indicative Offer Price range of HK$43.50 and HK$55.00, on the basis
of our enlarged issued share capital immediately upon completion of the Global Offering (without taking into account any Shares to
be issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU

Scheme).
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Shareholding in the Company upon
Listing (After Taking into Account
of Sale Shares to be Sold)®

Lock-up

Voting Rights

Special Rights

10.47% by TA,

3.02% by Qiming; and

0.92% by Ignition.

any Shares held by the Series A Investors at Listing Date are subject
to a lock-up period of one hundred eighty (180) days from the date
of this Prospectus.

the Series A Preferred Shares carry voting rights

the holders of Series A Preferred Shares have been granted the
following rights, each of which will be automatically terminated
upon the completion of the Global Offering:

Registration Rights. We granted holders of the Series A
Preferred Shares customary registration rights, including
demand registration rights, piggyback registration rights and
Form F-3 registration rights.

Right of First Refusal. If any of our Founders proposes to
transfer any of his equity securities in us (the “Offered
Shares’), we shall have the right of first refusal to purchase all
the Offered Shares on the terms and conditions stated in the
transfer notice given by the transferring Founder. If we have
not taken up the Offered Shares, the Series A Investors have a
right of first refusal to purchase the Offered Shares on a pro
rata basis based on their respective shareholding.

Tag Along Right. If we and the Series A Investors do not
exercise the respective rights of first refusal as to all of the
Offered Shares, the Series A Investors have the tag along right
to participate in such sale of the Offered Shares by the
transferring Founder on the terms and conditions set forth in
the transfer notice given by the transferring Founder.

Preemptive Right. If we issue new equity securities, holders
of the Series A Preferred Shares have a preemptive right to
subscribe for the new equity securities on a pro rata basis based
on their respective shareholding.

Information and Inspection Rights. The holders of the Series
A Preferred Shares are entitled to have access to our financial
and accounting information and other books and records.

Board Appointment Right. TA 1is entitled to appoint two
directors to the Board and Qiming is entitled to appoint one
director to the Board. The board composition of our
subsidiaries shall be the same or similar to that of the Board. In
addition, each Series A Investor has the right to appoint one
observer so long as it holds any Series A Preferred Shares or
Ordinary Shares issued upon conversion of Series A Preferred
Shares.

2) The percentage of shareholding in the table is presented without taking into account any Shares to be issued upon the exercise of
Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme.
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* Veto Rights. The Group has provided covenants not to take
certain actions without the prior written approval by holders of
at least a majority of the outstanding Series A Preferred Shares
(“Preferred Holders Majority™). These matters include, among
others:

e amendment or change of the rights, preferences, privileges
or powers of, or the restrictions applicable to the Series A
Preferred Shares;

e creation, authorization or issuance of new equity
securities;

* any amendment or modification to any of the charter
documents of any member of our Group;

e any related party transaction;

e liquidation, winding up, dissolution, reorganization or
arrangement of any member of our Group under any law
relating to bankruptcy or reorganization or relief of debtors
or appointment of a receiver, trustee or other similar
official;

* any change of the size or composition of the board;

e any investment in, or divesture or sale by any member of
our Group of an interest in another person; and

e sale, transfer, lease, assignment, incurrence of any lien,
parting with or disposal by any member of our Group,
whether directly or indirectly, of any property, assets or
business of such member of our Group other than in the
ordinary course of business.

e Dividends Preference. Each holder of a Series A Preferred
Share shall be entitled to dividends at the rate of 5% of the
issue price per annum per Series A Preferred Share prior and in
preference to other classes of shares of the Company when it is
declared by the Board or at redemption. Such dividends shall
be cumulative and compound annually and shall accrue on a
daily basis.

e Liguidation Preference. In the event of any liquidation,
dissolution or winding up of the Company, the holders of
Series A Preferred Shares will be entitled to receive in
preference to the holders of other classes of shares of the
Company, a liquidation preference per share equal to 100% of
the issue price of the Series A Preferred Shares, plus all
accrued but unpaid dividends on such Series A Preferred
Shares (“Series A Preference Amount”).

* Redemption Rights. At any time after the earliest of the third
anniversary of the issuance date of the Series A Preferred
Shares or the date that there is a material breach under any
Transaction Documents (i.e. the Series A Preferred Share
Purchase Agreement, the Shareholders’ Agreement, the Right
of First Refusal and Co-Sale Agreement, the Contractual
Arrangements, the Share Restriction Agreement, the
management rights letters giving the Series A Investors certain
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consultation rights and information rights, the indemnification
agreements, to indemnify the Series A Investors’ nominee
directors’ potential liabilities in their capacity as directors and
the memorandum and articles of association of the Company)
by us or other parties to the Transaction Documents, where the
Preferred Holders Majority vote for a redemption, the Series A
Investors have a right to require the Company to redeem all
outstanding Series A Preferred Shares at a price equal to 150%
of the issuance price plus any accrued but unpaid dividends.
Upon the completion of the Global Offering, all the Series A
Preferred Shares will automatically convert into Ordinary
Shares. Please refer to the below paragraph — “Conversion
rights — Automatic conversion.” As such, the redemption
rights, together with all the other special rights granted to the
Series A Investors, will automatically terminate upon
completion of the Global Offering. As of the Latest Practicable
Date, no such redemption right had been exercised.

*  Conversion Rights. The Series A Preferred Shares were
convertible at the then effective “Series A Conversion Price,”
which shall initially be the issue price of the Series A Preferred
Shares, resulting in an initial conversion ratio for the Series A
Preferred Shares of 1:1, and shall be subject to adjustment and
readjustment from time to time as provided in our then
effective memorandum of association and articles of
association. The holders of the Series A Preferred Shares shall
have the rights described below with respect to the conversion
of Series A Preferred Shares to Ordinary Shares of the
Company:

e Optional Conversion. Any Series A Preferred Share may,
at the option of the holder thereof, be converted at any
time without the payment of additional consideration into
fully-paid and non assessable ordinary shares based on the
then effective Series A Conversion Price.

e Automatic Conversion. Each Series A Preferred Share
shall automatically be converted without the payment of
any additional consideration into fully-paid and non
assessable Ordinary Shares based on the then effective
Series A Conversion Price upon the earlier of (i) the
closing of an initial public offering on the Main Board of
the Hong Kong Stock Exchange (“HK IPO”), or (ii) the
date specified by written consent or agreement of the
Preferred Holders Majority. Upon the occurrence of an
event of automatic conversion, all holders of Series A
Preferred Shares to be automatically converted will be
given at least ten days prior written notice of the date fixed
(which date shall in the case of a HK IPO be the latest
practicable date immediately prior to the closing of such
HK TPO) and the place designated for such automatic
conversion.

e Adjustment of Conversion Price. The conversion price of
the Series A Preferred Shares is subject to customary
adjustment events such as share splits and combinations,
reorganizations, mergers, consolidations, reclassifications,
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exchanges, substitutions, dividends distribution and
dilutive issuance, including, in the event of an issuance of
new securities (subject to certain carve-outs, for example,
Ordinary Shares issued in accordance with an employee
share option plan approved by the Preferred Holders
Majority, equity securities pursuant to an HK IPO and
Ordinary Shares issued upon the conversion of Series A
Preferred Shares) for a consideration per Ordinary Share
received by us (net of any selling concessions, discounts or
commissions) less than the conversion price of Series A
Preferred Shares in effect immediately prior to such issue,
such conversion price of Series A Preferred Shares shall be
reduced, concurrently with such issue, to a price
determined as set forth below:

NCP = OCP x (OS + (NP/OCP))/(OS +NS)
where:

NCP = the new conversion price of Series A Preferred
Shares;

OCP = the conversion price of Series A Preferred Shares in
effect immediately before the issuance of the new
securities;

OS = the total outstanding Ordinary Shares immediately
before the issuance of the new securities plus the total
Ordinary Shares issuable upon conversion of the
outstanding convertible securities and exercise of
outstanding options;

NP = the total consideration received for the issuance or
sale of the new securities; and

NS = the number of new securities issued or sold or
deemed issued or sold.

To elaborate the calculation of the conversion price
adjustment formula,

(1) (NP/OCP) means the total consideration received for
the issuance or sale of new securities to be divided by
the then existing conversion price;

(2) (OS+(NP/OCP)) means adding up (i) the total
outstanding Ordinary Shares before the issuance of
the new securities and the total Ordinary Shares
issuable upon conversion of the outstanding
convertible securities and exercise of outstanding
options; and (ii) (1);

(3) (OS+NS) means adding up (i) the total outstanding
Ordinary Shares before the issuance of the new
securities and the total Ordinary Shares issuable upon
conversion of the outstanding convertible securities
and exercise of outstanding options; and (ii) the
number of new securities issued or sold or deemed
issued or sold.
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As such, the existing conversion price of Series A
Preferred Shares shall be adjusted by the ratio of (2):(3) to
give the new conversion price.

An adjustment to the Series A Conversion Price may be
waived by Preferred Holders Majority.

All the Series A Preferred Shares were converted into
fully-paid and non assessable Ordinary Shares without the
payment of any additional consideration upon completion
of the Global Offering. Upon the exercise of the Series A
Investors’ conversion right, the Series A Preferred Shares
will be converted into approximately 14.41% of the issued
share capital of the Company upon the completion of the
Global Offering (without taking into account any Shares to
be issued upon the exercise of Pre-IPO Share Options and
Post-IPO Share Options and any Shares to be issued
pursuant to the RSU Scheme).

e Restricted Shares. The shares (the “Restricted Shares”) of
the Company held by our Founders on June 15, 2012 are put
on escrow and made subject to a vesting schedule whereby
20% of the Restricted Shares shall vest upon the closing of the
Series A Preferred Share Purchase Agreement, and 20% of the
Restricted Shares shall vest on each of the first, second, third
and fourth anniversaries of the closing of the Series A
Preferred Share Purchase Agreement so long as the founder is
continuously an employee of a member of our Group. All
Restricted Shares shall vest upon the completion of the Global
Offering.

Information Regarding TA, Qiming and Ignition

TA Associates is a private equity firm founded in 1968. The investment partnerships (“Funds”) managed by TA
Associates invest in private companies in various industries, such as technology, financial and business services,
healthcare and consumer industries, in the world. Three Funds managed by TA Associates are shareholders in
TA. These Funds include TA XI, L.P., an Independent Third Party, holds 68.20% of the shareholding interest in
TA. The remaining 31.80% shareholding interest in TA is held by the other two TA Funds which are also
Independent Third Parties. TA Associates, and the Funds managed by TA Associates are an Independent Third
Party (other than being our Shareholder).

Qiming Venture Partners is a venture capital group focusing on investments in companies in the media and
Internet, information technology, consumer and retail, healthcare and clean technology sectors across China. The
beneficial owners of Qiming include 85 limited partners, each of whom owns less than 10% in the respective
funds and are all Independent Third Parties. Qiming is an Independent Third Party (other than being our
Shareholder).

Ignition is the growth capital arm of a global fund group focusing on investments in the technology,
communications, consumer and healthcare sectors. The beneficial owners of Ignition include 61 limited partners,
each of whom owns less than 10% in the respective funds and are all Independent Third Parties. Ignition is an
Independent Third Party (other than being our Shareholder).

Since TA will be holding more than 10% of the Company’s shareholding interests, the Shares held by TA will
not be counted as public float.
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Since none of Qiming and Ignition (i) is a connected person of the Company, (ii) acquired the Series A Preferred
Shares with finance directly or indirectly from a connected person, and (iii) takes instructions from a connected
person in relation to the acquisition, disposal, voting or other disposition of the Series A Preferred Shares
registered in its name, they should be regarded as a member of the public, and the Shares held by them should be
regarded as being in public hands at and after the Listing pursuant to Rule 8.24 of the Listing Rules.

Our Directors are of the view that the Company can benefit from the Series A Investors’ commitment to the
Company and their investments demonstrate their confidence in our Group’s operation and serve as an
endorsement of our Company’s performance, strength and prospects.

Joint Sponsors’ Confirmation

The Joint Sponsors have determined that the terms of the Pre-IPO Investments are under normal commercial
terms and confirmed that the Pre-IPO Investments are in compliance with the Interim Guidance on Pre-IPO
Investments issued by the Stock Exchange on October 13, 2010.

Pre-IPO Investments by the Second Round Pre-IPO Investors
Pre-IPO Investment by Pineapple

We entered into a share purchase agreement with Foga Holdings, Foga Networks and Pineapple on March 20,
2013, whereby Foga Holdings and Foga Networks transferred 552,255 Ordinary Shares and 552,255 Ordinary
Shares, respectively, to Pineapple for a total consideration of US$4,000,000, resulting in Pineapple holding
1,104,510 Ordinary Shares, representing approximately 1.05% of our then-issued share capital. The share
transfer was completed on March 27, 2013.

Pre-IPO Investment by Soaring Harmony

We entered into a share purchase agreement with Foga Holdings, Foga Networks and Soaring Harmony on
March 26, 2013, whereby Foga Holdings and Foga Networks transferred 2,209,020 Ordinary Shares and
1,104,510 Ordinary Shares, respectively, to Soaring Harmony for a total consideration of US$12,000,000,
resulting in Soaring Harmony holding 3,313,530 Ordinary Shares, representing approximately 3.15% of our
then-issued share capital. The share transfer was completed on March 28, 2013.

Pre-IPO Investment by Alpaca

We entered into a share purchase agreement with Foga Holdings, Foga Networks and Alpaca on March 26, 2013,
whereby Foga Holdings and Foga Networks transferred 552,255 Ordinary Shares and 552,255 Ordinary Shares,
respectively, to Alpaca for a total consideration of US$4,000,000, resulting in Alpaca holding 1,104,510
Ordinary Shares, representing approximately 1.05% of our then-issued share capital. The share transfer was
completed on March 28, 2013.

Pre-IPO Investment by Prometheus

We entered into a share purchase agreement with Foga Development and Prometheus on March 28, 2013,
whereby Foga Development transferred 1,104,510 Ordinary Shares to Prometheus for a total consideration of
US$4,000,000, resulting in Prometheus holding 1,104,510 Ordinary Shares, representing approximately 1.05% of
our then-issued share capital. The share transfer was completed on April 2, 2013.
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Principal Terms of the Pre-1PO Investments by the Second Round Pre-1PO Investors

The following table summarizes the principal terms of the Pre-IPO Investments by the Second Round Pre-IPO
Investors:

Cost per Share
Date of Share Amount of Payment Date  Paid by Each Discount Shareholding in

Name of Pre-IPO Purchase Consideration of Pre-1PO to Offer the Company
Investor Agreement Paid Consideration Investor Price®  upon Listing®
Pineapple March 20,2013 US$ 4,000,000 March 27, 2013 US$3.62 43% 0.88%
Soaring
Harmony March 26,2013 US$12,000,000 March 28, 2013 US$3.62 43% 2.64%
Alpaca March 26,2013 US$ 4,000,000 March 28, 2013 US$3.62 43% 0.88%
Prometheus March 28,2013 US$ 4,000,000 April 2,2013 US$3.62 43% 0.88%
Basis of

determination  based on arm’s length negotiation between the parties after taking into consideration the

of the timing of the share transfer and the illiquidity of our Shares as a private company when the

consideration:  share purchase agreements were entered into.

Use of Proceeds: the Company did not receive any proceeds in connection with the sale since the Shares
purchased by the Second Round Pre-IPO Investors are shares held by our shareholders.

Lock-up: any Shares held by Pineapple, Soaring Harmony, Alpaca and Prometheus at Listing Date are
subject to a lock-up period of six months after the Listing Date.

Special rights: No special rights were granted to Pineapple, Soaring Harmony, Alpaca and Prometheus.

Notes:

(1) For illustration purposes only. Assuming the midpoint of the indicative Offer Price range of HK$43.50 and HK$55.00, on the basis
of our enlarged issued share capital immediately upon completion of the Global Offering (without taking into account any Shares to
be issued upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU
Scheme).

2) The percentage of shareholding in the table is presented without taking into account any Shares to be issued upon the exercise of
Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme.

Information Regarding Pineapple, Soaring Harmony, Alpaca and Prometheus

Pineapple is an investment holding company owned by Mr. Tom Hwang and his wife, Ms. Nancy Tsai, as to
50.10% and 49.90%, respectively. Pineapple is an Independent Third Party (other than being our Shareholder).

Soaring Harmony is an investment holding company wholly-owned by Mr. Bainan Shou. Soaring Harmony is an
Independent Third Party (other than being our Shareholder).

Alpaca is an investment holding company wholly-owned by Mr. Zhiming Zhu. Alpaca is an Independent Third
Party (other than being our Shareholder).

Prometheus is a private equity fund with focus on investments in companies of the Greater China region and
invests mainly in start-up and growth-stage companies which have the potential to become leaders of their own
sectors. Its focused sectors include energy conservation and environmental protection, new material, clean-tech,
medical devices and service, retail and consumer, modern agriculture and high-end manufacturing, etc.
Prometheus is wholly owned by Mr. Wang Sicong. Prometheus is an Independent Third Party (other than being
our Shareholder).
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Since none of Pineapple, Soaring Harmony, Alpaca and Prometheus (i) is a connected person of the Company,
(ii) acquired the Shares with finance directly or indirectly from a connected person, and (iii) takes instructions
from a connected person in relation to the acquisition, disposal, voting or other disposition of the Shares
registered in its name, they should be regarded as a member of the public, and the Shares held by them should be
regarded as being in public hands at and after the Listing pursuant to Rule 8.24 of the Listing Rules.

Our Directors are of the view that the Company can benefit from the commitment of Pineapple, Soaring
Harmony, Alpaca and Prometheus to the Company, and can leverage on their local knowledge and network to
enhance the strategic business model of the Group.

SHAREHOLDING AND GROUP STRUCTURE

The following chart shows our Group structure before the Reorganization:

Mr. Wang Mr. Huang Mr. Liao Mr. Yang Mr. Zhuang
100% 100% 100% 100% 100%
v \ 4 v v v
Foga Group Foga Networks Foga Holdings EZ%:I?;:gﬁI Foga IZ)(er\tlall)o pment
BVI
(BVI) (BVI) (BVI) BV
23.75% 41.10% 24.70% 0.95% 9.50%

Company
(Cayman)
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The following chart shows our Group structure after the Reorganization, the completion of the Pre-IPO Investments
and immediately before the completion of the Global Offering:

Wan% Keith Huflng Hao Do1ng Mr.Yang® ZHUAN(?JG
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Notes:
(1) The entire share capital of Foga Group, Foga Networks, Foga Holdings and Foga Development are wholly owned by Managecorp

(@)

(3)

“

(%)

6)

()

®)

Limited as the trustee of the Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust, respectively. The Family
Trusts are discretionary trusts set up by Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, respectively, for the benefit of themselves
in each respective trust, and in some cases for certain of their respective family members.

Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are our Founders. Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang exercised common control over our Company, our subsidiaries and our PRC Operational Entities pursuant to the
Memorandum. Save as disclosed in this prospectus, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are not related to
each other.

Foga Group is wholly owned by Managecorp Limited as the trustee of the Wang Trust. The Wang Trust is a discretionary trust set
up on March 15, 2013 by Mr. Wang as settlor and protector and Managecorp Limited as trustee. The beneficiary objects of the Wang
Trust include Mr. Wang and certain of his family members.

Foga Networks is wholly owned by Managecorp Limited as the trustee of the Keith Huang Trust. The Keith Huang Trust is a
discretionary trust set up on March 15, 2013 by Mr. Huang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the Keith Huang Trust include Mr. Huang and certain of his family members.

Foga Holdings is wholly owned by Managecorp Limited as the trustee of the Hao Dong Trust. The Hao Dong Trust is a
discretionary trust set up on March 15, 2013 by Mr. Liao as settlor and protector, and Managecorp Limited as trustee. The
beneficiary object of the Hao Dong Trust is Mr. Liao himself.

Foga Development is wholly owned by Managecorp Limited as the trustee of the ZHUANGIJG Trust. The ZHUANGIJG Trust is a
discretionary trust set up on March 15, 2013 by Mr. Zhuang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the ZHUANGIJG Trust include Mr. Zhuang and certain of his family members.

TA is an exempted company incorporated in the Cayman Islands on April 26, 2012 with limited liability. It is a wholly-owned
subsidiary of TA Associates, a private equity firm. It holds 20.10% interest in us. TA is an Independent Third Party (other than being
our Shareholder).

Qiming holds an aggregate of 5.79% interest in us through Qiming Venture Partners III, L.P. and Qiming Managing Directors
Fund III, L.P.; both are exempted limited partnerships registered in the Cayman Islands on May 6, 2011. Qiming is an Independent
Third Party (other than being our Shareholder).
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Ignition holds an aggregate of 1.77% interest in us through Ignition Growth Capital I, L.P., a limited partnership formed in the State
of Delaware on September 12, 2007, and Ignition Growth Capital Managing Directors Fund I, LLC., a limited liability company
formed in the State of Delaware on September 11, 2007. Qiming and Ignition are affiliated entities. Ignition is an Independent Third
Party (other than being our Shareholder).

Pineapple is a company incorporated in the BVI on April 11, 1997. Mr. Tom Hwang and his wife, Ms. Nancy Tsai each owns
50.10% and 49.90% of Pineapple, respectively. It holds 1.05% interest in us. Pineapple is an Independent Third Party (other than
being our Shareholder).

Soaring Harmony is a company incorporated in the BVI on January 14, 2013. Soaring Harmony is wholly owned by Mr. Shou
Bainan. It holds 3.15% interest in us. Soaring Harmony is an Independent Third Party (other than being our Shareholder).

Alpaca is a company incorporated in the BVI on April 1, 2008. Alpaca is wholly owned by Mr. Zhu Zhiming. It holds 1.05% interest
in us. Alpaca is an Independent Third Party (other than being our Shareholder).

Prometheus is a company incorporated in the BVI on February 4, 2013. Prometheus is wholly owned by Mr. Wang Sicong. It holds
1.05% interest in us. Prometheus is an Independent Third Party (other than being our Shareholder).

The following chart sets forth the Group structure of our Company, our subsidiaries and our PRC Operational
Entities immediately following the completion of the Global Offering (assuming Over-allotment Option is not
exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme). Save as
disclosed in this prospectus, none of our Shareholders are related to each other.
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The entire share capital of Foga Group, Foga Networks, Foga Holdings and Foga Development are wholly owned by Managecorp
Limited as the trustee of the Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust, respectively. The Family
Trusts are discretionary trusts set up by Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, respectively, for the benefit of themselves
in each respective trust, and in some cases for certain of their respective family members.

Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are our Founders. Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang exercised common control over our Company, our subsidiaries and our PRC Operational Entities pursuant to the
Memorandum. Save as disclosed in this prospectus, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are not related to
each other.

Foga Group is wholly owned by Managecorp Limited as the trustee of the Wang Trust. The Wang Trust is a discretionary trust set
up on March 15, 2013 by Mr. Wang as settlor and protector, and Managecorp Limited as trustee. The beneficiary objects of the
Wang Trust include Mr. Wang and certain of his family members. Mr. Wang (as founder of the Wang Trust) and Managecorp
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Limited are taken to be interested in 22,000,000 Shares held by Foga Group upon completion of the Global Offering (assuming the
Over-allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO
Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the
SFO.

Foga Networks is wholly owned by Managecorp Limited as the trustee of the Keith Huang Trust. The Keith Huang Trust is a
discretionary trust set up on March 15, 2013 by Mr. Huang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the Keith Huang Trust include Mr. Huang and certain of his family members. Mr. Huang (as founder of the
Keith Huang Trust) and Managecorp Limited are taken to be interested in 10,790,980 Shares held by Foga Networks upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised and without taking into account any Shares
to be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

Foga Holdings is wholly owned by Managecorp Limited as the trustee of the Hao Dong Trust. The Hao Dong Trust is a
discretionary trust set up on March 15, 2013 by Mr. Liao as settlor and protector, and Managecorp Limited as trustee. The
beneficiary object of the Hao Dong Trust is Mr. Liao himself. Mr. Liao (as founder of the Hao Dong Trust) and Managecorp Limited
are taken to be interested in 14,686,470 Shares held by Foga Holdings upon completion of the Global Offering (assuming the Over-
allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the SFO.
Foga Development is wholly owned by Managecorp Limited as the trustee of the ZHUANGIJG Trust. The ZHUANGIJG Trust is a
discretionary trust set up on March 15, 2013 by Mr. Zhuang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the ZHUANGIJG Trust include Mr. Zhuang and certain of his family members. Mr. Zhuang (as founder of the
ZHUANGIG Trust) and Managecorp Limited are taken to be interested in 20,895,490 Shares held by Foga Development upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised and without taking into account any Shares
to be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

TA is an exempted company incorporated in the Cayman Islands on April 26, 2012 with limited liability. It is a wholly owned
subsidiary of TA Associates, a private equity firm. TA is an Independent Third Party (other than being our Shareholder).

Qiming holds its interest in us through Qiming Venture Partners III, L.P. and Qiming Managing Directors Fund III, L.P.; both are
exempted limited partnerships registered in the Cayman Islands on May 6, 2011. Qiming is an Independent Third Party (other than
being our Shareholder).

Ignition holds its interest in us through Ignition Growth Capital I, L.P., a limited partnership formed in the State of Delaware on
September 12, 2007, and Ignition Growth Capital Managing Directors Fund I, LLC., a limited liability company formed in the State
of Delaware on September 11, 2007. Qiming and Ignition are affiliated entities. Ignition is an Independent Third Party (other than
being our Shareholder).

Pineapple is a company incorporated in the BVI on April 11, 1997. Mr. Tom Hwang and his wife, Ms. Nancy Tsai each owns 50.1%
and 49.9% of Pineapple, respectively. Pineapple is an Independent Third Party (other than being our Shareholder).

Soaring Harmony is a company incorporated in the BVI on January 14, 2013. Soaring Harmony is wholly owned by Mr. Shou
Bainan. Soaring Harmony is an Independent Third Party (other than being our Shareholder).

Alpaca is a company incorporated in the BVI on April 1, 2008. Alpaca is wholly owned by Mr. Zhu Zhiming. Alpaca is an
Independent Third Party (other than being our Shareholder).

Prometheus is a company incorporated in the BVI on February 4, 2013. Prometheus is wholly owned by Mr. Wang Sicong.
Prometheus is an Independent Third Party (other than being our Shareholder).

The public shareholders refer to the Shareholders under the Global Offering.
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The following chart sets forth the Group structure of our Company, our subsidiaries and our PRC Operational
Entities immediately following the completion of the Global Offering (assuming Over-allotment Option is
exercised in full and without taking into account any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme). Save as

disclosed in this prospectus, none of our Shareholders are related to each other.
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The entire share capital of Foga Group, Foga Networks, Foga Holdings and Foga Development are wholly owned by Managecorp
Limited as the trustee of the Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust, respectively. The Family
Trusts are discretionary trusts set up by Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, respectively, for the benefit of themselves
in each respective trust, and in some cases for certain of their respective family members.

Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are our Founders. Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang exercised common control over our Company, our subsidiaries and our PRC Operational Entities pursuant to the
Memorandum. Save as disclosed in this prospectus, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are not related to
each other.

Foga Group is wholly owned by Managecorp Limited as the trustee of the Wang Trust. The Wang Trust is a discretionary trust set
up on March 15, 2013 by Mr. Wang as settlor and protector, and Managecorp Limited as trustee. The beneficiary objects of the
Wang Trust include Mr. Wang and certain of his family members. Mr. Wang (as founder of the Wang Trust) and Managecorp
Limited are taken to be interested in 22,000,000 Shares held by Foga Group upon completion of the Global Offering (assuming the
Over-allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO
Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the
SFO.

Foga Networks is wholly owned by Managecorp Limited as the trustee of the Keith Huang Trust. The Keith Huang Trust is a
discretionary trust set up on March 15, 2013 by Mr. Huang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the Keith Huang Trust include Mr. Huang and certain of his family members. Mr. Huang (as founder of the
Keith Huang Trust) and Managecorp Limited are taken to be interested in 10,790,980 Shares held by Foga Networks upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised and without taking into account any Shares
to be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

Foga Holdings is wholly owned by Managecorp Limited as the trustee of the Hao Dong Trust. The Hao Dong Trust is a
discretionary trust set up on March 15, 2013 by Mr. Liao as settlor and protector, and Managecorp Limited as trustee. The
beneficiary object of the Hao Dong Trust is Mr. Liao himself. Mr. Liao (as founder of the Hao Dong Trust) and Managecorp Limited
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are taken to be interested in 14,686,470 Shares held by Foga Holdings upon completion of the Global Offering (assuming the Over-
allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the SFO.
Foga Development is wholly owned by Managecorp Limited as the trustee of the ZHUANGIJG Trust. The ZHUANGIJG Trust is a
discretionary trust set up on March 15, 2013 by Mr. Zhuang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the ZHUANGIJG Trust include Mr. Zhuang and certain of his family members. Mr. Zhuang (as founder of the
ZHUANGIJG Trust) and Managecorp Limited are taken to be interested in 20,895,490 Shares held by Foga Development upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised and without taking into account any Shares
to be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

TA is an exempted company incorporated in the Cayman Islands on April 26, 2012 with limited liability. It is a wholly owned
subsidiary of TA Associates, a private equity firm. TA is an Independent Third Party (other than being our Shareholder).

Qiming holds its interest in us through Qiming Venture Partners III, L.P. and Qiming Managing Directors Fund III, L.P.; both are
exempted limited partnerships registered in the Cayman Islands on May 6, 2011. Qiming is an Independent Third Party (other than
being our Shareholder).

Ignition holds its interest in us through Ignition Growth Capital I, L.P., a limited partnership formed in Delaware on September 12,
2007, and Ignition Growth Capital Managing Directors Fund I, LLC., a limited liability company formed in Delaware on
September 11, 2007. Qiming and Ignition are affiliated entities. Ignition is an Independent Third Party (other than being our
Shareholder).

Pineapple is a company incorporated in the BVI on April 11, 1997. Mr. Tom Hwang and his wife, Ms. Nancy Tsai each owns 50.1%
and 49.9% of Pineapple, respectively. Pineapple is an Independent Third Party (other than being our Shareholder).

Soaring Harmony is a company incorporated in the BVI on January 14, 2013. Soaring Harmony is wholly owned by Mr. Shou
Bainan. Soaring Harmony is an Independent Third Party (other than being our Shareholder).

Alpaca is a company incorporated in the BVI on April 1, 2008. Alpaca is wholly owned by Mr. Zhu Zhiming. Alpaca is an
Independent Third Party (other than being our Shareholder).

Prometheus is a company incorporated in the BVI on February 4, 2013. Prometheus is wholly owned by Mr. Wang Sicong.
Prometheus is an Independent Third Party (other than being our Shareholder).

The public shareholders refer to the Shareholders under the Global Offering.

127



OUR HISTORY, REORGANIZATION AND CORPORATE STRUCTURE

The following chart sets forth the Group structure of our Company, our subsidiaries and our PRC Operational
Entities immediately following the completion of the Global Offering and if all the Pre-IPO Share Options are
exercised in full (taking into account of the Sale Shares to be sold by the Selling Shareholders, assuming the
Over-allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise
of Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme):
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The entire share capital of Foga Group, Foga Networks, Foga Holdings and Foga Development are wholly owned by Managecorp
Limited, which is the trustee of the Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust, respectively. The
Family Trusts are discretionary trusts set up by Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, respectively, for the benefit of
themselves in each respective trust, and in some cases for certain of their respective family members.

Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are our Founders. Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and
Mr. Zhuang exercised common control over our Company, our subsidiaries and our PRC Operational Entities pursuant to the
Memorandum. Save as disclosed in this prospectus, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang are not related to each
other.

Foga Group is wholly owned by Managecorp Limited, which is the trustee of the Wang Trust. The Wang Trust is a discretionary
trust set up on March 15, 2013 by Mr. Wang as settlor and protector, and Managecorp Limited as trustee. The beneficiary objects of
the Wang Trust include Mr. Wang and certain of his family members. Mr. Wang (as founder of the Wang Trust) and Managecorp
Limited are taken to be interested in 22,000,000 Shares held by Foga Group upon completion of the Global Offering (assuming the
Over-allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO
Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the
SFO.

Foga Networks is wholly owned by Managecorp Limited, which is the trustee of the Keith Huang Trust. The Keith Huang Trust is a
discretionary trust set up on March 15, 2013 by Mr. Huang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the Keith Huang Trust include Mr. Huang and certain of his family members. Mr. Huang (as founder of the
Keith Huang Trust) and Managecorp Limited are taken to be interested in 10,790,980 Shares held by Foga Networks upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised and without taking into account any Shares
to be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

Foga Holdings is wholly owned by Managecorp Limited, which is the trustee of the Hao Dong Trust. The Hao Dong Trust is a
discretionary trust set up on March 15, 2013 by Mr. Liao as settlor and protector, and Managecorp Limited as trustee. The
beneficiary object of the Hao Dong Trust is Mr. Liao himself. Mr. Liao (as founder of the Hao Dong Trust) and Managecorp Limited
are taken to be interested in 14,686,470 Shares held by Foga Holdings upon completion of the Global Offering (assuming the Over-
allotment Option is not exercised and without taking into account any Shares to be issued upon the exercise of the Pre-IPO Share
Options and the Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme) pursuant to Part XV of the SFO.
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Foga Development is wholly owned by Managecorp Limited, which is the trustee of the ZHUANGIG Trust. The ZHUANGIJG Trust
is a discretionary trust set up on March 15, 2013 by Mr. Zhuang as settlor and protector, and Managecorp Limited as trustee. The
beneficiary objects of the ZHUANGIJG Trust include Mr. Zhuang and certain of his family members. Mr. Zhuang (as founder of the
ZHUANGIJG Trust) and Managecorp Limited are taken to be interested in 20,895,490 Shares held by Foga Development upon
completion of the Global Offering (assuming the Over-allotment Option is not exercised without taking into account any Shares to
be issued upon the exercise of the Pre-IPO Share Options and the Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme) pursuant to Part XV of the SFO.

TA is an exempted company incorporated in the Cayman Islands on April 26, 2012 with limited liability. It is a wholly-owned
subsidiary of TA Associates, a private equity firm. TA is an Independent Third Party (other than being our Shareholder).

Qiming holds its interest in us through Qiming Venture Partners III, L.P. and Qiming Managing Directors Fund III, L.P.; both are
exempted limited partnerships registered in the Cayman Islands on May 6, 2011. Qiming is an Independent Third Party (other than
being our Shareholder).

Ignition holds its interest in us through Ignition Growth Capital I, L.P., a limited partnership formed in the State of Delaware on
September 12, 2007, and Ignition Growth Capital Managing Directors Fund I, LLC., a limited liability company formed in the State
of Delaware on September 11, 2007. Qiming and Ignition are affiliated entities. Ignition is an Independent Third Party (other than
being our Shareholder).

Pineapple is a company incorporated in the BVI on April 11, 1997. Mr. Tom Hwang and his wife, Ms. Nancy Tsai each owns 50.1%
and 49.9% of Pineapple, respectively. Pineapple is an Independent Third Party (other than being our Shareholder).

Soaring Harmony is a company incorporated in the BVI on January 14, 2013. Soaring Harmony is wholly owned by Mr. Shou
Bainan. Soaring Harmony is an Independent Third Party (other than being our Shareholder).

Alpaca is a company incorporated in the BVI on April 1, 2008. Alpaca is wholly owned by Mr. Zhu Zhiming. Alpaca is an
Independent Third Party (other than being our Shareholder).

Prometheus is a company incorporated in the BVI on February 4, 2013. Prometheus is wholly owned by Mr. Wang Sicong.
Prometheus is an Independent Third Party (other than being our Shareholder).

The public shareholders refer to the Shareholders under the Global Offering.

As of the Latest Practicable Date, 6,303,497 options had been granted under the Pre-IPO Share Option Scheme. Pursuant to the Pre-
IPO Share Option Scheme, no options may be exercised until completion of the Global Offering.
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Overview

We are a leading developer and publisher of webgames in China with a fast-growing mobile games business. We
were the No.l webgame developer in China, with a 24% market share of net revenue from webgame
development industry in 2012, according to iResearch, an independent research institution. We had successfully
developed and launched over 30 easy-to-access, highly engaging and popular games as of June 30, 2013. Our
publishing platform, 9/wan, published 79 self-developed and licensed webgames and had attracted over 179
million registered players as of June 30, 2013. This integrated business model creates synergies that improve our
overall performance.

Webgames and mobile games present significant opportunities for us. The webgame and mobile game markets in
China reached RMB7.6 billion and RMB1.9 billion, respectively, in gross billings in 2012, and are expected to
continue to grow rapidly at a 21.8% CAGR and 75.5% CAGR, respectively, through 2016, according to
iResearch. Please refer to the section headed “Industry Overview — Source of Information — iResearch Report™
for the basis of iResearch’s projections. The rapid growth of webgames and mobile games is driven by a number
of factors, including the relative ease of access of these games, short development cycle of such games that allow
developers to capture the latest trends in games, and frequent updates to address player feedback and preferences.
Leveraging our popular game franchises and proprietary game analytics engine, we believe we are well
positioned to seize this enormous market opportunity.

We are passionate about games. Our creative and talented game development studios, supported by our
proprietary game analytics engine, have continually developed and launched successful games. Our webgames
adopt an item-based revenue model, which provides free access for our players and allows them to purchase
virtual items for upgrades or a better in-game experience. In 2011, the first and second halves of 2012,
respectively, five, five and four out of the top 15 webgames in China in terms of gross billings were developed
by us, more than any other webgame developer in China. The popularity of our games is further demonstrated by
the approximately 24 million total MAUs across all our games and all publishing channels in June 2013. Given
the similarities between webgames and mobile games, we believe that we will be able to leverage our proprietary
game development capabilities to further expand into the mobile game market. We developed and launched our
first mobile game for Android and iOS platforms in the second quarter of 2012. We are also developing mobile
games that leverage elements of our successful webgames, as well as new genres of mobile games. We continue
to build a robust pipeline of new games and as of June 30, 2013, we expected to commence beta testing of at
least five webgames and six mobile games by the end of 2013 and at least 12 webgames and 12 mobile games in
2014, respectively.

Our webgames can be played on our own publishing platform, 97wan, as well as through an extensive network of
more than 350 publishing partners, including popular websites operated by Tencent, Qihoo360, YY and 4399.
This extensive network reduces our dependence on any particular partner, with no single publishing partner
accounting for more than 15% of our game development revenue for each of 2010, 2011 and 2012 and our
largest publishing partner accounting for approximately 20% of our game development revenue for the six
months ended June 30, 2013. As of June 30, 2013, we published 59 licensed games on 9/wan that have been
carefully selected to complement our own portfolio and attract new players to our platform. The combination of
our own popular games and licensed games, and our community features, generate strong user traffic on 9/wan,
with approximately 7.5 million average MAUSs for the six months ended June 30, 2013.

Our expertise and scale of operations, both as a game developer and game publisher, differentiates us from our
competitors. As a publisher, we have access to data relating to player demographics, sources of user traffic, and
those relating to player behavior, including retention ratios, ARPPU and the conversion rate of non-paying
players to paying players, for all the games that are published on our platform. Our proprietary game analytics
engine enables us to analyze in-game activity on a real-time basis to optimize and update our games promptly.
We use 9/wan to beta test our games and collect player data and feedback before launching new games on our
publishing partners’ platforms. This enables us to tailor our games for our target audience and to attract
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publishing partners to feature our games. We believe this data-driven approach, complemented by our creative
game development studios, is key to our success.

We have grown rapidly during the Track Record Period. For the three-year period ended December 31, 2012, our
revenue increased from RMB95.1 million in 2010 to RMB776.6 million in 2012, representing a CAGR of
185.8%, while our game development revenue increased from RMB49.7 million in 2010 to RMB540.7 million in
2012, representing a CAGR of 229.8% and our game publishing revenue increased from RMB45.4 million in
2010 to RMB235.9 million in 2012, representing a CAGR of 128.0%. Our revenue increased 65% from
RMB347.1 million for the six months ended June 30, 2012 to RMB573.7 million for the six months ended
June 30, 2013, while our game development revenue increased 64% from RMB231.6 million for the six months
ended June 30, 2012 to RMB379.5 million for the six months ended June 30, 2013 and our game publishing
revenue increased 68% from RMB115.6 million for the six months ended June 30, 2012 to RMB194.3 million
for the six months ended June 30, 2013. For the three-year period ended December 31, 2012, our net cash
generated from operating activities increased from RMB26.8 million in 2010 to RMB299.6 million in 2012,
representing a CAGR of 234.4%. We have improved our financial performance from an adjusted net loss of
RMB40.4 million in 2010 to an adjusted net profit of RMB240.0 million in 2012 and an adjusted net profit of
RMBI153.6 million for the six months ended June 30, 2013. Please refer to the section headed ‘“Financial
Information — Other Financial Measures.”

Our Strengths

We believe that the following strengths are key to our continued success and represent significant competitive
barriers.

A Market Leader in China’s Webgame Industry with Differentiated Business Model Integrating Development
and Publishing

As a leading developer and publisher of webgames in China, our integrated business model creates synergies that
improve our overall performance. Our publishing platform, 9/wan, provides us access to a wealth of real-time
data, including player demographics, sources of user traffic, and those relating to player behavior, including
retention ratio, ARPPU and conversion rate of non-paying players to paying players. Supported by our
proprietary game analytics engine, such data is used in our game development and has been important to our
track record of enhancing our games in operation and launching new commercially successful titles. Our game
development studios also use 9/wan to beta test and optimize our own games and collect player data and
feedback before launching such games on our publishing partners’ platforms. This optimization process improves
the quality of our games and appeal to players, thereby further enhancing our relationship with publishing
partners as our games perform better after optimization. This process is a virtuous cycle — our successful games
feed useful data to our database which provides insights to the game development studio to further improve our
existing games and create new successful games. Our publishing business also benefits from our integrated
business model as the popular games that we consistently develop and publish on 9/wan help 9/wan attract and
retain players. Our integrated business model also allows us to diversify our sources of revenues. For the six
months ended June 30, 2013, our revenue contribution from game development and game publishing was 66%
and 34%, respectively.

Strong In-house Game Development Expertise with a Track Record of Successful Games and Robust Pipeline

Anchored by our core game development talent, substantially all of whom have been with us since our early days
as a startup, we have established leading in-house game development expertise. We approach game development
and optimization as both an art and a science. We actively monitor the latest trends relating to entertainment and
popular culture, including the latest popular online literature, to develop games with themes and storylines that
attract players. All of the elements in our games, such as the storyline, progression of player characters’
attributes, artwork and pricing of virtual items, are carefully analyzed as part of our data-driven development
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process. We have built a proprietary game analytics engine to monitor player behavior and feedback in order to
evaluate the performance of our games on a real-time basis. This allows us to promptly calibrate and update our
games to optimize game experience.

As a result of our data-driven development process, complemented by the creativity, talent and expertise of our
teams as well as the core IPs owned by our game development studios, we are able to continually develop and
launch new successful titles, including sequel titles. We believe that we have a quick development cycle that
provides us a competitive advantage to adapt to changing market conditions and players’ preferences. As of
June 30, 2013, we had developed and launched over 30 webgames, many of which are highly popular. In 2011,
the first and second halves of 2012, respectively, five, five and four out of the top 15 webgames in China in terms
of gross billings were developed by us, more than any other game developer.

We believe that our track record of launching successful games and proven ability to optimize games in real-time
give us greater visibility of our games’ popularity, thereby making us an attractive partner for game publishers.
We possess a robust development pipeline of webgames and mobile games. As of June 30, 2013, we expected to
commence beta testing of at least five webgames and six mobile games by the end of 2013 and at least 12
webgames and 12 mobile games in 2014, respectively.

Leading Publishing Platform

Our publishing platform, 9/wan, is a leading publishing platform in China with over 179 million registered
players as of June 30, 2013. We published 79 popular self-developed and licensed webgames on 9/wan as of
June 30, 2013. To maintain and enhance 9/wan’s position as a leading publishing platform in China, we select
popular licensed games that complement our own portfolio. We closely analyze market and industry trends in
search of the latest, most popular games.

To maintain and expand the scale of our platform, we have committed significant marketing and promotional
resources, including online performance-based advertisements, to broaden our player base. We track and analyze
these activities in real-time in order to optimize the effectiveness of our marketing and promotion activities. We
also focus on providing high-quality player service, building a highly interactive and informative online game
community, and organizing attractive in-game and out-of-game activities, to increase the player stickiness of
91wan. Our focus on player experience, enjoyment and service has contributed to our improving conversion rate
of non-paying players to paying players, thereby improving the monetization of our platform.

As a result of our efforts, 9/wan is gaining a greater mind share among players. 9/wan was named as one of the
“Top 10 Game Operating Platforms” by Baidu Game Billboard (11 JEZE ) in both 2011 and 2012. We
increased our average MAUs from 2.7 million in 2010 to 5.2 million in 2012 and further to 7.5 million for the
six months ended June 30, 2013.

Large Game Portfolio and Diversified Publishing Network

With the creativity of our game development studios and insights into player preferences, we had developed a
large game portfolio of over 30 webgames as of June 30, 2013, reflecting the latest player preferences, spanning
genres such as turn-based RPGs, ARPGs, strategy games and action fighting games with themes focusing on
Chinese myths, fantasy and history. For the six months ended June 30, 2013, no single self-developed game
contributed more than 20% of our total revenue, while the top five self-developed games contributed
approximately 52%, as compared to approximately 52% in 2012, approximately 66% in 2011 and approximately
79% in 2010. The mix of the top five self-developed games during the Track Record Period differs from period
to period as we continued to launch new, popular games. In addition, we have launched our first mobile game,
The Era of Storms, which has been well received by players, generating monthly gross billings of over
RMB 14 million in August 2013.

132



BUSINESS

We also have diversified publishing partners, with no single publishing partner accounting for more than 15% of
our game development revenue in each of 2010, 2011 and 2012 and our largest publishing partner accounting for
approximately 20% of our game development revenue for the six months ended June 30, 2013. As of June 30,
2013, we had an extensive network of over 350 publishing partners, which covers substantially all of China’s
webgame population. Our key publishing partners are some of the most visited game publishing platforms in
China, enabling us to tap into a large and diversified player base. The massive traffic of our publishing partners
allows us to ramp up our games quickly to attract more players within a shorter period of time, which allows for
a quicker path to a healthy return on our investment in each game.

Collaborative Culture Led by a Stable Management Team

Our collaborative culture and stable management team are the foundation of our success. Our openness and the
information sharing among our game development teams promote collective learning and sharpen our
competitiveness. All of our game development teams have access to the data analytics engine. We reward
creativity, teamwork and performance through our competitive incentive plan. This culture has produced a
number of prolific and stable game development studios. We believe our collegial working environment and
performance-oriented incentive plan promote team loyalty. All of our Founders and substantially all of our core
game development talent have been with us since our early days as a startup, and are actively involved in our
business and continue to play an instrumental role in our success.

Our Strategies

We aim to execute the following strategies to further engage our increasing number of players in our games and
improve monetization of our games:

Continue to Broaden Our Game Portfolio and Drive Monetization

We will continue to develop and launch more fun and exciting webgame titles that engage mainstream players.
We seek to diversify our game portfolio by launching new products in diverse genres to capture broader
segments of the game population in China. We plan to do this by leveraging the creativity of our team and our
data-driven development process and continuing to invest in our in-house game development by hiring more
engineers.

We plan to continue to drive monetization by enhancing player engagement, extending the life cycle of our
games, and improving our in-game monetization mechanisms, through, for example, frequently updating our
games with new features and contents and introducing new, attractive virtual items based on the data generated
from our proprietary game analytics engine. This enables us to enhance player experiences while optimizing our
monetization capability.

Expand Our Leading Publishing Platform

We intend to expand our own publishing platform, 9/wan, by increasing the MAUs and the number of high-
quality and popular games published on the platform. We will continue to devote considerable resources in
targeted marketing and promotions through multiple online channels. We plan to increase 9/wan’s player
stickiness and organic traffic by hosting the official websites of most of our games on 9/wan, further enhancing
our player service, expanding our VIP customer base, and further improving our customer loyalty programs. We
intend to closely analyze the market in search of the latest themes and storylines and identify the most popular
games to complement our portfolio and attract and retain paying players.
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Continue to Enhance Our Technology and Proprietary Game Analytics Engine

Our technology and proprietary game analytics engine are critical to the success of our game development and
publishing. Our game development and publishing teams collect relevant in-game data and feed useful data to the
engine which provides insights to the game development studio to further improve our existing games and create
new, successful games. We plan to continue to make significant investments in game development to further
refine our proprietary game analytics engine, thereby further improving our in-house game development
capabilities.

Further Expand into the Mobile Game Market

Given the similarities between webgames and mobile games, we believe that we will be able to leverage our
proprietary game development capabilities to further expand into the mobile game market. We developed and
launched our first mobile game, The Era of Storms, in the second quarter of 2012, which generated monthly gross
billings of over RMB 14 million in August 2013. We will continue to invest in game development, acquire game
intellectual property, and invest in mobile game studios. We recently invested in Appionics, the owner and
operator of the Animoca studio, which is a developer and publisher of cross-platform mobile apps for
smartphones and tablets for a global audience. We plan to cooperate with Appionics to distribute our mobile
games overseas. We also plan to continue developing mobile games that leverage elements of our successful
webgames. We are also developing a number of non role-playing mobile games such as card games, tower
defense games and match-3 puzzle games to diversify our mobile game portfolio. Furthermore, we plan to
leverage our experience in publishing webgames to engage in mobile game publishing business and publish both
self-developed mobile games and licensed or acquired mobile games in the future.

Broaden Reach into International Markets

We aim to expand our operations to capture market opportunities in the international markets. We have licensed
our games to local publishing partners in Hong Kong, Macau, Taiwan, Japan, South Korea, Singapore, Malaysia,
Thailand, Vietnam and the United States. For the years ended December 31, 2010, 2011 and 2012 and the six
months ended June 30, 2013, we generated 3%, 6%, 10% and 7% of our revenue outside of the PRC,
respectively. We plan to further expand our international operations by customizing existing games to target
overseas audience as well as developing new games based on the cultural background and demographics of each
relevant market. We are also establishing and developing overseas subsidiaries and offices to support our
international expansion and cooperate with Appionics to distribute our mobile games overseas.

Pursue Strategic Acquisitions and Partnerships

We plan to expand our business through organic growth and strategic acquisitions and partnerships. We intend to
selectively invest in or enter into strategic partnership with complementary game developers to broaden our game
genres and player reach, with a particular focus on mobile games, exemplified by our recent investment in
Appionics. We also plan to acquire mobile game licenses and intellectual properties, or invest in or acquire
mobile game publishers. We also intend to establish partnerships with industry leaders, such as media companies,
that complement our business.
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Our Businesses

Our businesses primarily include game development and game publishing and we generate revenues from both
segments. The following table sets forth a breakdown of our segment revenue for the periods indicated:

For the Year Ended December 31, For the Six Months Ended June 30,

2010 2011 2012 2012 2013
(RMB’000) (%) (RMB’000) (%) (RMB’000) (%) (RMB’000) (%) (RMB’000) (%)
(unaudited)
Segment Revenue
— Game
development . . . 49,701 52.3 252,016 65.6 540,749 69.6 231,564 66.7 379,482 66.1
— Game
publishing . .. .. 45,377 47.7 131,993 344 235,900 30.4 115,558 333 194,266 33.9
Total ................. 95,078 100.0 384,009 100.0 776,649 100.0 347,122 100.0 573,748 100.0

We closely monitor player preferences and market trends and develop innovative webgames and mobile games.
As of June 30, 2013, we had developed and launched over 30 webgames across various themes and genres that
reflect the latest player preferences, of which nine were among the top 15 webgames in China in terms of gross
billings during different periods, more than any other webgame developer. We also operate a sizable publishing
platform, 9/wan, on which we publish our own webgames as well as licensed webgames. As of June 30, 2013,
we published 20 self-developed and 59 licensed webgames on 9/wan, which had over 179 million registered
players. The meaningful scale of both our development and publishing businesses enables us to build a sizable
proprietary player behavior database that we use to develop and optimize our games.

Our Game Development Business

We develop webgames and mobile games that appeal to mainstream players. Unlike traditional online
client-based games, webgames can be played without active installation of client software and can be accessed
through any computer with an Internet connection and equipped with a flash-enabled browser. As a result, they
are becoming increasingly popular as they can be played anywhere and in more frequent and shorter sessions.
We have also developed and launched games that can be played on mobile devices such as smartphones and
tablets, which will further enable players to utilize fragmented time to play our games anytime and anywhere.

In order to generate creative ideas and designs of our new games, we actively monitor the latest trends related to
entertainment and popular culture through various channels, including the latest ranking of online literature and
ranking of popular keywords on mainstream search engines. We also leverage our existing IPs or build on
existing source codes to develop sequel games.

Our games are free to play. We generate revenues when players purchase virtual items that enhance their in-game

experience, such as accelerating their advancement in the game and improving their characters’ visual
appearance.
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We have continually launched new popular games during the Track Record Period while maintaining the
popularity of our existing games. The following table sets forth the breakdown of our game development revenue
by existing games and new games launched during the Track Record Period:

For the Year Ended December 31, For the Six Months Ended June 30,

2010 2011 2012 2012 2013
Existing games
Number of games ........... 2 5 12 13 22
Revenue (RMB in millions) ... 16.9 161.5 445.1 221.8 317.7
New games
Number of games ........... 4 8 12 4 12
Revenue (RMB in millions) ... 29.5 87.0 81.8 7.3 57.5

The mix of the top five self-developed games during the Track Record Period differs from period to period as we
continued to launch new popular games. For the six months ended June 30, 2013, no single self-developed game
contributed more than 20% of our total revenues, while the top five self-developed games contributed
approximately 52%, as compared to approximately 52% in 2012, approximately 66% in 2011 and approximately
79% in 2010. The following table sets forth our top five self-developed games by revenue contribution during the
Track Record Period:

For the Year Ended December 31, For the Six Months Ended June 30,
2010 2011 2012 2013
Webgame  Revenue % of Webgame Revenue % of ‘Webgame Revenue % of ‘Webgame Revenue % of
(RMB’000) Revenue (RMB’000) Revenue (RMB’000) Revenue (RMB’000) Revenue
1. Tale of the 24,315 25.6 Soul Guardian I 65,881 17.2 Soul 235917 304  Charmed 97,524 17.0
Dragon Tomb Guardian 11 Westward
Journey
2. Ming Dynasty 21,761 22.9 Fantasy 56,392 14.7 The Ninth 44,692 5.8  Soul 91,636 16.0
Immortal Heaven Guardian 11
3. Soul Guardian I 14,533 15.3 Generals Saga 44,948 11.7 Charmed 43,205 5.6  Conquest of the 45,132 7.9
Westward Universe
Journey
4. Generals Saga 11,998 12.6 Legend of Chaos 43,309 11.3 Heroes Online 40,558 5.2 True King 41,410 7.2
5. Fantasy Immortal 2,244 2.4 Ming Dynasty 41,379 10.8 True King 38,289 49  The Eraof 25,167 44
Storms
Total 74,851 78.7 251,908 65.6 402,661 51.8 300,869 524

Webgames

We have developed webgames with vivid graphics and rich content that have improved on the simpler graphics
and content of first generation webgames. We believe certain of our webgames compare favorably to client-
based games in terms of graphics and content.

Most of our games are role-playing games (“RPGs”). We launched our first turn-based role-playing game in
2009. RPGs enable a large number of players to assume role-playing characters and simultaneously interact with
one another in a virtual world, which continues to exist and evolve while the player is away from the game. Our
games can be played by thousands of players simultaneously on one server. We also develop action role-playing
games (“ARPGs”) and launched our first ARPG in 2011. We believe ARPGs, where combat within the games is
carried out in real time, enhance player engagement and stickiness and encourage purchases of virtual items. We
have also developed other types of webgames, such as strategy games and action fighting games, to diversify our
game portfolio and cater to the different demands and preferences of players.
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Notes:
(D

(@)

(3)

We consider a game to be “launched” when five or more publishing partners begin operating the game on their platforms under non-
exclusive publishing arrangements or one publishing partner begins operating the game on its platform under an exclusive publishing

arrangement.
We grant exclusive licenses to publish certain games to selected publishing partners on a case-by-case basis, which are beta tested on
such publishing partners’ platforms instead of 9/wan. Please refer to the section headed “— Our Game Development Business —

Publishing Partners.”

We consider a self-developed game to be “phased out” when such game ceases to be operated on any platform. We consider a
licensed game to be “phased out” when such game ceases to generate revenue on 9/wan. Pursuant to the cooperation agreements
with publishing partners, we work with our publishing partners to (1) give prior notice to players and (2) encourage players to
consume all the game credits before the phase out, therefore, the unused game credits are minimal. As our publishing partners may
have different strategies in engaging players, some publishing partners may allow players to convert the unused game credits for
players’ usage in other games operated by them. For games published on 9/wan, we give prior notice to players of any upcoming
phase out of such games. All unused game credits can be transferred to other games published on 9/wan upon request of players.
Any unused virtual items of our phased out games published on all platforms will be cancelled. Legend of the Condors and Tale of
the Dragon Tomb were published on platforms of our publishing partners and 97/wan.

Some of our most successful games are described below:

Ming Dynasty

Launched in the third quarter of 2009, Ming Dynasty was our first strategy game. Set in the Ming Dynasty,
players can raise and maintain an army, govern the empire, fight and repel invaders and defend their homeland.
Ming Dynasty is currently published on over 50 platforms in China, Hong Kong, Macau, Taiwan, the United
States, Singapore and Malaysia. Ming Dynasty was awarded “The Best Webgame of 2009” in the Seventh China
International Cyberculture Exposition in December 2009.

Soul Guardian 1

Launched in the second quarter of 2010, Soul Guardian I is a turn-based RPG based on immortality myths.
Players can join one of three factions, Heavenly Way, Nine Phantoms and Celestial Palace, and choose a
profession, such as swordsman, puppet master, yin yang practitioner, phantom and Taoist master. Soul Guardian
I encourages players to embark upon adventures by slaying enemies with magic, building mythical gardens,

138



BUSINESS

contesting landmarks, sailing the seas, handling manuscripts and engaging in mass competitions. Soul Guardian 1
is currently published in China, Hong Kong, Macau, Taiwan, South Korea, Singapore and Malaysia.

Soul Guardian 11

Leveraging on the success of Soul Guardian I, we developed and launched its sequel, Soul Guardian II, in
November 2011. Soul Guardian II is a real-time combat ARPG based on immortality myths and a sequel of Sou!/
Guardian 1. Players can choose from the three major schools, Happiness, Star and Sky, and the major
professions, Souls of Martial Art, Wings of Imagination, Guards of Law and Secrets of Heaven, to create unique
characters. Players’ equipment and strengths can be upgraded by completing various missions and slaying
enemies with magic. Soul Guardian II is currently published on over 160 platforms in China, Hong Kong,
Macau, Taiwan, South Korea, Singapore, Malaysia, Thailand and Vietnam. Soul Guardian Il was awarded “The
Most Innovative Webgame in 20117 by the Fifth China Webgame and Mobile Game Summit in April 2012 and
“2012 Top 10 Popular Webgames” by the China Game Industry Annual Conference in January 2013.

True King

Launched in the fourth quarter of 2011, True King was our first webgame licensed exclusively to Tencent. The
game is set in China’s Warring States period, when the Qin, Zhao, Qi and Chu states were vying for dominance.
Players can choose to become a warrior, archer or mage, and develop their characters as they fight to unify
China. Since its launch, True King has consistently ranked among Tencent’s top 10 most popular webgames.
Furthermore, in July 2012, True King was awarded “2012 Most Innovative Game” by Tencent QQ.
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Fantasy Immortal

Launched in the fourth quarter of 2010, Fantasy Immortal is a turn-based RPG, the setting and storyline of which
are based on Taoist myths. Players can choose from three main factions, paradise, lord of demons, and
transcendence, and five main professions, brahma, golden quill, martial hero, Taoist master and asura. Players
can experience innovative in-game features, including customization of player equipment, training and fusion of
magical weapons, mastery of all five main professions, and other innovative modes based on Chinese folklore. In
addition to the main storyline and side quests, players can complete daily quests, recurring missions and raid and
transport missions, as well as engage in treasure hunts. Fantasy Immortal is currently being published in China,
Hong Kong, Macau, Taiwan, Thailand, Vietnam and South Korea.

Fantasy Immortal II: Ascension

Fantasy Immortal 1I: Ascension is a cartoon-style turn-based RPG launched in the third quarter of 2012 and a
sequel of Fantasy Immortal. Players can select from five classes, heavenly deity, Taoist master, phantom, flying
quill and celestial elder, and engage in a variety of activities, such as conquering enemies and competing on the
top player ranks. Fantasy Immortal II: Ascension has numerous unique in-game features, such as battle, fashion,
equipment and spirit beast. Fantasy Immortal II: Ascension is currently published in China, Taiwan, Vietnam,
Thailand, Malaysia and South Korea.
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Charmed Westward Journey

Launched in the third quarter of 2012, Charmed Westward Journey is an ARPG based on Journey to the West,
one of the four major classical Chinese novels. Players can select from three different factions, Kunlun, Penglai
and Fairyland, and three different professions, Heavenly General, Celestial Elder and Demon. Players can
upgrade their character’s attributes and equipment by participating in the main storyline and completing tasks.
Charmed Westward Journey is currently published in seven countries and regions, including China, Hong Kong,
Macau, Taiwan, Thailand, South Korea, Vietnam and Indonesia. Charmed Westward Journey was awarded
“China’s Most Valuable Webgame 2012” at the Third China Original Webgame Summit Meeting in December
2012 and “2012 Quality Webgame (Golden Finger Prize)” at the China Game Industry Annual Conference in
March 2013.

As of June 30, 2013, we expected to commence beta testing of at least five webgames by the end of 2013 and at
least 12 webgames in 2014, respectively.

Mobile Games

Given the similarities between webgames and mobile games, we believe that we will be able to leverage our
proprietary game development capabilities, including intellectual properties, game genres, game development
talents and data analytics engine, in developing new mobile games. We have formed a dedicated mobile game
division with expertise and experience in mobile game development to focus on this fast-growing market. No
specific government approval other than for webgame development is required in the PRC to develop mobile
games. Mr. Wang, our chief executive officer, leads our mobile game business. He has extensive experience in
various online entertainment industries, including online music, e-magazines and webgames. We believe that this
experience will prove beneficial to the development and operation of our mobile game business given the
similarities in business models between the online music, e-magazine, webgame and mobile game industries,
such as similar content development processes and the necessity of cooperating with a large network of business
partners, including publishing platforms and payment channels. By the end of 2014, we expect to involve 15% to
20% of our game development staff in mobile game development. As with our webgame business, we adopt the
item-based revenue model in our mobile game business and our mobile game revenue is primarily generated
from the sale of virtual items.

We launched our first mobile game, The Era of Storms, on Android and iOS platforms in the second quarter of
2012, which is a strategy war game based on Romance of the Three Kingdoms, one of the four major classical
Chinese novels. Players assume the role of commander in chief and rule over their own countries, developing
cities and fortifications, building up armies and conquering enemies. The Era of Storms has been well received,
generating monthly gross billings of over RMB14 million in August 2013 and ranked among top five most
downloaded mobile games on Anzhi marketplace, a popular Android marketplace in China, in March 2013 and
was awarded “Game of the Year” of 2012 by Anzhi.com.
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We are developing mobile games that leverage elements of our successful webgames. Building mobile games on
established webgames will enhance the loyalty of our existing webgame players while attracting new mobile
players by leveraging our proven success. We are also developing a number of non role-playing mobile games
such as card games, tower defense games and match-3 puzzle games to diversify our mobile game portfolio.

We plan to continue to invest in game development, acquire intellectual property, and invest in mobile game
studios. We recently made a minority investment in Appionics, the owner and operator of the Animoca studio,
which is a developer and publisher of cross-platform mobile apps for smartphones and tablets for a global
audience, and plan to cooperate with Appionics to distribute our mobile games overseas. Appionics has published
over 350 innovative games across multiple mobile platforms including iOS and Android, which have been
downloaded approximately 170 million times globally as of July 31, 2013. Appionics was named one of the
PocketGamer.biz Top 50 Mobile Developers of 2013, and won two Gold Awards at the Hong Kong ICT Awards
2013 for Best Business and Best Digital Entertainment Software. We plan to develop mobile games adapted for
international markets and leverage Appionics’ rich experience in publishing mobile apps in overseas markets
such as the United States, Europe, Korea, Japan and Asia. Details of this investment are set forth in Note 18 to
the Accountant’s Report in Appendix I to this prospectus.

We believe that we are well positioned to sustain our mobile game business and maintain our market position in
the highly competitive mobile game market as we continue to (i) capitalize on our proprietary game analytics
capabilities and the intellectual properties of our existing successful games to develop popular games,
(i1) develop and maintain a large game portfolio so as to reduce product concentration risks, and (iii) maintain
long-term relationships with a large number of publishing partners so as to reduce channel concentration risks.
We also plan to leverage our experience in publishing webgames to engage in mobile game publishing business
and publish both self-developed mobile games and licensed or acquired mobile games in the future.

In webgame market, we target players who prefer to play games that are more flexible in terms of each session’s
duration relative to client-based games. Most of the webgames we launched are action or turn-based role-playing
games, which prove to be the most popular genre for this specific target audience. In mobile game market, we
target an even broader audience with more diversified demographics who play games for five to 30 minutes on
average per session on their mobile devices. As a result, we believe that our webgames and mobile games
complement rather than compete with each other, as they cater to different types of gaming entertainment needs
even though the overall target audience pool may overlap with each other. Furthermore, as a webgame and
mobile game developer, we work in two distinctly different ecosystems, and have not observed any direct
competition between the webgame publishers and mobile game publishers.

As of June 30, 2013, we had three mobile games in operation. As of June 30, 2013, we expected to commence
beta testing of at least six mobile games by the end of 2013 and at least 12 mobile games in 2014, respectively.
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Proprietary Game Analytics Engine

We have built a proprietary game analytics engine that is central to our game development process. Our game
analytics engine tracks, analyzes and reports certain game data we have as a game developer and game publisher.
As a game developer, we have access to in-game behavior metrics and player activity data. As a game publisher,
we also have access to player demographics, source of traffic and advertising efficiency data of all games beta
tested or published on 9/wan. We perform a comprehensive correlation analysis of player demographics, paying
patterns and in-game behavior to generate insights into player behavior and preferences that are used by our
game development studios to develop and optimize our games. We believe our proprietary game analytics engine
is a critical resource for ensuring game quality, maximizing success, understanding player behavior, enhancing
the quality of the player experience and optimizing the monetization potential.

Game Development and Optimization Process

We have strong in-house game development capabilities. Our game development process can be divided into
four general stages as set forth in the chart below. The first three stages usually take eight to ten months, while
the final stage is ongoing until a game is phased out. Throughout the process, our proprietary game analytics
engine plays a crucial role in supporting our core decision making.

Ongoing Optimization

Project Initiati Devel t i Launch
roject Initiation and Developmen Beta Testing auncl and Development

. Project Initiation and Development

In formulating a new game, we typically incorporate the analysis of the latest trends relating to entertainment and
popular culture through a variety of datapoints such as the latest ranking of online literature and ranking of
popular keywords on mainstream search engines. We then conduct an in-depth feasibility study assisted by our
proprietary game analytics engine and form a project team to formulate a new game development plan. In
addition to developing games with new themes, we also leverage our existing popular IPs or build on existing
source codes to develop sequel games, such as Soul Guardian and Soul Guardian II, and Fantasy Immortal and
Fantasy Immortal II: Ascension, which we believe allows us to introduce sequel games more quickly and manage
our game development risks.

This stage usually takes four to nine months and concludes with a version of a new game for beta testing.

J Beta Testing

We go through a few rounds of internal tests to resolve all major technological issues and software bugs that may
exist in the test version of the game. We subsequently put the new game into trial operations on 9/wan or
platforms of publishing partners, continually monitoring and analyzing player behavior in order to optimize
monetization potential. Our mobile games are beta tested on various mobile platforms.

During beta testing, we capture, monitor and analyze player activity on a daily basis through our proprietary
game analytics engine. For an RPG, the time players spend on different areas of the in-game environment and the
purchase and consumption patterns of virtual items are captured by the engine. The correlation of these two
behavioral patterns is further analyzed to generate additional insights to optimize the game, for instance, through
introduction of new items.

At this point the new game is not considered “launched” even though it may have commenced generating
revenues. If there are major issues that cannot be resolved or if certain operating metrics are significantly below
expectation, the game project may return to its development phase for further development or in some situations,
abandoned. This stage usually takes two to three months.
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. Launch

We consider a game to be “launched” when five or more publishing partners begin operating the game on their
platforms under non-exclusive publishing arrangements or one publishing partner begins operating the game on
its platform under an exclusive publishing arrangement.

During this stage, apart from launching a mass marketing campaign for the new webgame through our own
publishing platform, 9/wan, we also license the webgame to our publishing partners. Our mobile games are
launched and published on various mobile platforms. After launch, we continue to closely monitor the player
data to help us improve the new games.

J Ongoing Optimization and Development

We continually monitor and analyze player behavior and virtual item purchase and consumption patterns in our
games. We believe a fair and competitive game environment is crucial to the success of a game because players
are only willing to purchase virtual items in games that they perceive as fair and in which there is a clear path for
advancement. Therefore, we endeavor to maintain fair competition in our games and avoid creating an
imbalanced game that only favors high paying players.

Leveraging on our proprietary game analytics engine, we continue to optimize the games on a real-time basis and
roll out new contents periodically. We also organize in-game events to strengthen our game communities, generate
more interest in our games, as well as to increase monetization. As a result of our effort in ongoing optimization
and development, the average MPUs for our games increased significantly from approximately 69,000 in 2010 to
approximately 758,000 for the six months ended June 30, 2013, and the ARPPU for our games also increased
from RMB60 in 2010 to RMBS83 for the six months ended June 30, 2013. We believe our games typically have a
longer life cycle than the industry average of 12 to 24 months as a result of our ongoing optimization and
development. For example, Ming Dynasty, the first game we launched in 2009, continues to generate monthly
gross billings of approximately 7% of its peak monthly gross billings in June 2013.

As of December 31, 2010, 2011 and 2012 and June 30, 2013, we had approximately 280, 650, 1,400 and 1,450
game development personnel, respectively. Most of our software programmers and testing engineers have
university or post-graduate degrees. We plan to continue to expand our game development team by recruiting
from top universities in China.

Revenue Model and Pricing

We use the item-based revenue model for all of our games. Under the item-based revenue model, players can
play the basic features of the games for free. We generate revenues when players purchase virtual items that
enhance their in-game experience by, for example, enhancing the powers, abilities, attractiveness and social
interaction of their characters, or enabling them to advance in the game more quickly. Certain of our virtual items
such as VIP cards have a fixed expiry date while others do not. We issue game credits which are purchased by
players and subsequently exchanged for virtual items within our games. Our game development revenue consists
of (i) our share of revenue generated by the games we develop and publish on the platforms of our publishing
partners and collected by these publishing partners, (ii) a certain percentage of revenue generated by the games
we develop and publish on 9/wan and (iii) licensing revenue received from our publishing partners and technical
support income from third-party game developers.

We determine the price of each virtual item, generally based on an analysis of certain benchmarks, such as the
extent of advantage that the virtual item brings to the player’s character, the level of demand for the virtual item
and the price of similar virtual items offered in other webgames. The prices of virtual items in our games vary
widely. Under the cooperation agreements with our publishing partners, we, as the game developer, have the sole
discretion in determining the price of in-game virtual items. We adopt consistent pricing strategies for virtual

144



BUSINESS

items in our games published on 9/wan and the platforms of our publishing partners. We also allow third-party
publishing platforms to offer marketing discounts on virtual items to players with our prior consent. For our own
games, we maintain a database that tracks the number and price of each virtual item sold as well as player
behavior in response to the launch of a virtual item. Therefore, for our games published by our publishing
partners, we are able to track the number and standard prices of game credits and virtual items sold in our games.
Pursuant to the cooperation agreements with our publishing partners, game credits are translated into monetary
value at a pre-agreed ratio. Therefore, we can calculate the gross billings from our sales record of game credits at
their standard prices and verify our publishing partners’ gross billings record upon settlement. We do not track
the marketing discounts offered by our publishing partners as they bear the costs of such marketing discounts
while our share of revenue remains unaffected. We adjust the pricing of certain virtual items based on
consumption patterns and other factors and provide discounts for virtual items under certain circumstances such
as promotions.

Publishing Partners

In addition to our own publishing platform, we publish most of our games in cooperation with third-party
platform operators. We had 79, 131, 321 and 380 publishing partners as of December 31, 2010, 2011 and 2012
and June 30, 2013, respectively. Our games can be played on popular websites such as those operated by
Tencent, Qihoo360, YY and 4399. We have established and maintained long-term business relationships with our
major publishing partners and the high quality of our games has attracted their commitment to prioritize
resources in publishing our games on their platforms. Before we launch a new game, we evaluate different
publishing partners to decide which partners are most suitable in terms of user traffic, user base and certain other
factors so as to maximize the gross billings of our new game.

For each game that is published on a publishing partner’s platform, we enter into a separate cooperation
agreement with that partner, granting it the right to publish, promote, distribute and service the game in specified
territories. Our publishing partners are responsible for collecting payments from players and sharing gross
billings generated from our games with us. This percentage is negotiated on a game-by-game basis, and may vary
from game to game and publisher to publisher, factoring in a number of factors, including but not limited to the
country or region where the game is being published, the scale of the publisher’s platform, the allocation of the
cost of maintaining servers that host the games and the amount of gross billings. Currently, approximately 20%
to 40% of the gross billings generated from our self-developed games published by our publishing partners are
attributed to us as game developers and approximately 60% to 80% are attributed to our publishing partners.

Payments from our publishing partners to us are usually settled on a monthly basis. Our sales department checks
our records of virtual item sales against the records of gross billings of our publishing partners at the beginning
of the following month and both parties agree on the billing records. Our sales department subsequently asks our
finance department to issue invoices to our publishing partners accordingly and collects our portion of revenue
sharing.

Under the cooperation agreements:

. our publishing partners are responsible for the sales and marketing of our games as well as certain that do
not require in-game technical support aspects of player service;

d we provide our publishing partners content updates and on-going technical support for the operations of
our games, as well as preventing, detecting and resolving in-game cheating and hacking activities;

. we obtain and maintain the relevant intellectual property rights to our games. Our publishing partners are
entitled to terminate the agreements if we fail to obtain and maintain the intellectual property rights and
qualifications pertaining to our games, and we are responsible for all monetary damages caused, including
direct damages, indirect damages and all reasonable expenses related to the compensation of any damages;

J our publishing partners obtain and maintain, or have confirmed to be in the process of obtaining, the
relevant publishing licenses. We are entitled to terminate the agreement if our publishing partners fail to do
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so and our publishing partners are responsible for all monetary damages caused, including direct damages,
indirect damages and all reasonable expenses related to the compensation of any damages;

. we have the sole discretion to determine the prices of in-game virtual items;

J each party agrees to keep certain information confidential and not disclose that information without the
consent of the other party;

. the cooperation agreements are renewable upon mutual agreement; and

i we generally have broad termination rights, such as if a publishing partner promotes our games under a
different name or grant virtual items to players for testing purposes without our prior authorization.

As of the Latest Practicable Date, substantially all of our publishing partners had obtained Network Cultural
Business Permits (CH#% AL RS & 77T 7)),

We generally grant non-exclusive licenses to our publishing partners. We may, however, grant exclusive licenses
to publish certain games to selected publishing partners on a case-by-case basis. For exclusive licenses, we
usually charge an upfront licensing fee in addition to receiving our portion of revenue under the revenue sharing
arrangement. As of June 30, 2013, 11 games were published under exclusive licenses with our publishing
partners.

While our games are mainly published in China, we have international publishing partners operating our games
overseas. We license our games to publishing partners in international markets, including Hong Kong, Macau,
Taiwan, Japan, South Korea, Singapore, Malaysia, Thailand, Vietnam and the United States. All of our overseas
revenues were generated from revenue sharing and licensing fees of our games licensed to international
publishing partners during the Track Record Period. We expect our overseas game development revenue will
continue to contribute a meaningful portion of our total revenue.

Our five largest third-party publishing partners for each of the years ended December 31, 2010, 2011 and 2012
and the six months ended June 30, 2013 accounted for approximately 20%, 26%, 30% and 33% of our total
revenue during those periods, respectively. Our largest publishing partner for each of the years ended
December 31, 2010, 2011 and 2012 and the six months ended June 30, 2013 accounted for approximately 5%,
8%, 9% and 13% of our total revenue during those periods, respectively.

As of June 30, 2013, none of the Directors, their associates or any shareholders of the Company (who or which to
the knowledge of the Directors owned more than 5% of the Company’s issued share capital) had any interest in
any of our five largest publishing partners.

Our Game Publishing Business
Our Own Publishing Platform

We operate our own publishing platform, 9/wan, an online webgame platform that uses broadband connections,
large server clusters, encryption and compression to stream game content to players’ devices. 9/wan has grown
rapidly since its establishment in 2007, attracting approximately 7.5 million average MAUs for the six months
ended June 30, 2013, compared to approximately 5.2 million, 3.6 million and 2.7 million average MAUs for the
years ended December 31, 2012, 2011 and 2010, respectively. The average MPUs of games published on 9/wan
increased significantly from approximately 30,000 for the year ended December 31, 2010 to approximately
115,000 for the six months ended June 30, 2013 and the ARPPU of such games increased from RMB125 for the
year ended December 31, 2010 to RMB282 for the six months ended June 30, 2013. As of June 30, 2013, 9/wan
had approximately 179 million registered players, compared to approximately 141 million, 88 million and 47
million registered players as of December 31, 2012, 2011 and 2010, respectively. 9/wan was named as one of the
“Top 10 Game Operating Platforms” by Baidu Game Billboard (1 E B8 Z285) in both 2011 and 2012.
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We published 20 self-developed and 59 licensed webgames on 9/wan as of June 30, 2013. For each game
published on 91/wan, we create a dedicated webpage that provides detailed game information as well as a forum
for players. Please refer to the section headed “Financial Information — Description of Selected Income
Statement Line Items — Revenue” for the contribution of our self-developed games and licensed games to our
game publishing revenue.

Our 9/wan team meets with third-party game developers from time to time to identify quality games which we
may consider licensing and publishing on 9/wan. When selecting licensed games, we consider whether such
games complement our own portfolio. We also select games that we believe are well received and may attract
more players to our platform. Our own sizeable publishing platform enables us to compile a comprehensive,
proprietary player behavior database to support our data-driven approach to game development. 9/wan also
serves as a valuable platform on which we can beta test our games, enabling us to optimize our games according
to player data and feedbacks prior to launch, enabling us to more successfully promote our games to our
publishing partners.

Revenue Sharing

For our own games published on 9/wan, the gross billings received from such games are shared between our
game development business and game publishing business, in a proportion similar to the arrangement with third-
party licensees. Currently, approximately 20% to 40% of the gross billings generated from our licensed games
are attributed to our game licensors as game developers and approximately 60% to 80% are attributed to us as
game publishers. For each licensed games we publish on 9/wan, we enter into a cooperation agreement with the
game developer. The terms of these cooperation agreements are similar to the cooperation agreements we enter
into with our publishing partners for our own games. Please refer to the section headed “Business — Our
Businesses — Our Game Development Business — Publishing Partners” for details of the cooperation
agreements.

For the years ended December 31, 2010, 2011 and 2012 and the six months ended June 30, 2013, 66%, 63%,
52% and 52%, respectively, of our game publishing revenues were generated from operating our own games, and
34%, 37%, 48% and 48%, respectively, from operating games developed by third parties.

Our five largest game licensors for each of the years ended December 31, 2010, 2011 and 2012 and the six
months ended June 30, 2013 accounted for approximately 21%, 11%, 13% and 12% of our total revenue during
those periods, respectively. Our five largest licensors in 2010 and 2011 included a licensor and business partner
of us, who had the right to license a game co-developed by us and such licensor. As agreed between us and such
licensor, we own the intellectual property right of the game while the licensor has the right to license the game to
all publishing platforms in the PRC, including 9/wan. When the licensor licensed the game to 9/wan, the
publishing revenue received by 9/wan after revenue sharing was recognized as revenue from a licensor. Such
arrangement commenced in June 2009 and ceased in March 2011. Our largest game licensor for each of the years
ended December 31, 2010, 2011 and 2012 and the six months ended June 30, 2013 accounted for approximately
9%, 3%, 6% and 7% of our total revenue during those periods, respectively.

As of June 30, 2013, none of the Directors, their associates or any shareholders of the Company (who to the
knowledge of the Directors owned more than 5% of the Company’s issued share capital) had any interest in any
of our five largest game licensors.

Payment Channels

Players on 9/wan can purchase game credits of games published on 9/wan through their player accounts with us,
which can be used to exchange for virtual items offered in such games. Players can credit their accounts through
online banking transfers or pre-paid cards. We cooperate with major online payment platforms in China such as
Alipay, 99bill, Yeepay and major pre-paid card service providers in China such as Shenzhoufu.
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Marketing and Promotion

We focus most of our marketing and promotional efforts, including online performance-based advertisements, to
generate user traffic for 9/wan and promote games published on 9/wan by placing online performance-based
advertisements on search engines, video, music, literature and game websites in China. We monitor and analyze
the effectiveness of our marketing efforts real-time in order to optimize the effectiveness of our marketing and
promotion activities. We also increase 9/wan’s player stickiness and organic traffic by building a highly
interactive and informative online game community and through customer loyalty programs. As of June 30,
2013, we had a dedicated marketing team of 19 employees.

We also work closely with publishing partners to limit the conflicts of launch schedules of our new webgames
with the other new games they publish. From time to time, we also cooperate with our publishing partners for
game promotion, purchase for single players, and exclusive interviews of top players. For example, we organized
an online “beauty contest” for players of one of our most popular cartoon-styled games, Fantasy Immortal I1:
Ascension, to improve user stickiness and promote player interaction.

As a result of our marketing and promotion efforts, 9/wan’s registered players significantly increased from
approximately 47 million as of December 31, 2010 to approximately 179 million as of June 30, 2013.

Technology and Network Infrastructure

Our advanced technologies, built on the foundation of over 30 successful game launches, allow us to efficiently
and effectively address the technical challenges associated with game development. Typically our developed
games have the following features:

d Operational Scalability. Due to our proprietary software technologies, we are able to host more players
concurrently online within a single server, which enables more players to interact simultaneously to
promote player stickiness of our games.

. Transmission Efficiency. Our proprietary optimized communication protocol can minimize bandwidth
consumption between players and servers. As a result, players experience reduced latency, thereby
improving their experience.

d Cross-server Flexibility. We embed flexibility in the code base of our games to enable players in
different servers to interact with each other. As a result, we can reduce the number of server mergers that
would require suspension of game operations that negatively impacts player experience.

i Real-time Updates. We have developed a proprietary update module which enables us to process game
updates without suspending servers, thereby reducing disruption.

We have built an extensive network infrastructure to fully support our operations. As of June 30, 2013, we
maintained 4,038 servers, most of which are located in third-party Internet data centers (“IDCs”) in 14 major
cities in China and Taiwan. Our network infrastructure is administered by 50 full-time engineers who handle
system and hardware operation and maintenance. Our network infrastructure brings us not only scalability but
also cyber security:

. Scalability. Our self-developed cloud computing architecture enables high performance and linear
scalability of our systems. We are able to create multiple groups of virtual game servers base using a single
physical server which improves the flexibility of our game operations.

. Stability: Our high availability data system ensures that back-up servers are connected into our network
within minutes once master servers experience technical difficulties. In addition, our internally developed
operation and maintenance system closely and constantly monitors the usage of resources such as CPU,
memory and network, repairs common technical issues and alerts relevant game development teams of
unusual technical difficulties. As a result, our game operations are highly stable.
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J Security:  'We have engaged the highest level of firewall services for commercial players from our IDC
service providers to safeguard against sophisticated cyber-attacks, including the professional Anti-DDoS
system. Moreover, all of our player data are encrypted and saved in at least two different places within our
internal servers rather than client-based servers, protected by access control, and further backed up in our
long-distance disaster recovery system, so as to minimize the possibility of data loss.

During the Track Record Period and the subsequent period up to the Latest Practicable Date, we had not
experienced any material network disruptions or incidents of hacker attacks.

Player Service

We provide high-quality player service and are responsive to the needs of our players on our own publishing
platform, 9/wan. When our players make service inquiries, one of our player service representatives acts as the
initial point of contact and, if the inquiry involves game-related technical problems, liaises with a member of our
game development teams. We investigate and address irregularities in game operation reported by players,
including eliminating cheating programs that are used by players to enable their game characters to acquire
superior in-game capabilities. Typical requests handled by us include addressing problems in adding value to
player accounts, retrieving forgotten passwords, recovering lost player accounts, and other game-related
questions. Our player service is provided through call centers and online player service, including online forums
and in-game player service. VIP players (who achieve a certain amount of spending on our games) also have
access to more personalized player service, including more value-added account management services. We have
a player service team of more than 100 employees dedicated to servicing players on 9/wan.

For our games published on our publishing partners’ platforms, we as game developer provide certain player
services to players jointly with the publishing partners. If our players experience game-related technical
problems, our game development teams, upon request of our publishing partners, quickly respond to our players’
inquiries and solve the technical problems from the back end.

Pursuant to the Listing Rules, we are required to disclose the percentage of revenue attributable to our five
highest paying players if such percentage account for more than 30% of our total revenue. Due to the nature of
our business, our five highest paying players generate substantially less than 30% of our total revenue. As of
June 30, 2013, none of the Directors, their associates or any shareholders of the Company (who or which to the
knowledge of the Directors owned more than 5% of the Company’s issued share capital) had any interest in any
of our five highest paying players.

Procurement and Suppliers

Our suppliers include primarily (i) server hosting and bandwidth leasing companies, (ii) outsourcing parties who
provide technical and/or graphic services during our game development process and (iii) third-party payment
channels.

Server Hosting and Bandwidth Leasing

We select our server hosting and bandwidth vendors through bidding processes, and have regularly engaged
several vendors during the Track Record Period with relatively stable prices. We typically enter into server
hosting or bandwidth leasing agreements with our vendors, for initial terms ranging from one to two years, which
are typically automatically renewable upon expiry unless one party notifies the other party otherwise in writing
prior to expiry. Under the server hosting or bandwidth leasing agreements:

. vendors provide server hosting or bandwidth services on a 24-hour basis and prepare technical reports from
time to time;

. we generally pay fixed service fees to these vendors on a monthly basis;
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J vendors maintain the equipment provided by us in good condition;

J we are entitled to use IP addresses distributed by the vendors, subject to the relevant PRC laws and
regulations concerning internet security;

. each party agrees to keep confidential information and not disclose such information without written
consent of the other party; and

. we are entitled to terminate the agreements if the vendors fail to meet certain service standards.

Outsourcing Research and Development Parties

We have maintained long-term relationships with most of our outsourcing research and development parties,
which enables them to better understand our expectations and demands, minimizes their work delays and also
enhances our bargaining power. Since outsourcing parties only contribute to a certain part of our game
development work, we consider the games involving outsourcing work as self-developed and own the relevant
intellectual property rights. We typically enter into outsourcing service agreements for the outsourcing service,
with terms ranging from one month to five years. Under the outsourcing service agreements:

o outsourcing parties provide research and development proposals to us and complete their work according to
the agreed work schedule;

J we generally pay fixed service fees upfront or progress payment according to the payment schedule
incurred by the outsourcing parties, and/or share the gross billings generated from jointly developed games
on a monthly basis;

. we own the intellectual property rights related to the games developed under these agreements;
J outsourcing parties agree not to delegate any obligations to third parties without our consent;
. outsourcing parties agree to keep certain information confidential, including documentary information and

technical information; and

. games researched and developed by outsourcing parties should not be subject to any infringement claims
relating to patents, copyrights, trademarks or other intellectual property rights held by third parties and the
outsourcing parties are liable for all legal consequences caused by these claims.

Payment Channels

We engage third-party payment channels for our game publishing business. We typically enter into payment
service agreements with payment channels, for initial terms ranging from one to two years, which are typically
automatically renewable upon expiry unless one party notifies the other party otherwise in writing prior to
expiration. The handling fees charged by payment channels typically range from approximately 0.4% to 10% of
transaction amounts. During the Track Record Period, over 90% of 91wan’s gross billings were collected through
payment channels with handling fees of less than 10% of transaction amounts.

Under the payment service agreements:

J payment channels are responsible for providing us with electronic payment services on a secure, stable and
convenient basis;

. payment channels are responsible for arranging necessary training and technical support when issues arise;

J payment channels charge us handling fees at an agreed percentage of transaction amounts settled through
such channels, which are directly deducted by the payment channels from the transaction amounts;
settlements with payment channels occur on a real-time basis;
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J we are prohibited from permitting third parties, directly or indirectly, to use the payment systems without
the consent of the channels;

. we agree to comply with all relevant PRC laws and regulations during the course of using the payment
systems; and

J each party agrees to keep certain information confidential, including transaction information, bank account
information, technical information and operational information, and shall not disclose this information
without written consent of the other party.

Charges from our five largest suppliers for each of 2010, 2011 and 2012 and the six months ended June 30, 2013
accounted for approximately 77%, 56%, 31% and 47% of our cost of revenue during those periods, respectively.
Our largest supplier for each of 2010, 2011 and 2012 and the six months ended June 30, 2013 accounted for
approximately 35%, 34%, 8% and 23% of our cost of revenue during those periods, respectively.

As of June 30, 2013, none of the Directors, their associates or any shareholders of the Company (who or which to
the knowledge of the Directors owned more than 5% of the Company’s issued share capital) had any interest in
any of our five largest suppliers.

Competition

We compete primarily with other game developers and publishers in China, including webgame developers and
publishers such as Tencent, Gamegoo, 7Road, KingNet, XD Games, Gamewave and Ourpalm, and client-based
game developers and publishers such as Giant, Kingsoft, Netease.com and NetDragon. Certain of these game
publishers are also our partners in publishing our games during our ordinary course of business. We also compete
with other private companies in China devoted to game development or operation, many of which are backed by
venture capital funds and international competitors. Though the entry barriers of webgame development are
relatively low, we believe our proprietary data analytical capabilities and strong relationship with major
publishing platforms enable us to develop the most popular webgames.

Competition may also come from international game developers and operators, such as Activision Blizzard, Inc.
and Electronic Arts Inc. We believe that domestic game developers and operators, including us, are likely to have
a competitive advantage over international competitors entering the China market, as those companies are likely
to lack operational infrastructure in China and content localization experience for the China market. We cannot
assure you, however, that this competitive advantage will continue to exist, particularly if international
competitors establish joint ventures, form alliances with or acquire domestic game developers and operators. As
we are expanding into the mobile game market, we also compete with other mobile game developers such as
Gamevil, Com2uS and Glu Mobile.

In addition, we also compete for players against various offline games, such as console games, arcade games and
handheld games, as well as various other forms of traditional or online entertainment.

Since we license certain of our games internationally, we also compete with international game developers in
overseas market. The competition in overseas market is highly intensive as we are competing with game
developers all over the world, in particular, those in Japan and South Korea which have built strong reputations
in the online gaming industry.

The market for webgame development is relatively concentrated with increasing competition in recent years,
while the market for webgame publishing is relatively fragmented. We compete primarily on the basis of the
quality or features of our webgames, our operational infrastructure and expertise, the strength of our product
management approach, and the services we offer that enhance our players’ experience. According to iResearch,
we were the largest webgame developer in China by net revenue with a market share of 24% and developed five,
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five and four out of the top 15 webgames in China in terms of gross billings in 2011 and the first and second
halves of 2012, respectively.

Intellectual Property

We recognize the importance of intellectual property rights to our business and are committed to the
development and protection of our intellectual property rights. We rely on copyright, trademark and other
intellectual property law, as well as confidentiality and license agreements with our employees, suppliers,
publishing partners and others to protect our intellectual property rights. Our employees are generally required to
enter into a standard employment contract, which includes a clause acknowledging that all inventions, trade
secrets, developments and other processes generated by them on our behalf are our property, and assigning to us
any ownership rights that they may claim in those works. Despite our precautions, it may be possible for third
parties to obtain and use intellectual property that we own or license without our consent. Unauthorized use of
our intellectual property by third parties, and the expenses incurred in protecting our intellectual property rights,
may adversely affect our business.

As of the Latest Practicable Date, we owned or licensed 44 registered domain names, including our official
website and domain names registered in connection with each of the games we offer. All of our domain names
are either held by, or licensed by our PRC Operational Entities. We generally renew our domain name
registrations once every year and applications for their renewal are usually approximately one to three months
prior to their expiration. Under normal circumstances, the domain name registrations take effect immediately
after the payment of renewal fees. If any of our domain name registrations cannot be renewed for whatever
reason, the domain name registrar may deregister the relevant domain name.

As of the Latest Practicable Date, we owned 119 software copyrights, each of which we have registered with the
State Copyright Bureau of the PRC. As of the Latest Practicable Date, we owned or licensed 120 trademarks,
each in various categories and is registered with China Trademark Office. In addition, we had 134 trademark
applications, each in various categories, pending with China Trademark Office as of the Latest Practicable Date.
We have also filed applications to register certain trademarks in a number of other jurisdictions, including Hong
Kong. We believe we have registered all necessary intellectual property rights for our games offered overseas.

As of the Latest Practicable Date, we had one patent registered with the State Intellectual Property Office of
China.

We have properly completed the registration of all online games we develop or publish with the GAPP except for
eight games, the applications for registration of which have been duly filed with the GAPP. Our PRC legal
advisers, Jingtian & Gongcheng, have advised us that there is no substantial legal obstacle in completing the
registration of the eight games with the GAPP.

Other than the Wangyuan Lawsuit as disclosed below, we did not have any dispute or any other pending legal
proceedings of intellectual property rights with third parties during the Track Record Period. Please refer to the
section headed “— Legal Proceedings and Compliance” for details of the Wangyuan Lawsuit.

Please refer to the section headed “Appendix IV — Statutory and General Information — Further information

about the business of our Company — Our material intellectual property rights” for details of our material
intellectual property rights.
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Employees

As of June 30, 2013, we had 1,899 full-time employees, the vast majority of whom are based in Guangzhou. The
following table sets forth the number of our employees by function as of June 30, 2013:

Number of % of
Employees  Total

Game development . . . ... ... 1,456 76.7%
PUDLiShing . . ..o 247  13.0%
Sales and marketing . .. ... ...ttt 19 1.0%
General and adminiStration .. ......... ...ttt 177 9.3%
Total . ... 1,899  100%

We have established long-term cooperative relationships with top universities in southern China and recruited top
graduates from these universities. We provide intensive customized training to our new hires, all of whom will be
designated to mentors, i.e. experienced employees in relevant teams or departments, who provide them with
constant on-the-job training.

As required by PRC regulations, we participate in various employee benefit plans that are organized by
municipal and provincial governments, including housing, pension, medical and unemployment benefit plans.
We are required under PRC law to make contributions to the employee benefit plans at specified percentages of
the salaries, bonuses and certain allowances of our employees, up to a maximum amount specified by the local
government from time to time. Bonuses are generally discretionary and based on the overall performance of our
business. We also grant share options and plan to grant RSUs to our employees to incentivize their contributions
to our growth and development. We incurred staff costs of approximately RMB23.6 million, RMB68.2 million,
RMB200.0 million and RMB161.4 million for the years ended December 31, 2010, 2011 and 2012 and the six
months ended June 30, 2013, respectively, representing 24.8%, 17.8%, 25.8% and 28.1%, of our total revenue for
those periods. The total amount of contributions we made for employee benefit plans for the years ended
December 31, 2010, 2011 and 2012 and the six months ended June 30, 2013 were approximately RMB1.0
million, RMB5.9 million, RMB16.8 million and RMB11.8 million, respectively.

We have established an employee association that represents employees with respect to the promulgation of by-
laws and internal protocols. Such employee representative conference does not represent employees for the
purpose of collective bargaining. We believe that we maintain a good working relationship with our employees
and we did not experience any significant labor disputes or any difficulty in recruiting staff for our operations
during the Track Record Period.

We enter into a standard employment contract with most of our executive officers, managers and employees.
These contracts typically include a confidentiality provision effective during and up to one year after their
employment with us.

Insurance

We maintain the social insurance for our employees in the PRC in accordance with the applicable laws of the
PRC and requirements from the competent local authorities, of which the insurance premium is borne by us and
the employees in a specific proportion regulated by the relevant PRC laws.

We have not yet taken out any insurance to cover our main business operations in both the PRC and the overseas
markets in line with the market practice. We do not maintain business interruption insurance, key-man life
insurance, insurance policies covering damages to our network infrastructures or information technology systems
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or any insurance policies for our properties. We do not maintain insurance policies against risks relating to the
Contractual Arrangements either.

During the Track Record Period, we did not experience any insurance claims in relation to our business. Please
refer to the section headed “Risk Factors — Risks Relating to Our Business — We have not purchased any
insurance to cover our main assets, properties and business and our limited insurance coverage could expose us
to significant costs and business disruption” for details.

Taxation

Our Company, our subsidiaries incorporated in Hong Kong do not enjoy any tax benefits.

Feidong, our wholly-owned PRC subsidiary, was accredited as a “software enterprise” in June 2013 under the
relevant PRC laws and regulations. As a result, Feidong is exempted from PRC enterprise income tax in 2013
and will enjoy a reduced income tax rate of 12.5% from 2014 to 2016.

Weidong and Feiying, our two PRC Operational Entities, were qualified as “High and New Technology
Enterprises” under the EIT Law in 2010 and as a result entitled to a preferential income tax rate of 15% on their
profits for the years ended December 31, 2010, 2011 and 2012. As of June 30, 2013, they were in the process of
renewing such entitlements by applying to the relevant government authorities. We expect them to be qualified
as “High and New Technology Enterprises” by the end of 2013 and continue to enjoy the preferential tax rate.
According to relevant laws and regulations promulgated by the SAT that have been in effect since 2008,
enterprises engaged in research and development activities are entitled to claim 150% of their research and
development expenses incurred as tax deductible expenses when determining their tax assessable profits for that
year. We have made our best estimate for such deduction to be claimed for the PRC Operational Entities in
ascertaining their assessable profits during the Track Record Period.

Please refer to the section headed “Financial Information — Description of Selected Income Statement Line
Items — Income Tax” for details.

Properties

We lease certain properties in China in connection with our business operations. These properties are used for
non-property activities as defined under Rule 5.01(2) of the Listing Rules and are principally used as our office
premises for our operations. They are located in Guangzhou and Beijing, China.

As of the Latest Practicable Date, we leased a total of 16 properties with an aggregate gross floor area (“GFA”)
of approximately 27,288 square meters, each ranging from a GFA of approximately 139 square meters to 12,000
square meters, and with a lease expiry date ranging from September 2013 to April 2018. As of the Latest
Practicable Date, we did not own any property.

Out of the 16 leased properties, six of the relevant leases have not been registered. According to our PRC legal
advisers, Jingtian & Gongcheng, registration is not a mandatory condition for the validity of the lease agreements
and the absence of such registration will not affect the legality of the lease agreements or impede our use of the
relevant properties. The lack of lease registration may subject the company to an administrative penalty of up to
RMB10,000 for each non-registered lease. In addition, we are of the view that we can relocate to other
comparable properties, if necessary, without any material adverse effect on our operations and financial
conditions.

According to section 6(2) of the Companies Ordinance (Exemption of Companies and Prospectuses from
Compliance with Provisions) Notice, this prospectus is exempted from compliance with the requirements of
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section 342(1)(b) of the Companies Ordinance, which requires a valuation report with respect to all our interests
in land or buildings, for the reason that as of June 30, 2013, each of our property interests has a carrying amount
below 15% of our consolidated total assets.

Legal Proceedings and Compliance

We may be subject to legal proceedings, investigations and claims relating to the conduct of our business from
time to time. We may also initiate legal proceedings in order to protect our contractual and property rights.

We are not currently a party to, nor are we aware of, any legal, arbitral or administrative proceedings,
investigations or claims. We have not experienced any non-compliance which, in the opinion of our
management, is likely to have a material adverse effect on our business, financial condition or results of
operations. Further, we had not encountered any material claim, complaint or dispute in relation to the operations
or phase-out of our games during the Track Record Period and the subsequent period up to the Latest Practicable
Date. Our PRC legal advisers, Jingtian & Gongcheng, had advised us that, during the Track Record Period and
the subsequent period up to the Latest Practicable Date, we had complied with applicable PRC laws and
regulations in all material respects and were not subject to any material administrative penalties for any non-
compliance with the PRC laws. With respect to our overseas business, we had complied with the relevant
overseas laws and regulations in material aspects during the Track Record Period and the subsequent period up to
the Latest Practicable Date.

In August 2013, we received a notice of action from Beijing Shijingshan People’s Court in relation to a lawsuit
commenced by Beijing Wangyuan Shengtang Entertainment Limited (“Wangyuan”) against Weidong, alleging
that the text in a webpage banner used to promote one of the games published by 9/wan infringed the plaintiff’s
licensed trademark rights (the “Wangyuan Lawsuit”). The damage sought by Wangyuan in the statement of claim
under the Wangyuan Lawsuit is RMB200,000, which, together with the relevant legal cost, represents our
maximum financial exposure in the Wangyuan Lawsuit. Weidong intends to file a dispute of jurisdiction and
move the Wangyuan Lawsuit from Beijing to Guangzhou and subsequently file a defense in due course. As
advised by Guangdong Tongyee Law Firm, our legal advisers in respect of the Wangyuan Lawsuit, (i) the text in
question appeared as part of the general text content of the webpage banner and was not used for trademark
purpose; (ii) the plaintiff is not the owner or exclusive licensee of the subject trademarks and has not been
authorized by the owner to initiate the lawsuit and hence does not have the right to initiate the lawsuit; (iii) there
is no evidence to support the damages claimed by the plaintiff; and (iv) the Wangyuan Lawsuit should be
dismissed for trial because Beijing Shijingshan People’s court does not have personal jurisdiction over the case.
We have subsequently received a court ruling, according to which the plaintiff has withdrawn the lawsuit in order
to collect additional evidence. However, we have not received any notice of any other lawsuit commenced by the
plaintiff against us as of the date of the prospectus. Based on the foregoing, our Directors are of the view that the
Wangyuan Lawsuit will not have any material adverse effect on our business and financial condition. Subsequent
to the Wangyuan Litigation, we have further enhanced our internal control measures in relation to intellectual
property rights. Our in-house legal counsel reviews game contents and game-related marketing materials before
launch to ensure no infringement of third parties’ intellectual properties. Please refer to the section headed “—
Risk Management — Internal control risk management — System, policies and measures” for details of our
international control measures in relation to intellectual property rights.

During the Track Record Period, we have had incidents of non-compliance relating to our game development and
publishing businesses during the process of improving our internal control as a private start-up company:

. In August 2012, Feiyin was fined RMB15,000 by the administrative enforcement team of the Guangzhou
Culture Bureau (17 3C{L/%) in an administrative proceeding for licensing one of its games to a third-
party platform that did not have a Network Cultural Business Permit. This lapse occurred while we were in
the process of improving our internal control as a private start-up company and did not manage to review
qualifications of all our publishing partners and relied more on the representations and warranties made by
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our publishing partners, including those relating to their publishing licenses, in our cooperation agreements.
Please refer to the section headed “Regulations — Regulations Relating to Value-Added
Telecommunication Business — Regulation of Licenses” for details of licensing requirements of
publishing platforms. Please refer to the section headed “Risk Factors — Risks Relating to Our
Business — We rely on third-party platforms to distribute a significant number of our webgames and our
business and results of operations may be materially and adversely affected if these third-party platforms
fail to fulfill their obligations to us, or if we fail to maintain relationships with a sufficient number of
platforms, or if the platforms lose popularity among Internet users.”

. In November 2011, Weidong was publicly criticized by the MOC for promoting one of the webgames it
published using advertising materials that included content which was found to propagate obscenity and
thus prohibited by Article 9 of The Interim Measures for the Administration of Online Games
(CHAR B2 5 B 1T %)), This lapse occurred while we were in the process of improving our internal
control as a private start-up company and did not manage to review the contents of all licensed games and
relied more on the representations and warranties made by our game licensors on the legality of their
games in our cooperation agreements. As a matter of enforcement, the MOC asked its local counterparties
to investigate the publicly criticized companies and, if the local culture bureaus believe the non-compliance
exists, they may impose administrative fines of RMB10,000 to RMB30,000 and/or corrective measures if
necessary. As of the date of the prospectus, we have not received any notice of any investigation or
administrative measures from any local culture bureau in this regard. Please refer to the section headed
“Risk Factors — Risks Relating to Our Industry — The PRC government may prevent us from distributing,
and we may be subject to liability for, content deemed to be inappropriate.”

. In January 2011, Weidong was fined RMB20,000 by the administrative enforcement team of the
Guangzhou Culture Bureau (M i 3C{L %)) in an administrative proceeding because one of the webgames it
licensed and published solicited players to pay for the chance to win virtual items based on random
selection through a lucky draw, wager or lottery and therefore violated The Interim Measures for the
Administration of Online Games ((¥#%%2EE BT HHA)). This lapse occurred while we were in the
process of improving our internal control as a private start-up company and did not manage to fully comply
with the then newly-issued regulation. As of the date of the prospectus, we have not been penalized by any
administrative authorities for similar incidents. Please refer to the section headed “Risk Factors — Risks
Relating to Our Industry — The laws and regulations governing the webgame industry and related
businesses in China are developing and subject to future changes. If we or any of the PRC Operational
Entities fail to obtain or maintain all applicable permits and approvals, our business and operations would
be materially and adversely affected.”

Our Directors are of the view that none of these non-compliance incidents had a material adverse effect on our
business, financial condition or results of operations. We have adopted internal control measures to prevent
similar future occurrences, including our internal review of the status of intellectual property rights of our own
games and the games we plan to license from third-party game developers and the required licenses of our
publishing partners, before we enter into any cooperation agreements with publishing partners or third-party
game developers.

Risk Management

We are devoted to establishing risk management and internal control systems consisting of an organizational
framework, policies, procedures and risk management methods that we consider to be appropriate for our
business operations, and we are dedicated to continuously improving these systems. We have in place a
comprehensive group-wide risk management framework and a dynamic risk monitoring system.

We have established control system over various aspects of our operations, including company level, information
system, human resources, revenue and accounts receivable, procurement and accounts payable, fixed assets, cash
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management, remuneration management, game development expense and financial reporting. We have detailed
manual which sets forth the focus of risk control for each of the above-mentioned aspects. We are constantly
monitoring the effectiveness of our risk management system.

The following are major risks we encounter in our operations and accordingly we adopt the following risk
management policies and measures:

Human Resource Risk Management

We rely on our employees in our game development and publishing businesses. The demand and competition for
talent is intense in our industry, particularly if we suffer from employee loss, our game development and
publishing businesses could be adversely affected. In addition, if our key employees join a competitor or forms a
competing company, we may lose know-how, trade secrets, suppliers, players and key professionals and
staff. We may not be able to replace them easily or at all and may incur additional expenses to recruit and train
new personnel. It is also important that our employees’ technical skills and capability are adequate. If our staff
are not adequately trained to ensure they have the necessary skills and knowledge to carry out their work, our
operations will be adversely affected.

Further, we also require our staff to maintain high integrity, moral and ethical standard. The character of our staff
is very important to ensure that our operations are in compliance with the applicable laws and regulations. Any
legal or regulatory non-compliance, conflict of interests or other unethical conducts engaged by our staff will
cause material adverse impact on our reputation. During the Track Record Period and the subsequent period up to
the Latest Practicable Date, there was no illegal or unethical conduct from our staff that resulted in any legal
claim.

System, Policies and Measures

We provide regular technical trainings to our staff on game development skills including trainings on three
dimensional animation drawing skills and updates on industry trends that are relevant to our game development
staff’s day-to-day work. Through these trainings, we ensure our staff’s skill set is up-to-date and satisfies our
requirement. In addition to technical trainings, we also provide trainings on various specialized areas, including
legal, financial, publication, for our employees in relevant departments.

We have in place an Employee Handbook which is approved by our management and distributed to all our
employees. The Employee Handbook contains code of conduct that each employee has to comply with, including
anti-corruption and prohibition against illegal acts. The Employee Handbook also contains guidelines on how
employees can report to the Company regarding any violations of the Employee Handbook. We provide trainings
to employees to explain the guidelines contained in the Employee Handbook.

Our Group has in place a system to safeguard against any corruption acts within our Group. We have issued a
guideline to our staff to explain potential corruption conducts and made known to them our anti-corruption
policy. We have also implemented a reporting channel for any corruption acts within our Group and our staff are
also made aware of such reporting channel. If an employee is aware of any corruption conduct within our Group,
he or she can make an anonymous report to our internal audit department. Our internal audit department will
investigate on incidents reported and will adopt appropriate measures.

Internal Control Risk Management

Insufficiency in internal control system may increase our operational costs, adversely affect our ability to develop
and cause inefficiency in operations.
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System, Policies and Measures

We have comprehensive systems to maintain adequate internal control on the company level, information
systems, sales payment collection, fixed assets, capital, remuneration, contract management, research and
development (including proper protection of intellectual property rights). For each area, we maintain policies
providing guidelines on internal control, assign staff to implement the policies and have in place supervision
mechanism. We also provide regular trainings on implementation of the policies. There are in place channels to
escalate any major risks or issues encountered across internal control areas.

In the PRC market, the games and the relevant advertisements we develop and publish are subject to inspections
and reviews by local branches of the MOC, or the local culture bureaus. If a local culture bureau considers any
aspects of our self-developed or licensed games to be in violation of the relevant PRC rules and regulations, we
may be fined and/or ordered to delete the non-compliant content of the games or the relevant game
advertisements. In overseas markets, our games and our game publishers are subject to local rules and regulations
with respect to intellectual property compliance. Other than the above, we are subject to third-party claims in the
PRC and abroad for intellectual property infringements involving the games we develop and publish.

To ensure our self-developed games are in compliance with local rules and regulations and third-party rights, our
legal department actively participates in the project initiation of our game development by conducting legal risk
analysis on various aspects of the proposed games. For example, if the theme of a game is adapted from a
copyrighted work, our legal department ensures that we obtain the consent from the author of the copyrighted
work. The legal department also requires the art design team to conduct market searches to ensure our game
design is different from the game design of similar genre developed by other game developers. In the event of
any intellectual property disputes with a third party, our legal department negotiates to amicably settle the
disputes. Our legal department also ensures that our games do not contain inappropriate contents, are duly
copyrighted, registered for software product certificates, and timely filed for record with the local culture
bureaus. Before we enter into any cooperation agreement with a game publisher, our legal department reviews
their qualifications and ensure that they have the requisite publishing licenses.

For the licensed games and game-related advertisements that we publish on 9/wan, we limit our exposure to
intellectual property non-compliances or infringement claims by contractual arrangements. Under the
cooperation agreements between us and the game licensors, the game licensors must (i) ensure that their games
do not violate any PRC rules and regulations, (ii) hold all necessary legal titles to the games, and (iii) maintain all
necessary qualifications and governmental approvals to license the games. If we are subject to administrative
proceedings or third-party claims due to the game licensors’ breach of the abovementioned covenants, we are
entitled to ask the game licensors to (i) correct the non-compliant or the infringing content, and (ii) reimburse any
administrative fines we pay to the local culture bureaus or any damages we pay to any third parties, as well as
any cost incurred by us in connection with such non-compliance or infringement, pursuant to the cooperation
agreements. If the game licensors fail to take remedial measures, we are entitled to terminate the cooperation
agreements and remove such games and advertisements from 9/wan. Our legal department conducts reviews as
to the qualifications and required licenses of the game developers before we enter into any cooperation
agreement with them.

Our in-house legal counsel, who is experienced in intellectual property practice and has been with our Group for
more than two years, supervises our legal department in carrying out its intellectual property compliance and risk
control responsibilities. Our internal control department reviews the decision of the legal department and
monitors, among other things, the performance of the cooperation agreements with respect to intellectual
property compliance.

We have adopted the “360 Degrees Risk Management and Internal Control Policy,” which contains detailed
guidelines on internal control policies and procedures on sales revenue, cost audit and expense management. We
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have also adopted Guidelines on Authorization to clarify the authority and responsibility of each of our important
management positions in areas such as business strategy, market operations, financial control, capital and human
resources, whereby we ensure a clear delineation of management responsibility.

Our management also conduct regular review on the Group’s financial condition and risks assessment to identify
internal control risks and issues in relation to the Group’s strategic development.

In addition, each PRC Operational Entity holds meetings to increase communication and collaboration within the
Group to ensure efficient operations. In accordance with our business needs, the business department of each
PRC Operational Entity collects and analyses business data including market and industry updates, suppliers and
working capital, and reports such information to the management. The management then decide on appropriate
measures to be taken.

Information Risk Management

As a game developer and publisher, our business involves substantial amount of player data and other related
information. Resources have to be devoted for collection, storage and use of player data to ensure that player data
is protected and leakage and loss of data is avoided. Any leakage or loss of player data may adversely affect our
reputation, and if material, may subject us to potential legal liability. During the Track Record Period and the
subsequent period up to the Latest Practicable Date, we did not experience any information leakage that resulted
in any legal claim.

System, Policies and Measures

We believe we have implemented adequate measures in player data protection. Our information technology
department is responsible for ensuring that collection, storage and use of player data is in compliance with our
internal rules and the applicable laws and regulations. It also supervises the protection of data privacy. The
department consists of approximately 21 employees, all of whom possess tertiary education qualification. Our
information technology supervisors have more than three years of experience in information technology area and
data protection, while our information technology controller has more than ten years of relevant experience. We
provide trainings to our information technology staff to enhance their technical skills and conduct regular
reviews of their performance. Further, our information technology department holds weekly meetings to review
the information technology operation, assess work progress and make plans for upcoming work streams.

Our player data is contained in our centralized data centre, maintained by our information technology
department. In addition, we have in place a data back-up system through which our player data is stored in
various secured systems to reduce any risk of data loss or leakage. Please refer to the section headed
“— Technology and Network Infrastructure” for details.

We adopted the Information and Communications Management Regulations, under which our Group
communicates, collects and analyzes important information via weekly and monthly management meetings.
During such meetings, the management discusses the information technology risks faced by the Company and
the necessary risk management measures to be implemented. Further, our Information Technology Internal
Control Manual regulates the information technology processing and computer operations, in order to manage
risks involved in our day-to-day management of information technology. Also, our staff are required to sign
confidentiality agreements, under which the staff confirm their compliance with policies and regulations
regarding personal data privacy protection.
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Financial Reporting Risk Management

Any non-compliance with accounting policies may cause inaccuracy in financial statements. If so, the financial
statements prepared may not fairly reflect the Group’s financial condition and management decisions and
company’s strategies may also be impacted.

System, Policies and Measures

We undertake four steps to manage financial reporting risks: (1) adoption of accounting policies, (2) staff
trainings, (3) implementation of policies, and (4) review of implementation results. Our finance department
formulates our accounting policies. We provide regular trainings to our finance department staff to ensure they
understand our accounting policies. We have in place a set of book closing guidelines in relation to the
preparation of monthly management accounts. Our finance department reviews the management accounts
prepared based on the guidelines.

As of June 30, 2013, our finance department consisted of 34 employees. It is headed by our Financial Controller
who has more than ten years of experience in financial reporting.

Risks Management Committee, Experience and Qualification and Board Oversight

We established an Audit and Compliance Committee on September 1, 2013, the primary duties of which are to
assist our Board by providing an independent view of the effectiveness of the financial reporting process, internal
control and risk management systems of our Group, overseeing the audit process and performing other duties and
responsibilities as assigned by our Board. The Audit and Compliance Committee consists of two independent
non-executive Directors being Ms. Poon Philana Wai Yin and Mr. Levin Eric Joshua and one non-executive
Director being Mr. Tan Hainan. The Audit and Compliance Committee is chaired by Mr. Levin Eric
Joshua. Please refer to the section headed “Directors and Senior Management — Board Committees — Audit and
Compliance Committee” for details of qualification and experiences of the Committee members.

We also have in place an internal audit department which is headed by an internal audit manager who has
approximately six years of experience in internal control and audit. According to the internal audit policy, the
internal audit department is primarily responsible for reviewing the effectiveness of the Group’s internal control
functions and reporting to the Board on any issues identified. They meet up regularly to discuss any internal
control issues faced by the Group and the corresponding measures to implement. The meetings are recorded in
minutes which are sent to the Board for review. In the event that any material internal control issues arise, the
department will escalate it promptly to the Board such that appropriate actions can be taken in a timely
manner. The internal audit policy is approved by the Board and is reviewed regularly by the Board. Any
substantial amendment of the policy will have to be approved by the Board. The internal audit department reports
to the Audit and Compliance Committee to ensure that any issues identified will be escalated to the Committee
on a timely basis. Where the Committee considers necessary, it will discuss and report any internal audit issues to
the Board.

Ongoing Measures to Monitor the Implementation of Risk Management Policies

We have adopted measures to ensure our ongoing monitoring of the implementation of risk management policies
by relevant staff is adequate. We constantly review the implementation of our risk management policies and
measures and ensure our policies and implementation are effective and sufficient.
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Licenses and Permits

Our PRC legal advisers, Jingtian & Gongcheng, have advised us that, during the Track Record Period and the
subsequent period up to the Latest Practicable Date, we had obtained all requisite licenses, approvals and permits
from the relevant government authorities that are material for our business operations in China and such licences,
approvals and permits remained in full effect, and no circumstances existed that would render their revocation or
cancellation. Our PRC legal advisers also advised us that there is no legal impediment to renew such licenses,
approvals and permits. The following table sets forth details of our material licenses and permits:

License/Permit Holder Granting Authority Grant Date Expiry Date

License of Value-added
Telecommunication
Business (Internet Content
Provider License) ........ Feiyin Guangdong April 19, 2010 May 27, 2014
Communications
Administration

(FER B A5 LR

Weidong Guangdong April 9, 2012 April 9, 2017
Communications
Administration

(R 5 B B

Jieyou Guangdong August 22, 2012 August 22, 2017
Communications
Administration

(B R B A5 LR

Network Cultural Business
Permit ................... Feiyin Guangdong Department of ~ May 7, 2012 May 7, 2015
Culture (B HA SCALHE)

Weidong Guangdong Department of  April 6, 2012 April 6, 2015
Culture (&R A CLHE)

Jieyou Guangdong Department of ~ July 2, 2012 July 2, 2015
Culture (B 5 A SCALHE)

Internet Publication

License ................. Feiyin GAPP March 20, 2012 March 20, 2016
Jieyou GAPP February 5, 2013 December 31, 2014
High and New Technology
Enterprise Confirmation
Certificate ................ Feiyin Guangdong Department of ~ September 26, 2010  September 26, 2013
Science and Technology
(H AL 17

Guangdong Department of
Finance (% 5 & A ELEE)

Guangdong Department of
State Administration of
Taxation

(B R A B B )
Guangdong Department of

Local Taxation

(B 5 B R

161



BUSINESS

License/Permit Holder Granting Authority Grant Date Expiry Date

Weidong Guangdong Department of September 26, 2010  September 26, 2013
Science and Technology

(B A BT

Guangdong Department of
Finance (& #2& B L)

Guangdong Department of
State Administration of
Taxation

(B R A B B )

Guangdong Department of
Local Taxation

(B R H T B J=))

Software Enterprise
Confirmation Certificate . . . .. Feidong  Guangdong Economic and June 28, 2013 N/A
Information Commission

(B SR A EL 2 B )
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Awards and Recognition

During the Track Record Period, we have received various awards and recognition in respect of the quality and
popularity of our products and services, among which include the following:

Award/Recognition Award Date Awarding Institution/Authority Entity/Product
The Best Webgame of 2009 ... December 2009 7th China International Ming Dynasty
Cyberculture Exposition
China’s Top 10 Best Webgame
Publishing Platform ......... December 2010 Internet Society of China,
China Investment 9lwan
The Top 10 Game Operating
Platforms ................. July 2011 Baidu Game Billboard
(A P2 R = B 9lwan
2012 Forbes China Private
Companies with the Highest
Potential .................. January 2012 Forbes China Feiyin
The Most Innovative Webgame
in2011 ... . . L April 2012 5th China Webgame and Soul Guardian I1
Mobile Game Summit
2012 Most Innovative Game .. July 2012 Tencent QQ True King
The Top 10 Game Operating
Platforms ................. July 2012 Baidu Game Billboard 9lwan
(T JE 0 P 22
China’s Most Valued Webgame
n2012 ....... ... .. ... December 2012  3rd China Original Webgame Charmed Westward Journey
Summit Meeting
2012 Top 10 Popular
Webgames ................ January 2013 China Game Industry Annual Soul Guardian II
Conference
2012 Quality Webgame
(Golden Finger Prize) ........ March 2013 China Game Industry Annual Charmed Westward Journey

Conference
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Background

We develop webgames and mobile games and publish webgames in the PRC. The operating entities in the Group
are Feiyin, Weidong and Jieyou (collectively, the “PRC Operational Entities”), each of which was incorporated
under the PRC laws. To comply with the relevant PRC laws, our webgame and mobile game businesses are
directly conducted by the PRC Operational Entities. Feidong in turn supervises the business operations of each of
the PRC Operational Entities and derives the economic benefits from the PRC Operational Entities. The PRC
Operational Entities hold the requisite PRC permits, licenses and approvals for developing games and operating a
nationwide platform to host multiple players playing simultaneously. Most of our intellectual property rights,
including software copyrights, trademarks, patents and domain names, are held by the PRC Operational Entities
and as confirmed by our PRC legal advisers, Jingtian & Gongcheng, they have obtained the online cultural
operating permits from the MOC’s local counterparts. In addition, the PRC Operational Entities hold certain
licenses and permits that are essential to the operation of our business, such as the ICP License, the Network
Cultural Business Permit and the Internet Publication License.

Investment activities in the PRC by foreign investors are mainly governed by the Guidance Catalog of Industries
for Foreign Investment (the “Catalog”), which was promulgated and is amended from time to time jointly by the
MOFCOM and the NDRC. The Catalog divides industries into four categories in terms of foreign investment,
including “encouraged,” “restricted” and “prohibited,” and all industries not listed under any of these categories
are deemed to be “permitted.” As confirmed by our PRC legal advisers, Jingtian & Gongcheng, according to the
Catalog, the webgame business and mobile game business that the Company currently operates falls into the
value-added telecommunications services and the Internet cultural business, which are considered “restricted”
and “prohibited,” respectively.

On December 11, 2001, the State Council promulgated the Regulations for the Administration of Foreign-
Invested Telecommunications Enterprises /P& & (5 M2EEHHE) (the “FITE Regulations™), which were
amended on September 10, 2008. According to the FITE Regulations, foreign investors are not allowed to hold
more than 50% of the equity interests of a company providing value-added telecommunications services,
including ICP services. In addition, a foreign investor who invests in a value-added telecommunications business
in the PRC must possess prior experience in operating value-added telecommunications businesses and a proven
track record of business operations overseas (“Qualification Requirement”). Currently none of the applicable
PRC laws, regulations or rules provides clear guidance or interpretation on the Qualification Requirement. The
MIIT has issued a guidance memorandum on the application requirement for establishing foreign-invested value-
added telecommunications enterprises in the PRC. According to this guidance memorandum, an applicant is
required to provide, among other things, the applicant’s annual reports for past three years, proof of Qualification
Requirement and business development plan. The guidance memorandum does not provide any further guidance
on the proof, record or document required to support the proof satisfying the Qualification Requirement. Further,
this guidance memorandum does not purport to provide an exhaustive list on the application requirement. Our
PRC legal advisers, Jingtian & Gongcheng, have advised us that (i) this guidance memorandum has no legal or
regulatory effect under the PRC laws and (ii) no applicable PRC laws, regulations or rules have provided clear
guidance or interpretation on the Qualification Requirement.

Despite the lack of clear guidance or interpretation on the Qualification Requirement, we have been gradually
building up our track record of overseas telecommunications business operations for the purposes of being
qualified, as early as possible, to acquire the entire equity interests of the PRC Operational Entities when the
PRC laws allow foreign investors to invest in value-added telecommunications enterprises in China. We are in
the process of expanding our overseas value-added telecommunications business through our overseas
subsidiaries. Currently, our overseas telecommunications business is primarily being operated by our Hong Kong
subsidiaries. We recently invested through Ledong, one of our Hong Kong subsidiaries, in Appionics, the owner
and operator of the Animoca studio, a developer and publisher of cross-platform mobile applications for
smartphones and tablets, and we plan to cooperate with Appionics to distribute our mobile games overseas. Foga
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Tech, our other Hong Kong subsidiary, serves as our vehicle to arrange for offshore financing and engage
professional parties to facilitate the provision of professional services to our Group. Moreover, we plan to
strengthen our international business penetration and establish more overseas offices to support our international
expansion. While Hongkong Ledong will remain as our offshore investment vehicle, Foga Tech will focus on
international business operations and potential overseas acquisitions. Foga Tech will be responsible for
(1) analysis and assessment of overseas business opportunities, (ii) soliciting game titles for us to publish in the
overseas markets, and (iii) negotiating, executing and implementing licensing arrangements with Appionics. As a
result, Foga Tech will become the primary entity in our Group to enter into international licensing agreements
with overseas game developers and publishing partners, as well as to hold overseas game intellectual properties.
Foga Tech will also be responsible for identifying suitable acquisition targets and execution of investments or
acquisitions of webgame and mobile game studios. After the Listing, Foga Tech will set up a physical office in
Hong Kong for our personnel focused on international business development. We will, as applicable, disclose the
progress of our overseas expansion plans and any updates to the Qualification Requirement in our annual and
interim reports to inform the public investors after the Listing.

On July 13, 2006, the MIIT issued the Notice on Strengthening the Administration of Foreign Investment in
Operating Value-added Telecommunications Business BN 58 S E AL HE B A5 BB BAVE AT (the
“MIIT Notice”). The MIIT Notice further strengthened regulation over foreign investment in value-added
telecommunication services, including prohibiting domestic telecommunication service providers from leasing,
transferring or selling telecommunication business operating licenses to any foreign investor in any form, or
requiring domain names and trademarks used by any value-added telecommunication service providers to be held
by either the holder of the ICP License or shareholders of such ICP License holder. Furthermore, domestic
telecommunication service providers are prohibited from providing any resources, premises, facilities and other
assistance in any form to foreign investors for their illegal operation of any telecommunications businesses in
China. If the ICP License holder fails to comply with the requirements in the MIIT Notice and fails to remedy its
non-compliance within a specified period of time, the MIIT or its local branches may take measures against such
license holder, including revoking its ICP License.

Because foreign investment in the industry in which we currently operate is subject to certain restrictions under
current PRC laws and regulations, we determined that it was not viable for the Company to hold the PRC
Operational Entities directly through equity ownership. Instead, we decided that, in line with common practice in
industries in the PRC subject to foreign investment restrictions, the Company would gain effective control over,
and receive all the economic benefits generated by the business currently operated by the PRC Operational
Entities through a series of Contractual Arrangements between Feidong, the Company’s wholly-owned
subsidiary on the one hand, and the PRC Operational Entities and their respective shareholders on the other hand.
The Contractual Arrangements allow the PRC Operational Entities’ financials and results of operations to be
consolidated into our financials and results of operations under IFRS as if they were wholly-owned subsidiaries
of our Group.

In order to comply with PRC laws and regulations while availing ourselves to international capital markets and
maintaining effective control over all of its operations, we commenced a series of reorganization activities in July
2011. Pursuant to the reorganization, the Company became the indirect holding company of Feidong and the
Contractual Arrangements were entered into in June and July 2012 and amended and restated on September 12,
2013, whereby Feidong acquired effective control over the financial and operational policies of the PRC
Operational Entities and became entitled to all the economic benefits derived from the operations of the PRC
Operational Entities through the Contractual Arrangements. We believe that the Contractual Arrangements are
narrowly tailored as they are used to enable the Group to conduct businesses in industries that are subject to
foreign investment restrictions. Our Directors believe that the Contractual Arrangements are fair and reasonable
because (i) the Contractual Arrangements were freely negotiated and entered into by Feidong and the PRC
Operational Entities; (ii) by entering into the Exclusive Business Cooperation Agreement with Feidong, which is
a subsidiary of the Company, the PRC Operational Entities will enjoy better economic and technical support
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from us, as well as better market reputation after the Listing, and (iii) a number of other companies use similar
arrangements to accomplish the same purpose. We confirm the PRC Operational Entities will only engage in
webgame and mobile game businesses in the PRC which are subject to foreign investment restrictions under the
relevant laws and regulations. Please refer to the section headed “Our History, Reorganization and Corporate
Structure” for more details of the Reorganization.

Contractual Arrangements

The following simplified diagram illustrates the flow of economic benefits from the PRC Operational Entities to
our Group stipulated under the Contractual Arrangements:
(1) Power of attorney to exercise all

shareholders’ rights in PRC
Operational Entities (Note 1)

(2) Exclusive option to acquire all or
part of the equity interest in PRC
Operational Entities (Note 2)
(3) First priority security interest over
the entire equity interest in PRC
Feid L Operational Entities (Note 3) Original
€idong £ — — — — — — — —
& Shareholders (Note 5)
[ T
Managementand | | Management and
consultation ‘ consultation fees 100%
service (Note 4) ‘ (Note 4)
Lo

PRC Operational Entities

Note :

1. Please refer to the section headed “Contractual Arrangements — Powers of Attorney™ of this prospectus for
details.

2. Please refer to the section headed “Contractual Arrangements — Exclusive Option Agreements” of this prospectus
for details.

3. Please refer to the section headed “Contractual Arrangements — Share Pledge Agreements” of this prospectus for
details.

4. Please refer to the section headed “Contractual Arrangements — Exclusive Business Cooperation Agreements” of
this prospectus for details.

5. Original Shareholders are the Founders. Please refer to the section headed “Definitions™ of this prospectus for
details of the Founders.

” denotes direct legal and beneficial ownership in the equity interest and “---------->"" denotes

contractual relationship.

Exclusive Option Agreements

Each of the PRC Operational Entities and their respective shareholders entered into exclusive option agreements
with Feidong in June and July 2012, which were amended and restated on September 12, 2013 (the “Exclusive
Option Agreements”), pursuant to which Feidong (or its designee within our Group) has an irrevocable and
exclusive right to purchase from the respective shareholders all or any part of their equity interests in the PRC
Operational Entities for a nominal price, unless the relevant government authorities request that another amount
be used as the purchase price and in which case the purchase price shall be such amount. Where the purchase
price is required by the relevant government authorities to be an amount other than a nominal amount, the
Founders shall return the amount of purchase price they have received to Feidong. At Feidong’s request, the
relevant shareholders will promptly and unconditionally transfer their respective equity interests to Feidong (or
its designee within our Group) after Feidong exercises its purchase right. These agreements are for an initial term
of ten years and automatically renew upon expiry until Feidong delivers a confirmation letter specifying the
renewal term. In order to prevent the flow of the assets and value of the PRC Operational Entities to their
respective shareholders, during the terms of the Exclusive Option Agreements, none of the assets of the PRC
Operational Entities are to be sold, transferred or otherwise disposed of without the written consent of Feidong.
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In addition, the PRC Operational Entities are not allowed to make any distributions to their registered
shareholders without the prior written consent of Feidong. In the event that the registered shareholders of the
PRC Operational Entities receive any profit distribution or dividend from the PRC Operational Entities, the
registered shareholders must immediately pay or transfer such amount to Feidong (or its designee within our
Group). If Feidong exercises this option, all or any part of the equity interests of the PRC Operational Entities
acquired would be transferred to Feidong and the benefits of equity ownership would flow to the Company and
our shareholders.

The Company’s PRC legal advisers, Jingtian & Gongcheng, have advised us that the Exclusive Option
Agreements are legal, valid and binding on the parties and are enforceable under applicable PRC laws and
regulations, except for the provisions that the arbitral body may grant injunctive relief or directly issue
liquidation order against the PRC Operational Entities, which may not be enforceable under PRC laws. Since the
PRC Operational Entities are not state-owned enterprises, the PRC Operational Entities are able to enter into
contracts with Feidong or its designee to provide for the acquisition of the equity interests in and/or assets of the
PRC Operational Entities by Feidong or its designee for a nominal price or pre-determined amount without being
subject to any examination, approval or valuation procedures. In addition, Feidong or its designee can exercise its
option to purchase the equity interests in and/or assets of the PRC Operational Entities for a nominal price or a
pre-determined amount in accordance with the relevant procedures stipulated in the Exclusive Option
Agreements.

Exclusive Business Cooperation Agreements

Each of the PRC Operational Entities entered into exclusive business cooperation agreements with Feidong on
June 21, 2012, which were amended and restated on September 12, 2013 (the “Exclusive Business Cooperation
Agreements”), pursuant to which each of the PRC Operational Entities agreed to engage Feidong as its exclusive
provider of business support, technical and consulting services, including network support, business
consultations, intellectual property development, equipment leasing, marketing consultancy, system integration,
product research and development and system maintenance, in exchange for a monthly service fee. Under these
arrangements, the service fee, subject to Feidong’s adjustment, is equal to 100% of the net income of the PRC
Operational Entities and may also include accumulated earnings of the PRC Operational Entities from previous
financial periods. As of June 30, 2013, the accumulated earnings of the PRC Operational Entities amounted to
RMB269.3 million. Feidong may adjust the service fee at its sole discretion so as to allow the PRC Operational
Entities to retain sufficient working capital to carry out any growth plan. Any decision to charge the PRC
Operational Entities at a lower service fee will be made by Feidong’s directors, who will consider the business
plans and budgets of the PRC Operational Entities such as the number and expected performance of games in the
development pipelines, the potential headcount and salary increase, performance and costs and expenses of the
PRC Operational Entities in previous financial periods as well as the needs of Feidong and the Group as a whole
for its growth and development. In addition, our Independent Non-executive Directors will supervise the
performance of the Contractual Arrangements to ensure that any discretion exercised during the performance of
the Contractual Arrangements is in the best interests of the Company and our Shareholders as a whole. Since the
PRC Operational Entities’ funding requirements are satisfied by their residual operating cash after paying the
service fee to Feidong, we do not expect to transfer any net proceeds from the Global Offering to the PRC
Operational Entities. The Company’s PRC legal advisers, Jingtian & Gongcheng, are of the opinion that such
payment of service fees is not subject to any legal or regulatory requirements in the PRC and does not violate any
PRC laws.

Under the Exclusive Business Cooperation Agreements, Feidong is the exclusive provider of business support,
technical and consulting services, including network support, business consultations, marketing consultancy and
other services to the PRC Operational Entities in exchange for a monthly service fee. In line with the services it
provides, Feidong currently has employed over 50 research and development personnel primarily providing
technical services to the PRC Operational Entities, and over 30 personnel with business management experiences
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primarily providing business consultations and other similar services to the PRC Operational Entities. In
addition, Feidong’s primary operating assets are network and IT facilities and equipment, which support its
provision of services to the PRC Operational Entities under the Exclusive Business Cooperation Agreements.

The primary obligation of Feidong is the provision of services to the PRC Operational Entities. Both Feidong and
the PRC Operational Entities have control measures in place, which primarily include the control measures with
respect to accounts payables and receivables, which require the review and approval by the relevant
department(s) to confirm the services provided by Feidong and received by the PRC Operational Entities
periodically. Further, to ensure that Feidong will not engage in online game publishing or any other restricted
business in the PRC, Feidong has set up an internal control process, which requires the senior staff members of
relevant departments to review the business to be entered into by Feidong. In addition, Feidong’s legal
department will review business contracts to be entered into by Feidong to ensure compliance with the PRC laws,
regulations and rules.

Intellectual property rights are developed during the normal course of business of the PRC Operational Entities
since their daily operations involve, among other things, research and development and game development.
Pursuant to the Exclusive Business Cooperation Agreements, Feidong has the exclusive and proprietary rights to
all intellectual properties developed by the PRC Operational Entities, given Feidong provides supervisory
services to the PRC Operational Entities. The Exclusive Business Cooperation Agreements provide that part of
the economic benefits generated by the PRC Operational Entities will be intellectual properties developed or
created during the normal business operation of the PRC Operational Entities. The service provided by Feidong
typically includes designing the overall structure of the game and providing core technical services, such as
programming, while the PRC Operational Entities execute the ideas and supplement with details, such as art
designing and text editing, and intellectual properties are developed in the process. As a recently-established
company, Feidong is still in the process of developing its business, building up its game development personnel
and increasing its operation size. As a result, Feidong has provided relatively limited services to the PRC
Operational Entities under the Contractual Arrangements so far, and thus most of the intellectual property rights
of the Group are held by the PRC Operational Entities. All intellectual property rights currently held by Feidong
were either purchased from independent third parties by Feidong or developed by Feidong’s own game
development personnel. Going forward, as Feidong becomes more established and provides more services to the
PRC Operational Entities, and as the existing business partners of the PRC Operational Entities become more
familiar with Feidong, we expect more intellectual property rights to be held by Feidong. Though we do not
intend to transfer any existing intellectual property rights held by the PRC Operational Entities to Feidong, the
PRC Operational Entities are required under the Contractual Arrangements to obtain Feidong’s prior written
consent before they transfer, assign or dispose of any of their intellectual properties to any third party. Our PRC
legal advisers, Jingtian & Gongcheng, are of the opinion that (i) such provision relating to the intellectual
properties will not result in these agreements being challenged by the relevant government authorities in the
PRC; (ii) it is legal for Feidong to hold the intellectual property rights in relation to the Group’s games; and
(iii) that the PRC Operational Entities are in full compliance with the requirements of the Administrative
Measures for the Licensing of Telecommunication Business Operations ({5 3685488 & rl & 1A )) and the
Circular of the Ministry of Information Industry on Intensifying the Administration of Foreign Investment in
Value-added Telecommunications Services (<15 B A FEFRBIN 58 Hh i H0E 4808 TG EHAT LB AD).  The
Exclusive Business Cooperation Agreements are for an initial term of ten years and may be extended by Feidong
for a term determined by Feidong.

Share Pledge Agreements

Each of the PRC Operational Entities, its respective shareholders and Feidong entered into share pledge
agreements in July 2012, which were amended and restated on September 12, 2013 (the “Share Pledge
Agreements”). Under the Share Pledge Agreements, the shareholders of the PRC Operational Entities pledged all
of their respective equity interests in the PRC Operational Entities to Feidong as collateral security for all of their
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payments due to Feidong and to secure performance of their obligations under the Exclusive Business
Cooperation Agreements. The Share Pledge Agreements do not terminate until all obligations of the PRC
Operational Entities and their respective shareholders are satisfied in full and until Feidong exercises its
exclusive options to purchase the entire equity interests in the PRC Operational Entities pursuant to the terms of
the Exclusive Option Agreements when it is permitted to do so under the applicable PRC laws. In addition, under
the Exclusive Option Agreements, none of the shareholders of the PRC Operational Entities may transfer or
permit the encumbrance of any of his equity interests in the PRC Operational Entities without Feidong’s prior
written consent. Furthermore, under the Exclusive Business Cooperation Agreements, Feidong is entitled to
retain and exercise physical control of company seals and certificates that are crucial to the daily operations of
the PRC Operational Entities, which further strengthens the protection of Feidong’s interests over the PRC
Operational Entities under the Contractual Arrangements. Should an event of default (as provided in the Share
Pledge Agreements) occur, unless it is successfully resolved to Feidong’s satisfaction within 30 days of notice,
Feidong may demand that the shareholders of the PRC Operational Entities immediately pay all outstanding
payments due under the Exclusive Business Cooperation Agreements, repay any loans and make all other
payments due to it, and/or dispose of the pledged equity interests and use the proceeds to repay any outstanding
payments due to Feidong. Our PRC legal advisers, Jingtian & Gongcheng, confirm that the Share Pledge
Agreements have been duly registered with the relevant PRC legal authority pursuant to PRC laws and
regulations.

Powers of Attorney

Each of the shareholders of the PRC Operational Entities executed an irrevocable power of attorney in June and
July 2012, which were amended and restated on September 12, 2013 (the “Powers of Attorney”), appointing
Feidong as its exclusive agent and attorney to act on their behalf on all matters concerning the PRC Operational
Entities and to exercise all of their rights as registered shareholders of the PRC Operational Entities. These rights
include the right to propose, convene and attend shareholders’ meetings, the right to sell, transfer, pledge or
dispose of shares, the right to exercise shareholders’ voting rights and to appoint the legal representative
(chairperson), the director, supervisor, the chief executive officer (general manager) and other senior
management members of the PRC Operational Entities. As a result of the Powers of Attorney, the Company,
through Feidong, is able to exercise management control over the activities that most significantly impact the
economic performance of the PRC Operational Entities. On September 12, 2013, the Powers of Attorney were
further revised and supplemented to the effect that (i) the authorized person can also be a director of Feidong’s
successor (including a liquidator replacing Feidong’s director), (ii) the authorized person is entitled to sign
minutes, file documents with the relevant companies registry and exercise voting rights on the winding up of any
of the PRC Operational Entities on behalf of its respective shareholders, and (iii) the shareholders of the PRC
Operational Entities undertake to cause the PRC Operational Entities to transfer all assets obtained after the
winding up of the PRC Operational Entities to Feidong at nil consideration or a lowest price permissible by the
then applicable laws. The amendments to the Powers of Attorney grant our Directors, successors including a
liquidator the power to exercise all rights of the shareholders of the PRC Operational Entities. The shareholders
of the PRC Operational Entities shall terminate the Powers of Attorney once Feidong is allowed to directly hold
the equity interests in the PRC Operational Entities under the PRC laws and Feidong or its subsidiary are allowed
to conduct webgame and mobile game operations under PRC laws.

Dispute Resolution

Each of the Contractual Arrangements stipulates that the parties shall negotiate in good faith to resolve the
dispute in the event of any dispute with respect to the construction and performance of the provisions. In the
event the parties fail to reach an agreement on the resolution of such a dispute within 30 days after any party’s
request for resolution of the dispute through negotiations, any party may submit the relevant dispute to the China
International Economic and Trade Arbitration Commission for arbitration, in accordance with the then effective
arbitration rules. The arbitration shall be conducted in Beijing, and the language used during arbitration shall be
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Chinese. The arbitration ruling shall be final and binding on all parties. Any party shall have the right to apply to
the courts with competent jurisdiction for enforcement of arbitration rulings after the arbitration rulings come
into force.

They also provide that the arbitral tribunal may award remedies over the shares or land assets of the PRC
Operational Entities, injunctive relief (e.g. for the conduct of business or to compel the transfer of assets) or order
the winding up of the PRC Operational Entities; and the courts of Hong Kong and the Cayman Islands (being the
place of incorporation of the Company) also have jurisdiction for the grant and/or enforcement of the arbitral
award and the interim remedies against the shares or properties of the PRC Operational Entities.

However, our PRC legal advisers, Jingtian & Gongcheng, have advised that the tribunal normally would not
grant such kind of injunctive relief or winding up order of the PRC Operational Entities under the PRC laws. For
instance, the arbitral tribunal has no power to grant such injunctive relief, nor will it be able to order the winding
up of the PRC Operational Entities pursuant to the current PRC laws. In addition, interim remedies or
enforcement order granted by overseas courts such as Hong Kong and the Cayman Islands may not be
recognizable or enforceable in China.

Succession

The provisions set out in the Contractual Arrangements are also binding on the successors of the shareholders of
the PRC Operational Entities, as if the successor was a signing party to the Contractual Arrangements. Although
the Contractual Arrangements do not specify the identity of successors to such shareholders, under the succession
law of the PRC, the statutory successors include the spouse, children, parents, brothers, sisters, paternal
grandparents and the maternal grandparents and any breach by the successors would be deemed to be a breach of
the Contractual Arrangements. In case of a breach, Feidong can enforce its right against the successors. Pursuant
to the amended and restated Contractual Arrangements, any inheritor of the respective shareholders of the PRC
Operational Entities shall inherit any and all rights and obligations of the registered shareholders under the
Contractual Arrangements as a result of their death, as if the inheritor was a signing party to such Contractual
Arrangements.

Further, each of the shareholders of the PRC Operational Entities executed an irrevocable undertaking on
January 25, 2013 pursuant to which the shareholders undertake, in the event of death or any other event which
causes the inability of the shareholder to perform their day-to-day obligations, to transfer all of the equity
interests, including rights and obligations in the PRC Operational Entities held by the relevant shareholder
without consideration to an individual or legal entity designated by Feidong under applicable PRC law. The
undertaking further provides that in the event of divorce of the shareholder (i) any equity interests held by the
relevant shareholder over the PRC Operational Entities will not fall within the scope of his community
properties; (ii) any management decisions made by the relevant shareholders will not be subject to the influence
of his spouse; (iii) the relevant shareholder shall take any and all appropriate actions to ensure the
implementation of the Contractual Arrangements; and (iv) the relevant shareholder shall not take any actions that
are in conflict with the purpose and intention of the Contractual Arrangements or the instructions of Feidong.

In addition, the spouses of each of the respective shareholders executed an irrevocable undertaking on
January 25, 2013 whereby the spouses expressly and irrevocably (i) acknowledge that any equity interests held
by the shareholders do not fall within the scope of their community properties; (ii) they will not have any claim
on the interests of the PRC Operational Entities obtained through the Contractual Arrangements; (iii) they have
never and will not participate in the operation or management of the PRC Operational Entities.

Therefore, our PRC legal advisers, Jingtian & Gongcheng, are of the view that (i) the Contractual Arrangements
provide protection to the Group even in the event of death of the shareholders of the PRC Operational Entities;
and (ii) the death of the such shareholders would not affect the validity of the Contractual Arrangements, and
Feidong can enforce its right under the Contractual Arrangements against the successors of such shareholders.
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Arrangements to Address Potential Conflicts of Interests

The shareholders of the PRC Operational Entities undertake that during the period that the Contractual
Arrangements remain effective, (i) unless otherwise agreed to by Feidong in writing, the relevant shareholder
would not, directly or indirectly (either on his own account or through any natural person or legal entity)
participate, or be interested, or engage in, acquire or hold (in each case whether as a shareholder, partner, agent,
employee or otherwise) any business which is or may potentially be in competition with the businesses of the
PRC Operational Entities or any of its affiliates; and (ii) any of his actions or omissions would not lead to any
conflict of interest between him and Feidong (including but not limited to its shareholders). Furthermore, in the
event of the occurrence of a conflict of interests (where Feidong has the sole absolute discretion to determine
whether such conflict arises), he agrees to take any appropriate actions as instructed by Feidong.

Loss Sharing

None of the agreements constituting the Contractual Arrangements provide that the Company or its wholly-
owned PRC subsidiary, Feidong, is obligated to share the losses of the PRC Operational Entities or provide
financial support to the PRC Operational Entities. Further, each of the PRC Operational Entities is a limited
liability company and shall be solely liable for its own debts and losses with assets and properties owned by it.
Under PRC laws and regulations, the Company or Feidong, as the primary beneficiary of the PRC Operational
Entities, is not expressly required to share the losses of the PRC Operational Entities or provide financial support
to the PRC Operational Entities. Despite the foregoing, given that the Group conducts its businesses in the PRC
through the PRC Operational Entities which hold the requisite PRC licenses and approvals, and that the PRC
Operational Entities’ financial condition and results of operations are consolidated into the Group’s financial
condition and results of operations under the applicable accounting principles, the Company’s business, financial
condition and results of operations would be adversely affected if the PRC Operational Entities suffer losses.

However, as provided in the Exclusive Option Agreements, without the prior written consent of Feidong, the
PRC Operational Entities (i) shall not sell, transfer, pledge or dispose of in any manner any of its assets;
(i) execute any material contract, except the contracts in the ordinary course of business in excess of
RMB100,000; (iii) merge, consolidate with, acquire or invest in any person, and/or cause or permit the PRC
Operational Entities to sell assets with a value higher than RMB100,000; (iv) provide any loan, credit or
guarantees in any form to any third party, or allow any third party create any other security interest on its assets
or equity; (v) shall not incur, inherit, guarantee or allow any debt that is not incurred in the ordinary course of
business; (vi) shall not enter into any consolidation or merger with any third party, or acquire or invest in any
third party; (vii) shall not increase or reduce its registered capital, or alter the structure of the registered capital in
any other way. Therefore, due to the relevant restrictive provisions in the agreements, the potential adverse effect
on Feidong and the Company in the event of any loss suffered from the PRC Operational Entities can be limited
to certain extent.

Liquidation

Pursuant to the Exclusive Option Agreements, in the event of a mandatory liquidation required by the laws of
PRC, the relevant PRC Operational Entities shall sell all of its assets and any residual interest through a non-
reciprocal transfer to the extent permitted by the laws of PRC to Feidong or another qualifying entity designated
by Feidong, at the lowest selling price permitted by applicable laws of the PRC. Any obligation for Feidong to
pay the PRC Operational Entities as a result of such transaction shall be waived by the PRC Operational Entities
or any proceeds from such transaction shall be paid to Feidong or the qualifying entity designated by Feidong in
partial satisfaction of the service fees under the Exclusive Business Cooperation Agreements, as applicable under
the then current laws of the PRC. Accordingly, in a winding up of the PRC Operational Entities, a liquidator may
seize the assets of the PRC Operational Entities through Feidong based on the Contractual Arrangements for the
benefit of the Company’s creditors/shareholders.
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Pursuant to the Exclusive Option Agreements, each of Feidong or its designee within our Group has an
irrevocable and exclusive right to purchase from the respective registered shareholders all or any part of their
equity interests in the PRC Operational Entities for a nominal price, unless the relevant government authorities
request that another amount be used as the purchase price and in which case the purchase price shall be such
amount. Where the purchase price is required by the relevant government authorities to be an amount other than
a nominal amount, the Founders shall return the amount of purchase price they have received to Feidong.
Through exercising such option at the time when PRC laws allow webgame or mobile game businesses to be
operated by a foreign invested company such as Feidong, all equity interests of the PRC Operational Entities will
be transferred by the respective registered shareholders to Feidong. As a result of the aforementioned share
transfer, the relevant Share Pledge Agreement(s) and Power(s) of Attorney will be terminated simultaneously
since the respective registered shareholders will not hold any equity interests in the PRC Operational Entities.

Termination

Each of the Contractual Arrangements provides that Feidong and the PRC Operational Entities shall terminate
the Contractual Arrangements once Feidong is allowed to hold the PRC Operational Entities’ equity interests
under the PRC laws and if Feidong or its subsidiaries are able to conduct webgame and mobile game operations
under the PRC laws. In addition, pursuant to the Exclusive Business Cooperation Agreements, Feidong has the
unilateral right to terminate these agreements at any time by providing 30 days’ advance written notice to the
PRC Operational Entities. The PRC Operational Entities are not permitted to terminate the Exclusive Business
Cooperation Agreements unless Feidong commits gross negligence or a fraudulent act against it. If any of the
PRC Operational Entities believes that Feidong has committed such an act, it must immediately notify Feidong in
writing, following which Feidong has 30 days to rectify the situation before the PRC Operational Entities may
terminate the Exclusive Business Cooperation Agreement.

Insurance

The Company does not maintain an insurance policy to cover the risks relating to the Contractual Arrangements.

Company’s Confirmation

As of the Latest Practicable Date, the Company had not encountered any interference or encumbrance from any
PRC governing bodies in operating its businesses through the PRC Operational Entities under the Contractual
Arrangements.

Legality of the Contractual Arrangements

Feidong’s right to deal with the pledged equity interest in the PRC Operational Entities under the Share Pledge
Agreements and its option to acquire the equity interest in the PRC Operational Entities under the Exclusive
Option Agreements are confined to be carried out in a manner as permitted by the relevant PRC laws. Further,
the pledge created under the Share Pledge Agreements shall only become effective upon such pledge having been
duly registered in Feidong’s register of members and with the relevant Administration for Industry and
Commerce of the PRC. Based on the above, our PRC legal advisers, Jingtian & Gongcheng, are of the opinion
that the Contractual Arrangements are narrowly tailored to minimize the potential conflict with relevant PRC
laws and regulations.

Our PRC legal advisers, Jingtian & Gongcheng, are also of the opinion that:

(a) each of Feidong and the PRC Operational Entities is an independent legal entity which is duly
incorporated, and their respective establishment is valid, effective and complies with the relevant PRC
laws; each of Feidong and the PRC Operational Entities has also obtained all necessary approvals and
completed all registration procedures as required by the applicable PRC laws and regulations and has the
capacity to carry out business operations in accordance with their respective license;
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(b) each of the agreements under the Contractual Arrangements is legal, valid and binding on the parties
thereto;

(c) each of the agreements under the Contractual Arrangements does not violate any provisions of the articles
of association of the PRC Operational Entities;

(d) the Contractual Arrangements do not require any approvals from the PRC governmental authorities,
except that the Share Pledge Agreements are subject to registration requirement with the relevant
Administration of Industry and Commerce, registration of which have been duly completed;

(e) no approvals or confirmation on the validity and legality of the agreements under the Contractual
Arrangements was required from any authorities in the PRC;

(f) the Contractual Arrangements are in full compliance with and enforceable under applicable PRC laws and
regulations, except that the Contractual Arrangements provide that the arbitral body may award remedies
over the shares and/or assets of the PRC Operational Entities, injunctive relief and/or winding up of the
PRC Operational Entities, and that courts of competent jurisdictions are empowered to grant interim
remedies in support of the arbitration pending the formation of an arbitral tribunal, while under PRC laws,
an arbitral body has no power to grant injunctive relief and may not directly issue a provisional or final
liquidation order for the purpose of protecting assets of or equity interests in the PRC Operational Entities
in case of disputes. In addition, interim remedies or enforcement orders granted by overseas courts such
as Hong Kong and the Cayman Islands may not be recognizable or enforceable in China; and

(2) the consummation of the contemplated listing of the Company’s shares on the Exchange is not a violation
of the Rules on Mergers and Acquisitions of Domestic Enterprises by Foreign Investors
CBRATR AN O IS A4 3619 BEE ), which was adopted by six PRC regulatory agencies, including
MOFCOM and the China Securities Regulatory Commission, and effective since September 2006.

Notwithstanding the foregoing, the Joint Sponsors, assisted by our PRC legal advisers, Jingtian & Gongcheng,
and the Joint Sponsors’ PRC legal advisers, Commerce and Finance, conducted an interview with Guangdong
Department of Culture (B&# % CfLEE) in March 2013, who provided oral confirmation that they have no
objection to the Contractual Arrangements and that the Contractual Arrangements do not violate any PRC laws
or regulations concerning online game operations.

In accordance with Article 3 of Online Game Measures and Article 2 of Interpretation of the State Commission
Office for Public Sector Reform on Several Provisions relating to Animation, Online Game and Comprehensive
Law Enforcement in Culture Market in the ‘Three Provisions’ jointly promulgated by the MOC, the State
Administration of Radio Film and Television (SARFT) and the General Administration of Press and Publication
of the PRC (GAPP) ((ideffiids scfbit - BEREARUR) ~ M th i (" =027 HUE) A WEhie - sk
AL T35 55 G BUE IR SCRI R RED) (the “Interpretation”) issued by the State Commission Office for Public
Sector Reform (a division of the State Council) effective from September 7, 2009, MOC is the competent
government authority for the administration of online games in the PRC. Articles 6 and 7 of Online Game
Measures provide that a company engaged in online game business shall be equipped with certain conditions and
obtain the Network Cultural Business Permit ((#43C{LAEFF A7) from the relevant provincial level branch
of MOC. Articles 29-35 of Online Game Measures and Article 2 of the Interpretation also provide that the
county-level and upper-level branches of the MOC, together with their affiliates, have the authority to enforce
online game regulations and impose penalties on online game companies that violate the relevant regulations or
rules.

Feidong and our PRC Operational Entities are all located in Guangzhou, Guangdong Province and engage in the
online game development or publishing businesses. Therefore, according to the aforementioned regulations,
Guangdong Department of Culture (B&# # CILEE) is the competent government authority to administer the
online game business of the Company in the PRC. As confirmed by our PRC legal advisers, Jingtian &
Gongcheng, and the Joint Sponsors’ legal advisers, Commerce and Finance, Guangdong Department of Culture
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(B R A CALEE) is responsible for the review, approval and issuance of the Network Cultural Business Permits
and the general administration of online game companies in Guangdong Province.

On September 28, 2009, the GAPP, together with the National Copyright Administration and the National Office of
Combating Pornography and Illegal Publications, jointly issued the Notice Regarding the Consistent
Implementation of the “Regulation on Three Provisions™ of the State Council and the Relevant Interpretations of the
State Commission Office for Public Sector Reform and the Further Strengthening of the Administration of Pre-
examination and Approval of Online Games and the Examination and Approval of Imported Online Games
R BRSBTS b =08 BUE) R Judm A BIMRE - 4 — 25 0 i 48 B0 IS B e A g O A A e B e
3 RN)), or the GAPP Notice. Article 4 of the GAPP Notice provides that foreign investors are not permitted to
invest or engage in online game operations in China through wholly-owned subsidiaries, equity joint ventures or
cooperative joint ventures, and expressly prohibits foreign investors from gaining control over or participating in
domestic online game operations indirectly by establishing other joint venture companies, establishing contractual
arrangements or providing technical support.

Our PRC legal advisers, Jingtian & Gongcheng, and the Joint Sponsors’ PRC legal advisers, Commerce and
Finance, interviewed Guangdong Press and Publication Bureau (& % & #i[#l it iiU=)), the local branch of the GAPP,
in August 2013 with respect to the GAPP Notice and its implementation status. Based on the interview, our PRC
legal advisers, Jingtian & Gongcheng, are of the view that the adoption of the Contractual Arrangements does not
constitute a breach or violation of the GAPP Notice in the view of the government authorities competent to regulate
the online gaming industry in the PRC and will not result in any administrative proceedings or penalties on us based
on the following reasons:

(1) according to the Regulation on the Main Functions, Internal Organization and Staffing of the GAPP
("=%" KE)) issued by the General Office of the State Council on July 11, 2008, the GAPP is
authorized to review and approve publication of online games before launch on the Internet, while the
MOC is authorized to administer and regulate the overall online gaming industry;

(i1) according to the Notice on Interpretation of the State Commission Office for Public Sector Reform on
Several Provisions relating to Animation, Online Game and Comprehensive Law Enforcement in Culture
Market in the “Three Provisions” jointly promulgated by the MOC, the State Administration of Radio
Film and Television, or the SARFT, and the GAPP (KBAWAEIEE (rhdefm i ST - s
HJR) ~ R AR =T BUE A S - AR BN S L TSR SR R B SCRIMERE) O AD),
which was issued by the State Commission Office for Public Sector Reform (a division of the State
Council) and became effective on September 7, 2009, after an online game is launched on the Internet,
the MOC has the sole regulatory authority, and that even if an online game is launched on the Internet
without prior approval of the GAPP, the MOC (instead of the GAPP) has the direct authority for
investigation and enforcement;

(iii)  no implementation rule or interpretation on Article 4 of the GAPP Notice has been issued by the GAPP or
any other PRC regulatory authority. In practice, Guangdong Press and Publication Bureau has never,
individually or collectively with other PRC regulatory authorities, imposed any administrative
proceedings or penalties on any online game company under Article 4 of the GAPP Notice. Guangdong
Press and Publication Bureau defers to Guangdong Department of Culture (& # CfLHE), who has the
regulatory authority to regulate the online gaming industry in Guangdong, as to whether our Contractual
Arrangements violate the relevant PRC laws and regulations on foreign investment in online gaming
industry; and

(iv)  Guangdong Department of Culture (B # C{LHE) confirmed to our PRC legal advisers, Jingtian &
Gongcheng, and the Joint Sponsors’ PRC legal advisers, Commerce and Finance, during an interview in
March 2013 that they have no objection to our Contractual Arrangements and that our Contractual
Arrangements do not violate any PRC laws or regulations concerning online game operations.
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Guangdong Press and Publication Bureau has also confirmed during the interview that our online game
operations in the PRC are in compliance with its regulatory requirements and it will not impose any
administrative proceedings or penalties on us as a result of the adoption of the Contractual Arrangements. Please
refer to the section headed “Risk Factors — Risks Relating to Our Contractual Arrangements — If the PRC
government finds that the agreements that establish the structure for operating our China business do not comply
with PRC laws and regulations, or if these regulations or their interpretations change in the future, we could be
subject to severe penalties or be forced to relinquish our interests in those operations.”

Based on the above analysis and advice from our PRC legal advisers, Jingtian & Gongcheng, the Directors are of
the view that the Contractual Arrangements are not likely to be challenged by the relevant authorities in the PRC.
The Joint Sponsors are of the view that Guangdong Department of Culture (% & C{LEE) and the personnel
consulted in the interview are competent and authorized to interpret the relevant laws, regulations and rules of the
PRC in respect of the Contractual Arrangements for the industry in which the Company operates its business and
make the abovementioned oral confirmation. We are also advised by our PRC legal advisers, Jingtian &
Gongcheng, that the transfer of economic benefits from the PRC Operational Entities to Feidong, and the
pledging of the entire equity interest in the PRC Operational Entities to Feidong under the Contractual
Arrangements would not be deemed a violation of the relevant PRC laws and regulations. Our PRC legal
advisers, Jingtian & Gongcheng, are of the opinion that the Contractual Arrangements will not be challenged by
the PRC tax authorities or other government authorities, provided that Feidong and the PRC Operational Entities
implement the Contractual Arrangements in accordance with the terms therein, unless the PRC tax authorities
determine that such transactions are not conducted on an arm’s length basis. Please refer to the section headed
“Risk Factors — Risks Relating to Our Contractual Arrangements — Our Contractual Arrangements may be
subject to scrutiny by the PRC tax authorities and additional taxes may be imposed. A finding that we have
additional tax payment obligations could substantially reduce our consolidated net income and the value of your
investment.”

We are aware of recent press articles reporting that certain PRC court rulings and arbitral decisions have
invalidated certain agreements which were deemed to be for the intention of circumventing foreign investment
restrictions in the PRC, holding that the agreements violated the prohibition against “concealing an illegitimate
purpose under the guise of legitimate acts” set out in Article 52 of the PRC Contract Law and the General
Principles of the PRC Civil Law. It has been further reported that these court rulings and arbitral decisions may
increase (i) the possibility of the PRC courts and/or arbitration panels taking similar actions against contractual
structures commonly adopted by foreign investors to engage in restricted businesses in the PRC and (ii) the
incentive for shareholders of PRC operational entities under such contractual structures to renege on their
contractual obligations. Pursuant to Article 52 of the PRC Contract Law, a contract is void under any of the
following five circumstances: (i) the contract is concluded through the use of fraud or coercion by one party and
thereby damages the interest of the State; (ii) malicious collusion is conducted to damage the interest of the State,
a collective unit or a third party; (iii) the contract damages the public interest; (iv) an illegitimate purpose is
concealed under the guise of legitimate acts; or (v) the contract violates the mandatory provisions of the laws and
administrative regulations. Our PRC legal advisers, Jingtian & Gongcheng, are of the view that the relevant
terms of our Contractual Arrangements do not fall within any of the aforementioned five circumstances, and in
particular, would not be deemed as “concealing an illegitimate purpose under the guise of legitimate acts” under
Article 52 of the PRC Contract Law, and do not violate the provisions of the PRC Contract Law or the General
Principles of the PRC Civil Law.

Please refer to the section headed “Business — Legal proceedings and compliance” for details of the compliance
history of our Group.

Given that the Contractual Arrangements will constitute non-exempt continuing connected transactions of our
Company, a waiver has been sought from and has been granted by the Stock Exchange, details of which are
disclosed in the section headed “Connected Transactions.”
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Accounting Aspects of the Contractual Arrangements
Consolidation of Financial Results of the PRC Operational Entities

According to IFRS 10 — Consolidated Financial Statements, a subsidiary is an entity that is controlled by
another entity (known as the parent). An investor controls an investee when it is exposed, or has rights to variable
returns from its involvement with the investee and has the ability to affect those returns through its power over
the investee. Although our Company does not directly or indirectly own the PRC Operational Entities, the
Contractual Arrangements as mentioned above enable our Company to exercise control over the PRC
Operational Entities.

Under the Exclusive Business Cooperation Agreements entered into by and among Feidong and each of the PRC
Operational Entities, it was agreed that, in consideration of the services provided by Feidong, each of the PRC
Operational Entities will pay monthly service fees to Feidong. The service fee, subject to Feidong’s adjustment,
is equal to 100% of the net income of the PRC Operational Entities and may also include accumulated earnings
of the PRC Operational Entities from previous financial periods. Feidong may adjust the service fee at its sole
discretion and allow the PRC Operational Entities to retain sufficient working capital to carry out any growth
plans. The PRC Operational Entities shall deliver to Feidong their management accounts and operating statistics
for such month. Accordingly, Feidong has the ability, at its sole discretion, to extract substantially all of the
economic benefit of the PRC Operational Entities through the Exclusive Business Cooperation Agreements.

In addition, under the Exclusive Option Agreements among the parties, Feidong has absolute control over the
distribution of dividends or any other amounts to the shareholders of the PRC Operational Entities as Feidong’s
prior written consent is required and Feidong can request for immediate distribution of profits to be made.

Further, under the Powers of Attorney, Feidong assumes all rights as shareholder and exercises control over the
PRC Operational Entities, including the right to propose, convene and attend shareholders’ meetings, the right to
sell, transfer, pledge or dispose of shares, the right to exercise shareholders’ voting rights and to appoint the legal
representative (chairperson), the director, supervisor, the chief executive officer (general manager) and other
senior management members of the PRC Operational Entities. As a result of these agreements, the Company has
obtained control of the PRC Operational Entities through Feidong and, under the Company’s sole discretion, can
receive substantially all of the economic interest returns generated by the PRC Operational Entities. Accordingly,
the PRC Operational Entities’ results of operations, assets and liabilities, and cash flows are consolidated into the
Company’s financial statements.

In this regard, our Reporting Accountant, PricewaterhouseCoopers, has issued unqualified opinion on our
Group’s consolidated financial information for the years ended December 31, 2010, 2011 and 2012 and the six
months ended June 30, 2013, which include the financial results of the PRC Operational Entities being
consolidated into our Group’s financial information as if they were our Group’s subsidiaries, is included in the
Accountant’s Report in Appendix I of this prospectus.
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OUR CONTROLLING SHAREHOLDERS

On March 15, 2013, Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang, as the settlor and protector established the
Wang Trust, Keith Huang Trust, Hao Dong Trust and ZHUANGIJG Trust, respectively, with Managecorp
Limited acting as the trustee. On the same day, Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang transferred by
way of gift at no consideration to Managecorp Limited all their shareholding interests in Foga Group, Foga
Networks, Foga Holdings and Foga Development, which in turn held approximately 20.94%, 12.37%, 17.13%
and 20.94% (in aggregate, approximately 71.39%), respectively, of the then-issued share capital of the Company.
Pursuant to the Family Trusts, Managecorp Limited holds the shares on trust for the benefit of Mr. Wang,
Mr. Huang, Mr. Liao and Mr. Zhuang and certain of their respective family members, as the case may be.
Immediately upon the completion of the Global Offering, Managecorp Limited will directly hold on trust an
aggregate of 68,372,940 Shares, representing approximately 54.50% of the issued share capital of our Company,
assuming the Over-allotment Option is not exercised and without taking into account any Shares to be issued
upon the exercise of Pre-IPO Share Options and Post-IPO Share Options and any Shares to be issued pursuant to
the RSU Scheme. Please refer to the section headed “Our History and Reorganization—Establishment of Family
Trusts” for details of the Family Trusts.

Foga Group, Foga Networks, Foga Holdings, Foga Internet Development and Foga Development were
established by Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang (together, our “Controlling
Shareholders™) respectively. The Controlling Shareholders have been jointly managing our Group during the
Track Record Period and the voting rights held by our Controlling Shareholders in our Company, our subsidiaries
and our PRC Operational Entities, were exercised collectively by them or through the companies controlled by
them (by and on behalf of each of them).

Our Founders were the ultimate owners of the Group and operated the game business through the PRC
Operational Entities. On January 5, 2013, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang executed
the Memorandum, where among other things, they confirmed:

1) the previous oral agreement entered into by our Controlling Shareholders upon their acquisition of equity
interests in Feiyin and Weidong in September 2009 to exercise common control over Feiyin and Weidong
at that time and subsequently our Company, our subsidiaries and our PRC Operational Entities. Our PRC
legal advisers, Jingtian & Gongcheng, have advised us that the previous oral agreement is legal, valid and
enforceable under the applicable PRC laws and regulations;

(i1) that during the Track Record Period, each party in their capacities as shareholders exercised common
control over our Company, our subsidiaries and our PRC Operational Entities where they cooperated with
each other to reach consensus on all important corporate decisions relating to our operations at the
shareholders and board levels;

(iii)  that each party has, either themselves or through their respective representatives, participated in
shareholders meetings and board meetings on important operational and financial decisions regarding our
Company, our subsidiaries and our PRC Operational Entities, and they have reached a unanimous
decision on every occasion;

(iv)  in the event there was any difference in opinion concerning material issues of our Company, our
subsidiaries and our PRC Operational Entities, each Controlling Shareholder has, either themselves or
through their respective representatives, together engaged in thorough discussion which took into account
the views of every party and ultimately reached a final, unanimous decision which was then adopted and
implemented according to the relevant resolutions;

) that during the Track Record Period to the Latest Practicable Date, no party had raised any objection or
disputes regarding the subject matter of the Memorandum;
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In addition, the Controlling Shareholders also confirmed that the common control over the Group would continue
from the date of the Memorandum except where the following occur:

. an offshore listing of interests in our Company, or any entity with interest in our subsidiaries or our PRC
Operational Entities; or

. a material change in the ownership of the equity interests in our Company, our subsidiaries or our PRC
Operational Entities,

upon the occurrence of which the parties to the Memorandum will revisit the common control arrangement, and
will enter into an agreement to re-confirm their common control arrangement as they see fit. The parties confirm
that they do not intend to exercise any common control over the Group after the Listing and accordingly, the
common control arrangement will automatically lapse upon the Listing.

Our PRC legal advisers, Jingtian & Gongcheng, have advised us that the Memorandum is legal, valid and
enforceable under the applicable PRC laws and regulations.

As such, Mr. Wang, Mr. Huang, Mr. Liao, Mr. Yang and Mr. Zhuang will be together entitled to directly or
indirectly exercise or control the exercise of 30% or more of the voting rights at the general meeting of our
Company immediately upon completion of the Global Offering, assuming the Over-allotment Option is not
exercised and without taking into account any Shares to be issued upon the exercise of Pre-IPO Share Options
and Post-IPO Share Options and any Shares to be issued pursuant to the RSU Scheme. Accordingly these parties
are considered our Controlling Shareholders immediately following the Global Offering.

INDEPENDENCE FROM OUR CONTROLLING SHAREHOLDERS

As of the Latest Practicable Date, none of our Controlling Shareholders were engaged or had interests, in any
business which, directly or indirectly, competes or may compete with our Group’s business, i.e. business of game
development and game platform operation, which is discloseable under Rule 8.10 of the Listing Rules. Our
Founders have each given a non-compete undertaking to us and the Series A Investors whereby each of the
Founders undertakes, for so long as he is a director, officer, employee or holds any equity interests directly or
indirectly in our Group, for two years after he ceases to be a director, officer, employee or holder of any equity
interests in our Group, not to (i) own, manage, engage, operate, control, do business with, maintain any interest in
or participate in the ownership, management, operation or control of any business that is related to the business
of our Group or otherwise competes with our Group (the “Restricted Business™), provided that such restriction
does not prohibit the Founders from acquiring, directly or indirectly, less than 1% of the outstanding share capital
of any publicly traded company engaged in a Restricted Business; (ii) solicit any person who is or has been at
any time a customer of the Group for offering goods or services similar to or competing with those offered by our
Group, or solicit any person who is or has been at any time a supplier, licensor or customer of our Group for the
purpose of inducing any such person to terminate its business relationship with our Group; or (iii) solicit or entice
away or endeavor to solicit or entice away any director, officer, consultant or employee of our Group. Our
Directors do not expect that there will be any significant transactions between our Group and our Controlling
Shareholders upon or shortly after the Listing. Our Directors believe that our Group is capable of carrying on its
business independent of our Controlling Shareholders without unduly relying upon them, taking into
consideration the following factors:

Operational Independence

We do not rely on our Controlling Shareholders for our supply, business development, staffing or marketing and
sales activities. We have our own headcount of employees for our operations and management for human
resources.
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We have independent access to suppliers and customers and an independent management team to handle our
day-to-day operations. We are also in possession of all relevant licenses necessary to carry on and operate our
business and we have sufficient operational capacity in terms of capital and employees to operate independently.
Our Directors are of the view that there is no operational dependence by us on our Controlling Shareholders.

Management Independence

Our Board of Directors consists of nine Directors, of whom four are Executive Directors, two are Non-executive
Directors and three are Independent Non-executive Directors. Please refer to the section headed “Directors and
Senior Management” for details. Mr. Wang, Mr. Huang, Mr. Liao and Mr. Zhuang are our Executive Directors
while Mr. Yang is a member of our senior management and together are our Controlling Shareholders.

None of our Directors or senior management members holds any position in any of the companies in which our
Controlling Shareholders are interested other than those within our Group.

We consider that our Board and senior management will function independently from our Controlling
Shareholders because:

1) each Director is aware of his fiduciary duties as a Director which require, among other things, that he acts
for the benefit and in the best interest of our Company and does not allow any conflict between his duties
as a Director and his personal interests;

(i1) the three Independent Non-executive Directors have extensive experience in different areas and have been
appointed in accordance with the requirements under the Listing Rules to ensure that the decision of the
Board are made only after due consideration of independent and impartial opinions;

(iii)  in the event that there is a potential conflict of interest arising out of any transaction to be entered into
between our Group and our Directors or their respective associates (“Conflicting Transaction), the
interested Director(s) shall abstain from voting at the relevant board meetings of our Company in respect
of such transactions, and shall not be counted in forming quorum. The interested Director(s) shall not
attend any independent board committee meetings comprising our Independent Non-executive Directors
only. In the event that there is a Conflicting Transaction which shall be submitted to our Independent
Non-executive Directors for their consideration and approval, they shall have extensive experience and
knowledge to oversee such a Conflicting Transaction from different aspects;

(iv)  our Company has also established internal control mechanism to identify related party transactions to
ensure that our Controlling Shareholders or Directors with conflicting interests in a proposed transaction
will abstain from voting on the relevant resolutions;

) in order to allow the non-conflicting members of the Board to function properly with the necessary
professional advice, our Company will engage a third party professional adviser to advise the Board when
necessary, depending on the nature and significance of any proposed transactions to be entered into
between our Group and our Directors or their respective associates.

Having considered the above factors, our Directors are satisfied that they are able to perform their roles in our
Company independently and manage the business of the Group independently from our Controlling Shareholders
after the Listing.

Financial Independence

Our Group has an independent financial system and make financial decisions according to our own business
needs.

179



RELATIONSHIP WITH OUR CONTROLLING SHAREHOLDERS

Our Directors confirmed that as of the Latest Practicable Date, none of our Controlling Shareholders or their
respective associates had provided any loans, guarantees or pledge to our Group.

Our Directors confirm that we will not rely on our Controlling Shareholders for financing after the Global
Offering as we expect that our working capital will be funded by the proceeds from the Global Offering and cash
flow from operations.

Based on the above reasons, our Company considered there is no financial dependence on our Controlling
Shareholders.

CORPORATE GOVERNANCE

Our Company has adopted the Corporate Governance Code as set out in Appendix 14 to the Listing Rules (the
“Code”) and will comply with the code provisions in the Code. The Code sets out principles of good corporate
governance in relation to, among other matters, directors, the chairman and chief executive officer, board
composition, the appointment, re-election and removal of directors, their responsibilities and remuneration and
communications with shareholders.

Our Company is also required to comply with the Model Code for Securities Transactions by Directors of Listed
Issuers set out in Appendix 10 to the Listing Rules, which provides, among other matters, prohibitions on
directors’ dealings in securities and protection of minority shareholders’ rights.

Our Directors are therefore satisfied that sufficient corporate governance measures have been put in place to
manage conflicts of interest between our Group and our Controlling Shareholders, and to protect minority
shareholders’ rights after the Listing.

Our Company is committed to the view that our Board should include a balanced composition of Executive and
Non-executive Directors (including Independent Non-executive Directors) so that there is a strong independent
element on our Board which can effectively exercise independent judgment. Our Independent Non-executive
Directors, details of whom are set out in the section headed “Directors and Senior Management,” individually
and together possess the requisite knowledge and experience to be a member of our Board. All of our
Independent Non-executive Directors are experienced and will provide impartial and professional advice to
protect the interest of our minority Shareholders.

CONFIRMATION

Except as disclosed above, as of the Latest Practicable Date, neither our Controlling Shareholders nor any of our
Directors were interested in the business of game development and game platform operation, other than our
Group, which, competes or is likely to compete, either directly or indirectly, with our Group’s business and
which requires disclosure pursuant to Rule 8.10 of the Listing Rules.
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RELEVANT CONNECTED PERSONS

The table below sets forth the connected persons of our Company who conduct or will conduct connected
transactions with our Group upon Listing and the nature of their connection with our Group:

Name Connected Relationship

Mr. Wang ......... Mr. Wang is our Director and is therefore our connected person pursuant to
Rule 14A.11(1) of the Listing Rules.

Mr. Huang ......... Mr. Huang is our Director and is therefore our connected person pursuant to
Rule 14A.11(1) of the Listing Rules.

Mr. Liao .......... Mr. Liao is our Director and is therefore our connected person pursuant to
Rule 14A.11(1) of the Listing Rules.

Mr. Zhuang ........ Mr. Zhuang is our Director and is therefore our connected person pursuant to
Rule 14A.11(1) of the Listing Rules.

Feiyin ............ Feiyin is owned as to 41.10% by Mr. Huang and is therefore an associate of Mr. Huang

and our connected person pursuant to Rule 14A.11(4) of the Listing Rules.

Weidong .......... Weidong is owned as to 41.10% by Mr. Huang and is therefore an associate of
Mr. Huang and our connected person pursuant to Rule 14A.11(4) of the Listing Rules.

Jieyou ............ Jieyou is owned as to 48.61% by Mr. Zhuang and is therefore an associate of
Mr. Zhuang and our connected person pursuant to Rule 14A.11(4) of the Listing Rules.

CONTINUING CONNECTED TRANSACTIONS SUBJECT TO REPORTING, ANNOUNCEMENT
AND INDEPENDENT SHAREHOLDERS’ APPROVAL REQUIREMENTS

1. Contractual Arrangements

A waiver application from (i) strict compliance with the announcement and independent shareholders’ approval
requirements under Chapter 14A of the Listing Rules in respect of the transactions under the Contractual
Arrangements; (ii) setting a maximum aggregate annual value, i.e. an annual cap, for the fees payable to Feidong
under the Contractual Arrangements; and (iii) fixing the term of the Contractual Arrangements to three years or
less, for so long as our Shares are listed on the Hong Kong Stock Exchange, has been submitted to and granted
by the Hong Kong Stock Exchange subject to certain conditions. If any terms of the Contractual Arrangements
are altered or if we enter into any new agreements with any connected persons (within the meaning of the Rules)
in the future, we must comply with the relevant requirements under Chapter 14A of the Listing Rules and obtain
a separate waiver from the Stock Exchange.

Background for the Contractual Arrangements

Our Group operates its webgame business in the PRC through a series of Contractual Arrangements entered into
between our wholly-owned PRC subsidiary, Feidong, and the PRC Operational Entities and their respective
registered shareholders. Through these Contractual Arrangements, we exercise effective control over the
operations of the PRC Operational Entities. Please refer to the section headed “Contractual Arrangements” for
details. The transactions contemplated under the Contractual Arrangements are continuing connected transactions
and are subject to reporting, announcement and independent Shareholders’ approval requirements under Chapter
14A of the Listing Rules.

Principal Terms of the Transactions

The Contractual Arrangements comprise the following agreements: Exclusive Option Agreements, Exclusive
Business Cooperation Agreements, Share Pledge Agreements and Powers of Attorney. Details of the continuing
connected transactions (i.e. the transactions contemplated by the said agreements which constitute the
Contractual Arrangements) entered into between the relevant connected persons and our Group are set out in the
section headed “Contractual Arrangements.”
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Reasons for this Application and the View of Our Directors on the Continuing Connected Transactions

Our Directors, including our Independent Non-executive Directors, are of the view that (i) the Contractual
Arrangements are fundamental to our Group’s legal structure and business operations; and (ii) the Contractual
Arrangements are on normal commercial terms or on terms more favorable to our Group in the ordinary and
usual course of our Group’s business and are fair and reasonable or to the advantage of our Group and are in the
interests of our Shareholders as a whole.

Our Directors also believe that our Group’s structure whereby the financial results of the PRC Operational Entities
are consolidated into our Group’s financial statements as if it was our Group’s wholly-owned subsidiaries, and all
the economic benefits of their business flows to our Group, places our Group in a special position in relation to the
connected transactions rules. Accordingly, notwithstanding that the transactions contemplated under the Contractual
Arrangements technically constitute continuing connected transactions for the purpose of Chapter 14A of the
Listing Rules, our Directors consider that it would be unduly burdensome and impracticable, and would add
unnecessary administration costs to our Company, for all the transactions contemplated under the Contractual
Arrangements to be subject to strict compliance with the requirements set out under Chapter 14A of the Listing
Rules, including, among other things, the announcement and approval of independent Shareholders.

In addition, given the Contractual Arrangements were entered into prior to the Listing and have been disclosed in
this prospectus, and potential investors of our Company will participate in the Global Offering on the basis of
such disclosure, our Directors consider that compliance with the announcement and the independent
Shareholders’ approval requirements in respect thereof immediately after Listing would add unnecessary
administrative costs to our Company.

To ensure sound and effective operation of our Group after the adoption of the Contractual Arrangements, the
management of our Group plans to take the following measures:

(a) as part of the internal control measures, major issues arising from implementation and performance of the
Contractual Arrangements will be reviewed by the Board on a regular basis which will be no less frequent
than on a quarterly basis. Our Board will determine, as part of its periodic review process, whether legal
advisers and/or other professionals will need to be retained to assist the Group to deal with specific issues
arising from the Contractual Arrangements;

(b) matters relating to compliance and regulatory enquiries from governmental authorities, if any, will be
discussed at such regular meetings which will be no less frequent than on a quarterly basis;

(c) the relevant business units and operation divisions of our Group will report regularly, which will be no
less frequent than on a monthly basis, to the senior management of our Company on the compliance and
performance conditions under the Contractual Arrangements and other related matters; and

(d) our Company shall comply with the conditions prescribed under the waiver given by the Hong Kong
Stock Exchange in connection with the continuing connected transactions contemplated under the
Contractual Arrangements.

Application for and Conditions of Waiver

In view of the above, we have applied to the Hong Kong Stock Exchange pursuant to Rule 14A.42(3) of the
Listing Rules for, and the Hong Kong Stock Exchange has granted, a waiver from (i) strict compliance with the
announcement and independent shareholders’ approval requirements under Chapter 14A of the Listing Rules;
(ii) setting a maximum aggregate annual value, i.e. an annual cap, for the fees payable to Feidong under the
Contractual Arrangements; and (iii) fixing the term of the Contractual Arrangements to three years or less, for so
long as our Shares are listed on the Hong Kong Stock Exchange subject to the following conditions:

(a) No Change without Independent Non-executive Directors’ Approval: No changes to the terms of any of
the agreements constituting the Contractual Arrangements will be made without the approval of the
Independent Non-executive Directors.
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(b)

©

(d)

(e)

No Change without Independent Shareholders’ Approval: Save as described in paragraph (d) below, no
changes to the terms of any of the agreements constituting the Contractual Arrangements will be made
without the approval of our Company’s independent Shareholders. Once independent Shareholders’
approval of any change has been obtained, no further announcement or approval of the independent
Shareholders, except for those described above, will be required under Chapter 14A of the Listing Rules
unless and until further changes are proposed. The periodic reporting requirement regarding the
Contractual Arrangements in the annual reports of our Company (as set out in paragraph (e) below) will
however continue to be applicable.

Economic Benefits Flexibility: The Contractual Arrangements shall continue to enable our Group to
receive the economic benefits derived by the PRC Operational Entities through: (i) our Group’s potential
right (if and when so allowed under the applicable PRC laws) to acquire the equity interests in the PRC
Operational Entities; (ii) the business structure under which the revenue generated by the PRC
Operational Entities is substantially retained by Feidong (such that no annual caps shall be set on the
amount of services fees payable to Feidong under the Exclusive Business Cooperation Agreement); and
(iii) Feidong’s right to control the management and operation of, as well as, in substance, all of the voting
rights of the PRC Operational Entities.

Renewal and Cloning: On the basis that the Contractual Arrangements provide an acceptable
framework for the relationship between our Company and our subsidiaries in which our Company has
direct shareholding, on one hand, and the PRC Operational Entities, on the other hand, that framework
may be renewed and/or cloned upon the expiry of the existing arrangements or in relation to any existing
or new wholly foreign-owned enterprise or operating company (including branch company) engaging in
the same business as that of our Group which our Group might wish to establish when justified by
business expediency, without obtaining the approval of the Shareholders, on substantially the same terms
and conditions as described under the section headed “Contractual Arrangements.” Such new wholly
foreign-owned enterprise or operating company (including branch company) may be established by our
Group for expansion into the market due to potential business growth. If and when the term of operation
of the PRC Operational Entities as set out in its operating license comes to an end in future, our Group
may also establish new companies as and when considered necessary. The directors, chief executive or
substantial shareholders (as defined in the Listing Rules) of any existing or new wholly foreign-owned
enterprise or operating company (including branch company) engaging in the same business as that of our
Group which our Group may establish when justified by business expediency will, upon renewal and/or
cloning of the Contractual Arrangements, however be treated as our Group’s connected persons and
transactions between these connected persons and our Group other than those under similar Contractual
Arrangements shall comply with Chapter 14A of the Listing Rules. This condition is subject to the
relevant laws, regulations and approvals of the PRC.

Ongoing Reporting and Approvals: our Group will disclose details relating to the Contractual
Arrangements on an ongoing basis as follows:

(1) The Contractual Arrangements in place during each financial period will be disclosed in our
Company’s annual report and accounts in accordance with the relevant provisions of the Listing
Rules.

(2) Our Independent Non-executive Directors will review the Contractual Arrangements annually and
confirm in our Company’s annual report and accounts for the relevant year that: (i) the transactions
carried out during such year have been entered into in accordance with the relevant provisions of the
Contractual Arrangements, have been operated so that the revenue generated by the PRC
Operational Entities has been substantially retained by Feidong; (ii) no dividends or other
distributions have been made by the PRC Operational Entities to the holders of its equity interests
which are not otherwise subsequently assigned or transferred to our Group; and (iii) any new
contracts entered into, renewed or reproduced between our Group and the PRC Operational Entities
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during the relevant financial period under paragraph (d) above are fair and reasonable, or
advantageous, so far as our Group is concerned and in the interests of the Shareholders as a whole.

(3) Our Company’s auditors will carry out procedures in accordance with Hong Kong Standard on
Assurance Engagements 3000 “Assurance Engagements Other Than Audits or Reviews of Historical
Financial Information” and with reference to Practice Note 740 “Auditor’s Letter on Continuing
Connected Transactions under the Hong Kong Listing Rules” issued by the Hong Kong Institute of
Certified Public Accountants on the transactions carried out pursuant to the Contractual
Arrangements and will provide a letter to our Directors with a copy to the Stock Exchange, at least
ten Business Days before our Company bulk prints its annual report, reporting their findings whether
that the transactions have received the approval of our Directors, have been entered into in
accordance with the relevant Contractual Arrangements and that no dividends or other distributions
have been made by the PRC Operational Entities to the holders of its equity interests which are not
otherwise subsequently assigned/transferred to our Group.

(4) For the purposes of Chapter 14A of the Listing Rules, and in particular the definition of “connected
person,” the PRC Operational Entities will be treated as our connected persons, and at the same time,
the directors, chief executives or substantial shareholders (as defined in the Listing Rules) of the
PRC Operational Entities and their respective associates will be treated as our Company’s
“connected persons” and transactions between these connected persons and our Group (including for
this purpose the PRC Operational Entities) other than those under the Contractual Arrangements
shall comply with Chapter 14A of the Listing Rules.

(5) The PRC Operational Entities will undertake that, for so long as the Shares are listed on the Hong
Kong Stock Exchange, the PRC Operational Entities will provide our Group’s management and our
Company’s auditors with full access to its relevant records for the purpose of procedures to be
carried out by our Company’s auditors’ on the connected transactions.

Confirmation from the Joint Sponsors

The Joint Sponsors are of the view that the terms of the agreements constituting Contractual Arrangements and
the transactions contemplated thereunder have been entered into in our ordinary and usual course of business, on
normal commercial terms and are fair and reasonable and are in the interests of the Shareholders as a whole.
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BOARD OF DIRECTORS

Our Board of Directors consists of nine Directors, of whom four are Executive Directors, two are Non-executive
Directors and three are Independent Non-executive Directors. Our Board is responsible and has general powers
for the management and conduct of our business. The table below shows certain information in respect of the
members of the Board of Directors of our Company:

Name

Executive Directors

WANG Dongfeng (7£H &)

HUANG Weibing (¥#7 %)

LIAO Dong BR) .

ZHUANG Jieguang CHEpER) ... ..

Non-executive Directors

TAN Hainan GRIES) ...........

TUNG Hans (BEEZE) ...........

Independent Non-executive
Directors

LEVIN Eric Joshua

POON Philana Wai Yin (& Z0f) . . .

ZHAO Cong Richard (#H8) ... ...

Age

45

Position/Title

Date of
Appointment

Role and Responsibility

Chairman and
Executive
Director

Executive
Director

Executive
Director

Executive
Director

Non-executive
Director

Non-executive
Director

Independent
Non-executive
Director

Independent
Non-executive
Director

Independent
Non-executive
Director

July 26, 2011

June 15, 2012

June 15, 2012

June 15, 2012

June 15, 2012

June 15, 2012

November 1,
2012

September 1,
2013

September 1,
2013

In charge of the overall
development, operation and
management of the Company’s
business

In charge of managing research
and development

In charge of the operations and
marketing of the Company

In charge of managing research
and development

Supervises the management of the
Company

Supervises the management of the
Company

Supervises the management of the
Company

Supervises the management of the
Company

Supervises the management of the
Company

EXECUTIVE DIRECTORS

WANG Dongfeng (‘£#J@), aged 37, co-founded the Group in September 2009 and was appointed as our
Chairman and Executive Director on July 26, 2011. Since Mr. Wang acquired interests in Feiyin and Weidong,
he has been involved in our management in the capacity as a shareholder by making important management
decisions. Mr. Wang has also been the Chief Executive Officer of our Company since July 2011 and was
appointed as the Company’s authorized representative on February 4, 2013. He is responsible for the overall
corporate development and strategic management of the Company’s business and participates in making the
Group’s key strategic and operational decisions. In addition, Mr. Wang also sits on the boards of various
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companies within the Group, including acting as chairman of Foga Tech since August 2011. He also has been
serving as Executive Director of our PRC Operational Entities, namely Feiyin and Weidong since May 2011 and
Jieyou since June 2012 where he is mainly responsible for overseeing the overall development of the companies
and formulating corporate and business strategies.

Mr. Wang has more than 12 years of experience in technology-oriented companies. From January 2005 to
October 2008, he was the chief executive officer of ZCOM* (ALt MFIH A/ F]) where he was
responsible for carrying out the strategies and policies established by ZCOM*. Prior to that, he was also the
business  director of Beijing Feixing Network Music Software Development Co., Ltd*
(AL AEAT A & G B 85 A R D) from April 2000 to August 2004 where he was involved in the operations of
the business.

Mr. Wang graduated from Beijing Construction University, the PRC (ALA @& K5) in July 1998 where he
obtained a college diploma in international trade and global economics. Mr. Wang is not and has not been a
director of any other listed companies in Hong Kong or overseas in the past three years.

HUANG Weibing (#7#%) (alias: HUANG Kai (#¥%l)), aged 33, was nominated as co-president of the
Company in July 2011 and was appointed as our Executive Director on June 15, 2012. Mr. Huang co-founded the
Group in September 2009. Mr. Huang is responsible for managing the research and development of the Company
and has more than three years of experience in the webgame industry with the Group. He is also responsible for
the overall management of Feiyin, one of the Group’s game development brands. In addition, he focuses on
leading the Group’s business development, in terms of the expansion and maintenance of the Group’s publishing
network. Mr. Huang was involved in the Group since 2006 through Feiyin where he assumed the position of
project manager in Feiyin from October 2006 to September 2009, legal representative and executive director
from September 2009 to May 2011, and chief executive officer since May 2011. He was also appointed as
director of Foga Tech in June 2012.

Prior to joining the Group, Mr. Huang served as marketing manager of ZCOM* (b5 M FRAH A R F))
from September 2005 to October 2006 where he 